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The Beauty 
and the 


F riendliness 
of Wood 














A corner in the Metropolitan National Bank of Seattle, Wash. 


The interior of the Temple of Solomon, we are told, was finished in wood—choice Lebanon cedar and fir. The 
detailed account says, “He built the walls of the house within with boards of cedar . . . . and he cov- 
ered them on the inside with wood.” From the days of the wise old king until now wood has been the favorite 
material for finishing interiors where beauty of the warm, living kind is sought, as distinguished from the cold, 
austere grandeur symbolized by stone, marble and bronze. 


Easily within the memory of men not yet old, the banks of the country, even the greatest, have abandoned 
their former attitude of dignified aloofness, typified by the massive marble columns and brass railings which 
helped to create the chilly atmosphere once thought to be inseparable from sound banking practice. Now the 
keynote of successful banking is known to be friendliness; and the modern bank seeks to create the atmosphere 
of welcome and approachability in the architecture, arrangement, finishing and furnishing of (Turn to page 63) 


























General administrative offices of the Metropolitan National Bank of Seattle, Wash. 
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THIRTY-THREE YEARS 


Dependable 


CALIFORNIA SUGAR PINE— 
CALIFORNIA WHITE PINE— 


HUGH M. REYNOLDS, 
Eastern Sales Manager 
Suite 903 Canadian Pacific Bldg., 
342 Madison Ave., New York City 


General Offices: 
Los Angeles, 
California 
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Loading 


Packed even and snug to prevent shucking. 
Bundles are wire-bound — they do not break 
open. Water- proof paper aprons at doors 
to protect from moisture and dirt. Separated 
by widths and grades for easy unloading. 
Only dry, clean, tight cars used. 


NICHOLS & COX LUMBER CO. 

















Attractive 
Offerings 


Here is a good opportu- 
nity to test our values— 


BASSWOOD 
1 Car 4/4 FAS 
| Car 4/4 Select 
3 Cars 4/4 No. 1 Common 
# Cars 4/4 No. 2 Common 


BIRCH 
2 Cars 4/4 FAS 
1 Car 6/4 Select & Btr. 


1 Car 6/4 No. 1 Common 

1 Car 8/4 Select & Btr. 
WHITE PINE 

2 Cars 8” No. 2 

2 Cars 10” No. 2 

i Car 12” No. 8 

1 Car 6” & Wider C & Btr. 

1 Car 5/4, 6/4 and 8/4 © & Btr. 


We have anything in hardwoods 
and White Pine. 


Let us have your inquiries. 


Grand Rapids, Michigan. Center of Fine f 
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Trouble and Litigation.............. 86 Boston, Mass..... 17 New York. N. Y.. 77 
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Detroit, Mich. ... 72 Portland, Ore.... 74 
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Evansville, Ind... 72 NES aceeodas 81 

Coming Conventions................. 61 Everett, Wash.... 76 Seattle, Wash.... 76 
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Framing State Forestry Legislation 


IGNIFICANT OF THE CHANGING views on the forestry ques- every viewpoint and affords opportunities for the enlightenment 
S tion was the presence at the State forestry conference held in indispensable to wise action at the polls and in legislative halls. 
Seattle, Wash., last week of representatives of numerous public For a long time the impression quite generally prevailed that the 
welfare organizations working with lumbermen for sound and neces- regrowing of timber was the lumbermen’s job and that all that 
sary legislation. Not less significant was the fact that the legislation | was necessary was to compel them by legislation to do it. The con- 
proposed is designed to promote reforestation in the State that today ference at Seattle and the legislative proposals it made indicate that 


produces more lumber than does any other. 


The forward looking, the people have important parts to play in the reforestation program. 


public spirited people of Washington are determined that the neces- Taxation in the United States is oftener complained of than is 
sary legislation shall be enacted to insure the perpetuity of the almost any other function of government, and every attempt to 


lumber industry in that State. 


perpetuate the forests of the country, at some stage, runs up against 


Differences of opinion with respect to details of forestry policy taxation as an obstacle to success. This latter fact is now well 
are to be expected, and as E. T. Allen said at the Seattle confer- understood by lumbermen and other persons who have informed 
ence, objections sincerely raised may prove to be constructive. But themselves regarding forestry problems, but the public generally 
the great merit of such a conference lies in its bringing together does not yet realize that the first step in practical reforestation . 
persons representative of every shade of epinion as well as with reformation of the tax laws. Conferences like that at Seattle, whic 
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bring together people who are agreed upon the need of reforestation 
but who may hold widely divergent views about the means of bring- 
ing it about, serve both to enlighten and unify public sentiment in 
behalf of sound forestry policy. It is to be hoped that the people of 
Washington as a whole will support at the polls and in the legis- 
lature the proposed bill and constitutional amendment needed to 
advance the cause of forestry in that State. 


Selling Is Bigger Factor in Distribution 
TIS SAID THAT MODERN America presents the first example 
l in history of a commerce that grows by creating wants in order 
to supply them. In its better aspects this means merely that 
the people generally are taught to want more of the comforts, con- 
veniences and even the luxuries of life in order that profit may be 
derived from supplying them. Unquestionably, the activity and 
enterprise of any worthy man are stimulated by his desire to live 
better and to do more in the way of housing, clothing, educating 
and providing for the old age of his family; and the opportunities 
as well as the examples of advancement in America are enough to 
arouse the most ambitious to greater effort. 

America is a new country, but the day of pioneering is gone in 
large measure. While there is room for expansion in many fields 
and there are opportunities on every hand for winning wealth and 
distinction, the tendency is toward intensive rather than toward 
extensive development. This is particularly true of the lum- 
ber business in all its branches. In lumber manufacture the prob- 
lem is to use every possible part of the tree by multiplying the num- 
ber of products, instead of merely turning out boards and dimen- 
sion; and in retail distribution the problem is to show the prospec- 
tive buyer how many uses he can make of lumber, instead of waiting 
until he has made up his own mind what to build or repair. 

Reports indicate that in some sections of the country the wartime 
shortage of construction has been made up. Where this condition 
prevails salesmanship of the highest order is going to be required 
of both manufacturer and retailer, for the lumber that is used 
will be sold, not bought. Indeed, salesmanship is going to cut a big- 
ger figure in lumber distribution hereafter, whatever the building 
situation may be, because wood has a multitude of competitors pro- 
moted by salesmanship that must challenge the emulation if not 
admiration of lumbermen. 


Wood Responds to the Skill of the Artisan 


S FROM THE BEGINNINGS of America wood has been the 
most plentiful and consequently the cheapest and most exten- 
sively used structural material, the tendency has been to 

ignore its adaptability to a multitude of uses that give it promi- 
nence in every field of human activity. It should be noted that at 
the same time that the framework of the home is composed of the 
crudest product of the sawmill its interior finish and furnishings 
owe their beauty and utility to products of the sawmill supple- 
mented by the skill of the woodworker and the painter. A single 
tree may and it doubtless often does serve in one of its parts as a 
floor, in another as a chair, still another as a bed, as well as for 
doors, casings and interior finish generally. Not only so, but by 
the mere application of skill under the eye of the artist a piece of 
any one of America’s numerous woods may be transformed into an 
object of beauty as well as utility. 

Every substitute for wood is still only a substitute, falling short 
of the service that would be performed by wood in the same place. 
A good illustration of a peculiar and exclusive quality of wood is 
afforded in the article on page 51 of this paper regarding the 
stage at Ravinia. The comparison of the sounding board of the 
Ravinia stage with a Stradivarius violin is apt, as the testimony of 
accomplished musicians conclusively proves. To use for common 
construction a wood suited to violin building seems like a base use 
of a superior material, but that is an everyday occurrence with 
wood. One oak tree may be hewn into a railroad tie and placed 
under the rails which carry palatial cars that owe their finish to 
the product of another oak of no greater natural beauty. 








OREST EXPERIMENT stations, like agricultural experiment 

stations, have proved to be efficient agencies in advancing and 

systematizing knowledge. The local test plot is but an ex- 
tension of the idea and that also has demonstrated its value. Many 
lumber concerns have their own tiny pet plots where they watch 
the growth of young trees or their larger plots where they study 
selective cutting, fire protection and other problems of forestry. 
For twenty years the Fordyce Lumber Co., of Fordyce, Ark., has 
maintained a plot of two and one-half acres. Its experiments and 
its experience as recounted on page 49 of the Oct. 3 issue of this 
paper should be of interest to all owners of timber land. 


Recognition of Superior Workmanship 


N INTERESTING AND worthwhile movement to stimulate 
good workmanship in the construction industry by the recog- 
nition of individual excellence in craftsmanship has been 

inaugurated under the auspices of the New York Building Congress, 
as described in some detail in a news story appearing elsewhere in 
this issue. 

It is hoped by this means to foster an individual pride of work- 
manship that will make for better construction, and also indirectly 
tend to encourage young men to enter the building trades, by digni- 
fying the work of the artisans engaged therein. 

There is a natural desire among men to excel in the line of 
endeavor in which they may be engaged, and this plan sets before 
the workmen in the various building trades a definite goal, with 
the assurance of recognition if their work is of outstanding quality. 

Like the idea of certifying the quality of materials and workman- 
ship entering into a building, discussed editorially in last week’s 
issue, this plan is an indication of a widespread determination to 
establish and maintain standards of construction that will insure to 
those who are paying for the work that they will receive full value 
for every dollar spent, a purpose with which lumbermen, whether in 
the producing or distributing end of the business, will find them- 
selves in full sympathy. 





HE SUCCESS OF A RETAILER begins in the yard and ends 
in the office, rather than the reverse. A good office man may 
be a poor merchant. Profits must be made before they can be 

entered up. Time spent out in the yard mixing with customers and 
observing what goes on usually is well spent. 





Winter Should Not Stop Building 


HERE IS NO REASON, other than custom, for the winter 
months being so largely a season of “suspended animation” 
so far as building operations are concerned. As a matter of 

fact, in many of the larger cities it is not so, construction work 
going forward during the cold months very much the same as dur- 
ing the balance of the year. Of course there are certain drawbacks 
occasioned by the low temperature which have to be overcome by 
special devices, in some cases artificial heating, and other methods 
which have come into use in the last few years. 


In the smaller cities and towns, and on the farms, of course an 
entirely different proposition is presented, but even there, many 
arguments can be advanced in favor of winter construction work. 
It is desirable, so far as possible, to get the excavating done anu 
foundation work finished before extreme cold weather sets in, simply 
because faster progress can be made and costs held down accord- 
ingly. With those phases of the job completed, the balance of the 
work can be done just as cheaply, and often more so, than during 
the so called building season, for the reason that there are more 
mechanics looking for work during the winter months than during 
the balance of the year. Another advantage is that during the 
winter months, when the ground is frozen hard, material can be 
delivered more expeditiously—and without cutting up lawns or 
gardens—than when the ground is soft and slushy as during so much 
of the time in spring and fall. 

Then, too, there is something especially appealing in the idea of 
having the new home all ready to move into in the spring, the 
natural time for beautifying the place with flowers and shrubs. 

While there still remains in prospect quite a long period of fine 
autumn weather, ideal for all manner of outdoor construction work, 
it is not too early for dealers to be planning their advertising and 
other special efforts for increasing the volume of building and re- 
pair work during the winter months, by educating the public to 
regard every month of the year as one in which building may be 
done, of course with proper regard to climatic conditions which 
may necessitate some departure from ordinary methods. 

Probably in most communities, outside of the larger cities where 
contractors and builders are familiar with the methods used to 


~ protect workmen and materials during extreme weather, the best 


results will be obtained by urging those who are contemplating 
building to get the foundations in before protracted cold weather 
sets in and then carry the job forward to completion during the 
months when labor is abundant and therefore naturally cheaper than 
during the rush season of building. 

Even more forceful are the reasons for doing interior remodeling 
and repair work during the winter. It is the ideal time for laying 
new hardwood floors, converting the old porch into a sun parlor, 
installing French doors and providing the many conveniences that 
have long been desired. 
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Shipments and New Business Decline 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, B, Cx, Oct. 8.—According to 
reports received by the National Lumber Manu- 
facturers’ Association today from 352 of the 
larger softwood mills of the country, for the 
week ended Oct. 3, production was about the 
game, while some decrease in shipments and new 
business was indicated, in comparison with re- 
ports received the previous week. Slight in- 
creases in all three items were noted when com- 
pared with reports received covering the same 
period a year ago. 

The unfilled orders of 233 southern pine and 
west Coast mills at the end of last week 
amounted to 583,694,972 feet, as against 611,- 
921,662 feet for 239 mills the previous week. 
The 132 identical southern pine mills in the 
group showed unfilled orders of 266,094,592 feet 
last week, as against 272,455,168 feet for the 
week before. For the 101 west Coast mills, 
the unfilled orders were 317,600,380 feet, as 
against 339,466,494 feet for 107 mills a week 
earlier. 

Altogether the 352 comparable reporting 
mills had shipments 100 percent and orders 92 
percent of actual production. For the southern 
pine mills these percentages were respectively 
105 and 96; and for the west Coast mills, 101 
and 95. Of the reporting mills, the 348 with an 
established normal production for the week of 
217,183,105 feet, gave actual production 10€ 
percent, shipments 105 percent, and orders 99 
percent thereof. 


The figures for last week, the week before 
and the same week of 1924 when 353 mills re- 
ported follow: Production—234,787,027 feet, 
against 234,622,962 feet the week before, and 
230,114,433 feet last year. Shipments—233,- 
761,304 feet, against 246,388,043 feet the week 
before, and 228,000,867 feet last week. Orders 
—217,124,526 feet, against 228,463,502 feet the 
week before, and 200,623,057 feet last year. 

A comparison of the reported lumber move- 
ment for the first forty weeks of 1925 with the 
same period last year follows: Production— 
9,600,*64,685 feet, against 9,209,039,776 feet; 
1925 increase, 391,824,909 feet. Shipments— 
9,526,650,315 feet, against 9,160,631,550 feet; 
increase, 866,018,765 feet. Orders—9,345,697,- 
026 feet, against 8,873,009,859 feet; increase, 
172,687,167 feet. 

The mills of the California White & Sugar 
ine Manufacturers’ Association make weekly 
r(ports, but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Eight of these mills reported a eut. of 
12,953,000 feet; shipments, 12,025,000 feet, and 
orders, 11,457,000 feet. The reported cut rep 
resents 30 percent of the total of the California 
pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 101 mills re- 
porting for the week ended Oct. 3 was 5 per- 
cent below production, and shipments were 6% 
percent above new business. Of all new busi- 
ness taken during the week, 40 percent was for 
future water delivery, amounting to 37,682,633 
feet, of which 24,656,154 feet was for domestic 
cargo delivery, and 13,026,479 feet export. New 
business by rail amounted to 1,629 cars (ap- 
proximately 48,870,000 feet). Thirty-eight per- 
cent of the week’s shipments moved by water, 
amounting to 37,492,995 feet, of which 28,232,- 
372 feet moved coastwise and intercoastal, and 
9,260,623 feet export. Rail shipments totaled 
1,839 cars (approximately 55,170,000 feet), and 
local deliveries, 6,845,191 feet. Unshipped do- 
mestie cargo orders total 111,628,623 feet; for- 
eign, 94,911,757 feet, and rail trade, 3,702 cara. 

Demand for loggers reflects camp labor turn- 
over which for the last month has been better 
than at any time this year. There are plenty of 


loggers to fill all jobs, but because a large num- 
ber of men are traveling from camp to eamp, 
the demand holds up. On the other hand, there 
is but little new demand or replacement jobs 
offered by lumber manufacturing plants. Saw- 
mill workers largely are not changing jobs. 

The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, indicated pro- 
duction and shipments slightly less than those 
reported for last week, while a good gain in 
new business was noted. 

The California Redwood Association reported 
a 10 percent increase in production, shipments 
about the same, with new business considerably 
less than that reported the week earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with seven fewer mills reporting, indi- 
cated decreases in all three items. 

The Northern Pine Manufacturers’ Associa- 
tion (Minnesota), with one less mill reporting, 
showed production and new business about the 
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This tree root, grown in the shape of a claw, 

gripped a rock the size of a fist and clogged a 

sewer at Pueblo, Colo. The rock was gripped 

so tightly that ordinary pressure could not re- 

move it. Kaperts said it took twenty years for 
the root to grow around the stone 





same, while shipments were slightly below those 
reported for the previous week. 

The Hardwood Manufacturers’ Institute, of 
Memphis, Tenn., reported, from 82 units, pro- 
duction as 12,291,244 feet; shipments, 14,031,- 
005 feet, and orders, 15,487,504 feet. The nor- 
mal production of these units is 15,497,000 feet. 
There was little change from the position of the 
preceding week. For the last fifteen weeks all 
hardwood mills reporting to the National Lum- 
ber Manufacturers’ Association give production 
242,349,623 feet; shipments, 201,651,988 feet, 
and orders, 283,452,277 feet. 

[ Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ As- 
sociation appear on page 49.—EbITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo.k, VA., Oct. 8—For the week ended 
Oct. 3, forty-six mills reporting to the North 
Carolina Pine Association, and having a normal 
production of 12,558,000 feet, manufactured 11,- 
152,701 feet, shipped 10,481,255 feet, and 
booked orders for 8,519,886 feet. 








Hearing on Oregon Trunk Extension 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Oct. 6.—If northern lines are 
permitted by the Interstate Commerce Commis- 
sion to extend the Oregon Trunk railway to 
Klamath Falls, Ore., the Weyerhaeuser and 
Shevlin-Hixon companies will build without de- 
lay two mills near there. 

George S. Long told of the Weyerhaeuser 
plans, and J. P. Hennesey told of the Shevlin- 
Hixon plans today on the witness stand at the 
hearing here before Charles D. Mahaffie, director 
of finance of the Interstate Commerce Commis- 
sion. The Weyerhaeuser mill would have a 
yearly capacity of 150,000,000 feet ; the Shevlin- 
Hixon mill of 100,000,000 feet. The Southern 
Pacific opposes the petition of the northern lines. 


Sawmill Employees on Strike 
[Special telegram to AMERICAN LUMBERMAN] 
ABERDEEN, WASH., Oct. 7.—About thirteen 

hundred sawmill employees are on strike here, 
demanding wage increase of 50 cents, applicable 
to all operatives. Mills affected are Donovan 
No. 1 and No. 2, Wilson Bros., Schafer Bros. 
cedar mill, and Aberdeen Lumber & Shingle Co. 
Trouble began Sept. 28 at Donovan No. 1 when 
two employees were discharged after having cir- 
culated a petition for higher wages. The base 
now is $3.25 for common labor, the average 
wage being $4 a day of eight hours. An effort 
is being made to arrange a conference. 
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Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WaAsHINGTON, D. C., Oct. 8—Following are 
f. o. b. mill prices, Oct. 1 to 3, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S$2S 
S4S 


Edge grain— or 
1x3” B&better...$79.32 Ws 9 NG Beccacneee 
Flat grain— ix 8” No. 2.. .- 22.18 
1x4” B&better ... 48.22 Ix 8” No. 3 18.01 
1x4” No. 2 com.. 18.78 >>. gi i Bee 48.67 
1x6” No. 2 com.. 21.25 1x12” No. 2 . 24.50 
6” No. 3 ¢€ .. 14.00 ’ 
Ea 5 OO. PES Longleaf Timbers, S4S, 
Dimension, 2x4” 16’ 20’ and Under 
INGE SD ecccownvew- *$36.00 8” and under... .$26.2 


*Figures for Sept. 27 to 30. 


Woodworking Machinery Firms Unite 


BeEoiT, Wis., Oct. 5—Woodworkers through- 
out the world will be interested in the announce- 
ment that the P. B. Yates Machine Co., located 
at Beloit, and the American Wood Working 
Machinery Co., of Rochester, N. Y., have united 
to form a new organization which will be known 
as the Yates-American Machine Co. 

This measure unites the production and mer- 
chandising facilities of the two largest wood- 
working machinery manufacturers. Both former 
companies were well known throughout the 
world, having enjoyed a long successful business 
life. 

J. E. McKelvey, formerly president of the 
American company, will retain his position at 
the head of the Yates-American organization. 
P. G. Farrow, who was vice president and gen- 
eral manager of the Yates company, will act in 
his former capacity. The board of directors in- 
cludes J. E. McKelvey, P. C. Farrow, Ear] Hart, 
and H. A. Perkins. 

General offices of the Yates-American Ma- 
chine Co. will be maintained at Chicago. 


‘Sea aeaaaaaaaaaeaeaas 


ARTIFICIAL SILK obtained largely from spruce 
wood by treatment with caustic acid, carbon bi- 
sulphide and other chemicals, is being manu- 
factured by Courtaulds (Ltd.) a large British 
company at its new branch plant at Cornwall, 


Ont. 
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Lengths of Moulding Shipped 


In your August 22 edition, Inquiry No. 1,574, 
asks for the customary percentage of shorts in fir 
mouldings. Your reply, which we admit was only 
tentative from the information then at hand, does 
not cover the matter correctly. 

There are probably a dozen manufacturers of 
fir mouldings in volume. None of these can ship 
as little as 15 percent under 10-foot. The general 
practice in fir is to consider 8-foot and 9-foot as 
long lengths, and to ship up to 15 percent 4-foot 
to 7-foot inclusive. 

Our answer is late, we admit, but it shows that 
old copies of the AMERICAN LUMBERMAN are not 
laid aside without reading when there is time.— 
Inquiry No. 1,574-A. 

{This comment, which is made by the man- 
ager of the lumber division of one of the large 
western operations of a concern manufacturing 
lumber in the South as well as in the West, has 
reference to comment quoting the rules that 
appear in the rule book of the West Coast 
Lumbermen’s Association, paragraph 181— 
‘‘Lengths: 6 to 20 feet not exceeding 15 per- 
cent 6 to 9 feet.’’ 

The AMERICAN LUMBERMAN is very glad to 
have this authoritative comment on the custom 
that prevails among shippers of fir mouldings, 
and it is published for the benefit of the trade. 
—EDpITor. | 


Supply of Selected Hardwoods 

We are in the market for quite a quantity of so 
called No. 2 selected hardwoods, in oak, maple, 
birch, or ash, and could use a certain quantity of 
hickory, sycamore, chestnut and beech. In other 
words, clean up entirely a concern'’s supply of 
hardwoods of the grades specified. 

It occurred to us that mills manufacturing floor- 
ing would have a surplus in rather larger quanti- 
ties than they have an outlet for of just what we 
are seeking, and we are writing you therefore to 
ask you to give us the names, if possible, of a num- 
ber of hardwood flooring mills within reasonably 
close touch of Chicago; by this we mean as far 
away perhaps as Louisville, Wausau, Muskegon and 
such points as that.—-INQuiry No. 1,614. 

[This inquiry comes from an Illinois manu- 
facturer of handling equipment, and it is pub- 
lished for the benefit of readers who may be able 
to supply the material wanted. The name of 
the inquirer will be furnished on request.— 
EDITOR. | 


Instalment Contract Blanks 

Have you anything in the line of contract blanks 
for deferred or instalment jobs? If so, we should 
like to have some samples.—INQuiry No. 1,608. 

[This inquiry comes from Michigan, and it 
is understood that what is wanted is a form 
of contract to be used in making sales of build- 
ing materials to be paid for on the instalment 
plan. The inquirer has been supplied with a 
copy of a contract recommended by the paint 
manufacturers for use in selling paint through 
the dealer on the instalment plan. The inquiry 
is published with the hope that readers may 
give some additional information along this 
line.—Ep1Tor. | 


Court’s Decision on Oak Varieties 

You will please give us any information that 
you can as to what black oak timber is. We have 
a timber contract which excludes black oak. The 
parties we bought the timber from claim that the 
red oak timber is black oak. We have been told 
that somewhere in West Virginia there was a law 
suit similar to ours and that the AMBRICAN LUM- 
BERMAN published this in its columns. If you have 
record of this you will please mail it to us along 
with any othr information you can give us as to 
black oak and red oak timber.—INQuiry No. 1,610. 


[This inquiry comes from the manager of a 





hardwood lumber manufacturing concern in 
Tennessee. Some months ago a similar inquiry 


came from Kentucky, mentioning a contract 
which had given rise to a controversy regard- 
ing the classification of red and black oak. In 
commenting on that inquiry the AMERICAN LuM- 
BERMAN went somewhat into detail on the sub- 
ject of oak classification. Though a very com- 


plete and comprehensive index of the pages of 
this paper is regularly kept, no reference thus 
far has been found to the court’s decision to 
which this inquirer refers. The inquiry is pub- 
lished with the hope that readers may supply 
the name and title of this case for the benefit 
of the inquirer.—EbITOR. | 


Market for Chestnut Oak Bark 

Will you kindly advise us where a market can 
be had for chestnut oak bark. We understand 
that this bark is very much in demand for tan 
ning purposes.—INQuIRY No. 1,613. 

[This inquiry comes from Mississippi. Oak 
bark is especially esteemed for tanning sole 
leather. The bark of the chestnut oak is used 
not only directly in the tannery, but it is also 
utilized in the making of tannin extract. The 
tannin producing oaks are two—chestnut oak 
and tanbark oak. The former is found in the 
Appalachian mountain regions, while the tan- 
bark oak is found only in southern Oregon and 
Jalifornia. The chief centers of chestnut oak 
production are Virginia, West Virginia, Ten- 
nessee, North Carolina, Kentucky and southern 
Pennsylvania. This wood seldom grows in pure 
stands, but is associated with other oaks and 
hardwoods. Oak peeling operations begin or- 
dinarily late in March and are continued to 
the middle or latter part of June. Chestnut 
oak bark is a competitor of hemlock bark and 
chestnut extract, tanneries claiming that hem- 
lock bark is best employed in combination 
with chestnut oak bark. The extract from chest- 
nut oak is also used with extract of chestnut 
wood to give strength and greater imperme- 
ability to leather. 

The name of this inquirer will be supplied 
to interested readers on request.—EDITOR. | 


Advertising Novelties of Wood 

We should like to secure information as to where 
we can obtain unique advertising novelties made 
of wood. My thought is that if we wish to pro- 
mote our products through the use of novelties, it 
is only appropriate that such articles should be 
made of wood.—INQuIRY No, 1,612. 

[This inquiry comes from the advertising 
manager of a large sash, door and millwork 
manufacturing concern. The AMERICAN LuM- 
BERMAN has no information on file as to possi- 
ble sources of supply of advertising novelties 
of wood, other than such commonly used arti- 
eles as yardsticks, foot rules, wood pencils ete. 
Evidently what this advertising manager wishes 
is something novel and attractive, and at the 
same time especially appropriate to the wood- 
working business. 

If a lumber or woodworking concern is going 
to make use of advertising novelties at all, it 
of course is very appropriate and desirable that 
they be made of wood. In fact there is a cer- 
tain incongruity in using urticles of any other 
material for that purpose. As a matter of fact, 
unlike the metal working industries, lumber and 
woodworking concerns have been rather remiss 
in the matter of using their own material for 
such purposes. Too frequently they have made 
use of the usual variety of novelties and 
souvenirs, regardless of the material of which 
they were made. The writer of this comment 
has even seen, at conventions and similar events, 
novelties made of steel, painted and grained 
to imitate wood, being distributed by lumber 
firms. 

The AMERICAN LUMBERMAN will be pleased to 
forward to the above inquirer any information 
as to sources of supply of really novel and at- 
tractive advertising novelties made of wood.— 
DITOR. | 

















1873 NEWS AND VIEWS OF 1925 
From the AMERICAN LUMBERMAN 
STANDARDIZATION from each great manufactur-| ried on to a considerable ex- 


Pursuant to adjournment at 
Williamsport, Pa., June 25, the 
National Association of Lum- 
bermen met at the rooms of 
the Lumber Exchange, at East 
Saginaw, Mich., Sept. 15. The 
association was called to order 
by Vice President J. B. 
Thorpe, of Eau Claire, Wis. 
Col. C. G. Deland, was elected 
temporary secretary, and R. G. 
Horr, temporary treasurer. 
*#* A membership fee of $10, 
as fixed at Williamsport, was 
after a slight discussion, sus- 
tained.***The committee of 
inspection reported as follows: 
“Mr. President and gentlemen 
of the National Association of 
Lumbermen: Your committee 
would say that owing to the 
great magnitude of the matter 
in hand, the inability of your 
committee meeting in the 
shortness of time since their 
appointment, they are unable 
to present any well defined 
plan for the classification and 
inspection of lumber, which 
would be likely to meet the 
views of lumbermen in the 
various localities that are rep- 
resented at this meeting. They 
would recommend, however, 
the appointment of a commit- 
tee composed of one member 





ing district, who shall prepare 
a plan for the uniform classi- 
fication and _ inspection of 
white pine lumber, said plan 
to be presented to the next 
meeting of this association for 
its approval. They would sug- 
gest that said plan should be 
in the form of a bill, which 
could be passed by the legis- 
lature of their various States, 
making our inspection laws 
uniform. Signed, P. B. Mer- 
rill; J. F. Estabrook. 
* * * 
LOUISVILLE, KY. 

he street railroads of 
Louisville are a great accom- 
modation to the traveler, who 
wishes, as we did, to see all 
sides of the city, one line alone 
making a distance of thirteen 
miles for a dime. The city 
embraces, with the recent ad- 
dition, about 115,000 inhabi- 
tants and shows signs of great 
improvement in every part, 
consequently there is not half 
the usual complaint of dullness 
heard among the lumber deal- 
ers. The lumber handled here 
is only in retail, two-thirds of 
which is brought by rail from 
Michigan and the balance sent 
down the river either in log or 
raft. Manufacturing is car- 





tent as there are five fair sized 
(two of them gangs) mills, and 
though not running full time 
they still have a fair stock for 
the season, lying in the river 


waiting better times.—W. 
* * * 


PRODUCTION 

Resolutions adopted by the 
National Association of Lum- 
bermen at East Saginaw, 
Mich., Sept. 15: Whereas, It 
is apparent that there is at 
present an overstock of man- 
ufactured lumber on the mar- 
ket, and also an unpromising 
financial outlook, which unless 
remedied by reducing the 
amount produced, must in- 
evitably meet with disaster; 
therefore, Resolved: That we 
do hereby pledge ourselves in- 
dividually and as an associa- 
tion to use all honorable means 
to bring the supply of this 
great staple within the limits 
of a healthy demand, and to 
that end we will reduce our 
own cut of logs and timber to 
an amount not exceeding 50 
percent of the annual average 
cut of the last five years, and 
will actively exert ourselves 
to induce our brother lumber- 
men to codperate with us in 
securing this object. 
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Southern Pine Active in South 


Demand for southern pine declined sharply 
during the week ended Oct. 2, according to the 
reports filed by 132 of the larger mills with the 
Southern Pine Association. Not only did aver- 
age orders per mill reach the lowest point since 
July 10, but total orders were 3.83 percent less 
than production. Shipments were retarded by 
the labor shortage, but ran 8.47 percent above 
all the new business booked, so that order files 
were reduced 2.33 percent. The mills are un- 
doubtedly securing less business in the North 
and East as building activity slackens and, with 
the country yards of the middle West buying 
lightly, are depending on southern business for 
their volume. 

Reports from mill centers indicate that a 
record volume of lumber is being consumed in 
Texas, Oklahoma and Florida, and that pros- 
pects are bright for a heavy winter consump- 
tion throughout the entire South. Florida trade 
in uppers has improved with a partial easing of 
the embargo, and railroad business shows a 
slight expansion. There has been little change 
in the export markét in so far as volume is con- 
cerned, but buying is featured by the heavy 
eall for timbers and the mills are accepting this 
business in preference to domestic on account 
of the higher prices which overseas buyers are 
willing to pay. Practically all the mills have 
good order files and some are turning down 
business where quick delivery can not be guar- 
anteed. Uppers and timbers are the most active 
items on the list but commons are moving slowly 
as construction work reaches its final stages. 
Special cutting orders are on the increase. 

Heavy rains in some sections and the shortage 
of common labor in others have slowed up pro- 
duction until it is now 12.26 percent below nor- 
mal. Uppers and timbers are accordingly scarce; 
but the lower grades, because of the large per- 
centage of drouth killed timber cutting into 
commons, are in surplus. The cotton crop is 
now 80 percent harvested, and as the labor 
moves back to the sawmills an increase in pro- 
duction within the next few weeks may be ex- 
pected. Uppers are firm, and commons are 
steady, although weak spots are occasionally 
uncovered. 


Northern Hardwood Trade Brisk 


Northern hardwood mills during the four 
weeks ended Sept. 26 shipped 15,457,000 feet 
against a production of 8,364,000 feet, and 
accordingly their stocks have been much re- 
duced, and brought into good balance. The 
shipments of these mills for the twelve months 
ended Sept. 1, according to the last stock re- 
port, amounted to 94.5 percent of their out- 
put. During the four weeks’ period men- 
tioned, the mills booked orders for 11,741,000 
‘eet, and prospects for future business look 
very encouraging. The maple flooring fac- 
tories have enough unfilled orders on their 
books to ensure capacity production during 
the remainder of this year, so that while they 
iow have fair stocks of raw material, these 
will constantly have to be replenished. Mill- 
work factories are also well booked up and 
ire active. Increased takings by the auto- 
motive industry may be expected as new 
models are announced, the retail car dealers 
ow being rather hesitant about buying, pend- 
'ng such announcements. Demand from this 
industry meanwhile is very satisfactory, and 
‘ends to expand, but little advance buying 
's being done. Furniture manufacturers in 
the North are consuming increased amounts, 
"eports showing that their rate of production 
‘ose from 81.9 percent of capacity in July to 
‘4.7 in August, and this compared with 73.4 
percent of capacity in August of last year. 


Miscellaneous industrial demand is good, but 


purchasing is hand to mouth. The activity of 
box demand is a very gratifying feature of 
the market. Prices remain unchanged and 
firm. 


Southern Hardwood Orders Gain 


Orders for southern hardwood booked dur- 
ing the week ended Sept. 26 amounted to 99 
percent of normal, as against production of 
77 percent normal, while, compared with 
actual output, orders were 28 percent ahead. 
There has been steady reduction in mill stocks 
during the last nine weeks, shipments being 
5.4 percent above production in August, and 
5.9 percent above in September. Some cur- 
tailment of output has been forced by labor 
shortage and by unfavorable weather, which 
is now causing anxiety as to the adequacy of 
log supplies. 

Building trade interests continue to buy in 
iurge volume. While there has been a slack- 
ening in purchases by oak flooring plants, the 
millwork manufacturers are active takers of 





Statistics on production, orders and 
shipments appear on page 48 





hardwood. The automotive industry is buy 
ing more heavily than it was recently, and 
there is every indication that it will continue 
to need large amounts. Furniture plants are 
also buying, and have orders ahead that en- 
sure their being steadily in the market. Over- 
seas demand has improved, there having been 
« considerable increase in the movement 
through New Orleans, and foreign inquiry is 
very promising. 

Prices generally show a firmer tone, owing 
to the reduction in mill stocks, and it is be- 
lieved that physical conditions retarding 
operations will bring higher prices. Most quo- 
tations remain unchanged, but scarcity of 
plain FAS red gum in 4/, 5/ and 6/4 has re- 
sulted in sharp advances in these items. 


Fir Orders for Year Above Cut 


While total bookings by the larger fir mills 
during the week ended Oct. 3 were 5 percent 
below production, in contrast to 6 percent and 
7 percent above for the two preceding weeks, 
a compensating factor is found in the total 
movement for the yegr to date. During the first 
39 weeks of the year, 107 identical mills booked 
orders for 138,053,333 feet, and shipped 177,- 
084,147 feet, in excess of their cut. 

The decline in business this week came large- 
ly in Atlantie coast trade. Practically all yards 
on the eastern seaboard have completed buying 
for their fall requirements, and a period of in- 
activity may he reasonably expected until pur- 
chases for spring needs begin to occupy their 
attention. Heavy buying during July and Au- 
gust has also left the country yards of the mid- 
dle West with fair sized stocks and, as farm 
consumption is under expectations, little yard 
buying is being done at present. While book- 
ings for the week in rail territory were 151 cars 
lighter than the week before, producers are ex- 
pecting some belated buying as the yards move 
their present holdings. 

California business is holding up well. Stocks 
at the San Pedro docks have been reduced to 
a negligible size by heavy buying in southern 
parts of the State and, with building showing 
no more than seasonal] contraction, a sustained 
fall demand is exnected. The export market 
shows signs of activity, although bookings for 
the week were under last week’s total. Japanese 
buyers seem to be displaying a new interest and 
several good sized Australian orders remain to 
be placed. 


In spite of the fact that the mills are operat- 
ing at capacity, some of them on double shift, 
stocks show no accumulation and the difficulty 
experienced during the last two months in fill- 
ing the urgent call for mixed ears is still felt. 
Shipments for the week were but 1 percent 
above the cut, but ran 6.5 percent above orders, 
so that order files were reduced. Prices are 
holding fairly steady, regardless of the lighter 
demand, although uppers, in the rail market, 
are $1 under early September quotations and, 
in the Atlantic coast market, 50 cents under 
those paid for August and September loading. 
Commons are steady at current levels. 


Local Cypress Business Active 


Following a rather dull period during the 
middle of September, red cypress trade is again 
gathering momentum, and latest mill reports 
indicate that the industry is in a strong statis- 
tical position. Order files of the fifteen mills 
reporting to the Southern Cypress Manufac- 


‘turers’ Association for the week ended Sept. 30 


showed an increase of 3.62 percent as the result 
of bookings 13.55 percent in excess of ship- 
ments, while stocks were lowered by shipments 
1.39 percent above output. New business was 
15.14 percent above output. Demand is being 
sustained largely by active local trading and 
a fair coastal movement, as both sales and in- 
quiry are light throughout the North and mid- 
dle West. The movement to country yards is 
much lighter than producers had expected, but 
in some sections runs heavier than last year. In- 
dustrial eypress trade in city areas is being 
affected by competitive woods. Despite the fact 
that orders run almost exclusively to mixed cars, 
the mills are maintaining stocks in good assort- 
ment and are making prompt shipment. Prices 
are unchanged and firmly held. 


Western Pine Trade Is Slow 


There has been a serious falling off in book- 
ings of western pine by Inland Empire mills, 
orders for the week ended Sept. 26 amounting to 
scarcely more than 60 percent of the cut, 
though reports for the week ended Oct. 3 indi- 
zated a good gain in business. The situation is 
partly due to difficulty in matching orders 
against mill stocks, which are of good size but 
much broken in assortment, so that the items 
most wanted are hard to secure. But it must 
also be due in part to the position of farmers 
in the Northwest. It is predicted in some quar- 
ters that the western pines market will soon be 
brought into balance by reductions of prices on 
the slower items, and advances on those in 
heavy demand. The general position of Inland 
Empire mills is favorable, for during the thirty- 
nine weeks of this year ended Sept. 26 they 
had shipped 94 percent of their production. 

Orders for California pine increased from 87 
percent of the cut during the week ended Sept. 
26, to 88% percent during the following week. 
Box is in heavy demand and has made further 
advances. There is more activity in sales of 
clears to Australia. 


Canadian Lumberman Dies 


{Special telegram to AMERICAN LUMBERMAN] 

MONTREAL, QUE., Oct. 8.—The death of 
Thomas G. MeMullen, widely known lumber 
merchant of Nova Scotia, oceurred at Truro, 
N. S., on Wednesday, Oct. 7, following an ill- 
ness which resulted from a bad fall on the ice 
last winter. Mr. McMullen was 81 years old 
and was one of the most prominent lumber ship- 
pers in the Province. He was a member of the 
Nova Scotia legislative assembly from 1897 to 
1901. A widow, five sons and five daughters 
survive him. 
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Grand Rapids Dealers Find Overhead Cost of Service Is High— 
Michigan Fruit and Potato Growers Will Furnish Large Market 


The Realm suffered a few disappointments 
in Grand Rapids. In the first place we failed 
to see A. M. Manning, secretary of the 
Michigan Retail Lumber Dealers’ Associa- 
tion. Secretary Manning has, and deserves, 
the reputation of being a very active and 
energetic man with a deep interest in the big 
pastorate of which he is the shepherd. He 
had left the city a couple of hours before we 
arrived, and at the office they told us he 
expected to be away for a week or two on 
association business. So we regretfully 
gave up the idea of getting official informa- 
tion about the retail lumber health of Michi- 
gan. We are especially sorry about this, for 
Mr. Manning has done much to make the 


AMERICAN LUMBERMAN’s remodeling cam-: 


paign a success in 


the Wolverine State...” Fa, 


the retail center of town, was going forward 
at full blast. 

We dropped in at the office of the A. A. 
Elsen Lumber Co. to see the manager, Al- 
bert A. Elsen, and to find out from him how 
the pulse of lumber beats over the State. 
Mr. Elsen is acquainted with a number of 
the boys who labor in the vineyard of the 
AMERICAN, LUMBERMAN, and especial'y with 
’Gene Terrell, the big, jolly fisherman who 
presides over the northern advertising. We 
found Mr. Elsen at his desk, up to the 
elbows in business but quite ready to talk. 
In his opinion, Michigan as a whole has been 
doing very well this season, though the tem- 
perature of sales seems to be a little un- 
even. That is not surprising when one re- 





This is naturally 
very gratifying to us 
and, quite aside from 
our own satisfaction, 
we are convinced 
that pushing this 
branch of the trade 
is a real service to 
the members of Mr. 
Manning’s associa- 
tion and to their 
customers. 

While these lines 
probably will be pub- 
lished after the usual] 
summer vacation 
period is over, since 
this happens to be 
one of our fore- 
handed spells when 
we have several ad- 
vance articles hung 
up in the smoke 
house, they are being 
written at the close 
of this vacation sea- 
son. A good many 
retailers are away 
fishing or touring or 
otherwise gathering 
fresh energy for the 
fall business; and when we call at their 
offices we find their desks swept and gar- 
nished. The place is usually in charge of 
friendly but busy young men who are very 
willing to pass the time of day but who are 
not inclined to comment upon the state of 
the nation’s business. 

We found plenty of these friendly and 
capable men in the office of the Grand Rap- 
ids Lumber Co., but J. W. Ferdon, the presi- 
dent of the company, was away. He was 
not away on a formal vacation; on the con- 
trary he was busy with outside business. 
But several calls failed to find him in. He is, 
if not the dean of Grand Rapids lumbermen, 
at least one of the prominent and leading 
members of the local guild, both by virtue 
of his own ability as a merchant and a lum- 
ber statesman, and also by virtue of the 
commanding position held by his company. 
This big establishment, located close in to 


| 
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| 





Mr. Elsen spoke of the comparatively new 
industry of entertaining summer visitors. 
It has grown by leaps and bounds as new 
roads have been built and people in the 
neighboring States have learned of the 
pleasures to be found in the country of 
lakes and forests. Mr. Elsen told of work- 
ing in former years for several of the big 
lumber companies, and of seeing them sel] 
their cut-over lands back to the State at 
about a dollar an acre. Some of these same 
lands now support palatial summer homes. 
During the last few years there has been an 
epidemic of cottage building on the lake 
shores; and these cottages run all the way 
from rough little shelters to structures cost- 
ing many thousands. This cottage trade 
has gone largely to 
local yards that have 
equipped themselves 
to handle it. This is 
a trade where plans, 
lump-sum prices and 
prompt _ delivery 
count for much. 

Grand Rapids has 
a line of yards with- 
in the city itself. 
There are five Stiles 
yards in the city, 
and to these have 
been added the two 
yards of the Robert 
K. Jardine Lumber 
Co. Still more re- 
cently the line has 
acquired the Skutt 
Lumber’ Co. My. 
Jardine is now sales 
manager, and _ his 
place in the Jardine 
yard has been taken 
by J. W.. Long. 
When we mentioned 
the AMERICAN LUM- 
BERMAN, Mr. Long 
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members what a diversified State it is. It 
takes high rank in industry with its furni- 
ture and automobiles and this and that. It 
is also a great fruit area, especial'y in the 
sandy western part. We have been seeing 
orchards and vineyards without end; and 
while the peach crop has not been as good 
as could have been wished, the grape crop 
has been extraordinary. The potato coun- 
try to the north and east has not been build- 
ing much the last few years, but the dealers 
there are looking forward with considerable 
confidence to the future. The farms are of 
good potential earning power, and a crop or 
two will set the owners to catching up on 
improvements at a great rate. According 
to Mr. Elsen’s statement, there has been a 
world of lumber sold in the Wolverine State 
this year, and the strengthening of prices 
in the late summer didn’t seem to scare 
anyone at all. 


said he had a most 


View of plant and lumber yard of one of the larger furniture manufacturers of Grand Rapids, kindly feeling for 
the making of furniture being probably the chief industry of the city 


that publication, for 
its services were the 
cause of his coming to Grand Rapids some 
fifteen years ago. His business was in Chi- 
cago, but he came over to Grand Rapids to 
meet his family on their return from a vaca- 
tion, and he liked the appearance of the city 
so well that he told Mrs. Long he’d like to 
live there. Upon coming home one evening 
several days later, Mrs. Long showed him a 
want-ad in the AMERICAN, LUMBERMAN, and 
the final result was his coming to Grand 
Rapids. There must be thousands of men 
the country over who have bettered their 
working conditions, got into kinds of work 
more suited to them, or otherwise made sat- 
isfactory business arrangements, through 
the agency of the AMERICAN, LUMBERMAN’S 
want-ads. If one knew all the events that 


have been influenced by those very brief and 
businesslike announcements, he probably 
would have the materials for dozens of busi- 
He would see far reaching 


ness romances. 
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lines of influences touching thousands of 
people. Those of us who are part of the 
AMERICAN LUMBERMAN staff are proud of 
the want-ad department. It is a department 
of practical service that wastes no words, 
puts on no side, and steadily saws wood. 


Mr. Long said he believed that, as com- 
pared with those at other industrial points, 
the working men in Grand Rapids are pretty 
steadily employed. It doesn’t follow that 
there are no ups and downs in the labor 
market, but these shifts are comparatively 
temperate. In his opinion this is one of the 
first requisites of local prosperity. If the 
same yearly total of wages is expended in 
a town, in one year it is spread over all 
twelve months, and the next year it is 
crowded into six months, the first year will 
be better for local business than the second. 
It will be better for the workmen, too. 
People are much alike in that they spend 
about all they earn. If a man gets $40 a 
week the year around, he suits his seale of 
living to that figure. But if he gets $80 a 
week for six months, and then is laid off 
for six months, he’ll have lived on the $80 
scale while the money was coming in, and 
will have nothing saved up against the time 
of unemployment. In the same way, local 
stores will expand their stocks and working 
forces to handle the big business, 


a man to get a more exact idea of his costs, 
scrutinize his methods to cut out leaks, and 
hunt for new and more efficient methods in 
order that he can sell for less and still make 
a fair profit, is very often a beneficial thing. 
But when it goes only so far as to cut down 
the margin of profit’ without making any 
corresponding compensation in reduced cost, 
it is an unbalancing process. Perhaps this 
is what Mr. Wood had in mind; but we don’t 
pretend to speak his thoughts. 


Some Buyers Are Penny-wise 


While we were waiting to see Mr. Wood, 
the order man in the outer office had a long 
telephone conversation with someone, made 
a calculation and announced to the ’phone 
that it would amount to exactly $1. The 
conversation went on for a minute, and I 
gathered that the person at the other end 
had said he’d see. When it was over, the 
estimator turned to me with a grin that was 
somewhat sprinkled with rage. “That fel- 
low,” he said, “had his secretary call me up. 
I had to wait then until he got on the wire, 
and he asked me a quotation on a few lineal 
feet of quarter round. I suppose he’ll get 
bids from twenty or thirty other yards. I 
quoted the regular price, but I should have 
asked twice as much, since it’ll take a yard 





and will be left with expensive 
overhead to eat them up when 
the industrial payroll is stopped. 

These eight Stiles yards in the 
city, associated as they are with 
the famous Togan-Stiles con- 
cern, are, needless to say, great 
factors in local building. 


Yard Competition Is Keen 


The Marquette Lumber Co., 
located in the northern part of 
the city, is one of the big retail 
and :millwork plants. John 
Wood, secretary and treasurer of 
the corporation, told me that the 
volume of sales in the city has 
been large during 1925, but he 
smiled and added that the deal- 
ers were too charitable to the 
public and too hard on them- 
selves. In other words, con- 
trary to the statements of some 
other dealers, he thinks local 
competition has forced prices lower than 
they should be. Competition has a habit of 
doing some such little thing. We’ve just 
been reading about price cuts in automo- 
biles. It’s amazing the way these prices 
come down, and we, not being on the in- 
side, can’t explain these things. Maybe by 
cutting prices the makers of larger cars are 
attempting to reach enough of the big group 
of buyers on lower financial levels to com- 
pensate, through volume, what may be 
sacrificed in profits on single cars. But we 
can imagine the feeling of those car con- 
cerns that don’t want to play that sort of 
game. It seems to us that the business 
world in general is trying out some impor- 
tant experiments that may be of value to 
us in our specialized field. What would you 
say, at a hazard, is the meaning for us as 
retail lumbermen of the price reductions in 
the motor car field? 

We are not suggesting that competition 
has reached any- such stage among Grand 
Rapids dealers. As we understand Mr. 
Wood, it is his opinion that some of the 
dealers are merely carving down their pro- 
fits, without quite being sure how deeply 
they are cutting in. Competition that forces 





Motor trucks have speeded up deliveries in Grand Rapids so that the 
company with the fastest service gets the business 


man quite a while to find the stuff if we do 
make the sale, it’ll probably go on the books, 
and we’ll have to send a collector out to get 
the money. That man’ll spend dollars’ worth 
of his own and his secretary’s time trying 
to save a nickel. Some people have queer 
ideas about shrewd buying.” 

The Grand Rapids dealers are making ef- 
forts to cut out some of the losses involved 
in the general run of transactions. In the 
Marquette office and in several others, I saw 
notices posted up to the effect that a charge 
of 10 percent would be made on all returned 
material. Probably this charge would hardly 
pay the cost of the extra handling, damage 
to lumber, and the picking over that is al- 
ways involved in such transactions. But it 
does hold down the purchaser somewhat. It 
induces him to use a little care in ordering, 
since getting a very large extra amount sent 
out is bound to cost him some money. 


Service Demands Increase Costs 


The Marquette mill employs about thirty- 
five men. This mill is used mostly in get- 
ting out the odd stuff inc!uded in the regu- 
lar yard sales, though Mr. Wood tells me 
he takes on an occasional school house or 


church or club. He told the usual story 
about his effort to keep the mill within due 
bounds. It is the part of the yard equip- 
ment that is likely to grow to a size too 
large to be steadily employed. During a 
few months of rush work, it is easy to con- 
vince oneself that volume has had a perma- 
nent expansion, and to buy extra machines 
that in the following slack season eat their 
heads off. Delivery equipment probably 
comes second in this list. 


“I suppose dealers have themselves to 
thank for the delivery situation,’ Mr. Wood 
said. “Every yard now has a pretty heavy 
investment in trucks. It used to be that if 
an order came in at two o’clock, we’d prom- 
ise to try to get it delivered the following 
day. Now we have to get it there by four, 
and if we don’t do it some other yard will. 
We’ve got the public used to such service, 
and I’m afraid we don’t always get the cost 
of it back in our sales prices.” 

The Riverside Lumber Co., located at the 
junction of a couple of through streets on 
the north side of the city, has an attractive 
yard and warehouse. Joseph Noorthoek and 
his sons, Joseph and Adrian, are the officers 
of the company. The place seemed to be 
humming along with a good trade, and Mr. 
Noorthoek told me that 1925 volume, up to 
the time of my visit, was well 
ahead of the _ corresponding 
period of 1924. He admitted 
that the city was pretty well 
crowded with yards, but he 
added that, as nearly as he could 
tell, competition was not as bad 
as in other cities and towns with 
which he was familiar. 


Save, Then Build, Is Rule 


Grand Rapids, he told me, is 
‘well equipped with building and 
loan associations. This has been 
true for a good many years, and 
recently some new ones have 
been founded. The city is rather 
conservative in building, as in 
other matters, and people as a 
rule want to save their money 
and to build for themselves; and 
the building and loan is exactly 
suited to that type of-mind. It 
will bridge the gap between 
reasonable savings and the own- 
ership of a house. Here, as in most places, 
the associations have been splendidly man- 
aged, and the people have as much confidence 
in them as they have in the banks. For this 
reason, many are willing and glad to deposit 
their savings in these organizations, so that 
they have the resources to go on with their 
great service in the aid of home ownership. 
There are some noteworthy exceptions in 
these high-speed days, but in general it 
seems to us that we nearly always find 
strong and flourishing associations taking 
the lead in cities of home owners, in cities 
of comfortable middle-class prosperity. The 
exceptions, of course, are those towns where 
for some local reason a rapid city expansion 
is taking place. In such places many people 
come in with little or no savings in the hope 
of getting ahead in the world. Many such 
people who have never practiced thrift in 
the usual ways, are nevertheless just at the 
borderline and with a little encouragement 
they easily take their places among the 
home makers. It is people like these that 
second mortgages and monthly payments 
give real help toward independence. The 
problem involved is to tell which man will 
react favorably and will keep up his pay- 
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ments. They tell me that second mortgage 
companies are pretty skilled in picking them 
out, and that comparatively few houses ever 
have to be taken over by the companies. 

In this yard we saw gravity unloaders at 
work. These devices are getting to be as 
common in lumber yards as order-ticket ma- 
chines and much more common than cash 
registers. They say that many employees 


who know how to operate a cash register 
neglect to do it; but we’ve never heard of a 
lumber yard employee who neglected to use 
the gravity rolls. 


Retailer Holds Public Opening 


RAYVILLE, Mo., Oct. 5.—The new lumber and 
hardware store of 8. C. Carter & Son was form 
ally opened recently with a public ‘‘house 
warming,’’ the establishment being beautifully 


decorated with potted plants and ferns. A large 
crowd of visitors gathered, making it a gala 
day, as they brought picnic baskets filled with 
all manner of good things to eat, including 
fried chicken, ham, pickles, salad, pies and cakes, 
After the ‘‘spread’’ there were several informal 
talks. An orchestra played throughout the 
afternoon, and souvenirs were given to all in 
attendance. During the day 263 persons regis- 
tered, notwithstanding the handicaps of rain 
and bad roads. 





| A Stock Record That Saves Time and Labor 





There are any number of places in the aver- 
age office where records of some sort are being 
kept in a half-hearted manner on poorly de- 
signed cards and with inconvenient cabinets. 
Take our old stock record as an example; it 
was so inconvenient to handle that we were much 
inclined to abandon it. 

We realized that a stock record system op- 
erating economically and efficiently would help 
our organization to place its business on a more 
profitable basis and enable everyone to give 
better service, thereby bettering positions of 
employees. The card reproduced below was our 
solution. It is housed in ‘‘ visible’? equipment. 
This record is arranged to give, almost at a 
glance, any information that may be wanted 
in regard to a commodity by the purchasing 
agent, sales manager, salesmen, order clerks, or 
warehousemen. Any of these individuals can 
get the particular information they desire right 
from a card, without the necessity of conferring 
with someone else. 

The first entry in the upper right hand corner 
shows the total sales for 1923, which total was 
taken from the 1923 ecard. 

The next entry shows the amount on hand at 
inventory time. At that time, all unfilled or- 
ders are reéntered as new orders. 

Periodical inventories are taken and cards 
corrected, if they are in error. These correc- 
tions become automatic, however, as they come 
to light whenever the stock runs low. 

Under the ‘‘Customer’’ column is given the 
name of the customer. We aim to write the 
name out fully enough, so that anyone will 
know who the customer is. The name of the 
company to whom our purchase orders are sent 
is also entered. 

The quantities of material on each purchase 
order are entered under the ‘‘Order’’ column 
and the total of outstanding purchase orders 
is entered under ‘‘Total to Arrive.’’ As soon 
as the quantity ot any order is received, it is 
entered under ‘‘ Receipts’’ and subtracted from 
the ‘*Total to Arrive.’’ This same quantity 
is also added to the ‘*Total Stocked’’ and 
‘* Available Stock’? columns. 

Each sale is entered under the ‘‘Sale’’ col- 
umn and then entered under ‘‘ Total Sales’’ ac- 
cording to unit of purchase, A subtraction of 
‘*Total Stocked’’ and ‘‘ Total Sales’’ will give 
‘*Available Stock.’ 

It is possible to handle orders and inquiries 
very rapidly and satisfactorily when a glance 


[By L. N. Nelson] 








is never necessary to keep anyone waiting while 
someone goes out into the warehouse to see 
what we have on hand. Often when our stock 
does not provide exactly what the customer has 
in mind we are able to change the order to suit 
our stock, by having the information at hand so 
that we can take the matter up with our cus- 
tomer before he leaves the office. 

Under ‘‘Sales Number’? is entered the num- 
ber of the sales sheet or invoice covering our 
charge to customer. The date of the invoice 


clerk, who registers it in the order book, enters 
the various items on the stock cards, then places 
it in a temporary file. 

The duplicate goes to the shipping depart- 
ment and is returned to the office when ship- 
ment is made. The items are then checked off 
and priced on the original copy from which the 
invoice is copied. The original shipping order 
is then given to the stock clerk, who checks it off 
on the order book, makes the last entry on the 
stock card, and passes it on to the filing clerk, 





to its local yard managers. 


several communities. 





This Week’s “Timely Tip” 
Keeping Yard Managers “Keyed Up” 


A well known line-yard concern in Illinois has adopted 
the practice of preparing, in loose-leaf mimeographed form, 
books of instructions and suggestions, and supplying them 


The managers are urged to keep closely in touch with the 
people of their communities; to get acquainted with the 
farmers, and make surveys of possible prospects for new 
buildings or repairs; to take an active part in civic affairs 
etc. Additional sheets are supplied from time to time. 


Thus the branch managers are kept “on their toes” all 
the time, and made to feel that they are leaders in their 


Watch for next week’s “Tip” 








can also be entered here, which would show 
how much time is being consumed in filling 
each order. This column gives us a check on 
the original entry of the order on the stock 
eard, and also shows that an invoice has been 
rendered for the shipment. The entries in this 
column can be omitted if it is found desir- 
able to do so. 

It might be well to explain that a customer’s 
order is entered on a shipping order in dupli- 









































at a card will give the status of our stock. It cate. The original copy is given to the stock 
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This convenient stock record accomplishes several desirable purposes 


If the final entries are not made on the stock 
card, the order is merely examined for changes. 


It is possible, also, to omit one set of entries 
on the purchases, by entering quantities only 
when received, and omitting the ‘‘Ordered’’ and 
‘“Total to Arrive’’ columns. 


These cards are also a convenient record for 
monthly settlements for goods that are car- 
ried on ‘‘consignment.’’?’ Whenever a settle- 
ment is made, a suitable entry on the cards will 
show how many of the sales have been paid 
for. It is a simple matter for the manufac- 
turer furnishing the goods to verify the bal- 
ances shown on the cards by an actual inven- 
tory. 


The individual sales can also be entered in a 
series of columns, if it is found desirable to 
have more information as to where sales are 
being made. The sales could be entered under 
““Retail,’’? ‘‘Wholesale’’ and ‘‘Jobbers’’ or 
under states, counties, cities and other district 
or salesmen’s territories. 


CALIFORNIA ELECTRIC power lines have found 
that pine poles impregnated with coal-tar creo- 
sote give the longest service and are using a 
large number of yellow pine and Douglas fir 
poles for this purpose. These poles are treated 


by the open-cell pressure method, which will 
prevent bleeding or sweating of the creosote. 
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News and Business Ideas for Retailers 


Using Want Ads to Find Business 


LOVELAND, CoLo., Oct. 5.—Reed Hayward, 
president and manager of the Loveland Lumber 
& Investment Co., finds that he gets two reac- 
tions or results from the use of want ads to 
advertise his business. But he uses these ads 
in a somewhat unusual manner; or, rather, he 
words them differently, and perhaps that’s the 
reason he obtains such 
satisfactory results. 

There are two kinds 
of want ads that he 
runs. One of them is 
the straight ‘‘reader’’ 
which advises the pub- 
lic that screen doors 
may be had; or that 
paint and building ma- 





REED HAYWARD, 
Loveland, Colo. ; 


President Loveland Lum- 
ber & Investment Co. 





terials of various sorts 
may be obtained at this 
| place. Street number 
and telephone number 
are mentioned of course. 





3ut it is the second 
kind that really kills 
a i two birds with one 


stone. If a carpenter in Loveland is running 
short of work, Mr. Hayward will run a little 
want ad in the paper advising the public that 
a good carpenter would be glad to do repair 
work by the day or by the job. He doesn’t 
always mention the name of the firm or of the 
carpenter, just giving the firm’s phone number. 
If a prospect phones, either Mr. Hayward or 
the carpenter is at the office and handles the 
transaction. This gives the carpenter a job and 
of course the company gets a chance to sell the 
material. 

In case of painting, it’s the same thing. Mr. 
Hayward advertises in the want column for 
painting jobs to be done and the painter gets 
the job while in 99 eases out of 100 the Love 
land Lumber & Investment Co. sells the paint 
for the job. In the summer of 1925 Mr. Hay 
ward kept nine carpenters and several painters 
husy for months by his little want ads. He 
pays for them—not the artisan—and there is 
this secondary result: He makes a friend out 
of the carpenter or painter, also of the artisan’s 
family. 

It is surprising, says Mr. Hayward, how these 
little repair and painting jobs can increase busi- 
ness. While each job may not amount to much, 
at the end of the year they total up a tidy sum. 
He believes he gets more actual and tangible 
results from these ads than from display ad- 
vertisements taking up several inches. And 
the cost is much less. The advertisements run 





Exterior of new office and front of shed of the Century Lumber Co.’s 
branch at Highland Park, a suburb of Des Moines, Iowa. Note the large 


amount of show window space—seventy feet in all. 


brilliantly lighted at night 


four to six lines as a rule. Since they run sev- 
eral times without change, the price per ad is 
less than it would be if it were changed daily. 
One little want ad may lead to a job, the mate- 
rial for which may amount to a dollar, or it 
may run into a job requiring a couple of hun 
dred dollars of material. 

Here are a few sample advertisements: 

WANTED—Painting, Calsomining, Paper 

Hanging. Estimates cheerfully furnished. 
Leave word at Hayward'’s Lumber Yard. 








CEMENT WORK—Experienced man works 
reasonable by day or contract. Leave 
word at Hayward’s. 





SHINGLER—Wants work on new roofs or 

recovering old ones, by hour or will con- 
tract your job. Leave word at Loveland 
Lumber & Inv. Co. 





CARPENTER—Wants work—screens, clos- 

ets, porches—make or repair anything; 
nothing too small or too large for prompt 
attention. Phone to Hayward’s and I will 
eall and see you. 


Increased Farm Buying Power 


Farm buying power this year (1925-26) is 
7.7 percent higher than the 1909-13 period and 
10.5 percent higher than the average from 
1922 to 1925, according to a recent announce 
ment of the Agricultural Publishers’ Associa 
tion. Another reason why the farm field offers 
an exceptional sales op- 
portunity is the com- 
plete national spread of 
farm prosperity. Farm 
cash income is now esti- 
mated, says this same 
authority, to be several 


Gives Benches for Foot Ball Squad 


ATHENS, OHIO, Oct. 5.—Believing that the 
Red and Black football team of the local high 
school is deserving of the best there is, the 
Athens Lumber Co. recently donated seven well 
made and comfortable benches to be used by the 
players in their locker room. The gift was a 
very timely and acceptable one, as the field 
house and the men who use it were certainly 
in need of such equipment. This courtesy on 
the part of the lumber firm was greatly appre- 
ciated by the coach, the foot ball squad and the 
school in general. 


Exemplifies Modern Merchandising 


Des MorneEs, Iowa, Oct. 5——The new office 
building at the branch yard of the Century 
Lumber Co. in Highland Park, a suburb of Des 
Moines, gives a notable demonstration of up- 
todate facilities for the merchandising of lum- 
her, builders’ hardware, paints, ete. 

A striking feature is the large amount of 
show window space, totaling 70 feet. These 
windows are illuminated at night by thirty-four 
75 watt lamps, used in connection with reflee- 
tors. The Century company is a great believer 
in the efficacy of appealing to the eye, and this 
ample window display space affords facilities 
for doing so. 

The big sales room, in connection with which 
are the offices of the company, has 40 feet of 
plate glass show eases, all of which are lighted 





THESE GOLDEN 
AUTUMN DAYS 


chat are so enjoyable, may-be continued 





million dollars higher 
than last year’s mark 
of $10,335,000,000 and 
farm buying is predi- 
cated on an enormous 
scale. Farmers are re 
placing their operating 





mto the winter if you prepare your 
home properly. 


Storm Sash on the House and Cellar. 


Storm Doors and Combination Doors 
add much to your comfort and reduce 
coal bills. We make them to match the 
fmest Front Doors. 


Lumber—Flooring—Roofing 





equipment, modernizing 
their homes and earry- 
ing out necessary build 
ing programs. 

The National Lumber 
Manufacturers’ Associ- 
ation in a recent bulle- 
tin calls attention to 
the fact that this pros- 
perity is of vital con 
cern to lumber manu 
facturers inasmuch as 
the annual average utilization of lumber on the 
farm is about one-third of the entire lumber 
production of the country and, says the 
Department of Agriculture in a recent annual 
report, 98 percent of all buildings in the rural 
districts are, and will probably continue to be 
constructed of lumber. 





Phone 1564 


The windows are 





Cabinet Work 


Oshkosh Millwork Company 


SATISFACTION IN EVERY TRANSACTION 


One Block From Main 52-60 Ceape Street 





Seasonalle and attractive is this advertisement stressing the economy 

and comfort of storm sash and doors. 

caption, which serves as a reminder that the pleasant days of fall are 
the time to fortify the home against the rigors of winter 


Especially well chosen is the 


Ly electricity. This room houses the hardware 
und paint departments. 

The office building has 800 square feet of 
lobby space. In addition to a large working 
space for the office force, the building contains 
u private office, general vault, storage vault in 
the basement, and has two large warerooms at 





Interior of new branch office at Highland Park of the Century Lumber 
Co., Des Moines, Iowa, showing general and private offices, forty feet of 
show cases for hardware; garden furniture, and (at extreme left) a 


revolving rack displaying screen doors 
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the rear. The office adjoins the lumber shed 
and yards on the north, and is located just at 
the entrance of a large amusement park. 

As stated at the beginning, this new office 
building is at the company’s branch yard, its 
general offices being in the downtown district. 


(‘qg2@aneanaanaan: 


Company Sells One of Its Yards 


JACKSON, Micw., Oct. 5.—The Hartwick- 
Woodfield Co., which for many years has con- 
ducted a branch yard on the East Side of the 
city, at 2400 Kast Main Street, has sold that 
yard, and in the future will care for its trade 
from its main yard located at 404 North Me- 
chanic Street. 

The Kast Side yard was purchased by R. M. 
Stone, who comes to Jackson after many years 
of experience in the retail lumber business in 
Kalamazoo and other Michigan cities. Later- 
ally he has been engaged in the retail lumber 
and coal business in Three Rivers, Mich. The 
yard will hereafter be operated under the name 
of the R. M. Stone Lumber Co. 

George H. McKinstry, who has been asso- 
ciated with the Hartwick-Woodfield Co., since 
1902, and since the opening of the East Side 
yard has heen its manager, will continue with 
the Hartwick-Woodfield Co. at the North Me- 
chanie Street yard. The eompany announces its 
purpose to increase its business and facilities 
now that it is in position to coneentrate all its 
efforts upon the one yard. 


Lumber Merchandising Methods 


WASHINGTON, D. C., Oct. 6.—Lumber mer- 
chandising methods as they exist in various re- 
gions are graphically shown in an analysis made 
by the National Lumber Manufacturers’ Asso- 
ciation, based upon a recent preliminary inquiry 
made by the division of research and statistics 
of the Federal Reserve Board and the Federal 
Reserve Banks throughout the country, and pub- 
lished in current issue of the National Lumber 
Bulletin. 


_ Whereas the line yard system of lumber distribu- 

tion, says the Lumber Bulletin, is a notable feature 
of the Minneapolis district covering Minnesota, 
northern Wisconsin, the D»ekotas and Montana, 
where 23 companies have 688 yards; in the Kan- 
Ni City district where seven companies operate 
257 yards and at least five other companies a large 
number, and in Texas where 28 companies control 
378 yards, merehandising is done in nearly all 
other sections by single yard companies. Moreover, 
independent company distribution shows widely 
different aspects, as in the Philadelphia district 
where distribution is largely through the medium 
of wholesalers, and in the Atlanta distriet where 
many direct sales are made by large manufacturers 
to yards and by numerous small mills to consumers. 

In order to secure as comprehensive knowledge 
of retail lumber sales, stocks and collections in 
other parts of the country as is now obtained from 
the line yards of the Minneapolis Federal Reserve 
district, the Federal Reserve Board has been mak- 
ing inquiry of the various Federal Reserve Banks 
as to the possibility and feasibility of getting sim- 
ilar information in their respective districts. The 
monthly reports received by the Federal Reserve 
agent in Minneapolis were initiated primarily to 
find some indicator of purchasing power in the ag- 
ricultural districts. This they give as well as an 
accurate index of building in the rural sections. 
The sales and stocks reports of this district have 
been published for some years by the Minneapolis 
bank in its monthly Review of Agricultural and 
Business Conditions in the Ninth Federal Reserve 
District and likewise by the Department of Com- 
merce in its monthly Survey of Current Busin‘ss. 

Collection of similar data has already been initi- 
ated in the Kansas City district, where conditions 
of merchandising are somewhat similar to those of 
the Minneapolis section, also in the Chicago dis- 
trict. The Kansas, Nebraska, Oklahoma, Colorndo 
and Wyoming yards in Kansas City district eorry 
building hardware, coal, fencing and other build- 
ing materials in addition to lumber, but items on 
sales and stocks in board feet give an adequate 
lumber index. Reports are also received from some 
wholesalers in this section. 

In the Dallas district, where the line-yard system 
also prevails, many manufacturers ship direct to 
the line yard companies for distribution at retail 
and a fir index of the rural purchasing power 
may ther fore be obtained from the monthly re- 
ports of the mills. 

There are, for the most part, single yard com- 
panies inethe Atlanta district, which includes Ala- 
bama, Georgia, Florida and parts of neighboring 
States, except for two or three line yards, the 
largest of which is a Florida concern with ten or 
twelve yards. Wholesale trade is not so impor- 
tant a factor in this region because of the direct 
distribution by large manufacturers to yards and 
by small mills to local consumers. 

In the Richmond district numerous small local 
companies having a single yard, sell to both town 
and country trade and also sell finishing lumber 





and millwork to rural trade, but most of the rough 
Jumber used in the country is manufactured in the 


immediate neighborhood. Rural builders as a rule 
either buy their rough heavy Jumber from local 


sawmills or hire the owner of a mill to cut timber 
and saw lumber on the builder's own farm. 

The St. Louis district finds most yards are small 
single yard concerns. In the Chicago district many 
yards do both a wholesale and a retail business. 
Of the 25 returns first received by the Federal Re- 
serve Bank of Chicago, only four companies classi- 
fied themselves as strietly retail, twelve called 
themselves manufacturers well dealers, the 
rest were wholesalers or wholesalers and retailers 
combined. August reports in the Chicago district 
were received from 94 firms, including manufac- 
turcrs, wholesalers and retailers. The number of 


> 


retail yards operated by reporting firms was 263. 


as as 


The Boston bank reports that little new  build- 
ing is going on in New England agricultural dis- 


vary as in 
Suilding in 


tricets and demand for lumber does not 
the agricultural sections of the West. 


cities varios in the same degree as in the rest of 
the country. The wholesale lumber trade in the 
New York district is an important feature of its 


merchandising, as in Philadelphia, where it is un- 
usual for any on® firm to control more than one or 
two yards, and in Cleveland, where probably no 
concerns operate a large number of yards outside 
the principal cities. 
"2a eaeaeaaeaenaen 
Posts Managers on Roofing 

INDIANAPOLIS, IND., Oct. 5.—Last week J. W. 
Pinnell & Co. sent to all their yards a cireular 
letter, signed by J. W. Pinnell, general manager, 
designed to post the yard managers, as well as 











The service car of Geister Bros., lumber retail- 
ers of Elgin, Ill., shown in this photograph, 
might well be styled an advertisement on wheels. 
It attracts a great deal of attention on its daily 
rounds about the city. By mixing lubricating 
oil in the gasoline—the exhaust coming up 
through the chimney—a very realistic effect is 
obtained. Note also the tiny window boxes 
with flowers therein. The outfit serves to call 
the attention of the ‘*man on the street,’’ if 
only for a ficeting moment, to the idea of home 
building; and also ‘‘tells the world’’ that 
Geister Bros. are equipped to furnish all mate- 
rials for the new home 





their trade, with regard to the merits and demer- 
its of various types of prepared roofing. The 
letter starts out with the statement that the 
most important thing about a building is a good 
and lasting roof, and emphasizes the fact that 
there are on the market all kinds of roofing mate- 
rial, some good and durable and some inferior. 
Mr. Pinnell emphasizes the necessity of relying 
largely upon the reputation and standing of the 
manufacturer as a guaranty of the quality and 
materials of which the roofing is made. The 
letter proceeds to describe at length the proc- 
esses of manufacture and the characteristies of 
the different sorts of roofing, and concludes: 
We handle both wood and composition shingles 
and supply what the trade demands. We have 
no interest in the matter of recommending any 
kind of roofing other than the interest of our cus- 
tomers. We have had over forty years’ experience 
in handling all kinds of building material, includ- 
ing roofings, and it has always been our policy 
to advise our customers in accordance with what 
we believe to be to their best interest. We know 
of instances where the public has been imposed 
on and talked into using that for which they did 
not receive full value, and we have been prompted 


to give this advice as a warning and protection 
to our friends and customers. 

Commenting upon this letter and the reason. 
for sending it out, Mr. Pinnell said: 

There is a class of irresponsible roof peddlers 
going over the country contracting to put o; 
roofs, representing and guaranteeing anything t, 
secure a contract, and in many cases getting for 
a roof of inferior quality a price for which the 
buyer could obtain from any legitimate dealer 4 
good reliable asphalt shingle or other roofing ma. 
terial. The ordinary owner or consumer knows 
nothing about the merits of composition roofing 
and you would be surprised at the number thar 
fall for this swindle. 


Makes Fox Pens as Side Line 


Wavpaca, Wis., Oct. 7.—The Fuller-Goodmar 
Lumber Co. of this city has developed a side-ling 
of the lumber industry which is reaching large 
proportions. This is the manufacture of fox 
pens used by the fox farms throughout the 
world. During the past year 100 of these pens 
were manufactured in this city and at the pres. 
ent time a crew is at work on an order of 150 
pens. The pens are of a standard type, called 
the Redi-Made Runway Fox Pen and retail at 
from $35 to $120. They are shipped to nearly 
every country in the world. Of the present 
order six will go to Alaska; several to Norway; 
and others to the Hawaiian islands, Canada, 
and other countries. 


Wisconsin Millman Ceases Operation 


STEVENS Point, WIs., Oct. 6.—After seventy- 
four years of operation in central and northern 
Wisconsin the John Week Lumber Co. has 
closed down forever. The original mill located 
at Bergen was one of the first in the State. In 
1883 it burned and there was no insurance on 
it. A winter’s supply of logs was left floating 
in the Eau Pleine River until it was decided to 
float the logs down to Stevens Point where the 
Owen Clark water power mill was leased by the 
firm. Later the Weston mill was purchased 
and it was remodeled and enlarged several 
times. Recently the mill has been sawing logs 
that were salvaged from the river. Some of 
them had been submerged since lumbering op- 
erations first started, but when they were hauled 
out of the water they were found to be in as 
good condition as when cut. 


Fourteen Take Kiln Drying Course 


Mapison, WIs., Oct. 5.—Three men from the 
Pacific coast, one from Alabama, one from Colo- 
rado, five from Pennsylvania, one from New 
York, one from lowa and two from Michigan, 
a total of fourteen, attended the instructional 
short course in kiln drying of lumber given at 
the Forest Products Laboratory from Sept. 21 
to Oct. 2. This class, the thirty-ninth in the 
subject, brought the total enrollment for the 
laboratory lumber drying courses up to 456. 
A variety of industries was represented by th 
men in attendance, ineluding manufacturers of 
automobile wheels, brush handles, drying equip 
ment, electrical goods, lumber, millwork, phono 
graphs and railroad cars. 

Hard maple, green from the saw, was drie¢ 
in the laboratory’s internal fan kiln while the 
course was in progress. The run was completed 
in sixteen days, the moisture content being 
brought down to 6 percent. 

Those attending the course were: W. J. Ifub- 
bard, Brunswick-Balke-Collender Co., Dubuque, 
Towa; E. W. Honhart, Commercial Lumber Co.. 
Warren, Pa.; C. A. Swanson, General Electric 
Co., Erie, Pa.; A. C. Danekind, General Electric 
Co., Schenectady, N. Y.; Carl C. Tinkham, Hal 
lack & Howard Lumber Co., Denver, Colora:o.: 
Louis Anderson, Holgate Bros. Co., Kane, Pa.: 
J. J. Sylva, Hudson Lumber Co., San Leandro, 
Calif.; W. A. Delaney, Kentucky Lumber Co., 


Sulligent, Ala.; C. O. Skinner and D. F. Jones, | 


Motor Wheel Corporation, Lansing, Mich.; H. 
G. Black, Proctor & Schwartz (Ine.), Philadel- 
phia, Pa.; C. H. Orr, Standard Steel Car Co., 
Butler, Pa.; Phillip W. Bourns, Stout Lumber 
Co. of Oregon, North Bend, Ore.; W. A. Gripton, 
Western Blind & Sereen Co., Los Angeles, Calif. 
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Notes From the Realm of Building 


Establishes New Building Record 

St. Louis, Mo., Oct. 5.—This year, with three 
months yet to go, has smashed all previous 
puilding records for this city. In the first nine 
months of the year permits for construction 
totaled $44,266,810, more than $3,000,000 ahead 
of the record year of 1923 with its total of 
$41,000,000. 

Building activity is not confined to any one 
locality or to any one particular type of con 
struction. Virtually all lines of industry are 
expanding to meet growing trade conditions and 
all sections of the city and St. Louis County are 
busy erecting homes and commercial structures. 

Building permits were issued in September 
for work estimated to cost $4,663,865, an in- 
rease of $1,879,905 over the corresponding pe- 
riod last year. In the 1,364 buildings for which 
permits were granted are included 852 new 
structures and 512 alterations. Enough homes 
to house 637 families are included in the Sep- 
tember list. The largest item is $1,110,000 for 
eight public and parochial schools. In all 115 
flats, to cost $959,300, were contracted for. 

Total permits issued in 1924 were $59,800,000. 
Other years, as far back as 1921 are: 1923, $41,- 
00,000; 1922, $25,000,000; 1921, $12,000,000. 

These figures do not include St. Louis County, 
where 253 subdivisions have been opened since 
1923, and where building also continues active. 
In the first nine months of this year St. Louis 
County issued 2,500 permits for un estimated 
valuation of $4,000,000. 


“Home Beautiful”’ Exposition Opens 


PITTSBURGH, Pa., Oct. 6—Designed to en- 
wourage winter building, to promote the sale of 
the services of architects, and to demonstrate 
the service they render and the methods of its 
performance, the ‘‘ Home Beautiful’? exposition 
opened last night in Duquesne Garden. It is 
expected that several hundred thousand people 
will visit the exhibit before the close of the 
show Saturday night. The admission is fifty 
cents, but thousands of complimentary tickets 
ure being issued by the committee of sixty 
Pittsburgh architects, under whose auspices the 
show is being held, with James H. Goodwin, of 
Philadelphia, as manager. Sidney F. Heckert, 
jr, is chairman of the architects’ committee. 

A fine array of photos is on exhibition, show- 
ing working drawings of architects, and litera- 
ture on the services of the architect is being dis- 
tributed. Architects are at their booth con 
tinuously to explain what their services mean 
and to show the need. A paper will be read 
Thursday night on the subject, ‘‘Should Pitts- 
burgh Architects Be Selected to Design Pitts 
burgh Buildings?’’ It will be broadcast from 
the WCAK radio station. 


Many Cities Still Underbuilt 


WASHINGTON, D. C., Oct. 6.—A recent survey 
of building construction in 130 cities has led 
the United States Bureau of Labor Statistics 
to conclude that, considering these cities as a 
unit, the building shortage caused by the war 
has been entirely wiped out. Nevertheless, the 
National Lumber Manufacturers’ Association in 
current issue of its bulletin points out that this 
same survey indicates that many individual cities 
are still underbuilt as compared with their pop- 
ulation increase, and that every section of the 
country presents opportunity in some of its 
towns for ungisual construction activity. 

It is pointed out that construction cannot be 
shifted from city to city, as can many commodi 
Hes, in case of oversupply, and although an over 
built city helps to bring up the general averasre 
many construction survey, each underbuilt city 
Presents in itself as good an opportunity for 
sales as if there were a general shortage. For 
example, Oakland, Calif., in the eleven-year 
period 1914-1924 shows an average increase of 
50 percent over its prewar (1914) construction, 
with an average increase of 20 percent over its 
1914 population, while San Francisco and Seat- 


tle are shown to have had an average volume 
of construction over the ll-year period of only 
about two-thirds that of 1914, with at least 
average increases in population. Fifty cities 
out of the 130 showed an average volume of new 
construction less than in 1914 and seventeen 
others showed lower rate increases in building 
than in population. 


Good Workmanship Recognize 


New York, Oct. 5—A movement to encour- 
age superior craftsmanship in the building 
trades, through the recognition of individual 
workmanship of outstanding quality, has been 
put into operation by the New York Building 
Congress. While the last brick was being laid 
and the last stone set upon the Barclay-Vesey 
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building, at 11:30 a. m. on Sept. 10, the work- 
men of all trades employed on the job stood by 
for the formal dedication of the structure, 
which is the largest telephone building in the 
world. Following the dedication certificates 
of award were presented to Matthew D. Ma- 
honey, a bricklayer, and George 8. T, Bain, a 
stone cutter, in recognition of superior crafts 
manship shown by them on the job. The certifi- 
cates were presented by Stephen F. Voorhees, 
president of the New York Building Congress 
and a member of the architectural firm which 
designed the building. 

This is the second award of this character 
which has been made by the Building Congress, 
the first being given to E. J. Murphy, a brick 
mason, in recognition of superior craftsman- 
ship manifested by him in the construction of 
the new Building Loan Building, at the corner 
of 44th Street and Lexington Avenue, this 


award having been made at the dedication of 
the building on Jan. 27 last. 

It is the purpose of the congress to award 
certificates of superior craftsmanship to work 
men in each of the important building trades, 
it being only by chance that the trades already 
mentioned were recognized upon the two ocea- 
sions cited. Carpenters and woodworkers, as 
well as painters and craftsmen of all other 
trades employed on a building, will be accorded 
equal recognition in the later application of the 
plan, which at present is in only its initial 
stages. 

It is suggested by the congress that at all 
cornerstone laying exercises announcement be 
made that the owner of the building, in co 
operation with the New York Building Congress, 
will give recognition to the outstanding crafts- 
men working on the building. 


Good After Forty-nine Years’ Use 


Boston, Mass., Oct. 6—Some interesting 
stories of the longevity of the wood shingle have 
appeared in the Boston Post recently. One of 
the best is contributed by Frank Newton, of 35 
—- street, Nashua, N. H., whose letter fol 
ows: 


I read a letter in the Post some time ago about 
shingles 37 years on a house roof. I can give 
one better. While on a trip in northern Vermont 
this summer I went to the old home in Fairfield. 
On the roof were shingles that I help:d make and 
lay in 1876, and they are in good condition for a 
number of years yet. They were split and shaved 
on the farm from hearts of hemlock. The shingles 
have been in use forty-nine years. 


Piling Holds Foundation 40 Years 


MILWAUKEE, Wis, Oct. 6.—Lowering of lake 
water levels is declared to be responsible for the 
rotting of wooden piles under the foundation 
of the smokestack of the planing mill and box 
factory of the John Schroeder Lumber Co., at 
the foot of Walnut Street on the river at Mil- 
waukee. The work of replacing the foundation 
has been completed at an approximate cost of 
$5,000. 

The stack is 165 feet high, weighs 400 tons, 
and was built forty years ago. It rests on a 
foundation of forty-six piles which originally 
were cut off under water and a stone foundation 
about fourteen feet thick placed on them, the 
brick stack resting on the stone. 


It was a difficult task to support the stack 
while the old foundation was taken out. Twen 
ty-four-inch steel beams were placed under the 
base of the stack through holes in the masonry. 
These beams were supported on ninety-six jack 
screws, resting upon timber foundations built 
up from the ground. The stack was found to be 
ten inches out of plumb. With the jacks it was 
righted and lifted enough to take the strain off 
the foundation. Then the stone was taken out 
down to the piling, the tops of which were found 
to be rotted from one to one and a half feet. 
Piling covered with water lasts many years but 
when exposed to air above water level rots 
quickly. 

The piles were sawed off a foot below the 
present water level, forty-two inches being 
taken off. They were perfectly sound where this 
cut was made. Then a conerete foundation was 
placed on top of the piling up to the base of the 
stack. This part of the work is completed. It 
will be given time to set, when the jack screws 
and beams will be taken out, leaving the stack 
resting on its rebuilt foundation. 


The distance the water has lowered since the 
stack was built can not be fixed exactly, accord 
ing to E. H. Schroeder, vice president of the 
company. The building stands near the river, 
the water level under the foundation being the 
same as in the river. As the river level at that 
point is the same as that of Lake Michigan, 
the lowering of the level of the latter body ot 
water affects the level of the river. 
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National Production, Shipments and Orders 





























Wasuineton, D. C., Oct. 5.-—The following softwood statistics were compiled by the Naticnal Lumber Manufacturers’ Association: 
Production Shipments Orders 
Week ended: 1925, Sept. 26; 1924, Sept. 27— 1925 1924 1925 1924 1925 1924 
Southern Pine AsSSOCIAUON ..0.0.05.0ccc0cccwsccvssceusesvevvesesads 70,216,335 77,012,634 70,040,640 77,999,820 73,996,800 81,574,455 
West Coast Lumbermen’s Association......... 100,819,573 97,881,459 108 685,177 104,105,019 107,100,308 100,116,285 
Western Pine Manufacturers’ Association.... 36,233,000 30,508,000 30,852,000 27,378,000 21,934,000 19,650,000 
California Redwood Association...............000. 000000000 6,719,000 7,751,000 8,075,000 7,616,000 8,169,000 5,345,000 
North Carolina Pine Association............... vb casei Sig Bak ovacandrs 9,192,754 9,052,302 8,951,426 8,170,397 6,416,794 12; 393,521 
Northern Hemlock & Hardwood Manufacturers’ “sociation. ... 2,975,000 5,042,000 2,387,000 1,934,000 3,238,000 1,468,006 
Northern Pine Manufacturers’ Association..................005. 7,940,300 10,611,700 10,376,800 9,397,800 7, 528,000 7,641,000 
OUR UG IRON 560 sdb 86 Ko Sao Sow sa.9 a09 9% 5 cs manuel 234,095, 962 237, 859, 095 239,368,043 236,601,036 228,383,502 228,188,261 
Thirty-nine weeks: 1925, Dec. 28 to Sept. 26; 1924, Bec: 30 to Sept. 27— 
STAVE T BORRD A CHENIN 6 2 6 i0810.5:0:0.0.0.0'6.6's 0 s:0-2 she RE NSO S HOO GREE 3,052,934,959 3,063,819,542 2,989,785 ,763 3,057,743,040 2,994,540,798 2,983,177,194 
West Coast Lumbermen’s Association.......... Jal colds og Garona 3,898,175,343 3,599,319,493 4,075,259,430 3,773,613,809 4,036,228,675 3,665,152, 738 
Western Pine Manufacturers’ Association...................005 1,255,109,000 1,209,694,000 1,174,146,000 1,120,153,000 1,144,517,000 1,093,775,000 
Californian. Redwood ABBOCIATION. o.....45.0560 0 ccc cease es ccceeseasene 9 "704,000 "333,198,000 271.924,000 267,954,000 272,369,000 265,025,000 
North Carolina. Pine ASBOCIGUON . o.a.6o...oi6 66.60 seco, 3:5 5:9. bp reas eR ois 342,285,856 294,697,108 329,548,158 293,041,334 271,258,027 259,131,876 
Northern Hemlock & Hardwood Manufacturers’ Association.... 125,269,000 108,196,000 98,781,C00 89,521,000 79, 551 ‘000 71,577, 006 
Northern Pine Manufacturers’ Association......0........00.0000- 398,041,500 366,227,500 352,756,600 328,132,600 329, "450, 000 333,001,000 
Totals, thirty-nine weeks.......0.00.000 cece ccc ecu eu eeueues 9,363,519,658 8,975,151,643 9,292,201,011 —-8,930,158,783  9,127,914,500 —-8, 670,839, 50 
*California White & Sugar Pine Manufacturers’ Association 
AMAAU AY SOUR IES 5-0 5 565.4569 50-08 VC AEEGSOSE SCR VTE RON MAR ERE 842,766,000 748,293,000 783,584,000 595,718,000 G76;S83;000 gk kiicscec. 
WUOCK ORGCH BOD 2G aco dk 0 dy 506. o0wsr seta dbnmeiedae ars 9,464,000 21,744,000 7,390,000 14,467,000 8,235,000 12,304,000 
*Revised figures for thirty-nine weeks; not included in general totals; represents about 77 percent of cut in region. 
- e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Oct. 3.--Direct sales of Douglas fir from Sept. 21 to 26 inclusive: 
——Sales—— Prices —Sales Prices 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6”: No. Feet No. High Low Spread 
NGS Wl ox assasevwnwe<e nme oa et 14 77,000 7 $50.00 $44.00 $6.00 No, 2 and better’... 0.0.05. 130 81,000 8 $38.00 $33.00 $5.00 
NG. © sieseeeaseuessoess ea’ 148 669,000 11 46.00 37.00 9.00 BO ID es ies ose Wace a eanSens a ialers 4 246,000 11 31.50 26.50 5.00 
NOES. scncesorwse sees waves 2% 49 289,000 8 33.00 25.00 8.00 Common, No. 1 S1S 
S. g. flooring— ic | sald EEE RE ee BP rane 95 537,000 9 19.00 15.00 4.00 
4” No. 2 and better........ 33 171,000 6 32.00 28.00 4.00 Mie iid GO At AGO Se & sors, ASI AGS 35 168,000 9 21.00 15.00 6.06 
PED: biweuswede nu daw 06. 7 70,000 6 27.50 20.50 7.00 Dimension 
6” No. 2 and better........ 33 92,000 2 37.00 36.00 1.00 i i Ne 168 544,000 8 18.50 14.50 4.00 
eee 25 95,000 7 32.00 27.00 5.00 | eet rd. 151 390,000 10 21.00 16.50 4.50 
Stepping— DS ck Sersiinnn $5 Sars ae eentee 107 272,000 9 21.50 16.50 5.00 
No. 2 and better........... 27 57,000 & 67.00 58.00 9.00 BO ais gros op ereniniee ieee 59 123,000 8 21.50 18.00 3.50 
Finish— ORG” (ke. BY, 2808 ices ak is 45 107,000 16 25.00 19.00 6.00 
"| | ll 24 62,000 7 58.00 49.00 9.00 BES sveiaravetravgsereie 16 32,000 8 25.50 20.50 5.00 
Casing and base............ 12 24,000 4 65.00 57.00 8.00 Lath 
Ceiling, %x4”— RSA re reer came er 28 455,000 4 4.00 3.25 15 
Wo. 2. and better... ...05 0 116 460,000 ) 31.00 26.00 5.00 MAN a2 veprers las inspatentaeaeeen 3 55,000 3 6.60 6.00 60 
NGS. kcawsdsesteekdnese ania 18 128,000 ry 25.50 18.50 7.00 MECTAIOOK, oiciccson. cicwig os scvores 1 15,000 1 3.50 nee ; 





California Redwood Data 


San Francisco, CaLirF., Oct. 3.—The follow- 
ing information is summarized from the Cali 
fornia Redwood Association’s report for the 
week ended Sept. 26: 

——-Redwood--——_._ White- 


— 
No. of Percent of woods 
mills Feet production Feet 

Production ... 15 6,719,000 se 2,012,000 

Shipments .... 15 — 8,075,000 120 2,203,000 
Orders— 

Received ... 15 8,169,000 121. - 2,004,000 

On hand.... 14 25,556,000 4,008,000 

Detailed Redwood Distribution for Week 

Shipments Orders 

Northern California* ...... 3,853,000 4,288,000 

Southern California*® ...... 1,477,000 1,570,000 

| ere roe 1,208,000 1,438,000 

PAAR icc cawrssencaeosae 1,537,000 880,000 

MAL. inc Kdicaweccianees ave 8,075,000 8,176,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

7All other States and Canada, except Nevada, 
Arizona, Oregon and Washington. 


Bureau of Census Delivered Prices 


WASHINGTON, D. C., Oct. 


5.—The Department of Commerce has secured through the bureau of 


the census the following prices, ag thousand for lumber items and per hundred square feet for 


shingles, as the average paid Sept. 
these being selected from the pa ae list : 


No. 1 Dimension, 


$1S1E, 2x4—16’ 
Southern Douglas 
pine r 

Schenectady ...... CEOS: wlan 
RID ok cc bbenee ee eseeBcaewioas emi 
TRRTUIOLE os. bh.4o s enema nwa ea cccuner St 
PACTSDUBER oc 6 dc cee c neste anei was 19.00 

GMD: nos. 5d ah Stee @oae wie shanwds wed 1.00 8 ka wiw'sis 
PARANA NINES 6:35 ck. i6 wierd ess ipa A Tow rw eTCS S00 esas 
PANDO: 65256 denad costawewowuear 47.50 $47.50 
A METI: 6 ss.arsraaie 04.650 k de wran inion 43.00 43.00 
Mansas: IIL, NOs. 6 <x oisivcin es www aces 46.50 46.50 
Springield, TW. .. vvsccwsvevswewse 50.00 50.00 
BONG. WAVRO: 66sec vawee dew e sew ews BUCO 8 bee 
es PDR cin woe sans one. eeaee eaiareaus cates 48.00 
SAR: PUTRI oo. acoe:00 6s oe 6 ore Kies 5.00 aceces 
REO i i tinker Was ie acer GS lie Rimarias: Wide 6 Fb 42.00 
San PTAMCISCO: ssssdccccncsewdieaaw Sears 30.00 
POA: MOO. Go. 6F.eos Rarsaccs eerie: wae 22.50 
BENING. sucanwie pes line eco aivee tos mankinbis 20.00 


, by contractors for building materials delivered on the job, 


Flooring, 1x4” Shingles, Extra 
Common 10 to 16’ Clear, 16” 5/2 
Boards Southern Douglas 
1x§” pine ir Red 
mO.1 “C”eg. No. 2 V.g. cedar Cypress 
$45.00 3100.00 8. vvncs i are 
50.00 M500 kes cas C80 ~ <bsex: 
40.00 T5000 8 8=—s “awalews |S rrr. 
48.00 oS a ee Gln aaeecs 
42.00 i ae Sh. re 
50.00 S08 . agence A. srr 
60.00 110.00 $ 90.00 6.00 $ 6.50 
38.00 96.0 96.00 6.00 
DOO0 aviv vier 80.00 ae | wanes 
SoU. snewse 95.00 5.80 
46.00 EGGO0 =k Secs 6.00 
OC 90.00 6.25 
62.50 T1000 8s spans 6.60 7.20 
36.50 110.00 75.00 5.50 
30.00 aes 50.00 So 
| ne 55.00 3.80 
| 56.00 3.60 





Hemlock and Hardwood 


OSHKOSH, WIs., Sept. 5.—The following is a 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported to the 
association by all members, and shows averages 
for July, August and 1925 to date and weekly 
figures for September: 


Hemlock 
Period Kirms Cut Shipments Orders 
Weekly averages— 
JULY 2. ccccnce pba 2,295,000 2,060,000 
August ...... se 559,000 2,702,000 2,090,000 
To date, 1925. .. 3: oT, 000 2,550,000 2,057,000 
Sept. 5........ 19 3,718,000 2,207,000 1,710,000 
yd ee | es 21 3,994,000 2,336,000 1,724,000 
Bent. FO)... 00608 21 6,102,000 2,603,000 1,653,000 
Bent. QS. ccs ed 19 3,502,000 2,407,000 3,318,000 
Hardwood 
Weekly average— 
1 ST , 3,312,000 2,979,000 4,358,000 
4 er 2,960,000 4,169,000 5,058,000 
To date, 1925. 4,812,000 3,390,000 3,267,000 
SS ae ,159,000 3,487,000 4,272,000 
oy aa | ee 21 2,103,000 3,927,000 2,106,000 
ODL. 20 sss 0050 21 2,219,000 4,164,000 3,045,000 
ORGS BG is ccea cd 19 1,883,000 3,879,000 2,318,000 





National Analysis 


WASHINGTON, D. C., Oct. 5.—The National 
Lumber Manufacturers’ Association has issued 


the following analysis for the period ended Sept. 
26, orders and shipments being shown as _ per- 
centages of production: 


During During 39 
Week Ended Wks. Ended 

Sept. 26 Sept. 26 

No. of Ship- Or- Ship- Or- 
Associations mills ments ders ments ders 
Southern Pine ...... 130 110 105 98 
West COARSE. ....600005 107 108 106 105 104 
Western Pine ....... 35 85 61 94 91 
California Pines* ... 8 78 87 93 80 
Calif. Redwood ...... 15 20 i122 93 93 
No. Carolina Pine.... 39 97 70 96 beg 

No. Hemlock & Hdwd.7 18 80 109 79 

Northern Pine ...... 9 1381 95 89 83 
Southern Cypress ... 16 94 109 106 108 
All, softwood...... t 104 97 99 96 


No. Hemlock & Hdwd 192 112 70 6% 


Hardwd. Mfrs. Institute 898 113 1380 99 111 
All, hardwoods.... 123 128 103 115 
All, hardwood and 

softwoods ...... F 105 99 99 99 


*Represents 20 percent of cut in region. 

+Includes hardwoods and softwoods. 

§Units of production. 

tLast week there were reports here from 485 
mills; this is the first week’s report including 
Hardwood Manufacturers’ Institute units. 





The West Coast Review 


SeaTTLe, WAsH., Oct. 3.—For the week ended 
Sept. 26, 107 mills report as follows to the West 
Coast Lumbermen’s Association: 


Feet 

Production ...100,819,573 
Shipment ....108,685,177 114% above orders 
OPGCTS: 6626605 107,100,998 6% above production 
Shipments—. . 
Water delivery: 

BOOMING, 6.605. 6lsce-0 aliens bowls 36,184,271 

RRM. | 5 alsin sar wis pial stu Sree 10,216,887 

"Oth! Water (48069 .6 occ cc dacccscawar 46,401,158 
ic IG LB 7 (Best a oe ea ee 56,310,000 
Local auto and team deliveries........ 5,974,019 

TOtAl GHIBMICHES | 6.6. c che ciacsc pasasens 108,685,177 
New business— 

PEIN | Ao ia orn b ala slate ie acs 32,407,516 

BEN irs oo ors oder iain coe alas ois 15,319,373 

TOU Water: (AGG cn ccc seks news aes 47,726,889 
ERAN, ARO CAEST 6 a)5-0.0/c,s'e betielea ee wareelee 53, 400,000 
Local auto and team deliveries. 5,974,019 019 

Total new DuSINGRS:.......0c606s068%¢ 107, 7,100, 0,908 
Unfilled orders— 
TIOMIOBUC<CANRO as6iisick viele wk de Rak eOR eS 122,032,775 
ES PE eer Pr. 92,543,719 
Mall, 4,168 Carst onc scccss0s 0's BN erenaterets 124,890,000 

pommnaae ee 
Ota AIGNER saci ee vicdisanilew wate 339,466,494 


+Car basis, 30,000 feet. 
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Hardwood Barometer 


MEMPHIS, TENN., Oct. 5.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Sept. 26, one hundred twelve and 
two-thirds units reporting, is as follows: 
Percent of-———— 





Normal Actual Ship- 
Production *—- Feet output output ments 
Normal (iden- 
tical units) 20,383,000 area parse ie 
Actual - 15,721,091 q7 ee gas 
Shipments .... 17,824,309 87 113.4 ewan 
Orders— 
MOW! 5.36% 20,127,131 99 128 112.9 
On hand end 
week ....109,309,986 ; 


Lumber fabricated at the mills and used in con- 
struction work included in total orders and ship 
ments. 


*Based on mill log scale. 





California Pine Sales 


‘San Francisco, CAuiF., Oct. 3.—For the 
period Sept. 27 to Oct. 3, the California White 
& Sugar Pine Manufacturers’ Association re- 
ports sales as follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1 & 2 clr.. 210,000 0 ee 10,000 
CGHOBE sence 270,000 1 260,000 
Di SOICCE. scceces 260,000 NGG Dr esis eos 753,000 
No. 3 clear.... 225,000 Oy Oe are sie 190,000 
Inch shop 38,000 No. 1 dimen... 45,000 
No. 1 shop.... 771,000 No. 2 dimen... 21,000 
No. 2 shop....1,726,000 Beveled siding 
No. 3 SNOD..... 198,000 Lin. ft. 
Panel, % a. w. 7,000 B&btr. ...... 6,000 
Panel, % a. w. 3,000 SC xeecs 74,000 
ey > a pgs BP reccauwdeks 90,000 
D&btr., std.... 5,000 i 
No. 3 clr., std. 66,000 Ee 
Shop, std. ..... 297,000  C&btr. ........ 52,000 
. No. 3 clr ... 92,000 
Sugar Pine 4/4 a. w. com. 141,000 


Nos. 1 & 2 clr. 175,000 5/4 & up, com. 57,000 


Sa Se 188.000 Timbers ...... 13,000 
D select ...... 155,000 Dimension .... 210,000 
No. 3 clear.... 207.000 Lath 
Inch shop ..... 8,000 hes : 
No. 1 shop..... 356.000 Mixed pine- —— 
No, 2 shop..... 271,000 oe ] Ln 918.000 
No. 3 shop..... 36,000 RO Be leeanene 270,000 
Song gy ee BE cicases 309,000 
*gbeetbeniegeaiy 16 wee a 
No. 3 clr., std. 20/000 White fir— . 
Shop, std. ..... 29.000 No. 1 ....... 5.000 
‘ Box 
White Fir Mixed pine— 
Chbette 5/4 & 6/4 a.w. 405,000 
; . ‘bis. 14,000 8/4 a. W..... 170,000 
1 ee een eae 5.000 : Cedar 
No. 4. com..... 75.000 Miscellaneous. 1,173,000 


No. 1 dimen... 148,000 Export 
No. 2 dimen... 203,000 Australian .... 121,000 





Western Pine Summary 


PORTLAND, OrE., Oct. 3.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Sept. 26 from 
thirty-five member mills: 

Percentages of 


: Ship- 

I roduction Cars Feet Cut ments 
MOWING 25.5 6s 6 csv 31,850,000 aie re 
yi) re een eet 36,233,000 a 

Shipments ..... 1,150 29,900,000 85.15 
Local deliveries... 952,000 
Total ............ 30,852,000 

Orders 
Canceled ..... 16 416,000... ee 
ROW ig arcs 807 20,982.000 60.54 71.09 
On hand......3,593 93,418,000... 


Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-three identica) 
mills were 88.17 percent of those of previous week, 
showing a decrease of 2,678,000 fect. 


_—— 





Southern Pine Barometer 


NEw OrLEANS, La., Oct. 5.—For the week 
ended Oct. 2, Friday, one hundred thirty-two 
mills report as follows in the Southern Pine 
Association: 


Percent Percent 


of pro- of ship- 

Cars Feet duction ments 

Production’.. .... 71,443,861 ..... 00... 

Shipments .. 3,576 75,067,392 105.07 ..... 

Orderg*— 

Received .. 3,273 38,706,816 96.17 91.53 
On hand end 

Week ...82,076 . 266.006.5020 ...1..  ivace 


* 
Orders on hand showed a decrease of 2.33 per- 





cent; one hundred thirty mills contributed to pre- 
vious week’s repor 

P Normal production for these mills was 81,424,942 
eet. 

Of 118 mills reporting running time, 18 were 
working overtime, and 78 full time; 5 were shut 
down ; 2 operated two days; 4, four days; 10, five 
days, and 1, five and one-half days. 


Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 





1925— Production Shipments Orders* 
SOME, 20 ears 10,693,000 11,154.000 9,593,000 
OS a Ce 10,229,000 10,252,000 9,621,000 
Aug. 3-Sept. 26.82,647,000 84,157,000 85,471,000 

1924— 

Aug. 4-Sept. 27.61,177,000 66,992,000 71,673,000 


The figures for Aug. 4 to Sept. 27, 1925, show 
increases over those for the period Aug. 3 to Sept. 
26, 1924, as follows: Production, 35 percent ; ship- 
ments, 26 percent, and orders, 19 percent. 

*Orders booked for the week ended Sept. 26 were 
10 percent under production, and shipments were 
4 percent over production. 


Percentages of Thicknesses, Week Ended 


Sept. 26 
a a Sar 
EVGGUCUIOM 666i sctcases 71 1 5 6 
SORNIOTEND, 6.6.3). act we eis 71 20 4 5 
GRUNGE Scie Gancdeaiee noes 76 14 6 4 


Of the total 8,665,000 feet booked during the 
week ended Sept. 26, 75 percent was 3% inch; 16 
percent, %-inch; 6 percent, 44-inch, and 3 percent 
ys-inch. L.ec.l. sales in addition, it is estimated, 
amounted to 867,000 feet, making the grand total 
9,532,000 feet. 





Cypress Barometer 


New ORLEANS, La., Oct. 6.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Sept. 30, fifteen mills report- 


ing, 1s as follows: —Percent of— 
Normal Actual 
Pro- Pro- 
Production— Carst Feet duction duction 
INGHENOR e540 sae 5,585,163 ..... ewaes 
i | eee 5,818,746 104.18 ..... 
Shipments* ... 295 5,900,000 105.63 101.3 
Ord rs-—— 
NOW” oceans 335 6,700,000 119.96 115.14 
On hand end 
weeks ....< 3042  2ARAGCGe cess. waver 


*New orders were 113.55 p.reent of shipments. 

{Basis for carload average is 20,000 feet. 

tOrders on hand increased 3.62 percent, or 800,- 
000 feet, during the week. 


North Carolina Pine 


NorFOLK, VA., Oct. 5.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-four mills for the week 


ended Sept. 26: Percentages of 
Production Ship- 











Production— Feet Normal* Actual ments 
Normal . 12,168,000 “a aa we 
77 | are 10.823,505 89 ia 

Shipments ....10,951,297 90 101 Pe 

Orders .. .... 7,950,794 65 74 73 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

As compared with last week, there was a de- 
crease in orders of 6 percent: last week there were 
reports from forty-eight mills. 





Recent Hoo-Hoo Happenings 


Interest Incited by Hoo-Hoo Annual 


SPOKANE, WASH., Oct. 3.—A turnout of over 
fifty for the regular Hoo-Hoo club luncheon yes- 
terday in the Davenport Hotel, greeted KE. 
Rowles, new president of the Spokane club, wit- 
nessing alike to the personal popularity of Mr. 
Rowles and the fact that the recent Hoo-Hoo 
Annual has stimulated interest in Hoo-Hoo 
throughout the Inland Empire. Mr. Rowles is 
the retail sales manager for the McGoldrick 
Lumber Co. 

The ‘‘Spokane Home Exposition, Oct. 15-21,’’ 

ras the subject discussed by Robert W. Grin- 
nell, who was the principal speaker on the club 
program yesterday. Mr. Grinnell was president 
of the Spokane Realty Board when that organi- 
zation put on a similar show two years ago, 
and is today active in the management of the 
present ‘‘Spokane Home Exposition. ’’ 


Activities of Winnipeg Hoo-Hoo 

WINNIPEG, MAN., Oct. 5.—The Winnipeg 
Hoo-Hoo Club luncheon last Friday was fea- 
tured by an interesting report of the Hoo-Hoo 
Annual at Spokane, Wash., by W. D. Galvin, 
of the Galvin Lumber Yards, who was a dele- 
gate from the Winnipeg club. Mr. Galvin urged 
the members to take « more active interest not 
only in the local club’s activities, but also in 
Hoo-Hoo in general. He pointed out that he 
had never been more impressed by anything 
than he was in hearing an appeal made by A. J. 
Hager, of Lansing, Mich., Snark of the Uni- 
verse, for Hoo-Hoo to take a more serious and 
active part in reforestation. 

Theo. A. Sparks, Supreme Scrivenoter, spoke 
about the various activities of Hoo-Hoo and 
appealed to members to get behind him in his 
efforts to continue the good work which had al- 
ready been started in the Canadian territory. 


(SA ARBEBEAae, 


Club Holds First Fall Meeting 


DuLuTH, MINN., Oct. 5—The Duluth Hoo- 
Hoo Club held its first luncheon and get-together 
meeting for the fall season at the Spalding 
Hotel last Monday. (Clarence EKrlanson, of 
Superior, the newly-elected president of the club, 
presided. More than sixty lumbermen, includ- 
ing a delegation from Cloquet were on hand. 
Henry Oldenberg, of Carlton, Minn., general 
counsel of the Weyerhaeuser interests at Clo- 
quet, gave a talk, and F. K. Weyerhaeuser, of 
the sales department of the Weyerhaeuser com- 
panies at Minneapolis, gave an address covering 
the general merchandising outlook in the lumber 


trade for the coming season. He expressed the 
view that the industry is in the healthiest con- 
dition it has been in several years as a result 
of the conservatism shown by retailers in their 
buying for some time back. The trade he con- 
sidered to be in a good position to reflect any 
favorable market slants that may come about 
during the coming season. 


Cleveland Hoo-Hoo Elect 


CLEVELAND, OHIO, Oct. 5.—The Hoo-Hoo Club 
of Cleveland, which has a membership of around 
a hundred, at its recent annual meeting elected 
the following officers: 

President—C. F. Macrae. 

Vice president—D. H. Devins. 

Secretary-treasurer—Henry G. Lohrke. 

Directors--L. H. Flandermier, F. T. Young, E. E 
Iluy, Thomas Gray, Reo Cantlon, Reed Camplejohn 
and Ross Jordan. 

Plans for a big outdoor party, to be held late 
in October, are now being developed, and fur- 
ther particulars will be given soon. The club 
is also going to stage a concatenation in No- 
vember, at which it is hoped to initiate a large 
class of kittens into the order. 


Grand Rapids Hoo-Hoo Meet 


GRAND Rapips, Micu., Oct. 5.—Central West 
ern Michigan Hoo-Hoo Club No. 10 held its 
regular monthly meeting Sept. 30 at the Cas 
eade Hills Country Club. Golf furnished the 
entertainment during the afternoon and at 
dinner the club was addressed by Assistant 
Fire Marshal Fred P. Higgins and Charles F, 
Barker, International Rotary Club lecturer. 


(Saas aseaaa 


Cascades Tunnel Luncheon Topic 


SEATTLE, WasuH., Oct. 3—At Thursday’s 
luncheon of the Hoo-Hoo Club of Seattle the 
guest of honor was Superior Judge Austin E. 
Griffiths, president of the Cascade Tunnel As- 
sociation, who unfolded the possibilities of a 
twenty-nine-mile subway through the Cascade 
Mountains from Skykomish to Leavenworth. 
The cost, he said, would be about a million dol- 
lars a mile, and the completion of the project 
would revolutionize west Coast transportation. 
Roland ©. Williams and Roy A. Dailey, vice 
presidents of the club, gave impressions of the 
thirty-fourth Hoo-Hoo annual in Spokane. L. 
R. Fifer, Vicegerent Snark, announced that 
there would be a concatenation Oct. 29, during 
the Pacific Logging Congress in this city. Pres. 
ident 8. P. Johné occupied the chair. 
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In an effort to diagnose the present condition in 
the lumber industry much has been said about 
merchandising, and it is appropriate for the lum- 
ber wholesaler to have his own view on the subject, 
especially since he finds himself distributing a 
large volume of lumber at a “spread,’’ which is 
not only unsatisfactory, but barely large enough 
to cover the actual cost of distribution. Perhaps 
it is natural that each of the three branches of 
the industry should consider itself blameless for 
the condition which exists, and that each, in turn, 
thinks it could perform the other’s function more 
efficiently and economically. Wholesalers and re- 
tnailers alike are warned that, unless there is a de- 
cided change for the better, revolutionary methods 
may be adopted and an era of regional sales 
agencies, both wholesale and retail and sponsored 
by lumber manufacturers, may be ushered in. 

Those who are engaged in the manufacture and 
distribution of the present large volume of lumber 
have cause to be concerned because of their in- 
ability to get a reasonable profit for their effort. 
ILumber, however, is not entirely alone in this re- 
spect, because other industries have likewise been 
complaining of their inability to dispose of 
heavier productions at a satisfactory profit, but 
they appear to be able to find a way to curb their 
production. However, misery in another line is 
not comforting to the lumberman—whether manu- 
facturer or distributer—who finds it difficult to 
make a reasonable profit when there is a good 
demand and he naturally wonders what will hap- 
pen when the existing active building program 
shows signs of abatement. 

Members of the National-American Wholesale 
Lumber Association distribute more than 50 per 
cent of the nation’s lumber production. Adding 
to this the volume handled by non-member whole- 
salers, the fact can not be denied that the whole- 
saler is a force to be reckoned with when it comes 
to considering changes in the methods of mer- 
chandising lumber. By no means does the in- 
formed wholesaler take the position that the pres- 
ent methods of lumber distribution are ideal, but 
he does believe it is idle to imagine that present 
methods of distribution through the wholesaler 
can be dispensed with or revolutionized to his dis- 
advantage and replaced by an elaborate experi- 
mentation with large regional sales agencies, which 
will be less efficient in service and more expensive 
in operation. 

Wholesaler Faces Varied Situation 

For some months the industry has been con- 
cerned with marketing a production considerably 
ubove normal. It has been common knowledge 
that too much lumber was produced. As in other 
industries, war time expansion in production has 
continued at a fairly uninterrupted rate, and in 
some sections this expansion has been furthered 
by unusually good weather, so that to start with, 
the wholesale distributer has had to face what can 
fairly be termed a surplus lumber production. At 
other times, he has had to satisfy his trade with 
an underproduction; in fact, it is usually one or 
the other—under or over—but recently over- 
production was the rule. If this rate of produc- 
tion is to continue, and unless new sources of 
lumber consumption are developed, it is difficult to 
see how changing present methods of distribution 
will offset the law of supply and demand, or how 
the distributive process itself can be revolution- 
ized, unless of course the present is found to be 
inefficient or unnecessarily expensive. One fact 
seems evident, that manufacturers and distributers 
should meet around the conference table and get 
each other’s viewpoint before any attempt is made 
to discard present marketing machinery and experi- 
ment with costly and otherwise so called revolu- 
tionary methods. : 

The fact that this large volume has been and 
is being distributed with such a small price spread 
between the mill and the customer, and so small 
that it does not provide a sufficiently reasonable 
profit for the distributer above his actual operat- 
ing expense, means one of two things—ceither the 
absolute minimum cost of lumber distribution has 
been reached, or the present method of distribution 
lacks a degree of efficiency which can be improved 
and the expense reduced. 

Along with increased lumber production has 
come a noticeable cut in the time required to 
transport lumber from mill to destination. Here- 
tofore a large production was constantly en route 
and to the extent the transportation facilities 
became clogged, more stock was on wheels, and 
to a very large degree the wholesaler’s capital was 
tied up in this stock. With the improvement in 


transportation. has come a pronounced inclination 
on the part of retailers to carry less stock, so that 
now there is both less stock en route and less in 


Why Revolutionize Lumber Merchandising? 


[By W. W. Schupner, Secretary-Directing Manager, National-American Wholesale Lumber Association] 


the hands of retailers. Manufacturers and whole- 
salers dislike to admit that this situation will con- 
tinue, but it seems likely to do so, and the whole- 
saler does not feel that the retailer can be 
criticized if he finds it possible to handle his busi- 
ness satisfactorily with less stock on hand and a 
more frequent turnover of inventory investment. 

If this condition continues it may bring about 
one of the suggested revolutionary changes in the 
merchandising of lumber, because with lower stocks 
at consuming points and a decrease in the quan- 
tity en route, it will result in larger stocks being 
carried by mills if the production rate continues. 
If the retailer can rely upon fast transportation to 
replenish his stock, then it seems necessary for 
the mills themselves to increase their stocks to 
the point where they will have a supply available 
to satisfy buyers’ requirements. Indeed, if there 
is a reluctance on the part of some mills to meet 
this situation, those which have the stock ready 
for immediate shipment will get the business. Many 
wholesalers have already had to meet just this 
condition by purchasing or contracting for mill 
stocks and having them ready as called for, and 
for this purpose they have used capital heretofore 
employed for financing a larger volume of stock 
en route, 

The Wholesaler’s Functions 

It is unnecessary to reiterate the many functions 
performed by the wholesaler’ To a very large 
extent he finances the mill by paying immediate 
cash or from 75 to 100 percent at the time of 
shipment ; he waits for his pay from his customer 
until after the lumber arrives and is checked as 
to grade and contents; then frequently carries a 
long open account or. accepts notes and renews 
them; he assumes the risk of transportation in 
trunsit; in many cases he maintains buying or- 
ganizations; he must keep posted on mill condi- 
tions and study how to apply specific stocks to 
his various markets, and anticipate market needs ; 
he is a most potent factor in lumber conservation 
because through his personal contact with cus- 
tomers and mills he can visualize possibilities of 
supplying requirements with odd sizes or short 
lengths or other difficult stocks to move, and can 
encourage methods for their consumption. Not 
unimportant is the fact that in marketing the 
product of thousands of small mills he frequently 
assumes serious losses because many of these mills 
fall down on their contracts or refuse to recognize 
just claims, and which risk the customer reason- 
ably avoids when dealing with a member of the 
National-American Wholesale Lumber Association. 

Through the wholesaler, the manufacturer, 
whether large or small, has his product offered 
anywhere in the country—yes, in the world— 
where it can mcet competition; and the retailer 
knows that through the wholesaler he can have 
his numerous and varied requirements supplied 
from the markets of the world; and the wholesaler 
himself knows only too well how he has to finance 
the business and assume the merchandising risk. 

The wholesaler is not worried about regional 
sales agencies, not that they may not succeed in 
isolated instances, but because they will cost more 
to operate and be less efficient than the present 
method of distribution through wholesalers. With 
very few outstanding exceptions, applicable to 
limited productions, cojperative selling of a group 
of mills through a single agency has not proved 
satisfactory, largely because the output can not, 
through an agency, get the benefit of the wider 
markets offered by distribution through whole- 
salers. 

Considering the capital investment, the service 
rendered, and the risks assumed, the wholesaler 
believes after long experience that neither his 
mill nor his customer, if they choose to do so, 
can perform for themselves the same service the 
wholesaler renders for the same cost. If there 
are those who believe fortunes can be made in the 
wholesale distribution of lumber let them look 
around and count the wholesalers who have be- 
come wealthy, unless perchance they were fortu- 
nate enough to do something else than distribute 
lumber at wholesale. 


Wholesaler’s Margin Too Small 

There is no denying the fact that the whole 
saler’s margin has been too uncomfortably small, 
and he has realized for some time that if he is 
to get the return to which he is properly entitled 
for his services, he must get it by seeking ways 
and means of still further reducing his operating 
costs, rather than by looking for it to come from 
a larger spread between his mill and his cus- 
tomer. 

In an effort to accomplish just this, the National- 
American Wholesale Lumber Association is under- 








taking to bring about some uniformity in the cost 
of wholesale lumber accounting, in order that 
its members may be as well informed on costs ag 
is now the case with lumber manufacturers and 
retailers. The complexities, however, of the whole- 
sale luinber business are numerous, and the many 
varieties of woods handled present accounting 
problems which are necessarily distinctive to the 
several classes of wholesale lumber business, and 
there is lacking the same degree of similarity 
which enables manufacturers and retailers in 
their respeetive lines or regions to contrast or 
compare results with the same degree of helpful 
HESS. 3ut the job will be done. 

Aside from other recognized functions performed 
by the wholesaler is that of trade extension. 
While the wholesale lumber industry is an unim- 
portant factor in ‘wide advertising campaigns 
seeking to promote the more extended use of 
lumber, every single wholesaler has a direct touch 
with and appeal to the trade, and the thousands 
of salesmen in the employ of these wholesalers 
constitute personal contacts which are an asset 
aund an advertising force of no mean importance, 
These salesmen are out to ell lumber. They 
have nothing else to offer, and their livelihood de- 
pends upon their selling lumber and not substi- 
tutes. In these days retailers are compelled to 
carry side lines and substitutes for lumber, and 
need not be coneerned with the question of sub 
stitution so long as they make their profit, whether 
they sell lumber or paper. When a_ wholesale 
lumber salesman calls on a customer he can do 
no business unless he sells lifmber, and he must 
be constantly engaged in promoting the use of the 
lumber product he has to sell. Even were it pos- 
sible to vliminate these personal points of contact, 
and to depend upon mass selling through single 
agencies, the lumber manufacturing industry would 
most certainly miss the trade extension efforts of 
this host of trade emissaries, and which they can 
not afford to lose. While it may be argued that 
there is a large criss-crossing of selling effort 
through many competing salesman, yet this very 
keen competition itself keeps the salesman alert to 
sell lumber and nothing else, and the larger the 
selling force the more there are to promote the 
use of lumber against substitutes. 


There are too many mills which have satisfied 
themselwes that it is more practical and profitable 
to market their stocks through reliable wholesalers 
to make one believe that the present distributive 
methods need complete revolution, and I do not 
think that manufacturers who sell their outputs 
entirely through wholesalers are seriously com- 
plaining about lumber merchandising methods. 
nor that they are among the advocates of regional 
sales agencies. These mills which dispose of their 
entire production through wholesalers avoid one 
serious handicap which probably, more than any- 
thing else, causes, the mill which sells promiscu- 
ously to question its merchandising methods, viz. : 
there are mills which contract with wholesalers in 
diversified territories to take blocks of stock and 
almost immediately accept lower priced orders 
from commission men for shipment into the very 
same regions in which the wholesalers must sell 
their lumber. 

The right kind of commission man has a place 
in the lumber industry, but too many are working 
for the buyer and not for the seller who pays his 
commission. They are not even order takers; they 
are order offerers, and it seems amazing how some 
mills will pay for their collect telegrams and ac 
cept their low priced orders, knowingly compete 
against themselves on their own lumber previously 
contracted through wholesalers, and, on top of 
this, assume the credit risk. 


Period of More Numerous Small Mill Units 


While it is stated that the lumber industry is 
pointing toward large consolidations, I believe we 
are approaching a period of more numerous small 
mill units. In some sections it may be possible to 
Jegally bring about a few large consolidations if 
a way is found to finance them, but as the larger 
operations become cut out, or too small to war- 
rant continuing heavy production plants, they 
break up into smaller units and go to the small 
mill. This has already taken place and thousands 
of small mills have sprung up, and whose large 
aggregate volume of production is important and 
must and will be marketed. 

The organized wholesale lumber industry today 
is composed of wide awake men of vision; men 
who have to be alert enough to know the buying 
as well as the selling game; men who command 
the respect of financial institutions; men who 
have the good sense to work together in one na 
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tional association, not solely for the purpose of 
protecting themselves in the matter of credits and 
unbusinesslike practices, but in order that they 
may, through an exchange of ideas, better serve 
their sources of supply and their customers; men 
who conduct their business cleanly and hold them- 
gelves ready, in the event a dispute arises, to lay 
all their cards on the table face up under the 
association compulsory arbitration requirement. 
And it is composed of men who have learned how 
to cooperate to protect their own interests, 

The lumber industry is too big to permit any one 
pranch in it to work solely for its own selfish pur- 
pose. The wholesale branch is better organized 
and more efficient than ever before, but it con- 
cedes that the millennium is far away and that 
there are problems—serious problems—to be met. 
I believe, however, that they can best be met by 
using and further developing the existing distribu- 
tive processes which experience has taught us to 
recognize as the most practical and economic. 


Examination for Forest Ranger 


PorTLAND, ORE., Oct. 3.—An examination for 
forest ranzer will be held on October 27 in 
twenty-six different States, according to word 
just received by C. M. Granger, district forester, 
at Portland. Important.changes are that re- 
ceipt of applications will close on Oct. 17, 1925. 
No applicant will be allowed to try the examina- 
tion unless he has received an admission card 
in advance from the United States Civil Service 
Commission, Washington, D. C.; hence forest 
officers urge all prospective applicants to secure 
at once form 2,415, either from the commission 
at Washington or from any forest supervisor. 

Entrance salary for forest ranger in the 
United States Forest Service is $1,500 in the 
United States, and $1,900 in Alaska. The age 


limits for the examination are 21 to 35 inelu- 
sive. Forest rangers with experience and 
proved ability are eligible to a maximum salary 
of $2,400 per annum. 

The examination consists of three paris, edu- 
cational and mental test, practical questions 
relative to the duties of the position, and expe- 
rience. A medical certificate is required but no 
photograph. Applicants with military or naval 
records must attach to their applications origi- 
nal, photostat or certified copies of their original 
discharge. 

In Oregon the examination will be held at the 
thirteen headquarter towns of forest supervisors 
and at the eight in Washington. 


SOUTHERN FORESTS now supply about 50 per- 
cent of the lumber cut of the entire country. 


Southern Pine Enhances Ravinia’s Acoustic Properties 


About twenty miles north of the Chicago 
loop and near enough to Lake Michigan to catch 
the refreshing breezes that play across its ripply 
surface is Ravinia Park, mecca of Chicago grand 
opera lovers during the sweltering summer 
months. There is something quiet and restful 
about this little park, with its winding walks 
and shady trees, that is strangely alluring, but 
it is not this quality so much as the acoustic 
properties, of its pavilion that draw the city 
to its gates. Other opera halls may be more 
imposing in size and appointments but none 
can surpass Ravinia in its ability to catch, re- 
flect and transmit sound waves. Critics, who 
have devoted a life time to music, are inclined 
to attribute this unique property to the fact 
that the pavilion is constructed entirely of 
wood. Certain it is that the fine grade southern 
pine used in the structure has mel- 
lowed with age until even the lay- 
man marvels at the clarity with 
which the music floats through the 
air to every part of the building. 

Otto H. Kahn, patron’ of the 
Metropolitan Opera Co., of New 
York, while visiting Chicago last 
summer likened the Ravinia pa- 
vilion to a ‘‘fine old Stradivarius 
violin. It catches and reflects 
every sound and [I find that I am 
compelled to come here really to 
appreciate voices which I hear dur- 
ing the winter season at the Metro- 
politan.’’ This same sentiment 
has been echoed and reéchoed by 
musicians, critics and laymen, from 
home and abroad, after their first 
visit to the place. For lumbermen, 
these encomiums will serve as evi- 
dence of the contribution which 
their industry is making to art. 

Historically, Ravinia has had an 
honorable but rather checkered 
career. The park was established 
about twenty years ago by an elec- 
tric railroad, connecting Chicago 
and Milwaukee, as an amusement 
center, in the hope that it would 
icrease the revenues of the road. 
The expectation of its founders did 
not pan out, however, and with the 
failure of the road, the park, to- 
gether with the present pavilion 
which had been erected as a place 
for orchestra concerts, passed into 
the hands of several members of 
the Union League Club. Some time 
later, Louis Eckstein acquired a 
controlling interest in the place 
and organized the Ravinia Opera 
Co. for the purpose of converting 
the place into an opera center 
Where the finest music in the world 
could be heard. Residents of the 
North Shore have rallied to its support, and 
now regard it as a public institution, although 
it still retains its private character. Mr. Eck- 
stein, as president of the controlling company, 
arranges the programs, contracts with the art- 
ists, and supervises the finances. Although the 
Place is thronged at every performance, it has 





never been a financial success because of the 
limited seating capacity, Mr. Eckstein meet- 
ing many deficits from his own pocket. 

The pavilion itself was built from the best 
grade southern pine, according to Mr. Kckstein. 
It is a low, rather squat structure, rectangular 
in shape, open on three sides and seats about 
1,500 persons. Huge wooden timbers support 
the roof which is finished on the inside with 
beaded pine ceiling. The wood is stained a rich 
brown, suggesting in a rather intangible way 
the natural bark of the virgin forest, all of 
which heightens the somewhat rustic air of the 
place. When the pavilion was used for orchestra 
coneerts there was a large shell back of the 
stage, but with the change to operatic produc- 
tions this was removed to make way for scenery. 
At first it was thought the removal of the sound 








Pavilion at Ravinia Park, where world renowned operatic stars sing 
for Chicago’s music loving people during the summer season 


reflector would spoil the acoustics of the place 
but if anything this property has actually im- 
proved from year to year. 

Good acoustics is in a measure a happy ac- 
cident, authorities state. And at that it is 
a peculiar phenomenon. Many fine halls, in the 
planning of which the highest engineering tal- 


ent has been enlisted, turn out unfortunately. 
A brilliant spot here—an extra dull spot there 
—perhaps an echo to mar the true melody of the 
song. Sound, architects explain, comes not 
from a single spot in a building, else acoustics 
would be a simple problem, but from myriad 
planes formed by the stage, the pit, side walls 
ete. From these, sound waves may be absorbed, 
reflected, interfered with or amplified, and al- 
ways in an infinite number of combinations. 
Classie examples of the mystery of acoustics are 
to be found in a certain room in the Capitol at 
Washington, D. C., and in the Cologne Cathe- 
dral, marvel of ecclesiastical architecture, 
where it has been necessary to put in amplifiers 
and microphones in order that words spoken in 
the pulpit may be audible in the naves” 

Operatic producers in the large cities are 
handicapped in the construction of 
their halls by building codes pro- 
hibiting the use of wood in the 
building, or the acoustic problem 
might solve itself with all the ease 
it has at Ravinia. ‘‘We would 
give anything in New York,’’ de- 
clared Mr. Kahn, ‘‘if we could 
build an opera house with acoustics 
like that of Ravinia. But we 
could -not do it for $10,000,000. 
The New York building restrictions 
would not permit it.’’ 

Ravinia’s rare acoustic proper- 
ties lie in its wood construction, 
Mr. Eckstein believes. Weathered 
by nature from year to year and 
constantly subjected to musical 
vibrations, it has been mellowed in 
much the same way that violins 
are after years of playing. He 
compares it, as does Mr. Kahn, to 
an old Stradivarius violin, which 
by some peculiar stroke of fate de- 
velops a flood of golden melody its 
maker had never anticipated. 


Particularly pointed is the testi- 
mony of Edward Moore, music 
critic for the Chicago Tribune, who 
in lauding the acoustics of the Ra- 
vinia pavilion, says: ‘‘I have 
tested it several dozen times a 
season, in all parts of the pavilion 
and out, when audiences were large 
and when they were small. I have 
stood outside the grounds, over at 
the railroad tracks, and heard the 
voices float through the air with 
perfect clarity.’’ 

Lumbermen may rest assured 
that the operatic stage will remain 
a frontier which the substitute 
steel interests will never success- 
fully pilfer from their industry. 


‘ Saaansaaanaaae 


AN EFFORT SHOULD be made to attract and 
protect birds and to increase their number for 
economic as well as for esthetic reasons. Birds 
feed upon practically all insect pests. They 
are voracious, able to move freely from place 
to place and exert a steady influence in keep- 
ing down the swelling tide of insect life. 
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Here and There on the West Coast 


Coast Concern Adds to Personnel 

GARIBALDI, OrE., Oct. 3.—A. Proctor Smith is 
the newly appointed representative of The 
Whitney Company, this city, in Atlantic coast 
territory. Mr. Smith will have his offices in 
New York City. He is a millwork expert of 
many years’ experience and was formerly with 
the Cream City Sash & Door Co., of Milwaukee, 
Wis., and at one time was connected with mill- 
work association work in the middle West. 

The company also has a new factory sales 
manager at the plant here—J, H. Povey, who 
will market particularly the company’s ‘‘Green 
Tie’’ vertical grain window and door frames. 
This is a specialty product of The Whitney Com- 
pany, and is gaining many new friends for the 
organization even in territory where heretofore 
stock frames have never been used. Mr. Povey 
was formerly with the Heacock Sash & Door Co., 
of Portland, and is well versed in this particular 
branch of the business. 


Date Set for Hall Dedication 


SEATTLE, WASH., Oct. 3.—The formal dedica- 
tion of Anderson Hall, Forestry Building of the 
University of Washington, will take place Tues- 
day, Oct. 27, with a program extending through- 
out the day. The morning session, with Edmond 
S. Meany presiding, will begin at 9 o’clock. 





Float depicting Marshall sawmill where gold was first discovered 


After the registration of guests and an inspec- 
tion of the building, the address of weleome 
will be given by Dr. Henry Suzzalo, president 
of the university. Frank G. Miller, dean of 
forestry, University of Idaho, will speak on 
‘“‘The Beginnings of Forestry at the Univer- 
sity of Washington’’; J. Kenneth Pearce, log- 
ging engineer for the presidency of Madras, 
India, on ‘*The Alumni and the College of 
Forestry’’; Raphael Zon, director Lake States 
Forest Experiment Station, St. Paul, Minn., 
on ‘‘The Need for Research in Forestry’’; R. 
W. Vinnedge, past president West Coast Lum- 
bermen’s Association, on ‘‘The College of For- 
estry and the Lumber Industry.’’ 

At the afternoon session, the presiding officer 
will be Hugo Winkenwerder, dean of the Col- 
lege of Forestry. Mark E. Reed will pronounce 
‘A Personal Tribute’’ to Alfred H. Anderson, 
prominent Pacific coast logger and timberman 
who died in 1914, and then will come the formal 
presentation of Anderson Hall. Carl F. Gould, 
architect, will deliver the keys to Mrs. Agnes 
H. Anderson, who will make the presentation 
of Anderson Hall to the regents of the univer- 
sity. Roger R. Rogers, president of the board, 
will accept. Immediately following there will 
be an impressive unveiling of the tablet to Mr. 


Anderson, conducted by Winlock W. Miller, 
regent. There will be greetings from other for- 
est schools, and then in the assembly room a 
general informal reception in honor of Mrs. 
Anderson. The afternoon will close with a 
roundtable meeting of faculty representatives 
of forest schools. 

In the evening a joint banquet of the Forest 
Club and alumni will be held. Asahel Curtis 
will exhibit pictures of the forests of the North- 
west. 


Lumber History Depicted in Jubilee 

San FrANeIsco, CAuir., Oct. 3.—California 
gold was discovered at a sawmill in 1848 and 
the lumbermen who found it deserted their saws 
for the pick, shovel and pan. A few of them 
died wealthy, but the majority of them died 
in poverty, while the industry which they de- 
serted has through the last seventy-five years 
produced even greater wealth than the mines, 
and will continue to do so for generations to 
come, 

Californians were reminded of the pine and 
the fir in the diamond jubilee celebration, just 
ended, which was a round of festivities in 
honor of California’s diamond anniversary in 
Statehood. While the glitter of gold has passed 
as California’s ‘‘gold boom’? villages lay de- 
serted, while the homes of the miners have 


Red Cedar Shingle Output for 1925 


SEATTLE, WASH., Oct. 3.—A bulletin issued by 
the Red Cedar Shingle Bureau states that the 
output for 1925 will be approximately ten bil- 
lion red cedar shingles, valued at $30,500,000 
gross. At 200,000 shingles a carload, the output 
would fill fifty thousand cars—or nearly six 
hundred trainloads of eighty-five cars each. If 
the shingles were laid side by side, they would 
make a strip 530,000 miles long, or 2114 times 
the circumference of the earth; they would shin- 
gle a strip nearly nine feet wide twenty-five 
thousand miles long, if laid to five-inch weather 
exposure, or would shingle 830,000 houses, 
enough for a city of 3,320,000 people, approxi- 
mately the size of Chicago. In _ shipping 
weight, the output will exceed one billion eight 
hundred million pounds, or nine hundred thou- 
sand tons, requiring a billion and a quarter 
feet of logs. 


Sells Washington Timber Holdings 

PORTLAND, ORE., Oct. 3.—Negotiations were 
closed here this week for the transfer of large 
holdings of timber on Hamilton Creek in 
Skamania County, Washington, from Hiram 
W. Sibley, of Rochester, N. Y., to the Western 
Spar Co., of Portland. At the same time the 
Western Spar Co. increased its capital stock to 
finance the purchase. The timber, consisting 











rotted and entire villages stand idle, the saw- 
mill men have prospered. 

A replica of Marshall’s mill where gold was 
first discovered, was one of the prize winners 
in a parade during the jubilee celebration. A 
number of the timbers in the float were the same 
as had gone into the foundation of the mill in 
1848, they having just recently been salvaged 
from the bed of the river where they have laid 
for more than seventy-five years, braving the 
wear and tear of sand and water. 

With this float as a forerunner of the lumber 
industry, the lumbermen believed that a mod- 
ern mill showing what California is now doing 
with this great wealth would be appropriate. 
Consequently, they went into Humboldt County 
in the heart of the great redwood district and 
constructed a likeness of one of Humboldt Coun- 
ty’s modern redwood mills. It was a live 
model. Machinery ran out boards, just small 
ones of course, and smoke whirled out of the 
big stack. In the sawdust and shaving burner 
was sawdust, smoldering away, while out of 
the top came more smoke. Small stacks of 
lumber were scattered in neat piles about the 
‘fyard.’’ This float was given second prize 
of the entire parade by judges and first prize 
for commercial floats. 








A working model of a modern Humboldt County redwood mill 


largely of old growth yellow fir, is adjacent 
to the logging railroad of the Greenleaf Lumber 
Co., and logs will be hauled to the Columbia 
River over that road and rafted to the com- 
pany’s sawmill at Columbia City on the lower 
Columbia River, a short distance from St. 
Helens, Ore. The mill has a daily capacity of 
about 200,000 feet. H. B. Murphy is presi- 
dent of the Western Spar Co., and the company 
has offices in the Porter building here. 


New Way of Reclaiming Sunken Logs 


SeartLe, WasH., Oct. 3.—Thomas M. Wil- 
liams, manager of the Snohomish County Boom 
Co., is making good use of a new idea in the 
reclaiming of ‘‘deadheads,’’ which have proved 
troublesome to navigation in the Snohomish 
River. To the uninitiated it may be stated 
that a ‘‘deadhead’’ is a waterlogged hemlock 
log, usually the butt-cut, so heavy that one end 
drops below the surface, or the entire log is 
submerged. A few months ago the difficulties 
of ‘‘deadheads’’ culminated in the Federal 
Court, when a prominent logging concern was 
fined $500 for alleged obstruction of naviga- 
tion. 

As the head of the boom company, Mr. Wil- 
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liams has faced a knotty problem in salving 
this type of log, and at the same time keeping 
the stream clear for river craft. His method 
is to attach a water-tight iron gasoline tank 
to each side of a sunken log at low tide, and 
then at high water to float the derelict to the 
booming grounds. The buoyancy of the tanks 
is sufficient to hold up the heavy logs—with the 
result that the plan is working successfully. 
So far as known, this is a new and unique use 
of the gasoline tank. The drums employed in 
the salving of ‘‘deadheads’’ have a capacity 
of fifty-two gallons each, and are therefore 
large enough for this kind of operation. 


New Schedule of Coast Log Rates 


SEATTLE, WASH., Oct. 3.—The end of the 
five-year log-rate fight, and the assurance that 
all litigation will be withdrawn, is an event of 
so much importance to the fir industry, that the 
West Coast Lumbermen’s Association has issued 
a special circular concerning it. This docu- 
ment emphasizes the point that a feature of the 
compromise agreement is the decision of the 
interested railroads—Chicago, Milwaukee & St. 
aul, Great Northern, Oregon-Washington Rail- 
way & Navigation Co. and the Northern Pacific 
—to grant reparation on log shipments charged 
for on basis of tariff 29, which took effect May 
29 last; charges on such shipments to be re- 
funded to the extent of the difference between 
the money collected and what would have been 
collected under the new schedules. 

Herbert N. Proebstel, traffic manager of the 
West Coast Lumbermen’s Association, has com- 
pleted a tabulation outlining the several sched- 
ules of log rates. It covers in effect the mat- 
ters that have been the subject of proceedings 
before the Washington State department of 
public works, the State supreme court, the 


United States Supreme Court, the railroads, and 
the logging interests. 

The figures, shDwing the rates in cents per 

one thousand feet are: 

Aug. 26, ’20 

to May Tariff 


"State New 





Distance, 28, '25, schedule, 29, rates, 
miles per M ft. per M ft. per M ft. per M ft. 
5 and under $1.56% $1.15 $2.00 $1.75 

Over Not over 

5 10 1.561% 2.25 2.25 1.75 
10 15 1.95% 1.35 2.50 1.95 
15 20 2.11% 1.45 2.70 2.10 
20 25 2.19 1.55 2.80 2.20 
25 30 2.27 1.65 2.90 2.27% 
30 35) 2.34% 1.75 3.00 2.35 
Sta) 40 2.421% 1.85 3.10 2.42% 
40 45 2.50 1.95 3.20 2.50 
45 50 2.58 2.05 3.30 2.57% 
50 yD 2.651% 2.15 3.40 2.65 
D5 60 2.74 2.25 3.50 2.72% 
60 65 2.81% 2.39 3.50 2.80 
65 70 2.891% 2.45 3.70 2.87% 
70 75 2.97 2.55 3.80 2.95 
75 SO 3.05 2.65 3.90 3.02% 
SO 85 3.12% 2.40 4.00 3.10 
85 90 3.20% 2.85 4.10 3.17% 
90 95 3.28 2.95 4.20 3.25 
95 100 3.28 3.05 4.20 3.30 


Reports Profitable Business Trip 

VANCOUVER, WASH., Oct. 3.—C. W. Ryan, ot 
the S. M. Barnard Lumber Co., this city, returned 
Wednesday from a six weeks’ auto tour which 
took him as far east as Denver. Mr. Ryan 
visited the yards, sales connections and banks in 
Colorado, Wyoming, Idaho and eastern Washing- 
ton and Oregon. 

Mr. Ryan reports a profitable business trip 
and states that conditions are improving all 
through the territory. In many districts where 
crops had been reported as failures it now de- 
velops they are from 50 to 100 percent of normal 
and are bringing good prices. The S. M. Barn- 
ard company, which sells the product of fourteen 
sawmills in the Columbia River district, is quite 


busy. Mr. Barnard, president of the company, 
says the country yards are buying heavily. 


‘aeaganaanraan 


Rushing Production of Box Shook 


[Special to AMERICAN LUMBERMAN by Air Mail] 


SAN FRANCISCO, CALiF., Oct. 5.—Shortage 
of box shook material has forced the Red 
River Lumber Co. to put on night and day 
shifts for work in this division of the com- 
pany’s operations, according to L. B. Walker, 
general manager of sales. 


We are now off the market in box material for 
outside interests, declared Mr. Walker, having to 
concentrate our work in supplying our own busi- 
ness in this line. Although we sell this class of 
material through the Pine Box Association, we are 
facing a dire shortage of boxes for the fall grape 
crop, which thds year is enormous. 

Early prices, at an extremely low level, forced 
the mill operator to seek other outlets for this 
class of commons and as a consequence the lum- 
berman, having turned his box lumber into com- 
mons, for which he found a ready market, was 
caught short when the heavy demand began. Now 
that prices are far above those of the spring we 
are rushing production of this class of wood to 
care for the increased demands. 


Prices on the higher grades of pine show 
virtually no change, according to Mr. Walker. 
There is considerably more business than was 
to be had during the summer, and prices are 
such that a small margin of profit ean be 
shown. 

Prices | should be higher, however, said Mr. 
Walker, in order to show a legitimate return on 
investments. The last of the cheap grades and 
lots have been taken off the market through much 
of it being cut into box material, and through sales 
during the depression, and for this reason the pine 
situation is much better now than at any time 
during the year. 

The veneer plant of the Red River company, 
which is one of the new manufacturing units 
of the concern, is well supplied with orders, 
according to Mr. Walker. 





LOvUrsvinEsz, 
Ky., Oct. 5.—An old 
company with a new 
name now. appears 
among the leading man- 
ufaecturing estab- 





W. HUME LOGAN, 
Louisville, Ky. ; 
President 








lishments of Louisville. 
At a recent meeting of 
the stockholders of The 
Dow Co., it was voted 
to change the name of 
the company to the Lo- 
gan Co., and this was 
completed by the filing 
of incorporation. The 





articles 


of amended 
Logan Co. is a large manufacturer of gravity 


roller conveyors for handling lumber. No 
change has been made in the stockholders, man 
agement or policies of the company, according 
to the official announcement of the change in 
name. 

W. Hume Logan, president, treasurer, and 
principal stockholder of the company, became 
affiliated with A. G. Dow and the Dow Wire 
Works in 1884, This same year Mr. Dow sold 
his interest in the company to C. W. Gibson 
and the firm was incorporated with Mr. Gibson 
as president and Mr. Logan as secretary. Two 
years later he became secretary, treasurer and 
business manager. In 1889 Mr. Logan pur- 
chased the interest of Mr. Gibson and became 
president and treasurer, the position which he 
now holds with the company. The name was 
then changed to the Dow Wire & Iron Works. 

In 1920 the name was again changed to The 
Dow Co. as at that time and for several years 
previous the firm was doing business in gravity 
and power-conveying machinery and was also 
manufacturing a line of metal beds in addition 
to ornamental and iron wire work. Since no 
member of the Dow family has been connected 
with the company for more than forty years 


Lumber Conveyor Manufacturer 


during which time Mr. Logan has been identified 
with the firm and part of that time in control, 
it was decided to use Logan as the trade name. 
The company has enjoyed rapid growth during 
the last few years, especially in the manufacture 
of gravity conveyors now used by a number of 
lumber companies, and is recognized as one of 
the largest manufacturing concerns in Louis- 
ville. 

Mr. Logan has the good fortune of having 
his sons connected with him in his manufac- 
turing business. Robert 8. is vice president of 
the firm and EK. Carter is one of the directors. 
W. Hume Logan, jr., is now advertising mana- 
ger of the company. 

President Logan has a number of other busi- 
ness connections besides his influential posi- 
tion with the Logan Co. He is president of 


the Kentucky Consumers Oil Co., director of the 
Lincoln Bank & Trust Co., Stock Yards Bank, 


Changes Firm Name 


and R. S. Carson, E. C. Logan, A. Lee Marcum 
and C. W. White, directors. 


To Reconstruct Railroad Terminal 


Boston, Mass., Oct. 7.—The news representa- 
tive of the AMERICAN LUMBERMAN is informed 
by officials of the Boston & Maine Railroad Co. 
that the lumber trade will shortly have an op- 
portunity to bid on a big lumber bill, involving 
material for the extensive reconstruction of a 
big discharging terminal on the Mystic River. 
Details of the specifications are not yet avail- 
able. It may be of interest to state that when 
the railroad company undertook a somewhat sim- 
ilar operation last year, the engineers decided 
to use Douglas fir timbers. 

The directors of the Boston & Maine have 
voted to appropriate $450,000 for the purpose of 
rebuilding the company’s Mystie River discharg 





a 
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Large plant of the Logan Co. at Louisville, Ky., where lumber conveyors are manufactured 


Stimson Scale Co. and the Louisville Board of 
Trade, and vice president Louisville Industria] 
Foundation. He is also actively engaged in 
educational and religious work, being president 
of the board of curators, Transylvania College, 
Lexington, Ky., and an elder in the First Chris- 
tian Church among other offices. He is also a 
member of the Louisville Country Club. 

Officers of the Logan Co. inelude W. Hume 
Logan, president and treasurer; Robert S. Lo- 
gan, vice president; A. T. Horrell, secretary; 


ing terminal. In commenting upon the propo- 
sition, Homer Loring, chairman of the executive 
committee of the railroad, stated that it will be 
possible to effect a saving of 35 percent a year 
in the cost of operating this tidewater terminal 
through the proposed improvements. 

Other than admitting that the money has been 
appropriated and that work is to be started in 
the near future on the proposition, the railroad 
officials declined to discuss details, saying a 
statement will be made public in a few days. 
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State Conference United on Proposed Forestry Law 


SEATTLE, WasH., Oct. 3.—During a session 
of two days, ending late Friday afternoon, the 
fifth annual State Forestry Conference adopted 
a proposed reforestation measure, and also a 
proposed amendment to the State constitution. 
The sessions, which were held in the Chamber of 
Commerce auditorium under the auspices of 
the State department committee of the Seattle 
Chamber of Commerce, brought out a thorough 
discussion of all the points involved. A deci- 
sion was reached to introduce the proposed 
bill at the special session of the legislature, 
called for Oct. 9. 

A leading figure at the conference was Hugo 
Winkenwerder, dean of forestry University of 
Washington. The chair was occupied by L. T. 
Murray, of Tacoma; and taking an active part 
in the deliberations were George C. Joy, State 
supervisor of forestry; R. L. Fromme, H. M. 
Granger, T. T. Munger and W. G. Weigle, of 
the Federal Forest Service. Notable speeches 
were made by Frank H. Lamb, of Hoquiam, and 
J. J. Donovan, of the Bloedel Donovan Lumber 
Mills, Bellingham, each of whom emphasized 
the need of reform in forest taxation. Inciden- 
tally, Mr. Lamb directed attention to the 
‘¢amazing spectacle’? of the Forest Service 
forcing its timber upon the market at a time 
when the lumber industry as a whole was losing 
money; and Mr. Donovan denounced that policy 
as ‘‘a crime.’’ 

The sessions were largely attended. From 
Oregon came R. H. Chapler and E. G. Bates, 
members of the forestry commission of that 
State, each of whom ‘‘sat in’’ as spectators 
eager to learn from the deliberations of the 
conference. From San Francisco was F. B. 
Barnes, of the editorial department Chamber of 
Commerce of the United States; from Victoria, 
B. C., J. O. Cameron, Cameron Lumber Co.; 
Watertown, Wis., Irwin Gamm, Federal Indian 
forest service; Cloquet, Minn., Fred D. Vibert, 
Northwest Paper Co.; Madras, South India, J. 
W. K. Wernham, Indian forest service; Mrs. 
Harry John Miller, member of the Washing- 
ton legislature, attended; and there were repre- 
sentatives from the Women’s Legislative Coun- 
cil, Women’s Republican Club, Women’s Cen- 
tury Club, Women’s Educational Club, Ladies’ 
Grotto Club, Council of Jewish Women, Rod and 
Gun Club, Izaak Walton League, Natural Parks 
Association, State Federation of Taxpayers’ 
Associations, American Society of Mechanical 
Engineers, and the State Grange. 

During the discussion of the proposed bill 
considerable criticism developed, arising largely 
from a misunderstanding of the matters in- 
volved. 

The closing remarks Friday afternoon were 
made by EK. T. Allen, of the Western Forestry 
& Conservation Association, Portland, Ore., who 
said that the objections to the proposed measure, 
voiced in such a manner, were really the ‘‘most 
constructive’’ features of the session. Mr. 
Allen showed that the critics of the policy 
would ‘‘probably learn that there is consider- 
able sincerity back of it’’; also that they would 
probably realize the gravity of the situation. 

John A. Homer, attorney, of Seattle, ex- 
plained that there was reasonable doubt as to 
the constitutionality of a law that would shift 
the basis of taxation from land value to yield 
value, and on that account the members of the 
conference favored going to the people with 
the constitutional amendment. 


Report of Committee on Taxation 


In presenting the report of the committee on 
taxation, C. S. Chapman, of Tacoma, chairman, 
observed that the report really consisted of the 
proposed constitutional amendment and a bill 
for consideration by the conference. For four 
years, he said, the subject of forestry had been 
receiving attention by committees of the con- 
ference, and during all that time a feeling had 
developed that the organization was approach- 
ing nearer to what was desired. While the 
present committee had produced a measure 
which should be acceptable to all interests, it 
remained to be seen how many would agree 


with that result. Mr. 
plained: 


After spending some time in attempting to draft 
a bill which gave every promise of being constitu- 
tional, and still permitted of handling the valua- 
tion and taxation of deforested lands in a practical 
and workable manner, your committee decided, and 
upon good legal advice, that it was the best policy 
to give greatest emphasis to workability and second 
place to constitutional considerations. This policy 
has been followed out in preparing our proposed 
measure, and the foregoing statement is made since 
there may be those who will say the bill can not 
stand before the courts. Our answer to such a 
claim, if made, is that this fact will not be known 
until the courts have rendered a decision. 

In presenting a bill providing a land and yield 
tax, your committee gave careful consideration to 
the logie and justice of the claim that a land tax 
alone, based upon value of the land for forest 
growing is all that such property should bear. It 
was felt, however, that in view of difficulty of de- 
termining land value for forest growing, and as 
certain authorities still contend it advisable to 
apply a tax to the crop if it is not a pyramiding 
one, a safe course appeared to-be provision for 
the imposition of every form of tax which has 
been suggested as appropriate.. In other words, we 
believe the suggested bill should entirely disarm 
any claim that it favors the class of property to 
which it is applied, while at the same time provid- 
ing a program under which forest growing may be 
undertaken. 

In arriving at a rate of yield tax, 121%4 percent, 
your committee was guided by the proposition of 
national income absorbed by taxation. This for 
years 1923 and 1924 as computed by the National 


Chapman further ex- 


tion, which was adopted unanimously. The 
measure will be introduced by C. W. Saunders, 
of Seattle, member of the house, who sponsored 
the bill prepared at the fourth forestry con- 
ference. 

Resolutions Adopted 


A resolution was adopted urging larger ap- 
propriations for forest fire protection under the 
Clarke-McNary law, and asking that at least 
$1,500,000 be appropriated for the fiscal year 
1927. Another resolution commended tobacco 
companies for putting fire warnings in tobacco 
and cigarette packages, but suggested that slips 
be placed on top or in center instead of on the 
side where they may not be found. Another 
resolution expressed confidence in the Forest 
Service, particularly in its administration of 
the national forests, and declared its belief that 
these views would serve their highest usefulness 
under control of the Department of Agriculture. 

Additional resolutions were adopted as fol- 
lows: 

Expressing sincere thanks to Dean Winkenwer- 
der and associates for progress in a “sane forest 
policy for the State of Washington.” 

Voicing the belief that American Forest Week 
has contributed to a better understanding of forest 
problems. 

Urging the continuance of airplane patrol in 
forest fire protection, under adequate congressional 
appropriation. 

Commending the efforts of timber land owners, 
individually and through associations, to manage 
their properties so as to insure successive timber 
crops. 

Endorsing proposed State emblem, consisting of 





THE ONLY MAN— 


goods. 


to lose. 





Who should not advertise is the one who dares not. 

Who can keep you down permanently is yourself. 

Who fills a position is one who more than fills it. 

Who is entitled to a profit is the one who has added to the value of the 


Who wins in an argument is the one who keeps out of it. 
Who can afford to knock his competitor is the one who has no business 


Who enjoys his success is the one who has kept his conscience friendly. 








Industrial Conference Board, is 11.5 percent. 

The bill, as will doubtless be the case in future 
ones of other States, makes provision for contrac- 
tual relationship between State and owner. It 
gives assurance to an owner entering into such an 
agreement that subsequent legislation will not 
either entirely or in part upset his plans. By pro- 
viding a fixed land valuation for a specified number 
of years, the forest grower likewise has some as- 
surance that tax rates will be fairly uniform. And 
lastly, by reason of its ability to provide conditions 
of management, the State is reasonably assured 
that in certain areas satisfactory forest crops will 
be grown. 

It should be specifically noted that the proposed 
bill under discussion leaves to local assessors the 
right to assess any values other than forest values 
which may be taken on by property classified as 
“immature forest lands.’’ In other words, it is not 
the intent that any person be permitted to escape 
his just share of the tax burden by reason of the 
passage of this act. 

Special note may also well be taken of the fact 
that mature timber, or in other words that now 
being taxed, is excluded from provisions of the act. 


Constitutional Amendment Prepared 


In addition to the proposed bill, Mr. Chap- 
man said, a constitutional amendment had been 
prepared. The committee thought this neces- 
sary to insure no slip-up in the forestry pro- 
gram. The amendment affects forest taxation 
matters only, and can be voted upon without 
regard to anyone’s views on taxation of other 
classes of property. With the bill providing 
specific means for taxation of forest properties 
enacted into law there can be no question as to 
just what is wanted under the amendment. 

The meat of the proposed bill is found in 
section 6, which provides for a contract between 
the owner of land and the State forest board. 
The approval of the bill and constitutional 
amendment was brought about through a resolu- 


a fir tree with a picture of George Washington and 
the words, ‘‘The Evergreen State,’’ being sponsored 
by the Women’s Century Club. 


Petitioning the governor and legislature to pro- 
vide for the issuance of $500,000 public utility 
bonds for purchase of logged-off lands by the State 
Forest Board for reforestation. 


Want Reduction of Stumpage Rate 


TorONTO, ONT., Oct. 5.—The new Conserva- 
tive government, elected a few months ago by 
the people of New Brunswick, with important 
assistance from the lumber industry, has re- 
cently been interviewed by a committee of the 
lumber manufacturers consisting of Angus Me- 
Lean, Bathurst; Archibald Fraser, Fredericton; 
D. Ritchie, Newcastle; Arthur Culligan, Jacquet 
River; J. W. Brankley, Chatham; Richard 
O’Leary, Richibucto, and W. E. Anderson, 
Saint John. The representations made to the 
recent Liberal government by the lumbermen 
were not dealt with to the satisfaction of the 
manufacturers, and the lumbermen, as a result, 
took an active part in the campaign in oppo- 
sition to the government of the day, which was 
defeated in the elections. 

The requests made by the lumbermen are 
chiefly under three headings, namely, a reduc- 
tion of the stumpage rate from $3 to $2 a 
thousand feet for a period of five years, long 
term licenses instead of short term ones at 
present in operation, and the establishment of 
a proper log scale. The outlook for woods op- 


erations in New Brunswick this winter is fairly 
good, but it is not expected that the operators 
will commit themselves extensively until the 
government has given them a reply to their 
requests. 
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Conservation and. the Price of Lumber 


[By John Ise, Professor of Economics, University of Kansas] 


“Tf it were not for the damned lumber monopoly, 
a man might be able to afford a decent house” ; 
I overheard a man say the other day. His idea 
has been expressed thousands of times by consum- 
ers of lumber; and it occurred to me that if a 
lumber monopoly were the only thing between the 
American people and decent homes, perhaps some- 
thing should be done about it. 

The question as to the amount of monopoly 
control in the lumber industry, however, does not 
seem to me as important as it once did; and I 
would like to advance the proposition that the 
price of lumber has always been too low, and is 
too low now; that the government need not be 
concerned as to the prices charged for lumber, but 
should only insist that they be not put too low. 
This may be unusual doctrine, but I believe it can 
be defended. 

What would be a fair price for lumber? It is 
evident that the answer to this question depends 
upon how high we rate our own lumber wants 
compared with those of future generations. If 
we think our own wants are the only ones worth 
considering, we will want present prices to be 
very low—just as they always have been. If we 
regard future wants of any importance, we will 
want present prices to be high enough to discour- 
age consumption, so that some of the timber will 
be reserved for the future. 


Owe Something to Posterity 


We have heard much about conservation during 
the last quarter of a century. Now the conserva- 
tionists want us to save some of the lumber for 
the future; and they are dead right on that prop- 


osition. We have no right to make such swine 
of ourselves in our use of natural resources that 
nothing shall be left for those who come after us. 
The man who says we owe posterity nothing was 
a liar. We are responsible for begetting posterity, 
and the Good Book says every man owes his chil- 
dren an inheritance. 

But there is no way to conserve our timber with- 
out high prices; and, conversely, there can be no 


high prices without conservation. High prices 
necessarily and always reduce consumption and 


thus conserve. Why then should not all conserva- 
tionists favor high prices of lumber? If the al- 
leged lumber monopoly really were to put up a 
stiff price schedule for lumber, it ought to be com- 
mended for so doing. High prices would merely 
cut down consumption, compel the holding of more 
timber for the future, encourage the planting of 
more trees, and so would mean lower prices for 
the future. The higher present prices are, the 
lower will future prices necessarily be. 

If this reasoning is correct, most of the ac- 
tivity of the Government in the prosecution of 
lumber combines has been based upon a false eco- 
nomic theory. By forcing low prices of lumber, 
the government could only encourage consumption 
and even waste, discourage the use of substitutes 
for lumber, discourage the planting and care of 
new forests, and so hasten the approach of the 
inevitable “lumber famine.” By what process of 
reasoning can such a policy be defended? 


Tax on Cut Not on Timber 


The real question is: 
be kept high enough? 


How can lumber prices 
The most obvious way to 


Grade Marking Endorsed by Illinois 


SPRINGFIELD, Iu., Oct. 5.—In one of the most 
enthusiastic and representative meetings that 
has been held under the auspices of the South- 
ern Pine Association, 100 men, interested in 
lumber and building in Springfield, gathered 
for a banquet at the Leland Hotel, Oct. 2, and 
cordially endorsed the standardization and 
grade-marking program, initiated by Secretary 
of Commerce Herbert Hoover. Much of the 
success of the meeting was due to John A. 
Bryden, of the Springfield Lumber Co., and the 
felicitous manner in which he presided as toast- 
master. 

Among the speakers of the evening were L. R. 
Putman, Chicago, merchandising counsel of the 
Southern Pine Association, who represented the 
manufacturers; W. B. Whitlock, of the Illinois 
State Building & Loan department; Charles 
Schuck, representing the retail lumbermen; W. 
Henry Conway for the architects; H. B. Carley, 
for the contractors and builders, and E. W. 
Payne, for the realtors. Toastmaster Bryden 
made a striking point at the beginning of his 
opening remarks when he emphasized the fact 
that the meeting was strictly a grade-marking 
meeting by having a waiter hold up a large 
piece of raw beef, on the side of which was 
plainly marked the grade as branded by the 
United States government meat inspectors at 
the packing plant. 

I want you all to know, continued Mr. Bryden, 
that grade marking is not entirely a new thing 
in this country. In the case of meats, the pro- 
ducers themselves failed to identify the quality of 
their product and conditions arose in the packing 
industry which made it advisable for the Federal 
Government to step into the packing plants with 
its inspectors to examine all meats and mark the 
grade, or quality, on each piece. And the beef 
we are eating here tonight is grade-marked. _ 

The lumber industry, however, is not waiting 
for the Government to step in and regulate its busi- 
hess. At the suggestion of Secretary Hoover, who 
has done much for American business and industry, 
the lumbermen themselves, as good, law-abiding 
citizens, mindful of the rights of the consuming 
public, have recognized certain defects in their 
industry and have set about to correct them, clean 
their own house, without government interference. 
This grade marking is one of the means decided 
upon as a corrective measure. 

Mr. Putman, after speaking of the history of 
the grade marking movement and the part the 
Southern Pine Association was playing in get- 
ting it established, spoke of the grade marking 
of lumber as a step forward in better merchan- 
dising and predicted universal application of 
it in the near future. 


Building and loan associations and institu- 
tions that lend money on structures are inter- 
ested in seeing that their customers get their 
money’s worth when they buy or build a house, 
as well as having the assurance that the se- 
curity on which they base their loans is worthy, 
said Mr. Whitlock in discussing grade marking 








An example of Government grade marking of 


meat shown at banquet. Left to right: L. E. 

Sigur, of the Southern Pine Association; Le- 

land Hotel chef holding the marked beef, and 

Joln A. Bryden, Springfield Lumber Co., toast- 
master at the banquet 


from the viewpoint of those who finance con- 
struction projects. He believed that correctly 
graded and honestly grade-marked lumber would 
be a highly desirable means of giving assurance 
to the building and loan associations that their 
security is sound when such branded material 
is put into homes and other structures. 

The retail lumber dealers are in favor of honest 
merchandising methods and square dealing, said 
Mr. Shuck, expressing the retailers’ attitude on 
the subject. We believe branding the correct 
grade on lumber and timber is in line with honest 
business practices. Few people who buy lumber 
have any accurate knowledge as to grades and 
everyone is entitled to know the quality of the 
goods he buys. I am convinced that the reliable 
dealers of Springfield are in favor of grade-marked 
lumber. sut we want to know that it is ae- 
curately graded and marked. Everyone ought to 
know that this is a new practice and that the 
great volume of lumber now being produced and 
placed on the market is not grade-marked. Time 


raise prices would perhaps be to change the sys- 
tem of taxation that is in force in so many juris- 
dictions—abolish almost all of the tax on standing 
timber, and put the tax on the lumber cut. The 
tax on standing timber discourages the holding 
of timber (where it is heavy enough to have much 
influence), forces rapid cuttings, and tends to flood 
the market and lower prices. In this way it en- 
courages waste. 

A tax on lumber cut, on the other hand, coupled 
with partial exemption of standing timber, would 
encourage the holding of growing timber and dis- 
courage its cutting, and therefore would tend to 
raise the price of lumber, and thus encourage 
economy in its use. A tax on the cut would 
have other advantages too. It would be paid at 
the time when the operator received an income; 
it would be accurately proportioned to his income; 
and would make the lumber business less of a 
gamble than it now is. 

In the past, it is true, taxes on standing timber 
have not generally been a very heavy burden, but 
taxes have grown so rapidly within the last few 
years, that in some places they are an important 
item of expense. The burden of carrying stand- 
ing timber has broken many a lumberman’s back, 
even without the additional burden of a. heavy 
annual tax on timber holdings. 

Perhaps the proposal to levy a production tax 
on lumber in order to raise prices will seem 
ridiculous, but the idea of a production tax is 
spreading. Whether the motive behind its adop- 
tion is a desire to raise prices or not, it will have 
the effect of raising prices, and that will be 
fortunate. 


Building Interests 


will be required before the yard stocks can be 
grade marked 100 percent. So if anyone orders 
grade-marked lumber and is not able to get his 
order filled immediately, it does not necessarily 
mean that the dealer is behind times. This move- 
ment has been a long time developing and it will 
still be some time before grade-marked lumber is 
universal. 

Mr. Conway prophesied a more extensive use 
of lumber and timber by architects and engi- 
neers when they can be assured of the quality 
for which their specifications call. He said that 
the architects heartily favor the movement. Mr. 
Carley believed that grade marking will help 
the contractor and builder in that it will elim- 
inate unfair competition from those unscrupulous 
builders who put lower grade lumber into their 
building than that for which the contract calls. 
Mr. Payne mentioned some of the difficulties 
encountered by realtors, who conduct large 
building operations, in developing unimproved 
land, and said that they favor the movement as 
it will do away with some of their difficulties. 

The following resolution, proposed by Fred 
A. Partridge, of the Peter Vredenburgh Lum- 
ber Co., was unanimously adopted: 

Resolved, That the representatives of Spring- 
field's lumber and building industries here as- 
sembled, heartily endorse the movement for stand- 
ardized and grade-marked lumber as initiated and 
fostered by Secretary of Commerce Hoover, and 
approve the system of grade marking put into 
effect by the Southern Pine Association, which is 
to be commended for its efforts in behalf of this 
constructive innovation in the industry; and fur- 
ther, that we urge all manufacturers of lumber 
to grade mark their product in order to make the 
practice universally effective, and that each per- 
son here present pledge his aid and coéperation 
toward establishing this movement in Springfield 
and vicinity as rapidly as conditions warrant. 


THE SatvaTion ArMy of St. Paul, Minn., 
has enlisted the aid of the Lake States Forest 
Experiment Station and the Society of Amer- 
ican Foresters in an effort to maintain a 53- 
acre tract of wooded land, not far from the 
city, in a thrifty timber producing condition 
and at the same time to preserve its present 
recreational possibilities as a fresh air camp 
for children during the summer. Most of the 
tract is characterized as ‘‘old woods,’’ non- 
productive and containing many diseased trees. 
The Experiment Station advised the elimina- 
tion of diseased trees and the planting of new 
ones. Several hundred Norway pine, white pine, 
and spruce were planted on the tract by the 
Society of American Foresters. 
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Retailers in National Conference Forecast Prosperity— 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 7.—The outstand- 
ing feature of the opening session of the ninth 
annual convention of the National Retail 
Lumber Dealers’ Association being held here 
at the Mayflower Hotel, Oct. 7, 8 and 9, was 
brief reports of a survey of retail lumber 
business conditions. While conservatism was 
expressed by some of the retailers called upon 
for these reports, a strong underlying tone 
of optimism ran through the entire recital. 
In fact, there were no real pessimists present. 

On the whole, this year has been a good one 
for retailers. The volume of business this 
fall is good; the outlook for the spring trade 
is encouraging; the farmer is a better cus- 
tomer than last year; industrial business is 
improving; labor is steady, although in most 
States on a high scale; and collections are fair 
to good and better. Dwelling construction 
in many cities has caught up with the demand, 
while in others it is still behind and in a few 
the prediction was that it never would 
catch up. 

All sections of the country east of the Mis- 
souri and Mississippi rivers and from the 
Great Lakes to the Gulf were covered in this 


business barometer, and the reports were 
obviously cheering to the several hundred 


retailers gathered in the ball room of the 
Mayflower Hotel, Washington’s newest and 
most resplendent hostelry. 

Fred L. Lowrie, of Detroit, president of 
the association, called the meeting to order 
promptly at 2 o’clock, announcing that all of 
the sessions would start on schedule and end 
on schedule. Many of the delegates had not 
entered the ball room when the meeting was 
called to order, but the president stated that 
it was much better to begin on time and the 
chairs soon filled up as the meeting got un- 
der way. 

Rev. George L. Farnham, pastor of the 
Cleveland Park Congregational Church, pro- 
nounced the invocation, asking the guidance 
of the Almighty in the handling of problems 
coming before the convention and before the 
retailers in their daily conduct of business. 

Address of President 

Adolph Pfund, secretary-manager, then 
presented President Lowrie, whose prepared 
address was followed with close attention by 
the retailers and generously applauded as he 
outlined the work of the last vear and lifted 
the curtain briefly on the future. He men- 
tioned the various activities of the associa- 
tion, citing its several bureaus and depart- 
ments, and told his fellow members why it 
was advantageous for them in conducting 
their business to be a member of the organi- 
zation. 

John Claney, of Chicago, treasurer of the 
association, next presented his report, show- 
ing a modest but comfortable balance in bank 
at the end of the fiscal year, Sept. 30, and the 
convention took up in open forum the discus- 
sion of grade marked lumber. 


Discussion on Grade Marking 


The discussion was designed to further the 
movement in general. All speakers conceded 
that grade marking is an excellent thing and 
that the retailers are prepared to handle 
grade-marked lumber whenever the manufac- 
turers are able to supply it. There was some 
doubt as to the wisdom of creating a wide 
demand for grade-marked lumber in advance 
of its production by the manufacturers in gen- 
eral. The work of the Southern Pine Asso- 
ciation and the campaign for grade-marked 
lumber which it is carrying on at great ex- 
pense was quite generally commended, even 
by retailers who are so situated geographic- 
ally that they handle little or no lumber from 
mills of that association. 

The discussion was started by K. P. Asch- 
bacher, of Toledo, Ohio, who is a strong ad- 
vocate of grade marking, but both sides were 
presented as the matter progressed. It was 


Note: A report of the Thursday after- 
noon and Friday or concluding sessions 
of the National Retail Lumber Dealers’ 
Association will appear in the Oct. 17 
issue of the AMERICAN LUMBERMAN.— 
Epiror. 





made clear that the National association is 
definitely committed in favor of grade mark- 
ing, the secretary reading a proposed resolu- 
tion reaffirming the association’s position and 
urging all producers of all species of lumber 
to grade mark and in so doing to adhere to 
the method prescribed in the American Lum- 
ber Standards. 

In opening the discussion, Mr. Aschbacher 
stated that the movement for grade mark- 
ing was originated by the Department of 
Commerce under Secretary of Commerce Her- 
bert Hoover. He spoke of the meetings which 
have been held at the instance of the South- 
ern Pine Association in furtherance of the 
movement, giving that association full credit 
for blazing the way. Other associations con- 


trolling other species, he added, have started 
grade marking, and it is to be hoped that 
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soon every species manufactured into lumber 
will be grade marked. He said he under- 
stood grade marking is now being seriously 
discussed by the hardwood manufacturers. 

C. W. Huyette, of Detroit, followed Mr. 
Aschbacher, declaring that there should be 
no question as to the attitude of the National 
retailers toward grade-marked lumber. At 
the same time, he pointed out that the retail- 
ers can handle only what is made available by 
manufacturers. Up to date, he added, no 
other association than the Southern Pine As- 
sociation has even suggested furnishing the 
retailers with grade-marked lumber in large 
volume, while only about 50 percent of the 
southern pine mills have definitely committed 
themselves so far. However, he congratu- 
lated the Southern Pine Association heartily 
on the splendid start it has made. Mr. Huy- 
ette read a letter from an Arkansas mill to a 
salesman, advising him that it is not the 
present intention of the mill to grade mark 
its lumber, adding that none of the Arkansas 
mills are doing so. 

Some doubt was expressed by Mr. Huyette 
as to whether the advertising campaign boost- 
ing grade-marked lumber may not embarrass 
retailers by creating a wide-spread demand 
before they are prepared to meet it. He de- 
clared the retailers wanted to be able to get 
grade-marked lumber when the people de- 
mand it. He coneluded by declaring that the 
retailers must go on record as favoring grade- 
marked lumber as outlined in American Lum- 
ber Standards, and nothing short of that. 








Mr. Aschbacher was inclined to think that 
dealers need have little fear of their ability 
to get grade-marked lumber. He was sure 
the proper man at any mill would see to it 
that demands for grade-marked stock were 
promptly filled. 

Says Question Is a National One 

L. P. Lewin, of Cincinnati, said that the 
question of grade-marked lumber is a national] 
one. He said he proposed to be quite as frank 
as Mr. Huyette in discussing the matter. The 
human element, he said, must be taken into 
consideration. Grade marking lumber, in his 
judgment, would not mean that the dealers 
and the public would get absolutely perfect 
lumber so long as the human hand and mil] 
machinery must be taken into account. The 
grader’s eyesight may not be quite so good 
all the time, machinery may chip the lumber 
and other mechanical imperfections are apt to 
be found. However, the fact that the dealer 
knows his lumber has been grade marked 
means that it has had some inspection, and 
the retailers know they now get entirely too 
much lumber that has had little or no inspee- 
tion and must be regraded at very consider- 
able expense. Mr. Lewin felt that it may 
take several years to get a sufficiently large 
number of mills to give the retailers grade- 
marked stock in ample volume. 

He declared that grade-marked lumber will 
do away with some folks who are detrimental! 
to the trade—the manufacturers who mix 
grades, the wholesaler who sells one grade 
and ships another, and the unserupulous re- 
tailer, of which there are some here and there, 
who do the same as the wholesaler in this 
class. 


‘‘We are ready for grade-marked lumber. 
Are the manufacturers prepared to give it 
to us?’’ coneluded Mr. Lewin. 

‘«They say they are almost giving it to you 
now,’’ remarked L. R. Putman, of the South- 
ern Pine Association. 

Mr. Aschbacher reminded the dealers that 
all oak and maple flooring and red and white 
cedar Shingles have been grade-marked for 
years, and that the manufacturers through 
the Department of Commerce are trying to 
carry the idea through all materials. He 
urged the retailers to be patient and not too 
critical of the manufacturer. 

M. E. Meacham, of St. Louis, drew the dis- 
tinction between grade-marked and _trade- 
marked lumber. He said the consumer must 
be protected and that the retailer is primarily 
interested in grade marking as distinct from 
trade marking. All retailers, he was sure, are 
100 percent for the basic principle of grade 
marking. There is, however, some question as 
to whether it would be best for the association 
specifically to endorse grade marking carried 
on by a single manufacturing association. He 
was inclined to think it would not be wise to 
do so. At the same time, he strongly com- 
mended the Southern Pine Association, declar- 
ing that it had clearly demonstrated that it 
stands at the head of manufacturing associa- 
tions, always has been a leader and should be 
congratulated on what it has done in adopting 
and promoting grade marking. However, all 
retailers can not handle southern pine lumber, 
he said, adding that, furthermore, there must 
be official inspection of grade-marked lumber 
whether graded by the association or the in- 
dividual mill. Mr. Meacham pointed out that 
no two members’ judgment is exactly the 
same on grading. He concluded by declaring 
that if the retailers are going to back grade 
marking, every one of them must hold any 
lumber they claim is off grade until official 
inspection can be made. 

Bruce Hill, of Pittsburgh, who spoke from 
the floor, declared that he thought there was 
too much talk about grade marking. He said 
his customer was interested in knowing 
whether what he sold him as No. 1 common 
was as good as what he got from a competitor. 
He was inclined to think that grade-marked 
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lumber was a problem for the manufacturer 
nimself. 

J. F. Goodman, of Kansas City, wanted to 
know what Mr. Huyette meant when he hint- 
ed at one point that grade-marked lumber 
would soon be selling at a premium. ‘‘I ask 
on behalf of the innocent buyer—and I have 
never found an innocent one yet,’’ he de- 
elared as the retailers roared their approval. 

Mr. Huyette indicated that he merely had 
an idea in his head that the Southern Pine 
Association would get back several times over 
the money it is spending in advertising grade- 
marked lumber. He did not consider that any 
argument against grade marking, which is in 
the interest of the consumer as well as the 
trade. 

In reply to the contention that many small 
mills will not grade mark, Mr. Lewin said he 
had been assured that the Southern Pine Asso- 
ciation is strongly urging the smaller mills to 
get into line and hopeful that they will do so. 
He thought this a very reassuring develop- 
ment. 

A. J. Hager, of Lansing, Mich., spoke of the 
great interest shown at a recent meeting of 
dealers, consumers and architects when grade- 
marked lumber was discussed. He said he 
would like to see the convention take a defi- 
nite stand. 


Handles Grade-Marked Lumber Exclusively 


Thornton Estes, of Birmingham, declared 
that he is handling grade-marked lumber ex- 
clusively, selling it with his own guaranty 
and that of the Southern Pine Association. 
He tells salesmen from the mills that if they 
do not grade mark he wants none of their lum- 
her. He read samples of advertising he is in- 
serting in the local press. Of course, Mr. 
Estes said, he was more fortunately located 
than many other retailers present, with ref- 
erence to southern pine mills. : 

The secretary stated that some dealers have 
told him grade-marked lumber is being re- 
ceived that bears the initials of the manufac- 
turer as well as the association. He was in- 
clined to think the association should stick 
to the requirement in American Lumber 
Standards that a general insignia be adopted, 
open to all. There had been some complaint 
that industrial buyers compare the number 
and initials and take advantage of the retailer 
in that way. 

Fred H. Ludwig, of Reading, Pa., declared 
that some industrial buyers do this anyhow, 
even when lumber is not grade-marked, and 
was inclined to think the retailers in general 
need not worry about that point. He thought 
it would be a good thing perhaps to be able 
to step into an industrial plant and see just 
where its lumber was coming from—who was 
selling it. He said there were some disad- 
vantages about grade marking, but did not 
consider them great. 

After further discussion, a motion was made 
by Mr. Asehbaeher, referring the proposed 
grade-marking resolution to the resolutions 
committee, of which Mr. Estes is chairman. 


Tells of Progress in Reforestation 


President Lowrie stopped the discussion for 
a4 few minutes in order that Col. William B. 
Greeley, chief forester, could discuss refores- 
tation. The colonel was in excellent form, 
and greatly impressed the retailers with the 
view that the question of insuring a perma- 
nent supply of timber has now become the 
problem of the business man. While for many 
years the business man as a rule was inelined 
to feel that it was a problem for idealists and 
conservation enthusiasts, the dwindling for- 
ests, increasing freight rates and long hauls 
have brought it: to the door of the business 
ag as an economic problem to be solved by 
im, 

Col. Greeley reminded the retailers that he 
had had many sessions with them on ‘‘the 
bloody battle of the 32nd of an inch,’’ and 
after the laughter subsid«d, remarked that it 


was always a real pleasure for him to talk to 
business men about forestry. He said the 
most significant development during the last 
few years has been the degree to which the 
business man has come to accept forestry as 
a practical problem. He thought the good old 
homespun law of supply and demand was 
largely responsible for the changed attitude 
of business men on the subject. 

Col. Greeley said the Forest Service cast up 
the records recently and put down eighteen 
of the largest timber and land owning com- 
panies in the South which have definitely 
started on a policy of reforestation designed 
to insure a perpetual timber supply. There 
are more than nine million acres in northern 
New England whose owners have agreed to 
reforest as they cut. Out on the Pacific coast, 
over two-thirds of the operating companies in 
redwood have started a plan of reforestation. 
One of the leaders told the colonel last year 
that the production of redwood henceforth 
would be on a perpetual basis. 

After calling attention to what the Federal 
Government is doing, as well as the States, 
and the start that has been made by munici- 
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palities in the matter of town forests, Col. 
Greeley reminded the retailers that over 75 
percent of the forest lands remain in private 
ownership and doubtless will continue there— 
in the hands of business men, the crux of the 
forestry problem. He called attention to the 
Clarke-MeNary law, declaring that it pointed 
the way toward a permanent solution of the 
problem through coéperation. Lumber will be 
stabilized at the source when reforestation 
becomes general, the colonel added, and he 
was obviously greatly encouraged over recent 
developments along this line. 


Grade-Marking Discussion Resumed 


Discussion of grade marking was resumed 
briefly following Col. Greeley’s remarks. Mr. 
Ludwig told of some of his experiences. Amos 
Y. Lesher, of Philadelphia, said he knew of 
instances where North Carolina pine flooring 
has been bought in his district and regraded 
into two or three grades. He believed with 
Mr. Ludwig that it would help the mills to 
put their own stamp on their product as well 
as that of the association. Mr. Ludwig said 
one manufacturer offered to put the retailer’s 
initials on too. 

Mr. Putman spoke briefly on behalf of the 
Southern Pine Association, expressing appre- 
ciation of the many kind things said about that 
association and calling attention to the fact that 
the S. P. A. rules are known all over the civil- 
ized world. He called attention to the fact that 
the proposed American Lumber Standards in- 
signia for grade-marked lumber has not yet 
been developed and will be difficult to enforce 


—Debate Business Methods—Grade Marking a Major Topic 


without money and a trained organization. He 
was given a fine hand as he took his seat after 
offering to visit any city and spend some money 
in a codperative meeting to consider grade 
marking. 


Survey of Retail Lumber Conditions 


Mr. Ludwig was the first to report on the 
annual survey of retail lumber conditions. He 
said that fall business is fair, while the outlook 
for the spring is uncertain due to the fact that 
this section of Pennsylvania enjoyed a_big busi- 
ness last spring. Dwelling construction has 
practically caught up with demand, some spec- 
ulative builders announcing they will not finish 
certain houses until spring. Specially built 
houses, on the other hand, are selling readily. 
Industrial business is improving, with new 
buildings going up. The tendency of labor 
prices is to remain stationary, with carpenters 
demanding $1 an hour, brick layers $1.35 to 
$1.50, common labor 40 to 50 cents. Collee- 
tions have slowed up about twenty days com- 
pared with last year. 

W. L. Henrich, of Buffalo, said the position 
of fall business was pretty good, while it was 
too early to determine accurately the spring out- 
look. Apartment construction in Buffalo has 
been overdone. A lot of speculative building 
is going on, with dealers having some difficulty 
getting their money. Industrial business is 
normal and labor does not usually show its hand 
until spring and is then governed by conditions. 
Collections in general are fair, with the larger 
contractors able to discount their bills. 

Walter R. Pettit, of Huntington (L. L.), 
N. Y., was decidedly optimistie and filled the 
retailers with good humor. Things are going so 
well on Long Island that the retail dealers there 
for a time thought it was Florida, he said with 
a contagious smile. Fall business is good and 
the general impression is that the spring trade 
will be very good. Dwelling construction on 
suburban Long Island has not only not caught 
up, but never will, he said. Villages have dou- 
bled and trebled within three years, some even 
in one year. Additional home building during 
the next few years promises to be greater than 
ever before. The tendency of labor is steady, 
with carpenters getting $1.25 an hour, brick 
layers $1.50 and perhaps a bonus of $1 a day. 
Collections are satisfactory. 

U. M. Carlton, of Boston, Mass., said fall 
business is good and spring business promises 
to be good. The tendency of labor is to get all 
it can. The situation generally is encouraging. 

J. D. Loizeaux, of Plainfield, N. J., reported 
that in northern New Jersey fall business is 
expected to be exceptionally good until cold 
weather and a normal spring is anticipated. 
Home construction has caught up its urgent de- 
mands, but many renters still want homes. The 
industrial business is good. Labor is rising, 
with a tendency to shorter hours and more pay. 
Collections are about normal. 

Of southern New Jersey, Luther M. Ogden, 
of Cape May, said fall and spring business prom- 
ises to be good. Dwelling construction is nearly 
caught up. Labor is stationary and collections 
are fair. 

In Delaware the prospects for the fall and 
spring are fair, dwelling construction is caught 
up, labor conditions are steady, industrial busi 
ness good and collections fair. 

Frank A. Brooks, of Greensboro, N. C., presi- 
dent of the Carolina association, which this year 
affiliated with the National, said that fall busi- 
ness is not so good, due chiefly to the fact that 
so many new yards have been opened in the 
Carolinas, all looking for business. The spring 
outlook is good. The drouth has made the farm 
outlook bad. Dwelling construction has caught 
up. Industrial business is improving. Labor 
is steady with carpenters getting 55 to 75 cents 
an hour. Collections are bad. 


About the Florida Boom 


R. F. Paddison, of West Palm Beach, Fla., 
was called upon and all the delegates turned in 
their seats to hear from the Florida boom. They 
got quite a breeze from the south Atlantic. He 
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said: ‘‘ Fall business is fine,’? and waited for 
the laughter to stop. Spring business depends 
upen the ability of the carriers to deliver mate- 
rials. If the Florida dealers get the materials 
they will sell them in a hurry. One railroad has 
6,200 carloads in Jacksonville vicinity waiting 
for a chance to get them through. As for the 
farmer, Mr. Paddison said the Florida people 
do not depend on him. ‘‘In winter it is the 
tourist and in summer the fishes,’’ said he. 
As a rule a house finished on the Florida coast 
now is sold three or four times before the 
builder gets off the job. There is no imme- 
diate prospect of catching up with the demand. 
Labor is fluctuating, builders picking up good 
men and paying them a premium over the going 
seale of $10 a day for carpenters, $16 for 
plumbers etc. Collections are good. Asked 
whether Florida offers a field for retail yards, 
Mr. Paddison said: ‘‘ Yes, if you can purchase 
the site. I recently paid $80,000 for a site for 
my yard.’’ He was not asked what he got for 
his old site. 

For Baltimore, Md., it was stated that fall 
business is good and spring uncertain. Dwell- 
ing construction is largely caught up, with 
6,000 empty units against a normal of 3,500. 
Collections are not as good as they could be. 


From Baltimore the secretary jumped back 
to Florida, calling for the situation in Jackson- 
ville, where fall business is good, with a distinct 
shortage of homes and buildings going on rap- 
idly. Jacksonville is much more fortunate than 
Palm Beach and other points further down the 
east coast in the matter of getting materials. 
Spring business looks good. Industrial business 
is good and improving steadily. Labor is fairly 
steady, carpenters working for 80 cents an hour, 
brick layers for $1.40 to $1.50. Collections are 
not as satisfactory as the dealers would like. 
New yards are springing up over night. 

H. J. West, of Atlanta, president of the 
Georgia association, said fall business is fair 
and the spring outlook good. Southern Georgia 
is prosperous, while the northern part of the 
State is burnt up by drouth. ‘‘One farmer 
told me the other day he only raised ‘30 gallons 
of corn’ to the acre,’’ laughed Mr. West with 
all hands joining in. The industrial business 
is good. Dwelling construction caught up the 
first of this year but good business is expected 
next spring. Labor is about the same as a year 
ago. 

Mr. Estes said that fall business in Ala- 
bama is good, spelled with a eapital ‘*G.’’ 
Spring business around Birmingham promises 
to be very good. Business associations have 
applications never before equalled. Indus- 
trial trade is heavy, with new industries com- 
ing all the time. Labor is about normal, with 
a good day’s work for the pay received. Col- 
lections on the whole are satisfactory. 

_R. W. Mestayer, of New Orleans, La., said 
his section has very good business this year 
and a highly profitable one. The spring out- 
look is all right. New Orleans is an old city 
and remodeling is constantly going on, he 
said. Labor is steady. Collections are neither 
very good nor very bad, averaging about 
sixty days. 

Mr. Houston, of Shreveport, La., said that 
both the fall and spring outlook is good be- 
cause of the cotton crop. The farm business 
is good. Construction of dwellings has not 
caught up. Industrial business is good, labor 
is normal, and collections are very good. 


M. B. Sprigg said that in West Virginia fall 
business is fair and improving to some extent. 
The outlook for spring is fair. Farm business 
should be considerably better. Dwelling con- 
struction is not yet caught up and probably 
will not be for some time. Industrial business 
is improving, labor is steady and collections 
are fair. 

The Ohio Situation 

Speaking for Cincinnati, L. P. Lewin stated 
that conditions this fall are about the aver- 
age, with the outlook for spring rather 
clouded. Construction has caught up, accord- 
ing to a recent announcement of the building 
inspector, which may mean business will not 
be so good in the spring. Industrial business 
is a little better. Collections are just mod- 


erate, Cincinnati dealers being very generous 
to their customers. 

Howard Potter, of Worthington, Ohio, 
speaking for the Ohio association, said fall 
business is fair, the spring outlook fair, and 
farm business better than for years. Con- 
struction in the suburbs is good and increas- 
ing. Labor is stable and collections are good. 

Earl Williams, of Cleveland, said business 
has been good during the last nine months 
and the outlook for spring is good. Dwelling 
construction demands have been satisfied and 
rents are coming down. With the building 
shortage pretty well made up, he indicated a 
belief that if the retailers in the Cleveland 
district are to survive they must lower costs, 
the only real demand right now being for 
good, low priced homes. The farmer is a bet- 
ter customer. Labor is stationary in a strong 
closed-shop district. Poor collections are the 
rule, but this year Cleveland established a 
centralized bureau, resulting in spotting ques- 
tionable buyers before sales are made. 

E. A. Davis, of Versailles, president of the 
Kentucky association, said that city business 
is very good and that in agricultural sections 
fair. In the eastern Kentucky mountains 
business was dead earlier in the year but is 
better now. The farm trade is better, the 
farmer coming back into his own. Construc- 
tion is practically caught up. Industrial busi- 
ness is normal, labor normal and collections 
are fair. 

O. R. Waterstraat, of Louisville, Ky., said 
business in that district has been very good, 


\ 























K. P. ASCHBACHER, L. P. LEWIN, 
Toledo, Ohio; Cincinnati, Ohio ; 
Who Discussed Grade Marking of Lumber 


with a corresponding increase in yards. 
Dwelling construction has caught up; indus- 
trial business is normal; labor is stable, with 
collections a little slower. 


City Business Good in Wisconsin 


Harry E. Beckwith, of Chetek, speaking for 
northern Wisconsin, said fall business is good, 
compared with what it has been. The out- 
look for spring is good. The farmer is a bet- 
ter customer. Dwelling construction has not 
caught up. Labor is normal and collections 
fair. 

John Rodger, of Fox Lake, president of the 
Wisconsin association, said business in rural 
sections of southern Wisconsin is nothing to 
brag of, while in the cities it is good. A good 
spring trade is expected and throughout 1926, 
with the farmer a much better customer. 
Dwelling construction is pretty much caught 
up in the cities and in the country just begin- 
ning. Labor is steady with an upward tend- 
ency. Collections are not very good. 

Hawley W. Wilbur, of Milwaukee, said fall 
business is good and the spring outlook fair. 
Construction is falling off somewhat. Indus- 
trial business is normal. Labor is steady. 
Collections are good where proper methods 
are used. He did not reveal these methods, 
but added with a smile that ‘‘ Politics is nor- 
mal.’? 


Peter J. De Vries, of Chicago, said his dis. 
trict has enjoyed a large volume of business 
this year, with indications that fall business 
will not be quite so peppy, but far ahead of 
spring. Chicago always has a fine spring 
business. The demand from the farmer should 
be better and if so Chicago will get some of 
it. ‘*We thought three years ago dwelling 
construction had caught up, but every spring 
it is better. Industrial business is improv. 
ing. We have had no labor trouble in a year 
or two.’’ Plasterers get $2 an hour, brick- 
layers $1.75, common labor 75 cents to $1, 
Collections are good. 

Mr. Judson, of Detroit, Mich., said that fall 
business is good, the spring outlook very good. 
Farm business is very good. Detroit has not 
caught up with the demand for dwellings and 
never expects to do so. Labor has an out- 
ward tendency. Collections are good. 

C. D. Root, of Crown Point, Ind., secretary 
of the Indiana retailers, said fall business is 
about average, with the spring outlook 
spotty. Dwelling construction has caught up 
in many places in the State and is behind in 
other places. Industrial business is very good, 
labor stable, and collections are about aver- 
age. 

"0. D. Haskett, of Indianapolis, confirmed 
what Mr. Root said and gave a generally 
optimistic report on the Indianapolis district. 

A. C. Gauen, of Collinsville, president of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation, looks for a nice fall business in rural 
Illinois. The spring outlook is encouraging, 
especially in the corn and wheat belts, with 
improvement in the coal belt. The tendency 
of labor in some cities outside of Chicago is 
steady, while in others the men are breaking 
away from the unions. Collections are better 
than a year ago as the results of a State drive 
for better methods, reducing the payment 
period from ninety to sixty days. 

B. C. Mueller, of Davenport, Iowa, said the 
fall outlook is not as good as it should be. 
Spring should be better. Speculative builders 
are going to Florida. Labor is steady and 
collections are good. 

W. W. Carmichael, of Omaha, Neb., said 
building permits increased 50 percent over last 
year. Fall business is increasing with the 
spring,outlook normal. Farm business is bet- 
ter. Dwelling construction is largely caught 
up. There is no change in the industrial situa- 
tion. Labor is steady and collections are fair. 

On behalf of Minnesota it was stated that 
fall business and the spring outlook are fair, 
farm business is better, dwelling construction 
is fairly well caught up, industrial business is 
improving slightly, labor is steady and collec- 
tions are fair. 

J. F. Goodman, of Kansas City, Mo., said 
fall business is good but the spring outlook 
never more problematical. The farmer is cau- 
tious in his buying. Dwelling construction is 
largely caught up. Industrial business is prin- 
cipally oil and that industry has been ‘‘sick.’’ 
Labor is stationary with some tendency to cut 
prices. Collections are fair. 

Mr. Meacham said fall business in St. Louis 
has been fine until now but will taper off. The 
spring outlook depends upon the union labor 
situation in St. Louis. The Missouri farmer is 
prosperous. Industrial business is increasing. 
Labor is now steady with an upward tendency. 
Collections to July were excellent, but are not 
so good now. 


THURSDAY MORNING 


[Special telegram to AMERICAN LUMBERMAN] 

WAsHINGTON, D. C., Oct. 8—The Thursday 
morning session of the convention of the 
National Retail Lumber Dealers’ Association 
opened with an interesting demonstration of 
a method for determining the moisture con- 
tent of wood. J. B. Cuno, of the United 
States Forest Service, was on hand with 4 
small electrically heated oven, thermometer 
and seale, and greatly impressed the retailers. 
At the outset he said that the problem was 
well stated on the convention program, as fol- 
lows: 


Facts count for more than opinions. Unneces- 


sary wrangling between shipper and dealer should 
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pe eliminated. It is as easy as it is important to 
know how to determine the degree of “wetness” or 
“dryness” of every lumber shipment you receive. 

While the importance of knowing the mois- 
ture content of lumber received in the yard is 
great, Mr. Cuno pointed out that it is likewise 
a protection for a dealer in disputes with the 
contractor, architect and others. The small 
metal oven could be readily carried around by 
hand. Mr. Cuno stated that the oven, ther- 
mometer and scale and weights, furnishing all 
the equipment needed by the retailer to deter- 
mine moisture content, can be purchased in 
the market for somewhat less than fifty dol- 
Jars. 


He told the retailers how to cut a piece of 
lumber in order to get a fair sample. For ex- 
ample, a sample must not be taken from the 
end of a board, but about two feet from the 
end. Accurate results can be had with sam- 
ples as thin as a quarter of an inch. He pre- 
fers to use thicker samples, feeling the results 
are somewhat better. The sample is placed in 
the oven and kept under heat for twelve to 
twenty-four hours, depending on _ species, 
moisture ete. The sample is weighed before 
being subjected to heat and again after it is 
taken out. The little scale that Mr. Cuno had is 
accurate to a tenth of a gram. The retailers 
followed the demonstration closely and mani- 
fested their interest by taking up the dis- 
cussion and answering questions. All hands 
agreed that knowledge in this respect is of the 
greatest importance and value. Mr. Cuno 


stacked in the car and the car closed. ‘‘Ifa 
sample were takgn out of the center of the 
ear after arrival, would it be perfectly fair 
to the shipper?’’ asked Mr. Goodman. ‘‘I 
think it would be entirely fair,’’ replied Mr. 
Cuno. Several other members participated in 
the discussion. . 

The secretary asked the question whether 
he thought such a device should be placed in 
every retail lumber yard. 

Mr. Goodman remarked that the difficulty 
is that no moisture content standard has yet 
been fixed for shipping dry and kiln dry. He 
thought that should come first and from the 
manufacturers, with the retailer prepared to 
prove the weight after arrival. 

The secretary referred to the oven as a 
oC meat” 

“Tf you call it a still, it is likely to go over 
much better,’’ laughed Mr. Goodman, the con- 
vention joining in heartily. 

Mr. Goodman wanted to know whether the 
convention thought a resolution should be 
brought in along the line he suggested. A. C. 
Gauen, of Collinsville, Ill., moved that such 
a resolution be brought in and his motion 
carried unanimously. 


Reports on Progress of Association Work 


The convention next listened to progress 
reports. 

The secretary was first called upon for his 
report on the work of the National association 
during the last year. He said the report 


on giving the western roads a little boost. 
He likewise said that the question of reduced 
rates on lumber is not likely to come up for 
some time. Mr. Carnahan predicted an ample 
ear supply. He sees no signs of a shortage 
and believes the carriers are able to handle 
all traffic offered them. They have a good 
margin of available freight cars even with 
weekly loadings running over a million cars 
right along. 

Fred H. Ludwig, chairman of the arbitra- 
tion committee, discussed its work and the 
convention obviously agreed with him that 
excellent and helpful progress had been made 
Six cases came up for settlement during the 
year under the National association and all 
were disposed of satisfactorily. Certain fur- 
ther refinements are necessary, he added. Mr. 
Ludwig declared with a smile that sometimes 
when an arbitration goes against the retailer 
he is very slow in sending in his check. 

‘‘We are going to have the money posted 
by both parties so that payment will be made 
immediately,’’ he said. ‘‘We should be as 
prompt in making settlement as we expect 
the other fellow to be.’’ 

J. Albert Mahlstedt, chairman of the cost 
accounting committee, said that up-to-date 
772 installations have been made, and that 
the lumber industry is far ahead of any other 
in putting in cost accounting systems. He. 
urged the vital importance of cost accounting 
for the intelligent conduct of business, and 
announced that the entire membership of the 





INAUGURATE CO-OPERATIVE BUYING PLAN 


Washington, D. C., Oct. 8—At the annual dinner of 
the Bill Ding Club here last night, at which W. W. 
Wood, of the Progressive Merchants Bureau, was 
host, John E. Lloyd, of Philadelphia, was elected presi- 
dent to succeed A. J. Hager, of Lansing, Mich., and 
M. E. Meacham, of St. Louis, was elected vice presi- 
dent. A movement was definitely inaugurated for put- 
ting into effect a codperative buying plan by which 
purchases would be made through a general purchas- 
ing bureau. It is expected that as soon as a hundred 
dealers have subscribed for the service, it will become 
effective. The vote of those present was unanimously 


[Special telegram to AMERICAN LUMBERMAN] 


insure its success. 


in favor of the plan, and telegrams were read from 
many dealers, expressing approval and indicating an 
intention to codperate. 

It is expected that this codperative buying plan will 
effect a material saving to the dealer in his purchases, 
eliminating some profits now intervening between the 
manufacturer and the dealer and giving him the benefit 
of lower prices on the large volume. Nearly four hun- 
dred dealers now are using the Bill Ding advertising 
service, and it is expected that a large proportion of 
those will join the codperative buying plan and thus 





showed how to find the weight of both the 
core and the shell of timbers and went all 
down the line. 

John Stewart, of Detroit, was called upon 
by the secretary for an opinion as to the 
practical value of the method demonstrated 
by Mr. Cuno. ‘‘I think it is the finest thing 
in the world,’’ he replied. ‘‘It is absolutely 
necessary for us to know the moisture con- 
tent and a real help to us and our customers.’’ 
Mr. Stewart wanted to know the safe degree 
of dryness for sap gum and southern pine in- 
terior trim. Mr. Cuno said the Forest Ser- 
vice had found it about 6 to 8 percent below 
flooring. 

President Lowrie asked whether the Forest 
Products Laboratory was trying to work out 
the exact moisture content of various species, 
thinking such a standard would be of great 
help. Mr. Cuno said that since the moisture 
content varies greatly in different species 
and in the same species under differing con- 
ditions, it would be difficult if not impractical 
to work out such a standard that would be 
asafe guide. . 

J. F. Goodman, of Kansas City, wanted to 
know how much difference is to be expected 
in a shipment of lumber that left the mill 
all right and was on the road two weeks with 
the worst weather prevailing. Mr. Cuno said 
the difference would not be great in two or 
three weeks, since the lumber is closely 


would be laid before the retailer in printed 
form and he thought they would rather read 
it at their leisure than have him take up the 
time of the convention reading it. He out- 
lined very generally the work and was given 
an ovation for not reading a long report. 

John E. Lloyd, chairman of the committee 
on national affairs, followed, declaring that 
it was perfectly clear the convention did not 
want to listen to a speech. He emphasized 
the importance of the committee and ex- 
pressed the hope it would be continued. 
‘‘Make somebody else chairman so he can 
come down here occasionally and look over 
the scenery,’’ said Mr. Lloyd, taking his seat 
amid great applause. 

Guy Gray, chairman of the standardization 
committee, briefly reviewed the progress of 
standardization work to date and what was 
accomplished at the May 1 meeting called by 
Seeretary Hoover. 

Frank Carnahan, transportation manager, 
gave a brief report touching the high spots 
in transportation. He said the National as- 
sociation had been able to head off a proposal 
to increase minimum weights generally, hav- 
ing demonstrated that lumber loading is 
heavy. He is not concerned over the more 
recent proposal for an increase of 2 cents per 
100 pounds on lumber, feeling that the Inter- 
state Commerce Commission will not approve 
a general increase, but may look with favor 


organization is being canvassed by letter and 
asked to take an active interest as Jan. 1 rolls 
around. 

C. Frank Williamson, National association 
representative at the annual meeting of the 
Chamber of Commerce of the United States, 
made a brief report, eulogizing that gathering. 
He never attended a more inspiring meeting, 
he declared. It was business from start to 
finish, with little attention to entertainment. 
For example, President Grant invited the dele- 
gates to be his guests at breakfast. The hour 
was 7:30 a. m., but eight hundred were in 
attendanee. Not a single subject worthy of 
discussion was omitted in the Chamber of 
Commerce meeting. Many matters of inter- 
est to the retail lumbermen were discussed. 
Mr. Williamson concluded by reading a poem, 
urging every man present to go back home and 
do his bit toward making his town the best 
in the country. 

There was a detailed discussion on the gen- 
eral subject, ‘‘How Can the Retailer Get the 
Business That Logically Belongs to Him?’’ 


Roofing Materials Discussion 


A discussion of roofing materials was di- 
rected by Hawley W. Wilbur on the proposi- 
tion of whether the dealer should get into more 
direct contact with the consumer and in ¢co- 
operation with the roofing contractor. C. D. 
Root, of Crown Point, Ind., told of the practice 
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of the roofing concern sending a truck with six 
men around the country, estimating jobs and 
doing the work on the spot. He was. satisfied 
he could do the same thing in order to hold this 
roofing business and found it worked out well. 
Mr. Wilbur wanted to know whether the retail 
ers had trouble with roofing manufacturers of 
the type whose salesmen go around ringing door 
bells. Very few hands were raised. More 
hands went up when he asked about competi 
tion with hardware stores in roofing. He told 
the convention that in Milwaukee three or four 
roofing concerns do business in a business-like 
manner, and his company has a working arrange 
ment with one of them. He felt that all roofing 
should be handled through lumber dealers and 
predicted that if this is not done the manufac 
turers will sell here and there and wherever they 
please. 

The secretary remarked that maximum retail 
distribution must be followed by maximum ualert- 
ness. ‘‘Is there something’ wrong with our 
selves?’? he asked. ‘‘Are we falling down on 
salesmanship?’’ He invited discussion on this 
point. 

C. I. Cheyney, of Bluefield, W. Va., said 
the manufacturers are selling roofing direet in 
his section. He remarked that few consumers 
buy coal direct from the mine, or potatoes from 
the farm, and wanted to know why there was 
any more reason for their buying roofing direct 
from the producer. He pointed out that there 
are many kinds of roofing and that they offer 
an opportunity for real sales talk and sales 
contact. Mr. Cheyney feels that this contact 
would enable the retailer to dispose of other 
things that do not lend themselves so readily to 
sales talk. He advocated that retailers center 


on not more than two or three good roofing ma 
terials and educate their salesmen as steps cal 








A. C. GAUEN, H. W. WILBUR, 
Collinsville, Tl. ; Milwaukee, Wis. : 
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culated to help out the industry in its proper 
place. 

Harry J. Meyers, of Bethlehem, Pa., declared 
that the retailer can not eliminate the hardware 
man and that as a matter of fact the latter often 
has a good kick against the retailer, alleging he 
is infringing. The hardware man is here to stay 


a sort of institution. Mr. Meyers declared the 


retailers must be alert and give the public the 
best service in order to hold their own. This 
point was strongly stressed by others. Mr. 
Lowrie stated that in Detroit the dealers got 
disturbed about wood and asphalt shingles. They 
found thirty-five different types of asphalt shin 
vies in that market, and all of the best of them 
were handled by lumber dealers. This reduced 
the alarm. 


Cooperation on Hardwood Flooring Jobs 

A discussion of hardwood flooring was next 
in order, directed by EK. J. Weeks, of Detroit. 
Mr. Weeks started out by saying that recently 
« warehouse has been established in his city 
which handles only hardwood flooring and is 
causing a good deal of concern, The company 
running it does not have anything like the ex- 
pensive overhead of the lumber retailer, who 
must compete with it. Competition already is 
pretty stiff. The hardwood flooring people not 
only are placing their goods in the warehouse, 
but laying the flooring in houses, 

The secretary said that in some cities retailers 
are now receiving bills for lumber without the 
hardwood flooring. He has talked to some manu- 
facturers. They occasionally get a complaint 
that the flooring has not been properly laid or 
the material is not up to standard. On sending 
one of their own men to the job they sometimes 
found the flooring had been poorly Jaid. The 
secretary suggested the advisability of bringing 
in local carpenters and contractors and having 
« three-cornered frank conference with them in 
an effort to see if they can not be persuaded to 
continue handling hardwood flooring through 
the retailer. 

William L. Smith, of Lexington, Mass., was 
called upon for an expression. He said that in 
the Boston distriet most hardwood flooring is 
laid by professional flooring men, and little or 
no trouble is experienced with inferior labor. 
There has been competition from one warehouse, 
but it is not as serious as before. Mr. Smith 
was apparently not at all disturbed over the 
situation in his seetion. 

Mr. Ludwig said that his district found it 
wis losing its oak flooring business to a Phila 
delphia specialist, Who was buying direct from 
the manufacturers. They brought in the special- 
ist for a conference and after a short time had 
made an arrangement by which he is getting his 
flooring through the retailer. Mr. Ludwig said 
they found it was a fine thing to send their 
customers to this specialist for information and 
ndvice, showing the retail lumbermen really were 
trying to help the consumer. He said other 
retailers may be able to handle the problem in 
the same way and find a solution. 

Edgar Cummings, of Cincinnati, said that the 
same problem had disturbed his section, but that 
it had worked out an arrangement where the 
dealers now handle the flooring. He said he 
did not consider the ordinary carpenter compe- 
tent to handle hardwood flooring. 

I. HK. Holland, of Grand Rapids, Mich., de- 
fended the specialists along the same line as 
Mr. Ludwig. He said that it would be well to 
let the public know the dealers are trying to 
help and seeking to give them a special job in 
laying their flooring. 

C. L. Marshall, of Johnson City, Tenn., a di 
rector of the National association, felt that in 
a sense the laying of hardwood flooring is special 
work. While he does not manufacture he has an 
arrangement with local manufacturers whieh 
works very satisfactorily. 

Joseph A. Braun, of Detroit, Mich., voiced 
strong objection to the specialists and their com- 
petition. He declared that flooring is low in De 
troit now on account of the hardwood specialists. 


Cooperative Buying and Warehousing 
Codperative buying and warehousing of certain 
materials was next up for discussion, with J. O. 
Hitcheock, of Cleveland, Ohio, outlining what 
has been accomplished there during the last nine 














F. A. MecCAUL, 
Ferndale, Mich. ; 
Discussed Benefits of Window Displays to Dealer 


THORNTON ESTES, 
Birmingham, Ala.; 


years and directing the discussion. Mr. Hitch 
cock made it quite clear that the cooperative 
company organized in Cleveland is a decided sue 
cess, a financial success and a great convenience. 
He explained just how the arrangement works. 
Last year a business of $900,000 was handled. 
The codperative venture makes about 10 percent 
gross profit of which 6 percent goes into opera 
tion and 4 percent is net. 

Some of the retailers expressed fear lest 
the interest of stockholders in such companies 
lag. O. R. Waterstraat, of Louisville, Ky., said 
a company has been successfully operated there 
during the last nine years. While it has not 
made much money, it was not intended to do 
80, but was organized as a convenience to handle 
certain items for all dealers. 

Other retailers testified to the good qualities 
of the cooperative movement. 


Discuss Installment Payment Plan 


The virtues and vices of the installment pay- 
ment plan were next discussed. C. L. Marshall, 
of Johnson City, Tenn., opened the discussion, 
telling briefly of the plan used by his concern 
which does its own financing. He said that the 
man who owns his own home is usually a good 
citizen and he feels that in assisting him to 
finance his home a public service is performed. 
Like others who spoke, however, Mr. Marshall 
was strongly opposed to the installment plan 
in the hands of manufacturers as calculated to 
seriously injure the retailer. Mr. Marshall said 
he thought every retailer must work out his own 
plan in accordance with available resources, 
whether it be direct financing or through local 
banks or otherwise. Intelligently applied, he 
thinks the installment plan under control of the 


(Concluded on page 65) 
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Oct. 14—Southwestern Hardwood Manufacturers’ Club, 
Roosevelt Hotel, New Orleans, La. Monthly meeting. 

Oct. 14—Buffalo Lumber Dealers’ Association, Buffalo, 
N. Y. Annual. 

Oct. 16-17—Pacific Northwest Millwork Association, Ta- 
coma, Wash. 

Oct. 17—East Texas Mill Managers’ Association, Beau- 
mont, Texas. Monthly meeting. 

Oct. 20—Roofer Manufacturers’ Club, Dempsey Hotel, 

Macon, Ga. 

t. 21—Georgia Retail Lumber & Millwork Association, 

Idle Hour Club, Macon, Ga. Quarterly meeting. 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-30—National Association of Box Manufacturers, 
Commodore Hotel, New York City. Semiannual. 
Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 

Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 9-11—Associated Cooperage Industries of America, 
West Baden Springs Hotel, West Baden, Ind. 
Semiannual. 

Nov. 12—Empire State Forest Products Association, 
Hotel Syracuse, Syracuse, N. Y. Annual. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 

Nov. 19—North Carolina Pine Association, Charleston, 
S. C. Semiannual meeting. 

Nov. 19-20—Millwork Institute of California, Oakland, 
Calif. Annual. 

Dec. 7-8—National Lumber 
tion, Jucksonville, Fla. 
directors. 

Jan. 14- 15, 1926—Southern Illinois Retail Lumber Deal- 
ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 

Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan, 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kansas City, Mo. Annual, 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual, 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 

nual, 

Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portlund, Ore. Annual 
institute. 
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Manufacturers’ Associa- 
Quarterly meeting of 


To Hold Joint Forestry Convention 


RICHMOND, VaA., Oct. 6.—One of the largest 
und most important forestry meetings ever 
held in the South will convene here some time 
in January, 1926, when the Southern Forestry 
Congress and the American Forestry Associa- 
tion meet in a joint convention. The joint con- 
vention was decided Sept. 28 when the executive 
committee of the forestry congress, meeting 
here, received an acceptance of its invitation 
from the American Forestry Association to meet 
jointly. The exact date for the convention will 
be decided soon. 


Box Manufacturers’ Semiannual 


Announcement is made by the National Asso- 
ciation of Box Manufacturers that the twenty- 
- semiannual convention will be held Oct. 

29 and 30, at the Hotel Commodore, New 
York City. A’ program of interest to every box 
manufacturer and ev erys lumber manufacturer 
producing box lumber is being prepared, center- 
ing entirely around trade promotion. It is ex 
pected that a number of speakers of national 
importance will discuss this subject. 


Pennsylvanians Plan Southern Tour 


PITTSBURGH, Pa., Oet. 6.—Wholesale lumber 
dealers of western Pennsylvania and members of 
the Retail Lumber Dealers’ Association of Penn- 
sylvania are planning a southern tour the coming 
Winter in a special train, the party to start im- 
mediately after the annual convention of the 
retailers’ association, to be held here the first 
week in February. Secret tary J. G. Criste, of the 
Pittsburgh Wholesale Lumber Dealers’ Associa- 
tion, who is president of the Interior Lumber Co., 
and Secretary William B, Stayer, of the State 


retailers’ association, are secretaries for the com- 
mittee which is arranging the itinerary. It is 
expected that there will be 125 tourists. 

The special train will leave here Saturday, 
Feb. 6, and the trip will include visits to mills 
in Tennessee, Arkansas, Mississippi and Louis- 
iana. The schedule provides for the special 
reaching New Orleans, Saturday, Feb. 13, in 
time to attend the annual Mardi Gras festival, 
to be held next year Feb. 12-17. From New 
Orleans the tourists will go to Havana, Cuba, 
and thence to Florida. 

Details and full information regarding the 
cost and requests for reservations will be sent 
out from the secretaries’ offices within the next 
ten days. 
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Convention Committee Chairmen 

San FRANcISCcO, CALiF., Oct. 3.—California 
retail lumbermen are planning a convention 
which will go down in the records of the Cali- 
fornia Retail Lumbermen ’s Association as the 
‘real thing.’’?’ The convention is scheduled 
for Oct. 30 and 31 and is to be held at Fresno. 

There has been a great deal of interest mani- 
fested in the coming annual, and a record 
crowd is expected to attend. 

The chairmen named for various convention 
committees are: J. G. Martin, Fresno Lumber 
Co., general chairman of arrangements; F. 
Dean Prescott, Valley Lumber Co., chairman 
program committee, and Charles G. Bird, Stock 
ton Lumber Co., chairman publicity committee. 


Exhibits at Northeast Missouri Annual 
MosERLY, Mo., Oct. 6.—Secretary O. R. Butts, 
of the Northeast Missouri Lumbermen’s Asso- 
ciation, this city, announces that the annual 
convention, to be held here on Nov. 5 and 6, will 
be an exhibit convention, at which will be dis- 
played products of various manufacturers and 
others. Mr. Butts states that this is the first 
meeting of the kind the association will have 
held and that it is expected to be the best con- 
vention that has taken place in this territory. 


Empire State Wood Users to Meet 

Syracuse, N. Y., Oct. 6—The fact that New 
York State uses twenty times more wood than 
is grown in the State and imports more than 
any other State is one of the conditions which 
has prompted the calling of a wood utilization 
conference to be held here Nov. 12 at the New 
York State College of Forestry, Syracuse Uni- 
versity, under the joint auspices of the college 
of forestry and the Empire State Forest Prod- 
ucts’ Association. The program will be con- 
ducted along lines similar to those followed 
by the conference held last year at Washington, 
D. C. George W. Sisson, jr., president of the 
forest products association, will preside at the 
meeting. 

This conference is planned to bring together 
timber land owners, foresters, lumbermen, pulp 
and paper manufacturers, owners of wood-using 
industries throughout the State and association 
representatives to discuss a greater utilization 
of wood. Wood-using industries are realizing 
the futility in reforestation and forest protec- 
tion unless wood utilization is practiced. 

The morning session of the conference will be 
taken up with several addresses of welcome, mo- 
tion pictures, an inspection of exhibits in the 
forestry college and the formal business session 
of the Empire State Forest Products’ Associa- 
tion. The afternoon session will be opened with 
an address by Prof. Nelson C. Brown, of the 
State forestry college, on the place of wood- 
using industries in New York State. This will 
be followed by a survey of utilization losses; 
where and how they occur, by Carlile P. Wins- 
low, director, United States Forest Products 
Laboratory. 

A forum of discussion on improved ways of 
harvesting, utilizing and merchandising wood, 
led by the delegates from a number of State 
and national associations will be followed by 


two addresses. William A. Babbitt, secretary, 
National Association of Wood Turners, will 
speak on adventures in wood utilization and 
‘*Better Utilization As an Immediate Offset to 
Impending Timber Shortage’’ will be the sub- 
ject of a speech by Ovid M. Butler, secretary, 
American Forestry Association. 

The topic for discussion at the banquet to be 
held in the evening at the Hotel Syracuse will 
be ‘‘The Forest Industries as Related to the 
Welfare of the State and the Promotion of Con- 
servation in the State and Nation.’’ It will 
be discussed by Congressmen John D. Clarke, A. 
C. Goodyear, president, Great Southern Lumber 
Co., and Charles L. Pack, president, American 
Tree Association. 


Millwork Institute Annual Plans 


San FRAnNcisco, Cauir., Oct. 3.—Arrange- 
ments for the annual of the Millwork Institute 
of California, which is to be held in Oakland 
Nov. 19 and 20, are already under way. A 
record attendance is expected, an incentive for 
which will be the big California-Stanford foot- 
ball game, the classic of the western gridiron, 
which is to be played during the Saturday 
afternoon following the convention. Members 
anticipating attending this game have been ad- 
vised by the institute to arrange for tickets 
as soon as possible as there is always a short- 
age, and this year looms as one in which tickets 
will be at even a greater premium. 

The P. B. Yates Machine Co. is arranging a 
special display of machinery for the delegates 
and millmen. Several of the most modern mill- 
work machines are-to be installed on the dis- 
play floor, power attached, and a demonstrator 
in attendance to show how they work. 
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Michigan Firms Entertain Delegates 

Iron MountaINn, Micu., Oct. 5.—The closing 
event of the meeting of the Northern Hemlock 
& Hardwood Manufacturers’ Association, held 
here last Thursday (a report of which appeared 
on page 57 of the Oct. 3 issue of the AMERICAN 
LUMBERMAN—EDITOR), was a banquet given 
in St. Joseph’s hall, at which the Kneeland- 
Bigelow Co., of Bay City, Mich., and the Von 
Platen-Fox Co., of Iron Mountain, were hosts, 
the guests being members of the association and 
other visiting lumbermen and members of the 
local chamber of commerce, Rotary Club and 
other organizations. The banquet was served 
under the direction of Father Buchane, pastor 
of St. Joseph’ Church, and assistants. 

M. J. Fox. president Von Platen-Fox Co., 
officiated as toastmaster, assisted by W. N. 
Wrape, of the Kneeland-Bigelow Lumber Co. 

A number of addresses were delivered during 
the evening, among the speakers being the presi- 
dent of the Iron Mountain Chamber of Com- 
merece; Frank F. Fish, of Chicago, secretary 
National Hardwood Lumber Association; A. L. 
Osborn, of Oshkosh, Wis., and others. 

Indicative of how Mr. Fox and the other Iron 
Mountain business men do things in the way 
of courtesy and hospitality, it may be noted 
that during the course of the banquet it was 
announced that the Chicago, Milwaukee & St. 
Paul train on which a number of visitors ex- 
pected to leave was on time, but in order that 
no one would have to hurry away, the superin- 
tendent, who was present, ordered the train 
held for thirty minutes. 

While most of the visitors left on the night 
trains, a number stayed over until Friday to 
participate in a golf game on the beautiful 
course at the Pine Grove Country Club. Utners 
left on the early morning trains Friday. Mr. 
Fox was on hand at the hotel at 6 o’clock 
Friday morning, to see that the departing visi- 
tors had every attention. Every visitor was 
loud in praise of the splendid hospitality shown 
by the Iron Mountain business men generally 
and was especially appreciative of the opportu- 
nity offered to visit the great Ford industries 
and the Chapin mines. 
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Golf Association in Annual Tourney 

MEMPHIS, TENN., Oct. 5.—John M. Simpson, 
of Parks, Ill., and Indianapolis, Ind., who re- 
cently was the star golfer at the Indianapolis 
Golf Association tournament in that city, proved 
to be the best golfer in the Lumbermen’s Golf 
Association of Memphis at the annual tourney 
held over the course of the Colonial Country 
Club, Memphis, last Friday. He won the presi- 
dent’s cup with a score of 73-76 for the 36 
holes and was crowned the champion. 

The tournament, which attracted much at 
tention throughout hardwood circles, opened at 
7:30 o’clock on Friday morning when the first 
of the many golfers registered teed off, and it 
was late in the afternoon before many of them 
had completed their scores. It was one of the 
largest tourneys that has been held by the Lum 
bermen’s Golf Association, and some excellent 
golf was played. 

In the evening a dinner was served in the 
dining room of the country club, and following 
officers elected for the ensuing year: C. P. Rus 
sell, Memphis, president; Luke Russell, Pa- 
dueah, Ky., vice president; F. R. Gadd, Mem- 
phis, secretary-treasurer  (reélected). The 
board of governors will consist of W. P. Chap- 
man, F. G. Smith, S. L. Harlow, EB. C. Klaiber 
and R. W. Fullerton, all of Memphis. 

Among the other prizes offered and the names 
of the winners were: 

The Simonds Saw & Steel Co. trophy, lowest net 
score, morning play, 18 holes, J. M. Pritchard, 
Memphis, 87-18—69. 

The E. C. Atkins trophy, greatest number of 


holes made under par, all-day play, D. E. Thomp- 
son, Memphis, 3 holes. 

The Pidgeon-Thomas Iron Co. trophy, greatest 
number of holes made in par, all-day play, L. E. 
Cornelius, St. Louis, 21 holes. 


The FE. L. Bruce trophy, low score on all odd 
holes, all-day play, Frank Dooley, Memphis, 81. 


Hold Sixth Annual Golf Tournament 


CINCINNATI, OHIO, Oct. 7.—In one of the most 
spirited contests ever held by the Cincinnati 
Lumbermen’s Golf Association, E. M. Bonner, 
director of the association and sales manager 
Atlas Lumber Co., won the championship trophy 
today at the sixth annual tournament of the 
association held at the Hyde Park Golf & Coun- 
try Club. There were 65 contenders, including 
the visiting lumbermen golfers, and Mr. Bonner 
defeated all in the contest for the lowest gross 
score, 36 holes, medal play, by completing the 
round in 183 strokes, 

The winner of the M & R cup, presented by 
Mowbray & Robinson Co., Cincinnati, was W. R. 
Bass. This cup was won in match play against 
par, 36 holes three-fourths handicap to apply. 
The winner of the event was also awarded a gold 
medal by the Cincinnati Lumbermen’s Golf As- 
sociation. The winner of the cup is to have cus- 
tody of the trophy for a year and‘it is to become 
the property of the player who wins it three 
times. A. B. Peters, secretary of the Cincinnati 
Sash & Door Co., won the president’s trophy pre- 
sented by G. W. Hand. His match was for the 
lowest net score, 36 holes, medal play, full handi- 
cap applied. 

J. C. West, president J. C. West Lumber Co., 
won the trophy presented by the First National 
Bank of Covington, Ky. This was for match 
play against bogey, 36 holes, three-fourths handi- 
cap to apply. 

The morning event—lowest gross score 18 
holes, medal play—was won by J. C. Griffith, 
president Griffith Lumber Co., and the afternoon 
event, same conditions, was won by F. E. Risley, 
of the Fagan Lumber Co. The handicap—low- 
est net score, 18 holes, medal play, full handicap 
—was won by R. E. Thompson, president Thomp- 
son Hardwood Lumber Co. The afternoon handi- 
cap, same conditions as the former, was won by 
J. F. Rogers. The consolation prize was won 
by Hartley Aiken, of the Hartley Aiken Lumber 
Co., for lowest net score, 36 holes, full handicap, 
no player eligible except those having handicap 
of 24 or more. The attendance trophy was won 


by Kenneth F. Williams, of the Anchor Lum- 
yer Co, 

The two visitors’ prizes were won by Harold 
Knapp, of Chicago, for the low gross, and by 
W. C. Smith, of Cincinnati, for the low net. 

The prizes were awarded at the tournament 
dinner held at the Hyde Park club, at which 
time the election of officers was also held. 


Twelfth Annual Chestnut Outing 


BurraLo, N. Y., Oct. 6—The twelfth annual 
chestnut outing of the Lumber Exchange, held 
today at the country home of Hamilton Ward 
in the Boston Hills, was attended by more than 
sixty. 

Chef Fred M. Sullivan the 


selected about 


‘igual number of able assistants and the meals 
Were up to the highest former excellence, and 
perhaps surpassed all of them, for there wag 
included a round of good hot American apple 
pie. The phalanx of cooks this year included 
A. H. Weaver, who was also chairman of the 
outing committee, Eugene Carson, Herbert M, 
Hill, Eugene Nostrand, Elmer J. Sturm, Flem. 
ing Sullivan and F. Chase Taylor. 

This picnic ground on the Boston Hills be- 
longs to Attorney Hamilton Ward, of Buffalo, 
and it includes a number of summer houses 
that are most convenient for shelter. This out- 
ing idea is supposed to include nothing but 
outdoor proceedings, but, as last year, the big 
fireplace had to be lighted up in the chief 
pavilion, and the semicircle of people who gath- 
ered about it showed that their idea of comfort 
was not in pitching quoits or engaging in other 
games. 

The attendance included President H. A, 
Plumley, Past President Ganson Depew, Secre- 
tary J. S. Tyler and a few invited guests. 

















Former Senator Addresses Nylta Club 

NEw York, Oct. 6—Former United States 
Senator William M. Calder was chief speaker 
last Friday night at the weekly meeting of the 
Nylta Club, when the third capacity crowd of 
the season turned out. Prior to the meeting, Mr. 
Calder was guest of the lumbermen at dinner in 
the National Republican Club. 

Mr. Calder’s theme was: ‘‘Take care of the 
little things and the big things will take care of 
themselves.’?? It was an address filled with ad- 
vice to the younger generation of business men 
in which the speaker stressed the importance of 


a high school and, where possible, a college edu- ~ 


eation. He also emphasized the benefits to ac- 
crue from wide travel, especially in foreign 
lands. He said that courtesy pays under any 
and all circumstances and urged the lumbermen 
to cultivate that characteristic. ‘‘It is not al- 
ways easy for one to hold his temper after such 
a reverse as a loss of a contract,’’ he said. 
‘<But the man who smiles under such cireum- 
stances is the man who will forge ahead.’’ 

Frederick J. Bruce, former president of Nylta, 
spoke after the conclusion of Mr. Calder’s ad- 
dress. 


Discuss Lien Laws and Credit Data 

MILWAUKEEr, Wis., Oct. 5.—Thirty of the 
leading Milwaukee retail lumbermen met in the 
Red Room of the Hotel Pfister at Milwaukee 
last Monday night, and after dinner discussed 
several topics of interest to the trade. This 
is the group which was informally organized 
several weeks ago to work out a plan whereby 
credit information could be gathered and used 
for mutual benefit. It was decided at that time 
to utilize the facilities of the credit bureau of 
the Milwaukee Association of Commerce, of 
which most of the men are members. At the 
meeting last week it was reported that the co- 
operative method of obtaining this credit infor- 
mation on the contractors is now functioning. 
According to Ben Springer, of the John Schroe- 
der Lumber Co., it will take time to have the 
system function perfectly, yet a start has been 
made and the retailers are turning in reports 
of their experiences with the contractors who 
patronize them. 

Another topic of vital interest to those who 
attended the meeting was that of the lien laws. 
These were discussed by all of the members, 
and it is the intention to have James Drought, 
general counsel for the Wisconsin Retail Lum- 
bermen’s Association, appear before the group 
and address it on this subject. 

A bowling tournament is being arranged for 
next Monday night which will be held on the 
alleys of the Elks’ Club. Joseph Miller, of 
the Carl Miller Lumber Co., is chairman of the 
committee having this in charge. A dinner will 
be held at 6:30 at the Elks’ Club and the bowl- 
ing will take place after it. 

A lumber retailers’ club may be organized in 


the future with this informal group as a nucleus. 
Such an organization would comprise retailers 
from the entire Milwaukee district, according 
to Mr. Springer. Al Severson, of the Schoen- 
wetter Lumber Co., is acting as secretary of 
the group. 


Club Plans Halloween Dinner Dance 


MEMPHIS, TENN., Oct. 7—A Hallowe’en din- 
ner dance will be given on Oct. 31 by the Lum- 
bermen’s Club of Memphis, according to an- 
nouncement made by Ralph May, chairman of 
the entertainment committee. The dinner dance 
will be held in the ball room of the new Hotel 
Peabody, and invitations will be sent to all 
lumbermen throughout this territory. It is ex- 
pected that this will be one of the largest at- 
tended social events of the club. H. Mott, who 
arranged previous affairs of this kind for the 
lumbermen, will help Mr. May in all arrange- 
ments. Other members of the entertainment 
committee are: E. L. MeLallen, Frank T. 
Turner, Francis Ford, and Paul Rush. 


J. E. Kelly, of the Simonds Saw & Steel Co., 
Fitchburg, Mass., was the principal speaker at 
last Thursday’s meeting of the club held at the 
Hotel Gayoso. President R. C. Stimson, who 
has been absent for some time, was welcomed 
back. A resolution was adopted on the death 
of Max Sondheimer, one of the original mem- 
bers of the club. 


Activities of Cincinnati Club 


CINCINNATI, OHTO, Oct. 6.—Lumbermen of 
the Cincinnati district had to stay on the job 
all summer to attend to business but the prices 
obtained were most unsatisfactory. This was 
the gist of reports made at the Cincinnati Lum- 
bermen’s Club during the opening dinner of 


the 1925-26 season held at the Business 
Men’s Club Oct. 5 after a recess of four 
months. Theodore H. Davis, general man- 


ager Hardwood Shippers Service, reported that 
cars handled in August and September were 
just about 3 percent oyer the average shipments 
in 1924, whereas the increase in general com- 
modity cars was about 5 percent. 


Earl Hart, former president of the club, con- 
firmed this report in his review of trade con- 
ditions during the summer. Mr. Hart said that 
business had dragged along and that prices 
throughout the summer were low and _ unsatis- 
factory. He said that the development of the 
southern hardwood industry had been harmful 
to the industry in the Appalachian regions since 
it had made inroads upon the sales made by the 
Appalachian lumber concerns. He said that it 


was up to the dealers of the Appalachian dis- 
trict to hustle after business so as to make up 
for what the southern hardwood dealers had 
taken away. Mr. Hart declared that keenness 
of competition among mills and wholesalers 
had resulted in the reduction of prices during 
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the summer so that neither the wholesalers nor 
the mills had made any money and price con- 
ditions were temporarily demoralized. The 
speaker said business in the hardwood lines 
had improved since the middle of September 
and it looked like the fall and winter would be 
good business months. 

Three new members were elected—H. W. 
Thomas, formerly of Nashville, who has entered 
the pine and hardwood commission business 
with offices in the Thomas Building; Ammon 
Lumber Co., and the Price Hill Lumber Yard. 

C. W. Tunis, vice president of the club, re- 
ported on the work of the safety committee of 
the Cincinnati Auto Club, of which he is the 
representative of the Lumbermen’s club. 

Edward Barber, the newly elected president 
of the club, presided at the meeting, and the 
attendance was close to sixty with a few guests, 
among the latter being W. S. Sterrett, former 
secretary of the club and a prominent hardwood 


dealer of Cincinnati, who is now a prosperous ~ 


real estate man of Clearwater, Fla. 

A vote of thanks was given to Mrs. John 
Byrnes, treasurer of the Women’s Dixie High- 
way Veterans’ Memorial Committee, for having 
raised $1,000 with which to plant trees along 
the Dixie Highway in memory of the veterans 
of the World War. 

State Representative Samuel I. Lipp, author 
of the Lipp bill which provides for licensing 
and registry of all motor vehicles for taxation, 
spoke on the development of the motor bus. 

The handsome bronze trophy won by the 


The Beauty 


(Continued from Front Page) 
its business quarters. As a result the mauso- 
leum-like marble trimmed interiors once thought 
best to represent the solidity and security 
of financial institutions are passing into 
disfavor, along with the 
barred and guarded pri- 
vate offices, the massive 
railings to keep the 
public at proper dis- 
tance, and other fea- 
tures once considered 








J. T. MeVAY, 
Seattle, Wash. ; 
President Metropolitan 
National Bank 





essential to the proper 
conducting of the bank- 
ing business. Now in 
most if not all banks the 
public not only is in- 
vited but urged to come 
in and make itself at 
home. The officials for 
the most part occupy 
desks out in the open, accessible easily and 
without formality. The whole atmosphere of 
the bank has changed, and as a consequence 
there has come a tremendous change in the atti- 
tude of the average man toward banks and 
banking. 

Instead of regarding them as institutions 
conducted for the convenience of the wealthy, 
or mainly for carrying on big business, he now 
makes daily use of them in his personal affairs, 
carrying a savings account and perhaps a per- 
sonal checking account, buying an occasional 
bond, and renting a safety deposit box for the 
security of his valuable papers, thus coming 
into close, intimate touch with the bank in a 
way that his father would never have dreamed 
of. And some of the good results are shown 
in the enormous increase in bank deposits, both 
commercial and savings, the development of 
thousands of small bond buyers, many of whom 
m the course of time develop into large ones, 
and the fostering of thrift and systematic busi- 
ness habits. 

Appropriately, these changed relations be- 
tween the banks and the public are marked by 
an increasing use of wood for the finishing and 





Lumbermen’s club for having had the largest 
percentage of its membership present at the 
golden jubilee Zoe Garden banquet on Sept. 18 
was displayed at the meeting. The club also 
won the second prize for the largest attendance 
of any club or service organization in Cincinnati 
at the Zoo birthday dinner. 


Lumber Grade Marking Club Topic 


St. Louis, Mo., Oct. 6—The grade marking 
of lumber was the principal topic discussed at 
the regular monthly meeting of the Cahokia 
Lumbermen’s Club, which met last Wednesday 
night at the American Annex Hotel. L. R. 
Putman, of the Southern Pine Association, was 
the principal speaker. 

Later the club, which is composed of retail 
building material dealers in St. Clair, Monroe, 
Randolph, Bond and Madison counties, a pros- 
perous section of Illinois, will hear arguments 
on the other side of this question of such vital 
importance to lumbermen. John B. Bruso, presi- 
dent of the club, presided. 

Mr. Putman said that grade marking was 
nothing new, it was being done in other lines as 
well as lumber, citing the shingle interests and 
the hardwood manufacturers. He said that 
there was some opposition to the plan, even 
among the manufacturers themselves. 

The many advantages of grade-marked lum- 
ber were pointed out to the dealers by Mr. Put- 
man. He declared that it would cause the pub- 


lic to have greater confidence in lumber. Mr. 
Putman’s talk received the keen attention of 
the dealers, and was well applauded. 

A. C. Gauen, president Lllinois Lumber & 
Material Dealers’ Association, told of the work 
of the State association, and touched on the in- 
stalment situation. He pointed out that dealers 
themselves could not finance the building of 
homes on the instalment basis, and suggested 
the advisability of forming financing corpora- 
tions to carry on the work, as is done in the 
automobile business. 


De Kalb and Northern Illinois Clubs 


Sycamore, ILu., Oct. 5—Announcement is 
made by A. H. Holeomb, president, and W. T. 
Fitzgerald, secretary, of the De Kalb County 
Lumbermen’s Club, that it will meet on the eve- 
ning of Oct. 14 at the Innovation Restaurant, 
De Kalb. Dinner will be served promptly at 
6:30, and the meeting wili follow. An informal 
roundtable discussion on subjects of practical 
interest- will comprise the business program. 
Every dealer is urged to participate. The an- 
nouncement states that this will be a joint meet- 
ing with the Northern Illinois Lumbermen’s 
Club ‘‘so arranged because we have much over- 
lapping territory and trade interest.’’ President 
C. L. Schwartz of the Northern Illinois club, 
who has been ill for several months, will be on 
hand to report on the proceedings of the na- 
tional retailers’ convention which he is attend- 
ing this week. 


and the Friendliness of Wood 


ornamentation of banking rooms, as well as 
for counters and fittings of every sort. There 
is a certain incongruity between warmth of 
sentiment and coldness of physical environ- 
ment. No doubt men can be friendly and even 
‘‘chummy’’ in almost any kind of surround- 
ings, but it is nevertheless noticeable that mod- 
ern clubs and hotels in seeking to create an 
atmosphere of friendliness and hospitality make 
very large use of wood for finishing and em- 
bellishing the public rooms, lounges and lobbies. 

A notable example of a beautiful and har- 
monious environment created by the use of wood 
is supplied by the splendid new quarters of the 
Metropolitan National Bank of Seattle, Wash., 
opened on July 1, 1925, which are conceded to 
represent a distinct achievement in bank archi- 
tecture. These rooms, as the photographs ap- 
pearing on front cover as well as the one on 
this page indicate, are finished throughout in 
wood, American black walnut being the species 
selected. 

A Seattle publication, describing the new 
quarters, says: ‘‘The main banking room, with 
its arched ceiling of opaque glass, its rich pan- 
eling and supporting columns encased in Amer- 
ican black walnut, retains the dignity of the 
conventional banking room finished in marble 
and bronze motif, but contains a warmth and a 


note of welcome totally wanting in the con- 
ventional style.’’ This comment shows that 
the impression made upon outsiders is exactly 
that which the bank wanted to create, namely, 
that of welcome and friendliness. These beau- 
tiful banking rooms have attracted a great 
deal of attention. Bankers and architects from 
all over the country visit them to gain ideas 
that they may later make use of, while the 
approval of the public has been registered in a 
most gratifying way. 

The Metropolitan National Bank was organ- 
ized in 1909, with H. C. Henry, president; C. F. 
White, vice president, and J. T. McVay, cashier. 
The present officers of the bank are: H. C. 
Henry, chairman of the board; J. T. MeVay, 
president; G. C. Morrill, vice president; A. T. 
L. Williamson, vice president; F. W. Martin, 
cashier, and G. A. Garrett, assistant cashier. 
The original capital was $100,000, with a sur- 
plus of $20,000. Sixteen years have seen the 
amount of capital increased to more than $850,- 
000, and the acquisition of quarters which in 
beauty, suitability and security are unsurpassed 
by any other bank in the country, while a repu- 
tation for sound banking methods, backed by a 
human, personal sort of service, exemplified by 
the slogan ‘‘A friendly bank,’’ has become 
firmly established. 











View in main banking room of Metropolitan National Bank, Seattle, Wash. 
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Brief Notes 


To Handle Hardwood Dimension 

JACKSON, Miss., Oct. 5—J. L. Fetterman, 
of this city, is expanding his business and will 
manufacture, distribute and export hardwood 
dimension lumber. Mr. Fetterman has just 
closed a deal for ten acres of land here for his 
factory site and will erect a plant at once. He 
will also handle export trade. Mr. Fetterman 
has been engaged in the wholesale hardwood 
business in Jackson for some time and is well 
known in the trade of this section. 


Stresses Importance of Reforestation 

NEw ORLEANS, La., Oct. 5.—C. H. Sherrill, 
president of the Sherrill Hardwood Lumber Co. 
and former president of the Hardwood Manu- 
facturers’ Institute, was a speaker at the Ki- 
wanis Club’s luncheon meeting Jast Tuesday. 
Mr. Sherrill discussed the southern lumber in 
dustry, its importance to the South, and the need 
of reforestation and conservation. 

The people of the South have not awakened to 
the importance of reforestation, he said. An 
nually, large tracts of timber lands are being con 
sumed and the day is not far in the future when 
the lumber industry of this country may have to 





center its operations in the Northwest. This is 
a condition which the South must do all in her 
power to avert. Many of the southern States 


rank lumber as their leading industry. In Louisi 
ana 40 percent of the total labor of the State is 
engaged in the ‘lumber industry. One-fourth of 
the capital of this State—2S percent to be exact 
is invested in forest industries. It is easy to see 
what a loss this great business would be to Louisi 
ana, and this is what is bound to happen unless 
proper steps toward reforestation are taken. 


From the Southern Field 


Forest fires, too, are taking their toll in the 
South. Every year there is a heavy loss caused 
by forest fires in the nine great lumber-producing 
States of the South: Louisiana, South Carolina, 
Florida, Alabama, Mississippi, Arkansas, Texas, 
Oklahoma and Georgia. Last year in these States 
15,000,000 acres were burned over by forest fires. 

Mark H. Robinson, of the Robinson Lumber 
Co., presided over the meeting. 


Broadcast Southern Pine Figures 


NEW ORLEANS, La., Oct. 6.—In the market 
report which is radio-cast by the New Orleans 
Item-Tribune every Monday evening between 
7 and 7:30, through the 500-watt station oper- 
ated at New Orleans by the Saenger-Maison 
Blanche interests, the figures shown in the 
weekly trade barometer of the Southern Pine 
Association are announced, This affords an 
opportunity to those who are interested, to get 
the barometer figures as soon as they are com- 
piled. They are broadcast from WSMB, 319 
meters. 


An Impostor Abroad in the South 


NEW ORLEANS, LaA., Oct. 5.—For reasons that 
explain themselves, the Southern Cypress Manu 
facturers’ Association is circularizing the fol 
lowing excerpt from a letter received last Friday 
from one of its Louisiana members: 

A party who represented himself as Geo. F. 
Fouke, president of the Fouke Lumber Co., Fouke, 
Miss., visited us last Friday. This party is un 
known to Walter Fouke Lumber Co., Fouke, Miss., 
and in reply to a wire sent them, that he had given 
us a worthless draft, they stated: ‘This is the 


fourth time this year the same thing has happened 
in Louisiana.” 

We believe it would be a good idea to notify all 
the mills through a special bulletin what this man 
is doing. He phoned the office about a week ago 
during my absence stating that he was in the 
market for a sawmill and that he would come to 
our town in a few days. Friday morning he 
showed up, looked over the mill and made arrange 
ments to buy some machinery, and gave me 4 
draft to pay for labor. When the draft was re. 
turned with the notation ‘‘No account,’’ we wired 
the Walter Fouke Lumber Co. and they gave us 
the above information. 

This man is about 58 or 60 years old, about 5 
feet 10% inches tall, weighs about 165 pounds, 
dark hair turning gray, smooth shaven, would not 
smoke, but chewed tobacco; when he visited us 
wore a gray hat, dark coat with trousers some- 
what lighter, and signed -his name with his left 
hand. 


Organizes New Lumber Company 

MEMPHIS, TENN., Oct. 7—The Hyde-Wil- 
liams Lumber Co., composed of Milo W. Hyde, 
C. W. Hyde, jr., and J. Ellis Williams will 
officially open for business here Oct. 15. The 
Messrs. Hyde have been connected with the 
Hyde Lumber Co. for the last five years at their 
various mill operations, while Mr. Williams has 
had an extensive experience in the lumber busi- 
ness. He spent several years at the sawmill 
operation of R. J. Darnell (Ine.), and the 
Panola Lumber & Manufacturing Co., Bates- 
ville, Miss., leaving them to become connected 
with Berry-May Lumber Co., South Bend, Ind. 
After several years there he became affiliated 
with the Hyde Lumber Co., here, and for the 
last three years has been connected with the 
sales department of that firm. 


Seeking Relief From the Florida Embargo 


JACKSONVILLE, FLA., Oct. 5—A conference of 
manufacturers, members of the Georgia-Florida 
Saw Mill Association, who were especially inter 
ested in shipments to points on the Florida East 
Coast Railway was held here last Friday, at 
which were present J. E. Graves, Graves Broth- 
ers Co., Hosford, Fla.; G. D. Long, Standard 
Lumber Co., Live Oak, Fla.; H. 8. Needham, 
W. B. Harbeson Lumber Co., DeFuniak Springs, 
Fla.; A. M. Foote, J. M. Griffin Lumber Co., 
Holopaw, Fla.; R. H. Paul, East Coast Lumber 
Co., Watertown, Fla.; J. W. LeMaistre, Jackson 
Lumber Co., Lockhart, Ala.; J. S. Foley, Brooks- 
Scanlon Corporation, Eastport, Fla., together 
with R. Hudson Burr, chairman of the Florida 
railroad Commission. 


After a discussion of the whole embargo prob- 
lem, considering the entire State of Florida, it 
was concluded that the Florida East Coast Rail- 
way should be given every support of shippers 
in its efforts to work out this most serious 
situation. 


Chairman Burr said that there was in the 
Jacksonville terminals on the morning of Oct. 2 
more than six thousand carload shipments, all 
for destinations on the Florida east coast; that 
the Southern Railway alone had more than two 
thousand ears in addition, that were being held 
at different places between Jacksonville and 
Cincinnati. 

The Seaboard Air Line has a complete em- 
bargo against Florida east coast destinations, 
and it was the opinion of the conference that all 
other connecting lines should pursue the same 
policy that had been taken up by the Seaboard 
Air Line. 


It came out at the meeting that certain ship- 
pers have been abusing their permit privileges; 
for instance, it was learned that one shipper re- 
eesived a permit for seven cars, and actually 
shipped thirty-five; another received a permit 
for three cars, and moved fifteen. It was learned, 
after a discussion of this practice, that Mr. 
Burr would issue a request to the Florida East 
Coast Railway that the commission be furnished 
daily and regularly with carbon copies of all 
permits issued by that line. 


No Congestion at Miami 

Information obtained here was practically the 
same as that received at Miami on Sept. 22; 
that is, that there is actually no congestion at 
Miami. There are adequate facilities so far 
as railroad tracks are concerned to take care 
of a greater number of cars than are being re- 
ceived, but as Chairman Burr expressed it, ‘‘ You 
can only get so much water through the neck of 
the bottle.’’ 

The Florida East Coast Railway has an abso- 
Jue embargo on all shipments except foodstuffs, 
perishables, live stock etc. It has 187 locomo- 
tives in service, and believes that with increased 
track facilities, which it expects to have early 
in November, it will be able to take care of a 
greater number of cars than now being handled. 

The dock facilities at Miami are in a much 
more serious condition than are the railroad 
yards. Vessels of the established steamship 
lines are embargoed, to some extent, and in- 
formation is that the Clyde Line and the Mer- 
chants & Miners Transportation Co.’s terminals 
in Jacksonville are badly blocked with ship- 
ments for Miami. 

Another thing learned in regard to the rail- 
road situation, is that serious consequences have 
been brought about by the less-than-carload 
shipments. It was reported that carload ship- 
ments have been broken up into less-than-carload 
shipments, and the railroads have accepted this 
kind of shipments, with the result that their 
warehouse facilities have become so congested 
that it is almost impossible to locate a shipment 
even after it has arrived at destination. The 
most serious contribution to this congestion has 
been the shipment of carloads of lumber by cer- 
tain wholesalers, at times consigned to them- 
selves, and at other times to consignees who are 
unknown and can not be located. 


Commerce Commission Investigating 


It was also learned that the Interstate Com- 
merce Commission has three investigators on the 
ground now, who are in intimate touch with the 
actual condition, and will likely get more infor- 
mation than could possibly otherwise be ob- 
tained. Therefore, anything that the sawmill 


association might do in taking this up with the 
commission might really make matters worse, 
and it was therefore unanimously the opinion 
of the meeting that nothing of this kind should 
be done. 

M. J. Gormley, manager car service division 
of the American Railway Association, and the 
general superintendents of the Southern and the 
Atlantic Coast Line railways: were in conference 
here last Friday also. Some of them are going 
to make a more thorough study of conditions 
south of Jacksonville. 

It is not believed that any other railroads will 
become so congested as is the Florida East Coast. 
Information is that at Lakeland the Atlantic 
Coast Line has just provided facilities for han- 
dling 750 more cars. This is quite an increase. 
The Southern and the Seaboard are also alive 
to the Florida East Coast conditions, and will 
take steps to prevent such a congestion on their 
own lines. 

Traffic Manager Farish, of the Georgia-Florida 
Saw Mill Association, suggested this thought: 
The citrus and vegetable crops will soon be an 
important freight movement out of Florida. 
Within two weeks this movement will have gained 
considerable headway, and there must be pro- 
vided refrigerators and ventilated cars to take 
care of this freight, and it is understood that the 
railroads are giving serious attention to how 
they will be able to handle this additional move- 
ment without affecting the tremendous flow of 
other commodities into the State. 

It was also stated that some of the connect- 
ing lines are making up trains in station order, 
and putting them across the bridge here so that 
it will only be necessary for the Florida Kast 
Coast Railway to put an engine and a caboose 
to each, without switching here in the Jackson 
ville yards. 

All this indicates that there is more codpera- 
tion between the rail lines than has been known 
of before. It was suggested also that so far as 


the shippers themselves are concerned, they 
should take as unselfish a view of the situation 
as they possibly can, and not try to shove on to 
the transportation companies more than they 
are physically able to handle. 
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Happenings in the Eastern States 


Texan Tells of European Conditions 

NEW York, Oct. 6.—R. W. Wier, of the R. W. 
Wier Lumber Co., Houston, Tex., returned last 
week on the France from Europe, and stated 
that since he was abroad about a year ago, con- 
ditions of unemployment in England have become 
much more aggravated and the number of job- 
less men has reached alarming proportions, with 
no relief apparently in sight. 

Mr. Wier said that his observations in France 
were much more hopeful, as he had found the 
people there in much better spirits, while indus- 
try had made substantial strides in the right di- 
rection. He said that there still existed a great 
shortage of homes in the two countries and that 
construction operations were being pressed as 
speedily as possible. 

Mr. Wier asserted that there is a great deal 
of American lumber being used in the British 
Isles, even though the bulk of the lumber is 
being drawn from Sweden and the Baltic States. 
He confined his travels mainly to Great Britain 
and France. 

SPaeaeaeaati.as 


Acquire New Hampshire Timber Land 


Boston, MAss., Oct. 7.—Martin A. Brown, 
treasurer and general manager of the Wood- 
stock Lumber Co., and the Parker-Young Co., 
and the financial interests he controls have 
acquired a large tract of spruce timber Jand in 
New Hampshire, and plans are being made for 
the construction of a modern sawmill and rail- 
road. 

A year ago the Woodstock Lumber Co. com- 
pleted negotiations for the purchase of the 
entire cut of logs and the large stock of sawed 
lumber, shingles, lath, clapboards and other 
property of the St. John Lumber Co., a trans- 
action reported to have involved a cash pay- 
ment of about $1,000,000. Shortly before this, 
the Woodstock Lumber Co. completed the cut- 
ting of merchantable spruce, pine, hemlock 
and other softwoods on its Beebe River tract 
in New Hampshire, and sold outright to the 
Draper Corporation, of Hopedale, Mass., the 
entire property, including some 25,000 acres 
of hardwood growth and immature softwoods, 
mill plants, storehouses, railroad and other 
real estate. The Draper Corporation manu- 
factures textile machinery and will use the 


(Continued from page 60) 
dealers will largely increase the volume of home 
building where it is needed. 

Without exception the retailers opposed the 
installment plan as proposed by manufacturers. 
Harry Smock, president of the New Jersey Lum- 
bermen’s Association, said that the dealers must 
use the plan, but it must be their own, not the 
manufacturers. 

Mr. Goodman told the convention his company 
learned about the installment plan by selling 
washing machines, About seventy-five are sold 
4 month and the buyers receive moderate in- 
comes, but get them regularly. They figure they 
make as much profit relatively on this business 
4s on any other investment. Besides the man 
or woman in each case comes to the office from 
month to month and gets acquainted. 

W. W. Carmichael, of Omaha, Neb., pronounc- 
ing the installment plan matter one of the most 
vital questions before the association, urged the 
appointment of a special committee to study it 
in all its phases, and after some discussion made 
a formal motion to that effect, which Mr. Mar- 
shall promptly seconded. It was carried unani- 
mously. 

Mr. Marshall then made a motion that the 
convention go on record as opposed to the install- 
ment plan operated by manufacturers, 


Successful Use of Window Displays 


Fred A. MeCaul, of Ferndale, Mich., enter- 
tained and impressed the convention with a 
recital of what he accomplished by displaying 
his wares in plate glass windows. He said 
Ferndale is bounded on the south by Detroit and 


property at Beebe River for the production of 
bobbins and the supply of hardwood lumber 
for some of its textile machinery. The fourth 
big deal was the entry, of the Woodstock Lum- 
ber Co. into the cypress and southern pine 
trade through acquisition of extensive hold- 
ings in Florida. 

The tract of timber land purchased by the 
Woodstock Lumber Co. in the vicinity of 
Waterville, N. H., contains a larger amount 
of timber than did the Beebe River holding. 
The company will probably build a modern 
sawmill on the property for the larger sizes 
of logs. All of’the smaller stock is to go to 
the yards at Lincoln, N. H., where the Parker- 
Young Co. operates a large woodpulp and 
paper mill. 

The Woodstock Lumber Co. plans to effect 
important economies by the construction of 
its own railroad for transporting pulpwood to 
Lincoln and saw logs to the proposed Water- 





MARTIN A. BROWN, 


BOSTON, 
Makes Extensive Plans for New Ilampshire Project 


Retailers in National Conference Forecast Prosperity —Debate Business Methods 


MASS. ; 


three miles from the Highland Park plant of the 
Ford company, and on a broad highway leading 
out of town. The first display was a breakfast 
nook. Very soon three other dealers had copied 
the idea. His first sale was to a woman who 
saw the breakfast nook from the road, came 
in and bought one and earted it right home. 

Mr. McCaul said some time ago he found 
three asphalt shingles were being sold to one 
wood shingle and thought it was wrong. He 
proceeded to make a window display of color 
effects in wood shingles and now is selling five 
wood shingles to one asphalt. He gave other 
illustrations. 

Thornton Estes, of Birmingham, Ala., said he 
did not know why he was called upon, because he 
has no window display. He told of one Birming- 
ham man who displayed houses covered with 
snow. Nobody in Birmingham had ever seen a 
house covered with snow and the demand was 
great. He sold them lime and did a good busi- 
ness. ‘‘ Window displays certainly pay,’’ he de- 
clared as the convention roared. Mr. Estes aped 
Mr. McCaul by remarking that Birmingham is 
bounded on the north by the entire North and 
on the south by Florida, with a 302-foot high- 
way leading south filled with suckers going to 
Florida. ‘‘They either make money or lose 
it,’’ he declared ‘‘and in either event return 
to Birmingham to live.’’ 

Other retailers told of the successful use of 
window displays. 

The convention continued its session this 
afternoon and will close at noon Friday. The 
proceedings of the later sessions will be covered 
in the next issue of the AMERICAN LUMBERMAN. 


ville sawmill. Plans are already under way 
for building a part of the railroad this fall. 
Some of the timber is to be driven to Campton 
for the first season’s operations. 

Harry A. Ronan, of Plymouth, N. H., who 
has been identified with timber land opera- 
tion for the last twenty-five years, will be 
operating head of the timber land department. 
He will be assisted by Sherman Adams, of 
Lincoln, N. H., who has had wide experience 
with the pulpwood end of the business with 
the Parker-Young Co. The logging end of the 
new operation is to be in direct charge of 
William Boyle and his brother, Abraham 
Boyle. : 

Mr. Brown is in Florida, looking after the 
vast interests of the Parker-Young Co. at 
Port St. Joe, where one of its subsidiaries has 
a tract of timber land comprising 145,000 
acres, a large sawmill and railroad; but upon 
his return he is to take charge of developing 
the new operation in New Hampshire. 


Receivers’ Report on Wholesale Firm 


PITTSBURGH, PA., Oct. 6—The report of the 
appraisers in the receivership of the Germain 
Co., a wholesale lumber concern of this city, 
with affiliated interests in Michigan, Oregon 
and Florida, has been filed in the United States 
district court here for the western district of 
Pennsylvania. The appraised value of the com 
pany’s assets is $540,404.25, as compared with 
a book value of $1,697,197.15. Liabilities of the 
concern are said to be approximately $800,000. 

One strong ray of hope to creditors that they 
may be paid in full is held out in the fact that 
the Germain Co. owns the bulk of the stock 
in the Germain Land & Lumber Co. of Florida, 
a separate and distinct concern which has hold- 
ings of approximately 30,000 acres of land in 
the area of development in Florida. If the 
Germain Co.’s interest in these holdings brings 
anything like its present value, it is believed 
that it ought to go a long way toward making 
up the deficiency in the company’s assets. 

The appraisal was made by L. B. Oehmichen, 
of the American Lumber & Manufacturing Co.; 
H. Bode, of Edward R. Burt & Co., certified 
public accountants, and W. E. Foster, of the 
Bessemer Tie & Lumber Co. 


VARIED ENTERTAINMENT PROGRAM 


The entertainment program for the National 
retailers and their ladies was highly pleasing. 
Tuesday evening the Washington retailers enter- 
tained the officers, directors and executive com- 
mittee at a banquet and prize fight. At noon 
Wednesday Washington Rotarians were lunch 
eon hosts to visiting lumberman Rotarians at 
the Willard Hotel. An interesting sight-seeing 
auto trip was arranged for the ladies Wednes- 
day afternoon. Wednesday evening an informal 
reception and dance were staged in the ball room 
of the Mayflower with buffet refreshments. 
Dancing continued until 2 a. m. for those whose 
toes could stand the strain. On Thursday the 
visiting ladies had another delightful auto tour, 
covering many points of historic interest. The 
banquet entertainment and dance Thursday eve- 
ning filled the spot. There were no speeches for 
which fact many gave fervent thanks. The 
entertainment went along with the banquet but 
the food really needed no assistance; it was 


excellent. Dancing eontinued again until 2 
o’clock in the morning for the enthusiastic 


among the visitors. 


At noon Friday Mrs. Calvin Coolidge, wife of 
the Chief Executive, will entertain the ladies 
at the White House and show them through that 
historie mansion. Friday afternoon an auto 
tour is arranged for both ladies and gentlemen 
while the golf enthusiasts will proceed to the 
links of the Columbia Country Club and fight 
for some twenty-five prizes. The golf match 
will be followed by a dinner at the club during 
the course of which prizes will be awarded. 
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OWhen FIRE 
meets Checkmate 


When the chess player has moved 
his men into such position that 
his opponent can make no further 
plays, he claims Checkmate and 
victory. 


The fundamental idea of Lumber 
Mutual Insurance is prevention— 
a constant checkmate to Fire—to 
prevent loss and thus to reduce 
insurance cost. With the codp- 
eration of our policyholders in 
carrying out fire prevention meas- 
ures, we are playing the game the 
best we know how. 


Prevention of loss by every pos- 
sible means—prompt settlement 
when loss occurs—the best in- 
surance a lumberman can buy, 
furnished at absolute cost—that 
is the protection offered to you 
by Lumber Mutual Insurance. 


Write any of these companies for spe- 
cial folder “When Fire Meets Check- 
mate’ and for further information 
about the real protection of Lumber 
Mutual Insurance. 


Associated 
Lumber Mutuals 


Pennsylvania Lumbermens Mutual Fire In- 
surance Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Oo., of 
Boston, Mass. 


Lambermens Mutual] Insurance Co., of Mans- 
field, Ohio 

















LUMBER TRANSPOR 











Rates on Posts, Poles and Piling 

WASHINGTON, D. C., Oct. 5.—The Long-Bell 
Lumber Co. has filed with the Interstate Com- 
merce Commission a complaint against the Abi- 
lene & Southern Railway Co. and others, alleg- 
ing that rates, rules and regulations affecting 
rates now in effect on posts, poles and piling, 
creosoted and uncreosoted, from points in Loui- 
siana to destinations in Texas are excessive, 
unjust and unreasonable in violation of section 
one of the Act to Regulate Commerce. The 
complaint is aimed chiefly at the lower intra- 
state Texas rates on the same commodities. 
Complainant states frankly that the lower rates 
on movements within Texas were prescribed by 
the Texas railroad commission, but declares that 
these intrastate rates cause an undue and unrea- 
sonable preference and advantage to persons 
and localities in Texas and an undue, unreason- 
able and unjust discrimination against the com- 
plainant and its traffic in interstate commerce, 
as well as subjecting interstate commerce to an 
undue burden in violation of section thirteen. 
The commission is asked to formally advise the 
State of Texas of this proceeding, and after 
full investigation to issue a cease and desist 
order, and to prescribe reasonable maximum 
and minimum rates for the future. 


Suspends Date of Fourth Section Order 


Division 2 of the Interstate Commerce Commis- 
sion has issued an order suspending for the present 
the effective date of Fourth Section Order No. 
9,173, affecting the movement of lumber from 
points in Louisiana without observing the long- 
and-short-haul provision. This order was issued 
on July 24 in connection with application No. 392 
of Morgan’s Louisiana & Texas Railroad & Steam- 
ship Co., Louisiana Western Railroad Co., Iberia & 
Vermillion Railroad Co. and the Lake Charles & 
Northern Railroad Co. Similar questions are in- 
volved in applications Nos. 12,693 and 12,696, and 
Fourth Section Order 9,173 is to become effective 
upon the same date as the order or orders to be 
entered in the latter two applications. 


Cases Assigned for Hearing 


The Interstate Commerce Commission has as- 
signed for hearing Oct. 26 at room 237 Merchants 
Exchange, San Francisco, Investigation & Suspen- 
sion Docket No. 2,503—Lumber and Related Arti- 
cles from South Pacific Coast States to Eastern 
Canada. Examiner Howell will preside. 

Docket No. 17,077—Buffelen Lumber & Manufac- 
turing Co., et al., vs. Oregon-Washington Railroad 
& Navigation Co., et al——has been assigned for 
hearing Nov. 11 in the United States Court Rooms, 
Tacoma, Wash., before Examiner Fleming. 


Coast Rates on Forest Products to Indiana 


Division 3 of the Interstate Commerce Commis- 
sion, in an opinion in Investigation & Suspension 
Docket No. 2435, finds that the proposed increased 
rates on certain forest products, including doors, 
not screened or glazed, veneered door panels and 
kindling wood, in carloads, from north Pacific coast 
points to Michigan City and Gary, Ind., have been 
justified by the carriers. The order of suspension is 
set aside as of Oct. 12. Division 3 states that the 
ecancelations proposed by the carriers will leave in 
effect to Michigan City and Gary the same basis of 
rates as that now accorded to other points in cen- 
tral territory and, on the articles other than doors, 
not screened or glazed, and panels, will result 
either in no increases or increases of only a half 
cent a hundred pounds. Respondents contended in 
the hearing that the proposed changes will remove 
the conflict and confusion arising from the fact 
that rates to a few points in Indiana are carried in 
a different tariff and on a different basis from 
those published in another tariff to apply over most 
points in that territory. The explanation of the 
carriers apparently was satisfactory to the protes- 
tants, as well as to Division 3. 


Decision in Switching Charge Case 


Switching charges and the assessment thereof in 
addition to the road-haul rate on lumber originat- 
ing at local points and milled in transit at Spo- 
kane are not unreasonable, unjustly discriminatory 
or unduly prejudicial. This is the finding of Divi- 
sion 3 of the Interstate Commerce Commission in 
Docket No. 15,770—Federal Match Corporation vs. 
Great Northern Railway Co., et al. 

The Federal Match Corporation mills lumber at 
Spokane into match blocks. Its mill is located on 
the joint tracks of the Oregon-Washington Rail- 


road & Navigation Co. and the Chicago, Milwau- 
kee & St. Paul Railway Co. On lumber originating 
on those roads, milled in transit at Spokane and 
shipped to factories in the East, no switching 
charge is applicable. From competitive points on 
the Great Northern, Northern Pacific and Spokane 
International and shipped east over the originating 
line those roads absorb the switching charge of 
$3.60 a car on each movement. On lumber origi- 
nating at local points on the three latter carriers, 
however, the switching charge is applied. 

It was the application of the switching charge 
on the latter class of shipments that complainant 
attacked on the ground that failure to absorb the 
switching charges makes the rate unreasonable and 
establishes a penalty against a movement outbound 
from the transit point over a carrier other than 
the originating line. Division 3 disagrees with 
this view, and points out that the case cited by 
complainant in support of its contention does not 
apply as the situation in that case—Seaboard Air 
Line vs. United States—was carefully distinguished 
from one like the present in two later cases. 


Permitted to Intervene in Rate Cases 

The commission has issued an order permitting 
the Certain-teed Products Corporation to intervene 
in Docket No. 17,208—Oklahoma Sash & Door Co. 
et al. vs. Atchison, Topeka & Santa Fe Railway 
Co. et al. 

A similar order permits the Potlatch Lumber 
Co. to intervene in Docket No. 17,076—Pacific 
States Lumber Co. et al. vs. Great Northern Rail- 
way Co. et al. 


Second Highest Week’s Loading 


WASHINGTON, D. C., Oct. 7.—Loading of rev- 
enue freight for this season of the year con- 
tinues to be well in excess of any corresponding 
period on record, according to reports filed to- 
day by the carriers. 

The total for the week of Sept. 26 was 1,120,- 
645 cars, the second highest week’s loading 
this year, being only 3,791 cars behind the week 
of Aug. 29, this year, which marked the peak 
loading so far this year and also the high record 
for all time. This makes the tenth consecutive 
week that freight loadings have exceeded the 
million car mark. 

Compared with the previous week this year, 
the total*for the week of Sept. 26 was an in- 
crease of 22,217 cars, increases being reported 
in the total loading of all commodities except 
ore. It also was an increase of 32,691 cars over 
the corresponding week in 1924 and 23,152 cars 
over the same period in 1923, and exceeds by 
a wide margin the corresponding weeks in 1920, 
1921 and 1922. 

Coal loading totaled 178,463 cars, an increase 
of 6,862 cars over the week before, but 15,737 
cars under the same week last year. Compared 
with the same week in 1923, it also was a de- 
crease of 22,492 cars. 

Grain and grain products loading amounted 
to 55,199 cars, 1,158 cars above the week before 
but 14,111 cars under the same week last year. 
It was, however, an increase of 4,314 cars above 
the same week in 1923. In the western dis- 
tricts alone, grain and grain products loading 
totaled 37,708 cars, a decrease of 13,419 cars 
under the corresponding week last year. 

Forest products loading totaled 72,100 cars, 
1,700 cars above the week before and 3,446 cars 
above the same week last year. It was, how- 
ever, a decrease of 3,397 cars below the same 
week two years ago. 


"SEER EEBEEaAR: 


Southern Hardwood Traffic Activities 


MEMPHIS, TENN., Oct. 7.—A reduction of 3% 
cents a hundred pounds in the ecarload rate on 
walnut and mahogany veneer from Chicago to St. 
Louis, via the Chicago, Burlington & Quincy rail- 
road, is announced by the Southern Hardwood 
Traffic Association. The new rate is 24 cents. 
W. E. Wherity, Chicago district manager, was in- 
strumental in obtaining this rate, and he is now 
working with other lines in order to obtain reduc- 
tions to other Ohio River points and to Carolina 
and Virginia territory. 

Announcement is made by J. H. Townshend, sec- 
retary-manager of the Southern Hardwood Traffic 
Association, that the Southern Pacific lines have 
reduced their minimum weight on export and coast- 
wise traffic to New Orleans from 50,000 to 30,000 
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pounds. This new arrangement was the result of 
the work of George Schaad, district manager of 
the association at New Orleans. 

A reduced rate of 1814 cents a hundred pounds 
on lumber from points on the Frisco railroad, east 
of Memphis, to Mobile, Gulfport, and New Orleans, 
jg announced by the Southern Hardwood Traffic 
Association. The new rate is effective Oct. 16, 
1925, on traffic for export or coastwise movement. 


Hearing Set for Transit Privilege 


AUSTIN, TEX., Oct. 5.—The Texas railroad com- 
mission has called a hearing for Oct. 13 on the 
application of the St. Louis Southwestern Railway 
Co. of Texas, for an order fixing a charge of $6.30 
a car for stopover for planing or dressing of lum- 
per in transit. A schedule of charges varying from 
$7.20 a car for 15 miles, up to $14 over 45 miles 
for backhauls involved in the planing or storing in 
transit privilege, is also proposed. 


Railway Equipment and Supplies 


In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as 
follows: 

INQUIRIES—Montour Railroad, 500 hopper cars, 
55 tons capacity; New York Central, 3,000 box 
ears; Cerro De Pasco Copper Co., 40 ore cars, 40 
tons’ capacity; Equitable Equipment Co., New 
Orleans, La., 50 flat cars for export. 

OrpeRS—Baltimore & Ohio, 1,000 all steel box 
cars, With Bethlehem Steel Co., and 500 all steel 
pox cars, with Standard Steel Car Co.; Armour 
& Co.. 300 steel underframes for refrigerator cars, 
with Bettendorf Co.; Chesapeake & Ohio, 100 steel 
underframe caboose cars, wtih Standard Tank 
Car Co. 








NOTES FROM WASHINGTON 











Lumber Supply and Demand Survey 


WASHINGTON, D. C., Oct. 5.—One of the most 
important and far-reaching proposals that have 
been made in an effort to secure more definite 
information in relation to the economics of lum- 
ber supply and demand, was a suggestion sub- 
mitted at the annual meeting of the National 
Lumber Manufacturers’ Association in Chi- 
cago, last April, to institute a periodic lumber 
supply and demand survey. The matter is now 
under consideration by the board of directors 
of the National Lumber Manufacturers’ Asso- 
ciation and contemplates that the members of 
the economics and trade extension committees 
would be likewise members of the proposed 
lumber survey committee. 

No final conclusion has as yet been reached, 
the matter being now in the hands of the chair- 
men of these two committees, respectively. 

A meeting of the National board of directors 
will be held in Jacksonville, Fla., on Dec. 7 
and 8. If the plan for a lumber survey com- 
mittee is completed in sufficient time prior to 
that time, it is likely that a meeting of the 
lumber survey committee, including as indi- 
cated the members of the trade extension and 
economics committees, will be called for the 
first of these two days, namely, Dec. 7. 

This preliminary announcement is made so 
that the members of these committees, so far 
as practicable, may keep this date available for 
this purpose. 


The third tentative draft of ‘‘Standard 
Specifications for Timber Highway Bridges,’’ 
prepared by the subcommittee on bridges and 
structures of the American Association of 
State Highway Officials for discussion at a 
meeting to be held in Detroit Nov. 15-17, con- 
tains the following under grading rules for 
lumber and timber: 

Yard lumber and structural timber shall be 
graded in accordance with grading rules adopted 
by the regional associations of lumber manufac- 
turers, conforming to the basic provisions of Amer- 
ican Lumber Standards. 

Lumber ordered in multiple lengths shall be 
graded after having been cut to length. 

This is one more step forward in securing 
the adoption of American Lumber Standards. 


_Mr. Harriman, of the bureau of standards, 
vice chairman of the Federal specifications 
board, and H. 8S. Betts, of the Forest Service, 
chairman of the lumber committee of the 


board, this week at a luncheon with Dudley 
F. Holtman, construction engineer of the Na- 
tional Lumber Manufacturers’ Association, 
discussed the adviSability of coming out flat- 
footedly in favor of the adoption of Amer- 
ican Lumber Standards. Mr. Betts is draft- 
ing a statement for consideration of members 
of the lumber committee. If approved by 
them it will in turn go to the board members 
for consideration and comment, and if found 
advisable in due time will be formally 
adopted for all Government departments and 
branches. 


SA BEERBRBLBEBBABAZAAAR: 


Study of Northern Lumbering Costs 


MINNEAPOLIS, MINN., Oct. 6.—A study to de- 
termine the size of standing timber at which 
logging operations become unprofitable, due to 
the greater amount of labor necessary per 1,000 
board feet of lumber, and the smaller percen- 
tage of high grade lumber obtainable from 
small trees, is now being conducted in the 
Upper Peninsula of Michigan and in northern 
Wisconsin as a joint operation of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, the Lake States Forest Experiment Sta- 
tion and the Forest Products Laboratory. 


In the field work stop watches are being held 
on the operations of felling, limbing and buck- 
ing, swamping and skidding, and loading. The 
trees are measured, also, so that the amount of 
labor, converted into dollars and cents, that 
goes into the handling of each tree is known. 


In the mill stop watches will again be used 
to time the various operations and those in 
charge also will make a determination of the 
amounts of various grades of lumber obtained 
from the trees, both large and small, the pur- 
pose being to find exactly how much time it 
takes to saw up a given amount of lumber from 
logs of one size and of another. 

Experiments have been completed at the 
Thunder Lake Lumber Co., Rhinelander, Wis., 
and the Cleveland Cliffs Iron Co., Munising, 
Mich. The investigators are now at Chassell, 
Mich., working at the plant of the Worcester 
Lumber Co., and one more plant will be visited. 

The timber is being handled in three groups 
and separate data kept, these being hemlock, 
birch, and maple; all other trees being classed 
with the last named. Each mill is contributing 
$200 to the project, other costs being borne by 
the codperating Federal agencies, according to 
Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station. 

**Tf it does not pay to cut the forest clean, 
leaving slashings and inviting fire, then selec- 
tive logging or removal of only the trees that 
it pays to cut becomes the wise practice to fol- 
low for purposes either of logging profits or 
silviculture,’’ said Dr. Zon. ‘‘Under selective 
logging the forest, being only partially cut, is 
not destroyed. There is less slashing and the 
cut-over forest is safer from fire. Upon the 
study of the comparative logging of small and 
large trees depends the decision whether the 
forests of the Upper Peninsula are to go the 
way the forests of the Lower Peninsula of Mich- 
igan have already gone, or are to be saved as a 
basis for the permanent maintenance of the 
lumber industry, safeguarding lakes and streams 
and preserving the recreational value of the 
territory.’’ 

In the woods operations five men have been 
employed. In the mill stage nine men will be 
used, so that a record of the boards sawed out 
of the special logs may be obtained without 
interrupting the work of the mill. 


PAB BBBBAEBAAEBAAEZASB: 


ONE LONE LOG is causing a great deal of trou- 
ble on Coos Bay, Ore. The county court needed 
information upon which to base plans for thé 
new $300,000 bridge between Marshfield and 
Eastside and ordered Klockars, Anderson & 
Matson to drive a test pile. The pile was driven 
until it would go no farther and then left in 
the channel. The Government ordered it out 
and the firm which drove it can not pull it. The 
Government will not allow blasting and so the 
pile is standing, though ordered removed. 
Since there is 30 feet of water at the place the 
problem is considered a deep one. 
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Quick Delivery 
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Bartholomew is located on the tracks of the 
Chicago Junction Ry., connecting with trunk lines 
to all parts of the country. Quick action on guar- 
anteed stock, any quantity. 


Save Money on Mixed Car Shipments 


of %” oak flooring, all widths and grades of oak or 
maple flooring, oak and gum mouldings, oak lum- 
ber, kiln dried, rough or dressed, Ceda’line, 


Wire, our expense, fur prices, delivered anywhere, 
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CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 
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TIMBER rederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whit Bank Bidg. 
Pane Main 2479 & NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 
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CI PITTSBURGA Co 


Babcock Lumber Co. 


PITTSBURGH, PA. , 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 





FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH. PA. 


Konnarock, Va 











North Carolina Pine and 
West Virginia Hardwood 





: CASING 
Kiln Dried, Well Manu- M 
lemaied. High eg BASE AND 
Capacity, 250,000 Feet MOULDINGS 
Per Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 




















Sash and door mills in the Minneapolis-St. Paul 
(Minn.) territory today are awaiting the first real 
touch of cold weather to give a stimulating influ- 


ence to their business. 3usiness in the last week 
has been satisfactory when compared with the 
preceding two weeks but the fall tide has not yet 
come in. In the city, building has been under- 
taken but it is not far enough advanced to be 
felt by the sash and door mills. In the rural dis- 
tricts the farmers have been slow in completing 
their fall work. Cold weather, marking an end 
to an unusually mild September, will bring a rush 
for storm sash and doors, in the opinion of sash 
and door men. The mills here are prepared to 
meet this demand, 

Kansas City (Mo.) plants report that demand 
locally is holding up better than usual at this 
time of the year, and that country demand is fair. 
However, there has been some further decline in 
the volume of orders for millwork and prices are 
not being so well held. Prices on standard items 
in sash and doors are weak, 

There is a fairly good demand for millwork of 
all kinds including doors and sash in Columbus 
and central Ohio territory. Mills are operating 
to about three-fourths of capacity and many have 
considerable business booked ahead. suilding op- 
erations continue brisk and this has its effect on 
the demand for millwork. Prices are not satis- 
factory, however, as there is considerable cutting. 

The door and millwork trade at Buffalo, N. Y. 
is fair and about the same as last month. New 
business is not being placed in any large amount 
and the mills do not look for any exceptional 
trade to develop in the near future. Much of the 
work turned out is for suburban sections, where 
more building is being done than in the city itself. 

Baltimore (Md.) sash and door men are still find- 
ing enough business to keep going, with much 
special work coming out and with the prospects 
for a good fall and winter business on the whole 
promising. Some slowing up in the activity among 
the builders appears to be taking place,. but the 
drop in the estimated cost of construction for 
which building permits were applied and issued 
seems to be hardly more than seasonal. Competi- 
tion continues quite active and profits are in 
many instances scaled to narrow proportions. 

There is increasing activity in window glass 
production, according to trade authorities, which, 
however, report demand somewhat slower last 
week than during the previous week, as well as 
being below the average for the last two months, 
and lower than usual at this season of the year. 
Producers, however, attach little significance to 
the situation, believing that it is only temporary, 
this belief being based on the fact that requests 
for prompt shipment are still as urgent as at any 
time recently. Stocks of window glass, as regards 
the popular sizes and better qualities, are reported 
small, and the inference is that some time will 
elapse before manufacturers will be in position to 
supply the more generally called for sizes and 
qualities as promptly as the buyers usually wish. 


Give This to Your Estimator 


The Eastern Millwork Bureau, New York, last 
week sent out to its membership the following list, 
with the suggestion that in preparing estimates it 
might be advisable for the estimator to check it 
over to make certain that no small items have been 
overlooked in preparing the bid: 


1 Plank frames, pntd. 29 Lattice strips 
2 Box frames, painted 30 Ventilator fr. & fill 
3 Wood frames, pntd. 31 Columns 
4 Door frames, pntd. 32 Pilasters 
5 Cornices, plain den- 33 Corner pilasters 
tils 34 Ball top posts 
6 Verge rafters 35 Porch and balcony 
7 Barge bds. & midgs. newels 
8S Half timber work 36 Top rail stk., detail 
9 Water table 37 Bottom rail stk., det. 
10 Belts 38 Balustrade in K.D. 
11 Rafter ends 39 Balusters, square, 
12 Pergola rafters and turned 
peams 40 Sash, open, glazed 
13 Pergola rafter strips 41 Iron wts. and cord 
14 Cornice ceilings 42 Sash transom, open, 
15 Cornice brackets glazed 
16 Ridge boards 3 Blinds and hdwr. 
17 Corner bds. & Q.R. 44 Shutters and hdwr. 
18 Skirting board 5 Store front in K.D. 
19 Ceiling moulding 46 Store front sash 
20 Porch steps 47 Plate glass set 
21 Porch risers 48 Plate glass not set 
22 Porch strings 49 No plate glass 
23 Porch cove mldg. 50 Bulkhead fr. & sash 
24 Porch brackets 51 Store front brackets 
25 Cap rail and mldgs. 52 Store front cornice 
26 Buttress cap and 53 Clothes posts 
moldings 54 Flower boxes 
27 Cellar door ceiling 55 Flower box brkts. 


28 Lattice frame matrl. 56 Bay window brkts. 


57 Doors, paneled 83 Seat ends 
58 Doors, open, glazed 84 Drain boards 
59 Door trans., open, 85 Colonades 

glaz. 86 Med. closets & mir, 
60 Inside door jambs 87 Linen closets 
61 Door trim 88 Wardrobes 
62 Window trim 89 Dressers, open, 
63 Window jambs glazed 
64 Panel backs 90 China closets, open, 
65 Base and mldg. glazed 
66 Picture mldg. 91 -Bookeases, open, 
67 Chair rail glazed 
68 Beam clg. & mldg. 92 Mantels 
69 Wood cornice and 93 Mantel shelf and 

mldg. brackets 
70 Plate shelf & mldg. 94 Consols 
71 Plate shelf brkts. 95 D. W. doors & trim 
72 Skeleton wainscot’g 96 D. W. jambs 
73 Panel wainscoting 97 Leaded glass 
74 Clg. — 98 Storm sash 

» YE 99 Glass enclosure 
= ‘ee : 
% —— cap and 100 W. C. doors and fr. 
dg. i 

76 Shelving 101 W. C. part. cap and 
77 Shelf cleats 5 moe. 
78 Hook strips 102 Trim sides put to 
79 Closet poles & skts. gether 
80 Hearth border 103 Trim caps put to 
81 Angle guards gether 


82 Seats risers, plain 104 Stools and aprons 
paneled returned 
From time to time, as special items develop, 
make notations accordingly on this list. 


("SAE REBERAAEe 


Program For Georgia Quarterly 


ATLANTA, GaA., Oct. 6.—The first quarterly 
meeting of the Georgia Retail Lumber & Millwork 
Association will be held Wednesday, Oct. 21, at 
Macon, Ga., according to announcement just issued 
by Secretary-treasurer W. B. Willingham, jr., from 
the association’s office in this city. The meeting 
will be held at the Idle Hour Club, the morning 
being devoted to a business session, with a golf 
tournament in the afternoon. O. P. Willingham, 
jr., chairman of the golf committee, says that 
several appropriate prizes will be competed for, 
and he is looking forward to quite a number of 
the members and guests participating. 

This is the first quarterly meeting since this 
association was organized, and President H. J. 
West, as well as the other officers and directors, 
is especially desirous that as many members as 
possible shall be in attendance. 

In addition to the transaction of various busi- 
ness matters, there will be several brief addresses, 
as follgws: ‘Why I Am a Member of This Asso- 
ciation,” by E. Darden Borders; “Know Your 
Costs,” by C. H. Dudley; “Our Competitor,” by 
Henry . Washington; ‘Importance of Monthly 
Meetings in Each Director's District,” by T. M. 
Willingham, 

There will be a luncheon, featured by an address 
by R. L. MeKinney, of the Macon Telegraph, after 
which the golf tournament will be on. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. H. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 


1,553,672. Saw. Adrian G. de Northall, Los An- 
geles, Calif., assigned to A. G. de Northall (Inc.). 


1,553,996. Safety saw guard. Joseph Federer, She- 
boygan, Wis. 
1,554,096. Means for operating hand saws. Carl Jen- 


sen, Chicago. 

1,554,424. Stump router. 
dianapolis, Ind. 

1,555,045. sox and method of making the same. 
Harrison B. Walter, Chicago, assignor to Chicago Mill 
& Lumber Co., same place. 

1,555,090. Work support. Don P. Wickersham, Ur- 
bana, Ohio, assignor to Urbana Egg Case Co., same 
place. 

1,555,181. Log raft and towing bridle therefor. 
James ©. Brownfield, Seattle, Wash. 

1,555,188. Wirebound box blank machine. Sdward 
Craig, St. Joseph, Mich., assignor to Saranac Automatic 
Machine Corporation, Benton Harbor, Mich, 

1,555,189. Method and apparatus for making wire- 
bound boxes. Edward Craig, St. Joseph, Mich., assignor 
to Saranac Automatic Machine Corporation, Benton 
Harbor, Mich. 


William A. Dungan, In- 


(SAREE ABAEEAAAZAS 


TIMBER LAND SALES 


BIRMINGHAM, ALA., Oct. 5.—R. F. Odom & Son, 
of Millport, Ala., have purchased a tract of timber 
land in Pickens County, Alabama, near Delma, 
from the Columbus Lumber Co. Several million 
feet of pine and hardwood timber are involved in 
this deal. Odom & Son will install sawmills 0? 
the tract and commence cutting the timber into 
lumber within the next few weeks. 
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Romance 


We’re always looking for romance 
Across some other fellow’s fence; 
We wish we only had the chance 
That other men experience, 
The chance to do some mighty thing, 
Some deed of which the poets sing, 
To serve mankind some splendid way, 
The way that other mortals may. 


I know no beauty like a home, 
I know no deed as fine as this: 

To build a roof for those who roam. 
Romance? I fear we often miss 

The splendor of a simple light 

That makes some little window bright 
And leads mankind forevermore 
At even to his waiting door. 


I think that even heroes tire 
At times of doing mighty deeds, 
When just a house and just a fire 
Are all a hero wants or needs. 
I think that genius, though it paints 
Mountains and fields, and even saints, 
Some little house will oft recall 
And think it loveliest of all. 


Romance? It’s piled in every pile, 
In every alley you will find 
Something to make you sing and smile, 
Something to say that fate was kind 
That gave your hands this task to do: 
To take the tree and bend it to 
The needs of man, to build for him 
A glory when all glories dim. 


Buffalo and Beaumont 

The Buffalo Lumber Dealers’ Association 
will meet at Buffalo next Wednesday, October 
14, and the East Texas Mill Managers’ Asso- 
ciation will meet next Saturday, Oct. 17, at 
Beaumont. We hope that you will be there. 
That is, if you are a lumber dealer in Buffalo, 
we hope that you will be at the Buffalo meet 
ing, and, if you are an East Texas mill man- 
ager, we trust that you will be in the town 
that Ben Woodhead made famous. Person- 
ally, we feel a good deal like the man who 
was asked whether he wanted to go to heaven 
or some other place and who replied that he 
didn’t care which, he had friends in both 
places. 

3ut what we have been really thinking is 
this: What a wonderful thing it would be if 
the mill managers of East Texas could only 
meet in Buffalo and the lumber dealers of 
Buffalo in Beaumont! Buffalo and Beaumont 
are a long way apart, but not any farther 
apart than we have known mill managers and 
yard managers to be on occasion. Perhaps if 
the mill managers could only meet in Buffalo, 
and possibly meet some of the Buffalo trade, 
and if the Buffalo dealers could only meet in 
Beaumont, and see what a mill manager has 
to contend with, they would be closer together 
instead of farther apart. 

We remember, and we may have spoken 
about it before (we are getting old enough so 
that we repeat ourself to the same people), 
anyway, we recall that when we were a boy 
in the good old days when a political eam- 
paign was fought out with parades instead 
of by radio, we had the boyish thought that 
it was futile and foolish for the Democrats 
to hold a meeting and listen to a Democratic 
speaker, and for some Republican orator to 
orate at some Republican rally. It occurred 
to us that, if they really wanted to learn 
anything, the Republicans ought to invite 
some Democrat to address them, and vice 
versa. 

Because all the Republican orator did was 
to tell the Republicans that the Republicans 
were all right, and all the Democratic orator 
did was to tell the Democrats that the Repub- 





licans were all wrong. What the Republicans 
needed was someone to talk to them about 
something beside the Republican party, and 
that was what the Democrats needed, too. 

A lot of good will come out of the meetings 


at Buffalo and Beaumont; and yet I wish 
some Buffalo man were going to be at Beau- 
mont and some Beaumont man at Buffalo. 


The Farmers po Pealing Better 


That prosperity has returned to the farmers 
of Iowa we think is evidenced by the fact 
that a Davenport, Iowa, lumberman has just 
had his dining-room enlarged 21 inches. Of 
course, he is a lumberman and not a farmer; 
but out in Iowa, and elsewhere, it depends a 
good deal on the farmer whether we need 
larger dining rooms or not. There was a spell 
there awhile back when no lumberman got a 
meal that crowded him back against the wall. 
We are mighty glad that Mr. Mueller has 
found his dining-room too small. 

We have seen other evidences that the 
farmer is feeling better. He is buying har- 
vesting machinery and tractors, the old har- 


vester having rotted and the old tractor 
rusted. A rainy season may be good for a 


farmer’s crops, but it is certainly hard on his 
machinery. We are glad to see that he is re- 
placing it, and we even hope that sometime 
he will be so prosperous that he can afford to 
put a shed over it. 

We remember onetime we were watching a 
binder working on a farmer’s place, and he 
turned to us and said: ‘‘It’s a wonderful 
machine, isn’t it? It just seems to have 
human intelligence! ’’ 

*‘Oh, I wouldn’t say that,’’? we replied. 
‘*T was past this place last spring and I no- 
ticed the darned thing didn’t even have 
enough sense to come in out of the rain.’’ 


We See b’ the Papers 
is wet again. 
the crab. 


Russia 
much like 


Russia progresses 


Collegiate flivvers are like prize-fighters: 
the worse they look the better they are. 

After all, the word that causes most of the 
marital trouble isn’t ‘‘obey,’’ but ‘‘my.’’ 

The experts say that Col. Mitchell is a 
visionary. That is what the experts said 
about Columbus. 

President Coolidge found the crops good all 
the way to Omaha. And a good crop has 
elected more than one Republican president. 

Savings in Chicago banks fell off $17,336,- 
000 between June and September. We some- 
times wonder if a vacation does a man that 
much good. ; 

Three thousand film actors in Vienna have 
protested to their government against the im- 
portation of films from the United States. We 
admit that they are pretty bad. 

A Chieago bank teller cashed an $1,100 
check for a woman who smiled at him. And 
now they have gone and locked her up for 
merely doing what all the optimists tell us 
to do. 

The Interstate Commerce Commission is 
about to decide that another railroad between 
Pittsburgh and New York is not necessary. 
There are enough tired business men going to 
New York already. 

But the interesting thing in the above an- 
nouncement is not that the Interstate Com- 
merce Commission has decided thus and so, 
but that the Interstate Commerce Commission 
has decided something. 

We just can’t help but think a whole lot 
more of those scientists who have just dis- 
covered the ruins of the Old Testament tem- 
ple of Ashtaroth than of these other scien- 
tists who have discovered that we have the 
remnant of a tail. 
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We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN.  JLumber Co. 


Try 
Us 


























A Brand to 


Tie to“ 


Peerless 


ROCK MAPLE, BEECH 
AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage,] 


Gladstone, Mich. & Lumber Company 
Chicago Offices: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock ,Hardwood 


Lumber, Lath and Shingles 











Northern Forest Products 











- Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Srocaiiee. in Mixed Cars of WHITE PINE and 
BASSW D Lumber, Siding, Ceiling, Flooring, 
Sash, een Blinds, Window “a Mouldings 
and Box Shooks from SAGIN 
Western White Pine and poset White 


Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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A Better Selling 
Oak Flooring— 
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i Dixie Brand Oak Flooring doesn’t 
4 contain the real short lengths that 
A most Oak floorings do. We have 
1 special market that takes all our 
fj ~= real short lengths and two feet is the 
i we Select, 
F No. 2 Com, for our 
i Our dealers find this 
It speeds up 
i looking 
: Write for samples and prices. 
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shortest bundle make in 
No. 1 Com. and 
regular trade. 

a big sales advantage. 
laying and makes a better 
floor. 


When you buy our Oak, 
um, h, Im and 
Cottonwood lumber, you 
get the full product of 
the log in each grade. 
Nothing picked out. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 
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Send for your copy of our 


“Delivered Price List” 


The most popular handy price book ever issued. 
Prices on all Bruce items are quoted delivered 
your city. Saves figuring freight, and avoids 
mistakes. Write us for your free copy. 











E. L. BRUCE COMPANY 


Manufacturers 
Memphis, 4 it Tennessee 
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Solving Complicated Delivery Problem 


A young and earnest student of transportation 
and haulage once asked H. C. Fruehauf, president 
of the Trailer Manufacturers’ Association of Amer- 
ica, where he could pick up the largest amount of 
practical knowledge in the shortest time. Mr. 
Fruehauf, whose experience has brought him into 
contact with every type of large industry using 
automotive equipment, advised the neophyte, with- 
out hesitation, to spend a few days in a busy lum- 
ber yard. Said he, “You'll find more delivery prob- 
lems there every hour than most businesses have to 
solve all day.” 

On account of the great bulk of the merchandise 
he handles, and the difficulty in standardizing 
loads, the lumber dealer, in all probability, gives 
more thought to delivery 


cheaply with a single power 
In this instance, however, the need for capacity 
was complicated by the necessity for mobility, 
Short hauls had to be accommodated as well as 
long hauls. 


unit than with two, 


Trailer-tractor Unit Proves Its Worth 


After considering all these conditions, 
pany purchased fourteen 10-ton Fruehauf semi- 
trailers and eight tractors. The latter were of 
two kinds—-three being 5-ton trucks. During the 
eighteen months these units have been in constant 
operation they have met the capacity requirement, 
For the sake of comparison, note that the capacity 
of the tractors (assuming that they were trucks, 


the com- 





equipment than any other 
merchant. This is the rea- 
son why there is no better 
place to go for a prac- 
tical demonstration of the 
latest and best haulage 
methods than an _ up-to- 
date lumber yard. The 
writer’s special purpose in 
studying the methods em- 
ployed at such an estab- 
lishment was to watch 
the performance of trac- 
tor-trailer equipments. He 
made his observations at 
the plant of the Metropol- 
itan Lumber Co., of New- 
ark, N. J., because this 
company had in operation 
just such a fleet, and also 
because the nature of its 
business called for an un- 














usual variety of deliveries 
in point of both distance 
and loads. 

The Metropolitan com- 
pany investigated the transportation problem _ be- 
fore it made its first purchase of delivery equip- 
ment, about a year and a half ago. The type of 
work required of its delivery system was varied in 
all respects. Lumber had to be carried locally and 
over long distances—and usually only one way. 
The radius of activity was measured by the dis- 
tance from the yards to such places as Philadel- 
phia, the cities of New Jersey, and towns all over 
Long Island—distances varying from three to one 
hundred and fifty miles. 

The first requirement, of course, was a motor 
unit that would carry a heavy load of lumber. 
(Naturally, it was desirable that the haul should 
be made as economically as possible.) Also, the 
unit had to be serviceable over long and short dis- 
tances. The company was not in a position to reg- 
ulate routes. Sometimes lumber would be taken to 
nearby buyers and sometimes to distant points. 
Sometimes it would be taken in a single load, and 
sometimes in several loads. A variety of traffic 
conditions would be encountered. The highway 
might be city pavement or it might be State roads. 
The route might be level or it might be hilly. And 
what the weather conditions might be, only the 
weather man could even estimate. 

These difficulties had to be met by the right 
transportation unit. 

Experience has proved, in every form of trans- 
portation, that it is cheaper to move freight in 
large quantities than in small lots. The Metropoli- 
tan Lumber Co., for example, has carried loads as 
great as twenty-two tons. It is obvious too that 
five, ten, or twenty tons can be carried more 


Tractor moving one semitrailer while another is being loaded from car on 


freight siding 


and that their maximum capacity would be twice 
their rated capacity) could have been only six or 
ten tons. In other words, the value of the motive 
power ws tractor was more than double what its 
capacity as a truck could have been. The require- 
ment of capacity was met by the trailers easily— 
almost remarkably. 


The next question was mobility, and here again 
the problem was satisfactorily met. The whole 
story is contained in the figures of tractor-trailer 
ratio. According to the records, eight tractors 
served to keep fourteen carriers busy. 


Admittedly a tractor-trailer unit, on a long haul, 
is no better off than a truck—forgetting for the 
moment the matter of capacity and economy of 
power. There is no need of a rapid transfer of 
the power to a new load. But in the short haul, 
if the motive power can be detached during the 
time necessary for unloading and loading, it can 
be put to other uses. Idle time on the motor in- 
vestment is a factor then, and often, as a recent 
survey shows, the attached motor spends half of 
its day in idleness due to loading and unloading. 
In other words, half the day of the motor and its 
driver is wasted and should go on the books as a@ 
loss. 

The ratio of 14 to 8, used by the Metropolitan 
Lumber Co., however, shows that the trailer can 
overcome this loss. The figures as they stand rep- 
resent a ratio of almost 2 to 1. When the fact is 
considered that a number of tractors and trailers, 
paired, must be in service on long hauls, the ratio 
of trailer to tractor approaches the usual short 








A line of semitrailers, specially fitted for lumber hauling, waiting for 


loads 
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paul ratio of 3 to 1. To illustrate, assume that 
seven trailers and seven tractors were in joint serv- 
ice on long hauls. Then the ratio prevailing in 
that part of the fleet that remained in short haul 
gervice at home would be 7 to 1. The figures are 
extreme, but they show the trend. The U. S. 
Trucking Corporation, for instance, operating over 
a single short route continually, used semitrailers 
and tractors in a ratio of 4 to 1. 

The trailer-tractor unit, therefore, solved the 
short haul problem too. It met the demands of ca- 
pacity and mobility. 

In the matter of economy, no comparative fig- 
ures were available, due to the fact that no other 


form of transportation was used by the Metropoli- 
tan Lumber Co. But previous investigation, where 
comparison was possible, had shown that the wear 
of a heavy load, when distributed over six wheels 
is less than when the load is distributed over four 
wheels. For example, a 10-ton load can be carried 
on a semitrailer in such a manner that its weight 
on the drive wheels, where the wear and tear are 
greatest, is no greater than a 5-ton load on a truck. 
The fuel consumption of the motive power is, of 
course, increased by the increased service. But at 
the same time a saving is made in the number of 
motor units. Eight tractors perform the work of 
fourteen or more trucks—probably more. 
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Douglas Fir Prospects in China 


WASHINGTON, D. C., Oct. 
that blows nobody good. Irregular taxation and 
prigandage are chiefly responsible for the now 
perilous condition of the Foochow (China) con- 
sular district’s chief export trade, lumber, says 
Consul Ernest B. Price in a report to the De- 
partment of Commerce. The high cost of logs 
laid down at Foochow mills, as a result of this 
double factor, was simply prohibitive as compared 
with the cost of Douglas fir lumber laid down in 
Shanghai. The prevailing overstocking of Douglas 
fr in Shanghai and Hongkong was a temporary 
additional element. The outstanding fact remains 
that the margin between native pine lumber and 
Douglas fir, which is a better wood, has now been 
wiped out. Unless conditions change the district 
is due to lose its principal export trade. Hight 
mills ceased operations during the last quarter 
and the largest plans to close out its timbering 
and milling operations during the autumn. 

A. H. Evans, assistant commercial attaché, 
Peking, sends a similar report with regard to 
Douglas fir in the Tientsin market, where it is now 
underselling Yalu lumber. Fir has sold as low as 
$45 a thousand feet, while quotations on Yalu pine 
have been $5 to $10 higher, and on Yalu red pine 


5.—It’s an ill wind 


$20 to $25 higher. Dealers in Yalu lumber in 
the Tientsin district are said to have had a 


poor business during the last year. 


CARE EAEE 


Eight Months Exports and Imports 


WASHINGTON, D. C., Oct. 6.—Exports of wood 
and its manufactures during the first eight months 
of this year were valued at $97,398,465, compared 
with $98,771,995 for the corresponding period of 
1924, a decrease of nearly $1,375,000, or 1.3 per- 
cent. 

For the eight-month period this year the value 
of wood imports totaled $78,548,029, against $71,- 
746,929 during the corresponding period of 1924, 
an increase of nearly $7,000,000. The chief items 
showing increases among imports were pulpwood, 
over $2,000,000 ; common softwood lumber, $1,450,- 


000; common hardwood lumber, $660,000; lath, 
$335,000; shingles, $760,000; mahogany logs, 


$840,000; Philippine mahogany logs and lumber, 
$275,000 and other cabinet woods, $360,000. 

Discussing the export figures, the lumber divi- 
sion, Department of Commerce, says: 

“Since the beginning of 1925 a change in the 
customs schedule has placed hewn timber with log 
export figures, whereas in 1924 hewn and sawn 
timber were combined. The following statements, 
so far as regards timber and logs, are thus approxi- 
mate only. 

“Cedar, the chief log and rough timber item, 
showed a drop of 9 percent in quantity exported. 
Hardwoods, the next largest, gained 33 percent. 
Southern pine rose 80 percent, but exports of un- 
treated southern pine fell off. The decrease of 
$1,375,000 in the eight months total value of wood 
and manufactures of wood was more than covered 
by the $6,616.000 decrease in sawn timber, of 
which $5,955,000 was in the single item of Doug- 
las fir sawn timber. Cedar timber exports showed 
a gain of a million feet in quantity, with a de- 
crease in value.” 

The number of railroad ties exported increased 
30 percent, or from 1,779,000 to 2,309,000. Mexico 
took 521,000 this year, against 429.000 in 1924; 
Canada 315,000, compared with 449,000 last year. 

An 18,000,000-foot drop in softwood lumber ex- 
ports and a 23,000,000-foot rise in hardwood lum- 
ber resulted in a net gain in lumber exports of 
but 5,000,000 feet for the eight months this year. 
Total exports of lumber for January-August, 1925, 
were 1,289,391,000 feet, of which 1,041,116,000 
feet were softwood. The decrease in quantity for 
softwoods was 2 percent, with a 1 percent increase 
In corresponding value. Hardwood exports gained 
10 percent in quantity and the same in value. The 
average export value for all softwood lumber this 
year was $37.40 a thousand feet, and for hardwood 
lumber $110 a thousand feet. 

Douglas fir total exports were down 13 percent 
for the eight months, while southern pine exports 


were up 13 percent. Exports of fir to Japan de- 


clined 57 percent and to China 30 percent. Other 
Douglas fir markets, except Canada, were up. 


Southern pine exports to Europe increased 44 per- 
cent and to Latin-America 6 percent. Cuba took 
14,000,000 feet less and Argentina 24,000,000 feet 
more than in the first eight months of 1924. West- 
ern pine, white pine, spruce and hemlock lumber 
exports all showed decreases, and cypress and red- 
wood exports increases over 1924. 

Oak exports were up 5 percent. Exports to The 
Netherlands more than doubled and Spain took an 
additional 60 percent. Other oak markets showed 
little change. Exports of all varieties of hard- 
woods increased over the same period of last year, 
the highest percentage being an increase of 50 per- 
cent for walnut and 40 percent for ash. 

Cooperage exports were up in value nearly 
$1,100,000, an increase of more than 17 percent 
over 1924. 

Box shook exports decreased in value from 
$2,875,000 to $2,608,000. Veneer and plywood in- 
creased from $1,130,000 to $1,450,000. Door ex- 
ports doubled in quantity and in value. Sash and 
blind exports more than doubled in number at a 
decrease in total value. Handle exports increased 
from about $1,500,000 to $1,675,000 in total value. 
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Russian Competition Affects Prices 


WASHINGTON, D. C., Oct. 6.—A cablegram re- 
ceived by the Department of Commerce from 
Mowatt M. Mitchell, acting commercial attaché, 
London, states that the United Kingdom market 
for softwood lumber is still badly depressed be- 
cause of continued Russian offerings at reduced 
prices, and that the market for hardwood lumber 
is dull, but hopeful. 

a 


New Brunswick Lumber Situation 


WASHINGTON, D. C., Oct. 6.—Consul Frederick 
C. Johnson reports from Fredericton that decided 
hopes are expressed by the lumbermen and firms 
interested in the lumber industry in New Bruns- 
wick that there will be a great improvement in 
conditions in the near future. The chief feature 
in connection with the expected improvement in 
the lumber trade is a reduction of $1 a thousand 
feet, equivalent to 4 cents a hundred pounds, in 
the freight rates on shipments between New Bruns- 
wick and Boston. The reduction in freight rates 
and a hoped for reduction in stumpage charges 
from $3 to $2 a thousand feet are considered as 
good prospects for improvement in the industry. 


Improvement in Liverpool Market 


WASHINGTON, D. C., Oct. 7.—The general condi- 
tion of the lumber market at Liverpool during Au- 
gust was better than for the previous two months, 
and the midsummer dullness seems to have passed 
by, according to a report from Consul Robert R. 
Patterson, Liverpool, England. 

There was a steady demand for American walnut 
logs of good quality, those of 8 to 10 feet in length 
being the ones for which there was most inquiry. 
3usiness in walnut boards and planks during the 
month was fairly quiet, but prices remained steady 
owing to light arrivals. The general outlook for 
walnut is good. 

There is a heavier demand for Douglas fir and 
deliveries from stock during August considerably 
exceeded arrivals, with resultant higher prices. It 
is reliably stated that stocks in hand are not more 
than sufficient to meet requirements. 

Arrivals of sawn southern pine at Liverpool dur- 
ing August barely balanced the amount consumed, 
and are stated not to be in excess of present re- 
quirements. The demand for both southern pine 
timber and boards and planks, continues active at 
firm prices. Stocks are moderate in both cases. 

Imports of American hardwoods at Liverpool 
during August were less heavy than in previous 
months, and it is stated that if this decrease con- 
tinues stocks will become more moderate and prices 
better. 





J 
Bringing Flooring 
Sales Your Way 


Naturally you want to get 
as many of the flooring sales 
in your town as you can. 
And we believe that Hudson 
Brand by reason of the fa- 
vorable buy it offers your 
customers will help you. 


HUDSON 
Oak Flooring 


is. well made and reliably graded. 
It makes a mighty attractive floor 
and you can’t beat it for service 
or economy. With Hudson Brand 
in stock you needn't worry about 
the sales coming your way. 





Write for samples and prices 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 
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Hardwoods 
Plain and Quartered 


OAK U- ‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


| TIMBERS — PLANKING 


MADE (MR) RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 





























Established 1847 


Foreign Forwarders, 
Customs Brokers. We 


C.B. Richard & Co. 


29 Broadway, NEW YORK handle all classes of 
- cargo, collect invoices 

Ocean Freight  Giamercia creuits 
Brokers for Exports& Imports 


Special department handling export lumber shipments 


HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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The lumber dealer who 
is looking for a good 
Longleaf Pine flooring to 
sell will find it hard to 
beat “‘Larite.”” It has a 
sales record that few other 
floorings can match. It has 
always been known for its 
splendid manufacture and 
good average lengths. Buy 
it in mixed cars with 


Southern Pine 
Yard and Shed Stock 


Let us quote you 
on a mixed Car. 


Carter - Kelley 


manninc. J wmber Co. 
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Have You Our Latest Stock List ? 


If not—drop us a line today so that you 
can takeadvantage of our‘ ‘Specials’’ in 


Long and Short Leaf Yellow Pine 
ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 


KEITH LUMBER Co. 





547-551 Keith Bldg., BEAUMONT, TEXAS ) 

















Ol 
Reliable 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























News of American Hardwood Industry 











DETROIT, MICH. 


Oct. 5.—With increased production schedules in 
practically all automobile and body plants, a 
heavier demand for hardwoods is noted, although 
little advance buying is reported. The period of 
reduced production in preparation for new models, 


particularly in the larger plants, is practically 
ended, with the result that sehedules are in most 


instances approaching record points. An improve- 
ment along similar lines is anticipated with the 
announcement of additional models at lower prices, 
and factory expansion among motor car manufac- 
turers continues as the result of the record-break- 
ing activities of recent months and the forecast for 
the future. In cars in the higher price ranges, 
new body styles requiring higher grades of hard- 
woods have been announced. 

The market in softwoods is showing weakness in 
the face of a decreased demand and larger mill 
production. Transit cars are numerous but are 
moving quite rapidly. A good demand for fir in 
upper grades is noted. The call for red cedar 
shingles is slow. 

Joseph Dallavo, of the Quarry Lumber Co., Sib- 
ley, Mich., has opened a new yard at Ecorse. 

Alton W. Grigg, of the Alton W. Grigg Lumber 
Co., has returned from a vacation trip in Canada. 

W. C. Krug, of the Sibley Lumber Co., spent sev- 
eral weeks on a vacation at Chesley, Ont. 

W. P. Ternes, of the Ternes Lumber & Coal 
Co., is enjoying a moose hunting trip in the Cana- 
dian north woods. 


BAY CITY, MICH. 


Oct. 5.—Lower Peninsula manufacturers are 
greatly encouraged over the outlook for hardwoods; 
orders and shipments have exceeded production 
during the last month, and stocks are in a very fa- 
vorable position. Hard maple stocks are practically 
normal, and in 2-inch and thicker higher grades 
are in very low supply. The total amounts on hand 
reported by these manufacturers are : No. 2 common 
and better, 30,864,000 feet; No. 3 common, 5,236,- 
000 feet; stocks sold but not shipped: No. 2 com 
mon and better, 21,089,000 feet; No. 3 common, 
2,706,000 feet. Stocks of basswood, beech and birch 
are well balanced, while there is some surplus of 
soft elm. This item has been affected by the south- 
ern soft elm to some extent but, with the reduction 
of the stocks in the South, the automobile body in- 
terests are now turning to northern elm, and sales 
have increased accordingly. Hardwood stocks have 
been reduced during the last sixty to ninety days 
due to the increased production of softwoods, and 
several mills are still cutting softwoods almost en- 
tirely. With winter approaching, the drying season 
is limited, and therefore it is predicted that the 
mills will go into the winter with dry stocks below 
normal, 

The hardwood flooring manufacturers continue to 
enjoy a very good demand for their product, and 
present orders will insure continued production to 
full capacity during the rest of the year. 


MEMPHIS, TENN. 


Oct. 5.—With hardwood sales and shipments 
running far ahead of production, an unusually 
good demand covering all items, a shortage of lum- 
ber is predicted owing to physical conditions. 
Prices practically throughout the list have begun 
to strengthen, and in fact quotations have already 


advanced. The labor shortage in the cotton pick- 
ing States has badly crippled production, and 


hardwood mills are being forced to curtail produc- 
tion at a time when they would be running night 
and day, as there is not enough labor even for 
shipping. There is a piling up of unfilled orders, 
and the Hardwood Manufacturers’ Institute report 
shows that it would take seven weeks, at .the 
usual rate of shipment, to fill those now on file. 
Present log supply is limited, as the weather 
until recently was so hot that it has been impos- 
sible to bank logs. While the supply is enough 
for current needs, it will not last long. Heavy 
rains last week have made it impossible to get 
into the low lands. Higher log prices are ex- 
pected, 

Building trades continue to buy in large volume. 
Furniture people are likewise taking good amounts, 
as these plants have ample orders on hand and 
are expecting a good winter demand. The auto- 
mobile group has returned to the market, and 
is now buying heavily, as demand for ears has 


been enormous of late, and car makers are laying: 


in stocks of raw material at present prices. Hard- 
wood flooring plants continue to buy. Interior trim 
plants are running full time, and are using much 


hardwood. Demand from other groups is well 
maintained. Export trade is showing considerable weeks, 


improvement. Orders are now being taken for 
delivery up to March, 1926. The vessel space 
through this period has been heavily booked by ex. 
porters expecting a large volume of business from 
overseas. 

Fred Hooten, of C. Noel Leigh, Liverpool, Eng. 
land, spent last week in Memphis. He predicts 
good business from the United Kingdom, and placed 
some nice orders while here. 


COLUMBUS, OHIO 


Oct. 5.--Hardwood demand is holding up ex 
ceedingly well, and quotations are maintained 
Factories making automobiles, furniture, boxes and 
musical instruments are the best buyers. Interior 
trim people are also buying briskly. Retailers find 
stocks rather low, and are replenishing them, 
There is building activity not only in Columbus 
but in the cities and towns in central Ohio. South- 
ern pine trade is rather steady, although dealers 
ure showing hesitancy in placing orders; while 
their stocks are not heavy, buying is hand to mouth. 

Fk. B. Pryor, sales manager W. M. Ritter Lumber 
Co., has returned from Toronto and other Canadian 
points, where he found a decided improvement in 
hardwood demand. Canadian furniture companirs 
ure coming into the market. 


EVANSVILLE, IND. 


Oct. 5.—-Hardwood demand in southern Indiana 
continues active. Prices on most items are rather 
firm. In dry stocks, certain items are scarce. Or- 
ders have been coming in freely and inquiries have 
been satisfactory. Quartered white oak and gum 
are among the leaders; there also is some demand 
for elm and maple, and walnut and poplar are in 
fair demand. Most wood consuming factories are 
running on good time. Furniture manufacturers 
continue to buy considerable gum. Box makers are 
busy. Many retailers are buying in broken lots to 
tuke care of fall building. Reports from rural 
communities are encouraging. 

G. T. Hall, of Petersburg, Ind., is at Patterson, 
La., inspecting his company’s veneer plant. It will 
be necessary for it to enlarge its facilities there. 


LOUISVILLE, KY. 


Oct. 5.—Heavy rains are reported to have been 
experienced in the South. The South this season 
has been many inches behind normal rainfall vol- 
ume, and there is every probability of a wet season 
that will retard logging. 

The-hardwood trade continues fairly busy, there 
being a very fair demand, and good production. 
Most business placed is for delivery between now 
and Dee. 1, not much long time business being of- 
fered, and not many concerns being willing to ac- 
cept it. The furniture and automobile lines con- 
tinue good, while movement to the planers and in- 
terior trim as well as flooring producers continues 
very active. Practically all items are showing fair 
to good movement, at steady prices. Quotations 
t.o.b. Louisville on inch stocks: Quartered white 
oak, FAS, $125@140; common, $75@85; quar- 
tered red, FAS, $105@110; common, $65 @67.50; 
plain white oak, FAS, $85@100; common, $60@ 
62.50; plain red oak, FAS, $82@90; common, $57 
@60. Poplar, FAS, $105@110; saps and selects, 
$70@75 ; common, $50@55. Walnut, FAS, $215; 
selects, $150; No. 1 common, $100; No. 2, $50. 
Quartered red gum, FAS, $92; common, $65; plain 
red, $90 and $62; quartered sap, $60 and $45; 
plain sap, $52 and $34. Chestnut, $105 and $57. 
Cottonwood, $53 and $38. Ash, $90 and $55. Bass- 
wood, $85 and $55. 


ATLANTA, GA. 


Oct. 5.—While production of hardwood in Gevr- 
gia territory has declined considerably on account 
of labor shortage, mills have good order files, with 
demand quite steady from the furniture and auto- 
motive industries and millwork plants. Furniture 
industries are still the most active buyers and the 
fall outlook is exceptionally good. This demand 
is principally for gum. There is a strong tendency 
upward in FAS plain red and plain sap. ‘The 
average for the former is $85 to $90 for the four 
dimensions, and plain sap is around $50 to $55. 
Buying by automotive and body industries in cel- 
tral western territory is an encouraging feature, 
mills reporting a number of good sized orders. 
The flooring plants, however, are not buying as 
heavily as they were two or three weeks ago, 
though sales are still fairly good. The millwork 
plants are mostly producing on a good basis and 
are fairly active buyers of hardwoods. Export 
business has been active the last three or four 
with shipments out of the southeastern 
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ports much heavier the last two weeks of Septem- 
per than they were the first two weeks, and the 
October outlook giving promise of still further 
increases. 


MILWAUKEE, WIS. 


Oct. 6.—Considerable business is being trans- 
acted in the Milwaukee district and prospects are 
pright. Lumbermen predict a larger fall business 
than there was last year. A large number of 
puilding projects have got under way during the 
last few weeks, and plans call for more, mainly 
frame houses. In outlying sections of Milwaukee 
and throughout the State, many subdivisions are 
peing opened up and new homes built on them. 
fhe prices of lumber remained unchanged last week 
and the market appears to be stabilized. No large 
contract orders are being placed by retail yards, 
put they are in the market every day. replenishing 
stocks. Rural yards have not been active buyers 
during the last week, because their trade has not 
started to take lumber. The demand for crating 
and boxing continues good. Most millwork fac- 
tories are booked to the end of the year. 


JACKSON, MISS. 


Oct. 6.—Local hardwood manufacturers report 
market conditions very satisfactory. Demand for 
all items has improved, and prices have advanced 
a little. Plain red gum seems to be exceptionally 
strong. The mills are having trouble with labor 
shortage, and are able to operate only about half 
time. Not many logs are being got out by farmers, 
as they are occupied with their cotton, but log sup- 
ply is sufficient for the mills having enough labor 
to operate. There is also a shortage of cars, and 
some mills report loss of operating time on this 
account. Export demand is picking up. 


MERRILL, WIS. 


Oct. 5.—Ne. 3 common lumber in all species is 
moving freely to the box and crating trade, ac- 
cording to central Wisconsin manufacturers. 
Flooring factories are the largest buyers of maple, 
the auto manufacturers being second in this re- 
spect. The demand for birch is very strong. 
Stocks are diminishing in maple and No. 3 soft 
elm. There is a considerable quantity of rock elm 
on hand this year, but less than there was a year 
ago. Lath prices are picking up, 32-inch selling 
at $8.25 to $3.50, mill. No. 1, 4-foot are $7.75 
@8, and No. 2, 4-foot, at $5.75@6. There is a 
large demand for cedar bolts. Many lumber manu- 
facturers expect a large demand to develop be- 
tween now and the first of the year. 


BUFFALO, N. Y. 


Oct. 5.—A barge load of Pacific coast lumber 
arrived for O’Donnell Bros., Medina, N. Y., last 
week, the first lumber to arrive by canal in fifteen 
years. The barge carried 250,000 feet of lumber, 
which was shipped from Portland, Ore., twelve 
weeks preceding its arrival. It was sent by way 
of Panama Canal to Brooklyn and transshipped 
by Hudson River and barge canal to Medina. The 
growth of this method of transportation makes it 
seem possible that all-water transportation to 
western New York points, even as far as Buffalo, 
the end of the canal, will be a common thing before 
long, 

Hurd Bros. lately received a cargo of hemlock on 
the steamer Mingoe. Lumber receipts have not 
shown any increase at this port in recent weeks, 
the total amount for September being 905,000 feet. 

The Buffalo Lumber Dealers’ Association, com- 
posed of the retail dealers of the city, last week 
endorsed the candidacy of Maurice M. Wall, who is 
running for mayor in the primaries, which will be 
held on Oct. 18. 

The John H. Mack Co. has recently established 

4 retail lumber business at 16 Foundry Street, in 
the Black Rock and Hertel Avenue section. Mr. 
Mack is a veteran member of the local lumber 
trade and was formerly at the head of the Mack 
Lumber Co., from which he retired about a year 
ago. 
Three thousand acres of valuable hardwood 
Umber land in McLean County, Pennsylvania, is 
to be cut over, starting this month. It belongs to 
Edward G. Anderson, of Johnsonburg, and Frank 
Morrison, of Warren. 

Frank T. Sullivan, head of the Sullivan-McNeil 
Lumber Co., has gone to the Ottawa district of 
Canada to look after purchases of hardwoods and 
hemlock for his company. 

: A. J. Chestnut has been spending a few days 
in Vermont, looking after the output of a mill in 
which his company is interested. 

Arnold Andrle, representative of C. W.. Bodge 
«& Co., is spending a week on a business trip to 
Montreal and northern Canada. 

Frank M. Hendricks, vice president Hendricks- 
Caskey Co., is making a business trip to the white 
pine mills in Canada. 

A party of Buffalo lumbermen 


enjoyed mus- 


kellunge fishing at Honey Harbor, Ont., for several 
days last week, and made some good catches. In 
the party were: C.®. Kelleran, Trotter-Kelleran 
Lumber Co.; W. L. Lewis, Palburn (Inc.); J. K. 
Bigger, Iroquois Door Co.; A. J. Brady, Brady 
Bros., North Tonawanda; Claude Ellis, A. E. Dew 
& Son, Canastota. A 22-pound muskellunge, the 
biggest catch of the week,, was caught by C. R. 
Kelleran. 

The will of Anthony J. Brady, lumberman, who 
died at Atlantic City on Aug. 11, was filed for pro- 
bate last week. It disposed of an estate valued at 
$100,000. One-third goes to the widow and the 
remainder is to be divided among the five sons. 

Visitors to the lumber trade last week included: 
H. R. Winton, Brunswick-Ewen Lumber Co., Chi- 
cago; S. E. Wesner, E. L. Bruce Co., Memphis. 


TORONTO, ONT. 


Oct. 5.—Retail stocks are about the same as 


they were a year ago, and considerably below 
those carried when business was normal. Whole- 


salers tell of better market conditions during July 
and August, extending pretty well into September, 
although the annual Canadian National Exhibition 
slowed things down. Wholesalers are fairly op- 
timistic in regard to fall trade. Prices, having set- 
tled down to something near and in some cases 
even below cost of production, are expected to 
remain firm during fall. Ottawa trade conditions 
have shown no change during the latter half of 
September, demand being quiet and prices steady. 
Reports from Quebec peints are to the effect that 
trade has been fairly satisfactory of late, but 
prices have been low, including little if any profit. 
A number of the northern Ontario mills are still 
operating, but most are planning to close down 
within the next week or two. ‘This year’s mill 
production will be about the same as that of 1924. 
Reports of contemplated reduction in bush opera- 
tions continue to come in. 

The new Forestry Building forms the latest of 
the Toronto University buildings to be constructed. 
The building is trimmed with Canadian birch. 

An interesting guessing contest for the identifi- 
eation of a large number of wood panels was re- 
cently held by Robert Bury & Co. (Canada) (Ltd.), 
Toronto, at the Canadian National Exhibition. 
First prize was won by H. A. Dickson, of Kilgour- 
Davenport Co. (Ltd.), Toronto. Out of sixty vari- 
eties of hardwoods Mr. Dixon named thirty-eight 
correctly. 

J. S. McKinnon, Toronto, director of Canadian 
industrial exhibits at the British Empire Exhibi- 
tion, states that the British Admiralty has decided 
to use British Columbia fir for decks of all new 
warships. 

At this week’s meeting of eastern representa- 
tives of British Columbia mills, Maj. J. R. Cos- 
grove, British Columbia lumber commissioner, who 
is leaving for England to assume new duties with 
the department of scientific and industrial re- 
search, was guest of honor. 

Two additions have recently been made to the 
Toronto inspection staff of the National Hardwood 
Lamber Association: J. B. Neilson, of Toronto, 
and E. C. Dodge, the latter being stationed at 
Huntsville, Ont. 

F. M. Hendricks, of Buffalo, and F. H. Horning, 
Ontario sales manager for the Hope Lumber Co., 
Thessalon, Ont., are on a business visit to Hope 
mills at Benny and Thessalon, Ont. Mr. Horning 
on Oct. 1 opened a new office here for the Hope 
Lumber Co. ‘This season it turned out about 
31,000,000 feet of white and red pine and spruce. 
J. S. Crane, of Buffalo, president Hope Lumber 
Co., visited Toronto recently. 

Terry-Nicholson-Cates (Ltd.), Toronto and Mon- 
treal, in conjunction with James Sheppard & Son, 
Sorel, has secured a contract for the first lot 
of timber for harbor extension at Quebec. The 
total required will be about eighteen million feet. 
Competition was keen. 

Rufus E. Dickie, Stewiacke, N. S., first vice presi- 
dent Canadian Lumbermen’s Association, accom- 
panied by Mrs. Dickie, spent a few days recently 
in Toronto, Port Dover and other Ontario points, 
on a motor trip. 

Geo. R. Hackett, vice president Robertson- 
Hackett Saw Mills (Ltd.), Vancouver, B. C., is 
making a business visit to Toronto and other east- 
ern points. 

Manley Chew, member of parliament, widely- 
known lumberman, of Midland, Ont., was tendered 
#4 unanimous nomination at the Liberal conven- 
tion for East Simcoe. 


@Gaaaenaaaaaaaaaaee: 


CHACHALACAS, near relatives of the pheas- 
ants, introduced from tropical America, seem to 
be thoroughly acclimatized and thriving on Sap- 
elo Island, Ga., and promise to become a valu- 
able addition to the game-bird list in the wooded 
sections along the Atlantic coast in the south- 
eastern States. 
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| ROUGH OR DRESSED 
Pee, MOULDINGS, LATH, 
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I Sales Agent for the Following Mills: — 
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Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


CYPRESS CO. 
In territory east of Pittsburgh. 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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| Inthe Malayo-Polynesian language means “many”. 
| When the dusky native of Borneo uses it, he prob- | 
| ably refers to his wives or his debts. 
| But when we say “* banak”’, we are speaking of our 
| satisfied customers—numbering many thousands— 
| who have been acquired through seventeen years 
| of square dealing and serving. 
Let, us demonstrate to you, too, the dependability | 
| of “LaRED” Products and “LaRED”’ Service. 
| Try us on an order for: 
| Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
| ._ Southern Hardwoods i 
Soft Texture Tidewater Tupelo | 
} Long and Short Leaf Yellow Pine 1 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
TRY OUR “‘LaRED” BRAND OF 
PREMIUM CEDAR SHINGLES 
““LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100% clear,85 bedgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 
of New Orleans 


Pera Gunes 1018-19 White Bldg., 
Seattle, Wash. 


New Orleans, La. | 
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CORINTH, MISS. 


OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 
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LONGLEAF 


Yellow Pine 


We Specialize in 


2x4 


We also make 


Gang Sawn 
4” Flooring, 


re 
Car Decking yas 
Framing and 2 x 6 
Yard Timbers S1S 2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson- Waits 


Caryville, Fla. Lumber Co. 
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Good grades— 


See Us Good milling— 


for Good values— 
Cypress | Good service— 
Lumber 
Aycock 
“i: | Holley 


Gulf Red, Fla. Lumb er Co 
B.C.@ St.A.R.R, JACKSONVILLE,FLA. 




















Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**‘Ask the Wholesaler ’’ 


The Alger- Sullivan Lumber Co. 


CENTURY. FLORIDA 























Cummer Gypress Co. ; 








Mills: Jacksonville and Sumner, Fla. 


i m LUMBER 
Cypr ess Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 








WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest 
GRAND PRIZE 


honors Panama- Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


international Exposition 
AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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News from America’s Lumber Centers 








TACOMA, WASH. 


Oct. 3.—W. M. Berry, president W. M. Berry 
Lumber Co., of Galesburg, Ill., was principal 
speaker at the regular meeting of the Tacoma 
Lumbermen’s Club last Wednesday. Mr. Berry 
stated that the lumbermen of central Illinois are 
just beginning to use fir in quantity, and pre- 
dicted that dry hemlock from the Pacific coast will 
be a large seller in four or five years. A general 
market discussion showed there has been little 
change in conditions during the week. Rail trade 
is holding up well, while demand from the Atlantic 
coast has fallen off slightly. President James. G. 
Newbegin was absent, and Vice President Frost 
Snyder presided. 

The Pacific Northwest Millwork Association will 
hold its next meeting in Tacoma, Oct. 16 and 17. 

The first of a series of industrial safety schools 
organized by the State department of labor and 
industries with the co-operation of the Associated 
Tacoma Mills, opened last Tuesday night at the 
Four L Hall here. The first class includes seventy- 
one foremen and key workers from the St. Paul & 
Tacoma Lumber Co., Wheeler, Osgood Co., and Buf- 
felen Lumber & Manufacturing Co. Other classes 
will be organized later. 

Plans for the celebration of fire prevention week 
in Tacoma are being made by a special committee 
representing the different civic organizations. Spe- 
cial attention will be paid to work in the schools. 

Confidence that the State legislature will, at the 
coming session in November, decide on a definite 
reforestation policy, and will also give the timber 
land owners some relief from taxation so that pri- 
vate interests may reforest their holdings, was ex- 
pressed by W. Lon Johnson, lieutenant governor of 
the State, who visited Tacoma this week. 

Tacoma timber owners and logging operators 
have expressed their satisfaction over the settle- 
ment of the log rate dispute between the loggers 
and the railroads, and as an immediate result most 
logging camps in the district, which have been shut 
down, are to resume operations at once. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Pacific Shipper, Europe, 4,200 doors and 
90,000 feet lumber (part cargo) ; Orator, Europe, 
9,000 doors (part cargo) ; New Britain, Atlantic 
coast, 200,000 feet (part cargo) ; Davenport, Cali- 
fornia, 75,000 feet (part cargo) ; Georgian, Atlan- 
tic coast, 500,000 feet (additional loading) ; Daisy 
Gray, California, 35,000 feet (part cargo), and 
Loch Monar, Europe, 6,300 doors, 75,000 feet lum- 
ber and a carload of panels (part cargo). Defiance 
Lumber Co., Stanwood, California, 700,000 feet 
(part cargo). Puget Sound Lumber Co., Rotarian, 
West Coast South America, 700,000 feet (additional 
loading) ; New Britain, Atlantic coast, 1,000,000 
feet (completing) ; Daisy Gray, California, 125,000 
feet (part cargo), and Munindies, Atlantic coast, 
460,000 feet (part cargo). St. Paul & Tacoma Lum- 
ber Co., New Britain, Atlantic coast, 1,000,000 feet 
(part cargo), and Commercial Traveller, Atlantic 
coast, 700,000 feet (part cargo). Milwaukee dock, 
Paris Maru, Japan, 330,000 feet (additional load- 
ing). Terminal dock, Charles H. Cramp, Atlantic 
coast, 1,300,000 feet (part cargo); Daisy Gray, 
California, 75,000 feet (part cargo), and J. L. 
Luckenbach, Atlantie coast, 1,200,000 feet (part 
eargo). Dickman Lumber Co., Mobile City, Atlantic 
coast, 600,000 feet (completing) ; Munindies, At- 
lantic coast, 375,000 feet (part cargo), and New 
Britain, Atlantic coast, 225,000 feet (part eargo). 
Balfour dock, Davenport, California, 200,000 feet 
(part cargo). Tidewater Mill Co., Celilo, Califor- 
nia, 150,000 feet (part cargo), and Daisy Gray, 
California, 100,000 feet (part cargo). Dempsey 
Lumber Co., Alvarado, California, 625,000 feet 
(part cargo). Baker dock, Caddopeak, California, 
175,000 feet (part cargo), and Missourian, Atlan- 
tic coast, 3,000,000 shingles, 175,000 feet lumber, 
2,000 doors, 60 tons box shook and 100,000 feet 
cross arms (part cargo). 

Another steamship line, which handles large 
shipments of lumber from the Pacific Northwest, 
has made terminal arrangements with the Porta- 
coma docks, and will give regular service to this 
port. This is the firm of Wallem & Co., which op- 
erates between the Pacific coast and northern Eu- 
ropean ports. 

Twenty-one dry kilns and their contents were de- 
stroyed by a fire which threatened the entire plant 
of the Pacific Box Co. early Tuesday morning. The 
loss is estimated at $60,000, part of which is cov- 
ered by insurance. President Ralph H. Shaffer an- 
nounced that the kilns will be rebuilt at once, but 
that the plant must remain idle until they are re- 
placed. . 

The Reed Mill Co., of Shelton, Wash., recently 
extended its docks and traveling crane tracks to 


provide more storage room for lumber, which, for 
the most part, is piled in sling loads on the docks, 
It is running one shift, and the output is sold for 
water shipment. 


Lee Hill, of Carlson-Hill Lumber Co. here, sayg 
two inactive mills for whose stock they are excely. 
sive sales agents, will begin cutting soon. One jg 
the Alder Creek Lumber Co. mill, which has beep 
moved to Shelton, Wash., on Puget Sound, and 
which will be on the Northern Pacific branch now 
under construction. This mill cuts 50,000 feet of 
fir daily. The other is the Carlson Lumber (Co, 
plant at Mineral, Wash., which was destroyed by 
fire May 22 and is being rebuilt and improved. The 
Carlson mill is expected to start cutting by Dee, 1 
and will saw about 50,000 feet daily. Most of its 
timber is from the select common type of log, and 
it has sufficient for a long time operation. 


A. P. Judson, of Mutual Fir Column Co., hag 
just returned from a six weeks’ trip among job- 
bers of fir columns, which took him to many of the 
larger cities of the United States. He found the 
use of columns increasing in many sections. Mr, 
Judson carried a cross section of column that 
showed the Lindermann joint and found it met 
with approval everywhere. Mr. Judson expects to 
double the capacity of his factory on round col- 
umns as soon as he can get the additional machin- 
ery built and installed. 


Both members of the firm of Rudell-Hayden Lum- 
ber Co. here have lately returned from business 
trips to the East. Mr. Hayden made an extensive 
trip which took him to many important lumber 
centers, while Mr. Rudell made a middle West tour, 
Mr. Rudell selected W. W. Vawter, Minneapolis, as 
representative in that territory. 


Ambassador Chase, of the Billings Lumber Co., 
has left for the bird hunting grounds of Whidby 
Island. His office reports the mills for which he 
sells are fairly well supplied with business, but can 
take on more orders for select common cutting. 


J. L. Deven, manager Northwestern Woodenware 
Co., left yesterday on a business trip to the East. 
Mr. Deven will be in Pittsburgh next week, and ex- 
pects to attend one or more of the world’s series 
games in that city. 

A. E. Law, manager Union Lumber Co., who has 
been absent in the East for several months, re- 
turned this week and has taken up his residence 
at the Booneville Hotel. Mr. Law spent most of 
his vacation with friends at a hunting lodge on 
Lake Michigan. 

George J. Osgood, general manager Wheeler, Os- 
good Co., returned this week from a two weeks’ 
trip to Alaska. 

Visits to the leading lumber mills of Tacoma 
were paid last Monday by A. S. Edmonds, traffic 
manager Union Pacific system, with headquarters 
at Omaha, and J. G. Woodworth of St. Paul, vice 
president of the Northern Pacific. 


C. LL. Seitz, manager China Export & Import Co., 
with headquarters at Shanghai, China, and operat- 
ing a chain of yards in that country, was a visitor 
in Tacoma this week. Mr. Seitz said that business 
conditions in China are not good, owing to the po- 
litical upheaval there. 


PORTLAND, ORE. 


Oct. 3.—While some mills may be long on certain 
items, stocks as a whole are moving fast enough to 
prevent any material accumulation. Fir mills and 
wholesalers here report a fair volume of business. 
Foreign trade is considered fair to active. Charter 
of a steamer to carry a full cargo of fir from Port- 
land to Port Pirie, Australia, was announced this 
week, and another steamer is reported engaged to 
carry a cargo of fir to South Africa. These two 
cargoes are to be dispatched by J. J. Moore & Co. 
Several vessels are here now loading lumber for 
foreign destinations. 

The Connacher Logging Co. resumed operations 
near Vernonia this week after having been idle for 
several weeks while repairing equipment damaged 
by a forest fire during the summer. 

The Hammond Lumber Co. began logging opera- 
tions in its timber on the Coweeman River during 
the week. p 

At the monthly meeting today of the Columbia 
River Loggers’ Information Bureau, it was show? 
that Oregon suffered less forest fire losses this 
summer than ever before, but the cost of fire fight 
ing ran a little above normal in some districts. 
State Forester F. A. Elliott and Manager C. C. 
Scott, of the independent county patrol organiza- 
tions, were especially mentioned as having rendered 
splendid services. J. A. Ryan, of the Nehalem Tim- 
ber & Logging Co., has been appointed to investi- 
gate, with William R. Marshall, head of the State 
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industrial accident commission, explosions of air 
tanks used in logging and sawmill operations, with 
the view of establishing a standard gage safety 
valve. 

J. E. Cool, new western sales agent for the Cen- 
tral Coal & Coke Co.’s lumber department, arrived 
here a few days ago with his family. He succeeds 
Rk. G. Affleck, who has been transferred to other 
duties. Mr. Cool has been with the company about 
eighteen months, or since it began the construction 
of its large mill at Vernonia, which is operated 
under the name of the Oregon-American Lumber Co. 


Five Japanese subjects who were driven out of 
Toledo, Ore., by a mob July 12 of this year, because 
they came there to go to work for the Pacific Spruce 
Corporation, have brought suit in the Federal court 
here for $125,000 damages against nine residents of 
Toledo that took part in the mob action. 

Russell J. Hubbard, vice president and general 
manager Winchester Bay Lumber Co., of Portland, 
with mill at Reedsport, Ore., left last week for Wash- 
ington, D. C., where he will attend a hearing on Ump- 
qua Harbor development. The Winchester Bay mill 
at Reedsport, Ore., started up a few weeks ago, after 
having been down for more than two months, while 
repairs and improvements were being made. It will 
cut spruce almost exclusively this fall and winter. 

Charles G. Atkinson, of C. G. Atkinson & Sons, 
who are exclusive selling agents for Tillamook 
Spruce Co., besides doing a general wholesale lum- 


ASTORIA, ORE. 


Oct. 3.—September cargo shipments from the 
Columbia River tétaled 66,394,400 feet, against 
59,418,858 feet for August. Astoria district mills 
for the second month in succession shipped more 
lumber than those of the Portland district. The 
dominance of foreign shipments was exceptional, 
the coastwise movement showing a decline. Coastal 
and intercoastal shipments from Portland district 
were light, but foreign business was heavy. Coast- 
wise trade from Astoria district was about average, 
while foreign and intercoastal shipments showed 
material increase. The September figures follow: 





Astoria Portland Both 
Coastwise « 81, 875,404 6,633,000 27,806,704 
Intercoastal 6,041,378 251,570 6,292,948 
VPoOreign ««.is0 10,368,419 21,926,329 32,294,748 
TOCMNe awed 87,583,501 28,810,899 66,394,400 


BELLINGHAM, WASH. 


Oct. 3.—The September cargo movement was 
larger than the August by 35 percent. Eighteen 
cargoes, totaling 15,930,000 feet of lumber and sev- 
eral million shingles, were shipped by the Bloedel 
Donovan Lumber Mills, Puget Sound Sawmills & 
Shingle Co., E. K. Wood Lumber Co. and Morrison 
Mill Co. The footage, with destinations, follows: 
California, 5,100,000 feet; Atlantic coast, 4,000,- 

000 feet ; China, 2,110,000 





Courtesy Lakeland Chamber of Commerce 


This inviting stretch of road, bordered by tropical foliage and with a 
lake shimmering ahead, is typical of Lakeland, Fla. 





feet; Hawaii, 3,100,000 
feet; Australia, 1,600,- 
000 feet. This week's 
movement was: Bloedel 
Donovan Lumber Mills, 
schooner’ Alice Cooke 
(loading), 900,000 feet, 
Hawaii; West Cahokia, 


600,000 feet of box shook, 
Australia ; Mystic, 3,000,- 
000 feet, Atlantic coast ; 
Vinita (loading), 2,000,- 
000 feet, Atlantic coast ; 
Mauna Ala, 420,000 feet, 
Honolulu; West Ison, 
610,000 feet, China; 
schooner Commodore, 1,- 
500,000 feet, Honolulu. 
Puget Sound Sawmills & 
Shingle Co., West Ison, 
500,000 feet, China; 
Charles H. Cramp, 600,- 
000 feet, Atlantic coast. 

Thirty cars of logs are 
being shipped to Belling- 
ham daily by the Puget 
Sound Sawmills & Shin- 
gle Co. Vice President J. 
G. Earles says the com- 
pany has finished falling 





ber business, left Sept. 20 for a two months’ busi- 
ness trip among eastern representatives of the firm 
and their customers. 

A. L. Raught, jr., representative of the Weyer- 
haeuser Co. at Longview, Wash., has been elected 
member of the Longview Chamber of Commerce, 

Extensive improvements are being made at the 
plant of the East Side Mill & Lumber Co. here. 
The new installation includes 800 feet of green 
sorting chain, a Portland Iron Works pony edger 
and anew Wickes gang, which will greatly increase 
the output. As an additional fire prevention meas- 
ure, the company is erecting a 100,000-gallon steel 
water tank built by the Chicago Bridge & Iron 
Works. About half of the mill’s output is sold lo- 
cally, and the rest goes east by rail. 


H. H. McLaughlin, of Shafer, McLaughlin & 
Hillier, this city, returned during the week from 
selling trips through eastern territory, as far east 
as Pittsburgh. He spent a couple of days at the 
company’s offices in South Bend, Ind. He said 
there seemed to be some signs of weakness in the 
general lumber list, but increased demand for high 
grade finish and moldings, in which trade this com- 
pany is a specialist. 

The West Oregon Lumber Co., of Linnton, a 
suburb of Portland, will not have its new planing 
mill in operation until January, according to E. D. 
Kingsley, president. Mr. Kingsley says the com- 
pany ran into some unforeseen difficulties in mak- 
ing a fill for new construction to take the place 
of the mill_destroyed by fire during summer. 


Miss J. E. Wonderly, secretary to L. A. Nelson, 
Manager department of grades and Oregon office 
West Coast Lumbermen’s Association, left Oct. 3 
for a two months’ trip, during which she expects to 
cover a large part of the United States. Her first 
stop will be Spokane. She will visit Chicago, New 
York, Washington, and will return via Florida, 
New Orleans and Los Angeles. 

H. J. Anderson, H. J. Anderson Co., this city, is 
on an automobile trip which will take him as far 
east as Salt Lake. 


in the area to be flooded 
when the Baker River backs against the Concrete 
power dam. More than 20,000,000 feet was felled, 
and all the logs will be left to be floated by the 
river, which will form a lake seven or eight miles 
long. 

Announcement was made this week by Frank N. 
Brooks, president Warnick Lumber Co., that the 
company will at once build a sawmill with a one 
shift capacity of 30,000 feet at Warnick, on the 
Milwaukee railroad. ‘The mill will replace one 
owned by the Glacier Lumber Co. and destroyed by 
fire a year ago. It will be ready for operation by 
Jan. 1. The company will draw its logs from its 
own timber stands, a few miles from the mill. Its 
logging camp is operating now. <A smaller mill 
will be built in the Maple Falls district by the 
Maple Falls Tie & Lumber Co., in which Jesse 
Knight, well known logger, is heavily interested. 

History was made in the Austin Pass country of 
the Mount Baker district this week when the first 
truckload of lumber was delivered there for the 
construction of a $250,000 hotel by the Mount 
Baker Development Co., whose stockholders include 
many Bellingham lumbermen. The highway being 
built by the Federal Government has reached the 
lodge site and is now being surfaced. 


COOS BAY, ORE. 


Oct. 3.—Logging in the Avery County white 
eedar districts was suspended for some time re- 
cently while roads were drying out. Great fleets 
of trucks are used in that territory, but rains pre- 
vent their delivering. The weather has cleared 
again and logging was resumed this week. 

The steamers Hokkoh Maru and Fukuyo Maru 
completed loading on Coos Bay and sailed north 
to finish on the Columbia River and in British Co- 
lumbia. Together they had somewhat over 4,000,- 
000 feet, mostly in white cedar logs for Japan. 
The Hakutatsu Maru and Parana are both in the 
harbor, the former to lift a lumber cargo for Japan, 
the latter to take lumber for Australia. 

The Coos Bay Lumber Co., with its three electric 
cranes, made a record this week in loading its two 


c— aLasamea 





DIMENSION 







We offer you some 
mighty good values 
in this stock for we 
specialize in 


No. 1 and 2 
SHORTLEAF 
DIMENSION 


Large and Small orders are 
Solicited. Try a car soon. 


Lathrop Lumber Co. 


LATHROP, ALA. w= 


Pine Plume > 


Lumber Co. 


MONTGOMERY, ALABAMA 











LONG LEAF 
Rift and Flat 


Flooring 
Dimension, 
Roofers 


\ QUALITY — SERVICE / 


























%”" and %" CEILING. 
4%" and %”" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














Lumber Co. 
WETUMPKA, ALABAMA 











Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3’2x6 inches, 
with cut-in indexes. 


in Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St, Chicago, Ill. 
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Cc MISSISSIPPI Co 





We Can Supply a 
Few More Dealers 


with the kind of edge and flat | 
grain flooring, finish, ceiling, 
drop siding, pattern 105 ship- 
lap and boards that build and 
hold trade. 

We're cutting finest virgin 
longleaf and have practically a 
brand new mill. Get in touch 
with us. 


Southern Pine 
Yard and Shed Stock 


Also manufacturers high quality 
Railroad and Car Material. 


BATSON & 
HATTEN 


LUMBER CO.,, Inc. 
LYMAN, MISSISSIPPI 























Southern 
Hardwoods 


Beech Poplar 
Gum Oak 
Magnolia Tupelo 
Cypress 


Richardson- 
Gardiner 


Lumber Company 
LAUREL, MISSISSIPPI 


‘ LONGLEAF P i n e | 


HEAVY PITCH 
For Export and Interior Trade 








We make shipments 
from New Orleans, 
: Gulfport, Mobile and 
RIA, Pascagoula of 


Deipmact, TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 











oe Point Howison TenMile Cedar Lake 





steamers, the Coos Bay and the F. A. Warner, put- 
ting aboard the two 4,300,000 feet of lumber in 
thirty-one hours. The Coos Bay went out with 
2,800,000 feet, and the Warner took 1,500,000 feet, 
the former for Bay Point, the latter for San Pedro. 
Packages of 2,000 feet were deposited in the holds 
intact, and the lumber is unloaded at the same 
speed. 

The Umpqua Mill & Timber Co., at Reedsport, 
is cutting railroad timbers for a spur track to be 
built to its mill from the main line of the Southern 
Pacific. It is likewise cutting for construction of 
additional dock room. It plans to open a new log- 


ging camp six miles from Reedsport on Smith 
River. 
Oct. 3.—Harry G. Tremaine, widely known 


among west Coast lumbermen, has joined the organ 
ization of the Washington Cedar & Fir Products Co., 
under Sherman L. Johnson. As buyer for the com- 
pany, Mr. Tremaine will devote special attention to 
domestic cargo business. 

W. H. Oliver, of the Seattle Cedar Lumber Manu- 
facturing Co., is rounding out his first year as 
president of the Red Cedar Shingle Manufacturers’ 
Association, and is able to point to a successful ad- 
ministration. The association has done some nota- 
ble work in the adoption of uniform grading rules, 
and the launching of a market extension campaign. 
It is probable that the election of officers for 1926 
will be held in December. 

Paul Hipke, who until recently was assistant 
sales manager of the Snoqualmie Falls Lumber Co., 
at Snoqualmie Falls, Wash., has located in Seattle 
as district representative of the Weyerhaeuser Sales 
Co., with offices in the White Building. 


SPOKANE, WASH. 


Oct. 3.—The market, if anything, is quieter than 
last week. There are comparatively few orders, 
but they do not seem easy to place because, while 
there is lots of lumber in pile, many mill stocks 
are pretty well broken. Narrow selects in Pondosa, 
and in fir and larch, are in considerable demand 
and very difficult to get, practically all of the 
Inland Empire mills being short of .this stock. 
There has been no change in list prices this week. 

The Weyerhaeuser Sales Co. announces that 
C. C. Groshon has been appointed its representa- 
tive at Watertown, S. D. Mr. Groshon is now here 
familiarizing himself with his new duties. T. H. 
Goodhue, who has been in New York City, has been 
transferred to Kansas City as representative there. 
Mr. Goodhue is here for a few days before start- 
ing out on his new territory. Mr. Goodhue will 
take the place of C. E. (Eddie) McIntyre, who goes 
to St. Louis, Mo., to succeed M. W. Williamson. 
Mr. Williamson, in turn, goes to New York, where 
he has been promoted to fill the newly created posi- 
tion of assistant district manager of the eastern 
division. 

John Humbird, vice president and general man- 
ager Victoria Lumber & Manufacturing Co., Che- 
mainus, B. C., spent several days in Spokane this 
week. Mr. Humbird states that the new mill will 
be ready for operation within the next ten days 
to two weeks. He estimates that the new plant 
will have a daily capacity of at least 250,000 feet, 
and perhaps more. 

J. W. Accola, sales manager Hallack & Howard 
Lumber Co., of Denver, Colo., accompanied by Mrs. 
Accola, spent several days here this week. Mr. 
Accola is making a trip to Inland Empire and 
Coast mills. 

David Brown, vice president Long Lake Lum- 
ber Co., left this week for a trip to Coast points. 


EVERETT, WASH. 


Oct. 3.—-The shingle market is holding steady to 
firm, with curtailment of production in process due 
to the fact that numerous operations are tempo- 
rarily shutting down. Shingle cedar is plentiful at 
$18. The fir lumber market is quiet as to offshore 
trade, soft as to California, easy as to Atlantic 
coast and steady as to the rail trade. 

Lumber carriers in Everett harbor this week in- 
clude: Caddopeak, Onondaga, Hanley, Charles H. 
Cramp, Rosalie Mahoney, Stanwood, and Daisy 
Gray. 

Philip Hingston, president and manager Hingston 
Box Co., has ordered a shutdown of ten days, dur- 
ing which he will install two cut-off saws. The 
plant is now employing thirty men, as compared 
with a force of sixty employees during the summer. 
The season has been satisfactory, a record produc- 
tion having been marked up for June as the big 
month of the year, with a total of 1,250,000 feet of 
lumber cut into shook. The plant this season has 
shipped between twenty and thirty carloads of 
spruce butter squares into Wisconsin, formerly a 
center of that kind of manufacture, and next year 
will increase the shipments to seventy-five carloads. 
Among orders now on the books is a total of ten 
cars of shook to be made into fire-cracker boxes, em- 
bracing six different sizes of spruce and hemlock, 





destined for China, and ultimately to reach destj- 
nation a thousand miles up the Yangste-Kiang, 

Ruth Psther Sievers, assistant manager of the 
Garner Shingle Co., and daughter of Mr. and Mrs, 
Ed Sievers, left Monday for Palo Alto, Calif., tg 
enter the junior class at Stanford University. An 
important part of her vacation season in Everett 
was devoted to the collection of overdue accounts at 
the shingle miil, and to the accumulation of funds 
for higher education. The boss at the mill says 
Miss Sievers certainly got the money—and took it 
with her. 

With the opening of the bird season Thursday 
morning, a party made up of John Stelling, Eq 
Lowe and Ed Sievers set out intent on Chinese 
pheasants, with assurances that they hoped to meet 
all requirements of interested friends. Each of 
these millmen is a good shot, and able to run out 
the quota in hunting the elusive “chinks.’” 


LOS ANGELES, CALIF. 


Oct. 3.—Lumber receipts at the local harbor for 
September amounted to 112,926,000 board feet, 
while for the same month last year the receipts 
totaled 92,000,000 feet. Even with this increase 
in imports, a large decrease in the amount of 
stocks on hand at the San Pedro docks is reported 
by wholesalers. This, it is pointed out, has greatly 
helped the southern California market. Wholesal- 
ers declare that there is less lumber piled on the 
docks than there has been in two years, most of the 
stock consisting of mixed small lots. Demand for 
commons has increased during the last week. 
Shingles have strengthened and orders are being 
more freely placed. 

Los Angeles business men are actively engaged 
in raising a $1,000,000 fund to advertise southern 
California throughout the nation. 


DULUTH, MINN. 


Oct. 5.-Business in northern pine is remarkably 
well maintained for the season. Sawmills are 
busy making carlot shipments of mixed lumber, 
and it is being moved to a widening territory 
over the middle West, some going to North Dakota 
points. Judging from shipments of the last few 
weeks, mill stocks will be brought down to moder 
ate proportions. Sales departments comment upon 
a continuance of active inquiry from retail yards, 
and for special lots. Prices are firm and un- 
changed, and it is thought that adjustments be- 
tween now and the first of the new year will be 
small. 

The Scott-Graff Lumber Co., Duluth, expects 
next week to make its final cargo shipment for the 
season on the 2,000,000 feet of No. 3 and better 
northern pine recently sold to go East by lake. 
Sales*for all-rail shipment have practically cleaned 
up on the company’s cut. 

Some paper mills have put out pulpwood “‘feel- 
ers,” but jobbers here are not disposed to fall in 
with a $10 a cord price for the season, the same 
as prevailed last winter. Buyers of ties intimate 
that only hardwood ties will be taken this sea- 
son, and prices of 70, 80 and 90 cents and $1 
are suggested by the railroads. Logging and 
woods products camps are now being put in. 


MINNEAPOLIS, MINN. 


Oct. 5.—-That the farmers propose to buy lumber 
is evident. Lumbermen have been aggressive and 
have emphasized the need of farm _ buildings 
through every possible channel. Leaders in the 
industry point to two facts as being responsible for 
the delay in the fall tide of business. Farmers 
were late in completing their threshing and, with 
ideal weather conditions, went directly to fall 
plowing; and there is a far-reaching movement on 
the part of farmers to place their grain in storage, 
waiting for improved prices. Retail lumbermen 
are on a hand-to-mouth basis. They are inclined 
to want orders actually on the books before they 
purchase materials. But the significant feature is 
that small lot buying has been going on with little 
or no lull, bringing the aggregate of sales to a very 
fair volume. There was a slight increase in price 
on some of the better grades of northern pine in 
the last week, and on the whole the volume of 
business was regarded as virtually normal. In the 
hardwood field the northern and southern woods 
are meeting in strenuous competition. On some 
of the woods the competitors have hammered 
prices down to get the business. Birch, however, 
was stable and in demand. 

W. A. Ellinger, secretary Northern Pine Manu- 
facturers’ Association, has returned from a trip to 
the mills, accompanied by R. Patchen, association 
inspector. Production is easing down. Some mills 


have taken off night crews and others are to close 
soon for repairs, not to reopen until after the first 
of the year, he said. 

The Mumby Lumber & Shingle Co., with head- 
quarters at Seattle, Wash., and operator of two 
large sawmils in Washington, last week opened 
branch offices in Minneapolis, to be directed by R. 











QcTO 
a 
g, Cs 
the | 
pecon 
pany 
a tri 


Oc 
Engl 
stock 
few 
caste 
sioné 
quot 
tran 
Lath 
ceda 
firm. 
the 
regu 
selli 
floor 
pein 
west 
shor 
M 
rive 
Viet 
Lun 
Co. 
ing 
brou 
shin 
The 
evel 
sche 
Pro 
7 
hea 
thei 
tow 





1925 
——< 
desti- 
1g. 

f the 
Mrs, 
fF to 
. An 
yerett 
nts at 
funds 
Says 
0k it 


rsday 
z, Ed 
linege 
meet 
ch of 
n out 


r for 
feet, 
‘eipts 
Tease 
it of 
orted 
eatly 
lega)- 
1 the 
f the 
d for 
week, 
being 


raged 
thern 


<ably 

are 
nber, 
itory 
ikota 

few 
oder 
upon 
ards, 


s be 
1 be 


pects 
r the 
etter 
lake. 
aned 


‘feel- 
1] in 
same 
mate 

s8ea- 
d $1 


and 


mber 
and 
lings 

the 
e for 
mers 
with 
fall 
it on 
rage, 
rmen 
lined 
they 
re is 
little 
very 
price 
1e in 
e of 
» the 
00ds 
some 
ered 


ever, 


anu- 
ip to 
ition 
mills 
close 
first 


Jead- 
two 
ened 





—o 





atte ane aed 


en 


QcToBER 10, 1925 


AMERICAN LUMBERMAN 


77 





s, Campbell, formerly superintendent of sales for 
the Clear Lake Lumber Co. Mr. Campbell is to 
necome superintendent of sales for the Mumby com- 
pany here. Mr. Campbell just has returned from 
4 trip to the West. 


BOSTON, MASS. 


Oct. 6.—Fall trade is opening up well in New 
England territory, building being active and retail 


stocks generally light. Prices are steady with 
few exceptions. While the recognized base for 


eastern spruce frames is $42, there are now occa- 
sional concessions. Random Canadian spruce is 
quoted just about as in late September, but some 
rransit cars have been offered at slight concessions. 
Lath are now moving somewhat sluggishly. White 
cedar shingles are barely steady, but the reds are 
frm. There is a lot of Coast fir and hemlock on 
the market and prices have become rather ir- 
regular. Southern pine flooring and partition are 
gelling pretty well at firm prices. The hardwood 
fooring market tends to improve. Full prices are 
peing obtained for Idaho white pine, but some 
western pina@s are hardly so firm as they were a 
short time ago. 

More than 7,060,000 feet of fir and hemlock ar- 
rived here last week on the Greylock and City of 
Victoria for Blanchard Lumber Co., Woodstock 
Lumber Co., Skinner & Eddy, Nettleton Lumber 
Co. and Kraus Bros. Lumber Co., this footage com- 
ing from British Columbia, and the Greylock also 
prought 984,000 feet of fir and 218,000 red cedar 
shingles from Portland, Tacoma and Anacortes. 
The cargo of the City of Victoria was the largest 
eyer received in Boston from the west Coast. Four 
schooners brought spruce from the Canadian 
Provinces. 

The Hawkins Companies (Inc.), founded and 
headed by Vernon M. Hawkins, have purchased 
their seventh yard, that of F. C. Ayer, in Charles- 
town district. 


KANSAS CITY, MO. 


Oct. 6.-—-The drift of the market appears to be 
toward a lessened demand, and a somewhat looser 
rein on prie.s for most items in yard stock. Fin- 
ish, generally, and industrial items have held their 
strength bet. r than the common grades, and there 
have been some recent advances. Flooring alone 
of the uppers shows any notable loss of strength. 
There has been a very good call for timbers: of 
various kinds for industrial and railroad purposes. 
So far as sales managers have been able to see, the 
lessening of demand is distributed proportionately 
over city and country. 

Bert Cummings, representing the McKee Lum 
yer Co., Of Quincy, Ill., has gone to Montana on 
his annual bear hunt. 


The will of the late John N. Penrod, of the 
Penrod Walnut & Veneer Co., who died last week, 
leaves an estate of about $1,500,000 in trust for 
the widow, Mrs. Jennie M. Penrod. An adopted 
grandson, John Penrod Jurden, is left $50,000 in 
trust; Mrs. Blanche Penrod Jurden, of Memphis, 
is left $100,000 in trust and she is to get the re- 
mainder after her mother’s death. 


PITTSBURGH, PA. 


Oct. 6.—Wholesale lumber dealers report in- 
quiries coming in more briskly and a slow, but 
steady, improvement in volume of business. Im- 
provement in the last ten days has been rather 
marked. The drouth in the Appalachian region has 
been broken, and some mills which had been out of 
commission on account of a lack of water are in 
position to resume. There is an apparent shortage 
in Many items of hardwoods, particularly in 5/4, 
8/4 and 8/4 white oak; 4/4 FAS hard maple, and 
5/4, 6/4 and 8/4 common and selects chestnut. 
The mills are absolutely sold out of many items 
and reduced production makes it apparent that 
there will be considerably higher prices on these. 
Red gum is active and scarce, with demand good. 
Sap gum is also active, especially in Nos. 2 and 3 
common grades, in both plain and quartered. On 
the whole, the demand for hardwoods shows more 
improvement in the last two weeks than it has for 
Some time. Prices are strong in No. 1 common and 
better southern pine, with a good demand. In the 
lower grades the demand is reported not so good, 
with prices somewhat lower than they were last 
week. Longleaf pine timber orders are very hard 
to place. Most of this stock is going overseas at 
better prices than domestic consumption affords. 
The upper grades of fir are active, with shortages 
in No. 2 clear, or- B&better 6-inch. Idaho, Pon- 
dosa and California white and sugar pines are in 
300d demand, with prices firm. Some wholesalers 
report a great searcity in all kinds of lath. Retail 
stocks in all lines of lumber are low, but they re- 
frain from buying, hoping for lower prices. Re- 
tailers report some improvement in the industrial 
demand. Inquiries from railroads indicate that 


they are again entering the market. A continued 
demand for red gum and for oak flooring is noted 
among retailers. Builders’ supply dealers report a 
continued advance in lath, due to consumers stock- 
ing up for winter. They report hemlock lath, 
which are the standard in the Pittsburgh district, 
retailing at $9.50 a thousand, and in carload lots 
at $8.25. 

L. B. Oehmichen, of the American Lumber & 
Manufacturing Co., returned the last of the week 
from New York, where he spent two weeks on 


business. 
BALTIMORE, MD. 


Oct. 5.—G. B. Jobson, of Gauley River Lumber 
Corporation, hardwood wholesaler, has gone on 
another trip to the Pacific coast, and was last 
heard from at Seattle. Mr. Jobson planned to 
visit all of the important lumbering centers from 
Washington to California. 

Among the visiting lumbermen here last week 
was M. McCorkle, of the McCorkle Lumber Co., 
of Johnson City, Tenn., who called on various 
distributers. Mr. McCorkle expressed the belief 
that a slow, but steady improvement was taking 
place in hardwoods. 


WINNIPEG, MAN. 


Oct. 5.—Trade last week was very quiet, owing 
to rain and snow throughout the western Prov- 
inces stopping threshing operations. Country re- 
tailers report very encouraging prospects for fall 
business, provided weather is favorable. There is 
a marked improvement in city business, remarkable 
at this time of year. Wholesale prices still hold 
firm, although retailers are placing very little busi- 
ness. 

William Barclay, of the United Grain Growers 
mill at Hutton, B. C., was a visitor this week. 
Most of its shipments are going into eastern Can 
ada and the United States. 

R. Westcott, sales manager McDonald Lumber 
Co., is visiting its mill at Aleza Lake, B. C., and 
intends to go on to the Coast. 

R. J. Gourley, general manager Beaver Lumber 
Co., is visiting some of its Saskatchewan yards. 

E. Compton, general manager North Star Lum- 
ber Co., Prince Albert, Sask., is leaving for Florida, 
where the company intends to open a few yards. 
A. S. Peterson, yard manager at Birch Hills, Sask., 
is taking Mr. Compton’s place. 

The B. F. Harris Lumber Co. mill has closed 
down for a week or fortnight to put in two new 


boilers. 
NEW YORK, N. Y. 


Oct. 5.—Lumber prices all along the line were 
holding firm as another week opened. Buyers seem 
much interested in the market, though some dealers 
show an inclination to go slow in purchases be- 
yond immediate needs or, at least, beyond a point 
where they will be able to dispose of a bulk of their 
stocks before snow flies. But it is only a small per- 
centage of the dealers that are showing such wari- 
ness. Most of the yards, in the suburbs especially, 
are well stocked with good assortments of lumber 
and some of them are buying right along, and best 
of all are not quibbling about the prices asked. 
Reports from the construction field are helping 
to keep the lumber market on a steady foundation. 
So great has been the volume of new construc- 
tion announced that some experts predict that 
there will be no real let-up unless the winter 
proves of unusual severity. Even then, it is said, 
builders will take advantage of every favorable 
day to press on with their contracts. 

The Boyd Lumber Co. has moved its yard from 
Brooklyn to Van Dam Street, Long Island City. 

Albert H. Osborn is engaged in constructing a 
new warehouse at his yard on the Hempstead 
Turnpike, Long Island. 

The George M. Harty Lumber & Manufacturing 
Co. has opened an office in Grand Central Ter- 
minal, in charge of George M. Harty. 


Ralph A. Brown has resigned as manager of 
the domestic department of the Southeast Lumber 
Export Co. and as secretary of the Elco Lumber 
Co. On Oct. 1 he became associated with the 
Magovern Lumber Co. (Inc.). 

J. Albert Mahlstedt, of New Rochelle, has re- 
turned home after a long stay for his health at 
Baden-Baden. Mr. Mahlstedt is said to have com- 
pletely recovered his health, which was temporarily 
shattered as a result of a nervous breakdown. 


F. E. Hoffman, president Hoffman Lumber Co., 
which operates a large plant in Columbia, S. C., 
was in New York recently on his way to Fort 
Wayne, Ind., where he is interested in several 
firms. Mr. Hoffman is executive head of the Na- 
tional Lumber Exporters’ Association. 

Roger W. Cutler, a Boston lumberman, arrived 
here recently on the Homeric after a pleasure trip 
abroad. 
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The bulk of our lum- 
ber goes to the same 
buyers year after year 
—which we believe 
proves that we are de- 
livering dependable 
values and prompt serv- 
ice. Buyers come back 
because they know 
they will get what 
they want, when they 
want it. 


Yard and Shed Stock, 
Timbers, Lath 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


usssset FAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 


























toncuear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 
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CI LOVISIANé C— 


| Band SHORTLEAF 


Sawn 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 








r— | 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 
LUMBER CO., Ltd. 


ANSLEY, LA. 

















MANUFACTURERS 


Lucas E. Moore Stave Co.,Inc. 


EXPORT DOMESTIC 


Band 

Bend Southern Hardwoods 
| Kiln Drying a Specialty 

| Sales \Ofiice: = ORLEANS, LA. Mills ; at t Mobile, Ala. | 














Manufacturers 


Short Leaf Pine and Hardwoods 





CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 





SHREVEPORT, LA. 


Oct. 5.—At southern pine mills scarcity of labor 
continues, but the cotton crop is now about 80 per- 
cent gathered. Many small mills have been closed 
down from four to six weeks, but are expected to 
open again soon. Owing to the dry weather, many 
sawmill fires have been reported, which in the ag- 
gregate have greatly diminished the small mill out- 
put. Mills have been piling very little stock, and 
the visible supply is much less than it was a month 


ago. Prices are therefore fairly firm, despite many 
efforts by buyers to effect decreases. Demand 


covers a fair assortment of items, but as a whole 
has been slow. There is a fair call for timbers and 
yard stock. Finish is very searce and firm. Oil 
field demand for 12-inch boards is slow and prices 
have declined, as have those of No. 2 dimension. 
Demand for all hardwoods is good, and their prices 


are firm. 
BIRMINGHAM, ALA. 


Oct. 5.—Practieally all mills in the longleaf re- 
gion of southern Alabama are operating full time, 
some days and nights. Owing to the movement of 
cotton, some mills in agricultural sections have had 


difficulty in getting cars. <A general drouth has 
caused an unheard of low stage of water in all 


Alabama streams, and caused a serious handicap to 
logging. At Ilartselle and other places mills have 
been forced to close. 

Considerable Alabama longleaf is being exported 
to IEXngland and other foreign countries, through 
Mobile. This is mostly heavy stuff. Alabama lum- 
ber dealers continue to enjoy a good business. 
Birmingham permits for nine months have sur- 
passed all records. Dealers generally are optimis- 
tic. Most retail yards are well stocked, but not 
overstocked. 

Improvements costing a million dollars will be 
made to the Red Valley plant of the Brown Lum- 





items. An exceptionally scarce item at most plants 
is 8-inch B&better. 

The hardwood market has not shown any de 
cided improvement, and prices and demand are 
on about same levels. FAS red gum is going 
strong, demand exceeding supply. Common oak 
takings by manufacturers of flooring continue light, 
Hickory remains weak, as there is no demand from 
wheel factories Production is about the same as 
for the last few months, and heavy shipments are 
reducing dry stocks. Labor is scarce, 


LAUREL, MISS. 


Oct. 5.—During last week there was little 
change in southern pine prices, although the mar. 
ket is fully as strong as it was, or stronger. Spe. 
cial cutting, and all upper grade items, are in con. 
siderable demand. Order files have increased ma- 
terially. The mills report active sales in farming 
sections, that will undoubtedly have a materia] 
effect on the lumber market this fall. Overseas 
trade shows little change. There is a fair volume 
of foreign business being placed, and shipments 


are fair. Local exporters are experiencing some 
trouble in finding wanted stocks, especially ip 


sawn timber. 
NORFOLK, VA. 


Oct. 5.—There has been a slight improvement in 
demand for dressed North Carolina pine. More 
sales of certain items of good rough lumber would 
have been made had the mills the stock to offer for 
quick shipment, or had they been disposed to sell 
ahead. There is little buying ahead being done, 
Mills are carrying good stocks of most items, 

Demand for 4/4 Edge No. 2 and better has been 
rather light. Buyers do not appear much interested 
in edge widths. Edge 4/4 No. 3 continues very 
quiet, but there is a better demand for good cir. 
cular sawn stock widths in mixed cars. No. 2 and 


better 4/4 stock widths in cars of mixed widths, 











Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for mar- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We’ll 
get it. 


LumBermen’s Crevit AssociATION 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 end 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 


A tractor will work where other moving vehicles can not operate. 


A Best tractor is here shown 


hauling a load of logs on a trailer through a mired road in Tennessee 





ber Co., near Moore’s Bridge 
miles from Tuscaloosa, Ala., during the next twelve 
months. Construction of a large creosoting plant 
for ties and poles and of a number of cottages for 
employees, has begun. The company has tie and 
pole timber to last fifteen years. The company’s 
old logging road, which runs from the Red Valley 
plant to Fayette, Ala., company headquarters, will 
be extended to Buhl and made a common carrier. 
The company owns valuable coal mines, which will 
soon be opened. 


WARREN, ARK. 


Oct. 5.—The 


and about eighteen 


Arkansas soft pine market has 
shown more activity’ the latter part of this week 
than for some time. TDBusiness is sufficient to give 
the market a better tone, but prices have remained 
on the same levels. B&better floorings, both flat 
and edge grain, are strong, and prices remain firm. 
Items of B&better finish and finish products are 
in good demand at good prices. Lath are regain- 
ing some lost ground. Inquiries are being received 
in good volume from retail dealers, most of whose 
orders are mixed, though some straight cars are 
being bought at concessions. Industrial buying is 
of fair volume, while car material is moving slowly. 
Production has been normal, although labor is in 
short supply. The last few weeks have seen a 
slight increase in small mill output, due largely 
to more continuous operations. Shipments were 
heavy and in excess of both production and orders. 
Mill stocks are broken, although long on some 


circular sawn, have been very active. Inquiries are 
still numerous. There does not appear to be a great 
deal of No. 2 and better stock widths, band or cir 
cular sawn, to be had for quick shipment. Edge, No. 
2 and better, in 5/4 and 8/4, has been rather quiet, 
but 6/4 is in good demand and very scarce. No. 2 
and better 5/4, 10- and 12-inch, is moving better. 
Nos. 1 and 2 bark strips, rough, are quiet, but par- 
tition is moving better. No. 2 and better 4/4 mis- 
cuts are active, but there are few to be had. 

Sales of 4/4 edge No. 1 box, rough and dressed, 
have been a little larger. Several cargoes have 
been sold in the East, but prices of both rough and 
dressed remain unchanged. Local box makers have 
been doing little buying except at bargain prices. 
No. 1 4/4 stock box, rough and dressed, continues 
to move well, and prices are likely to advance 
quickly after bad weather sets in and less air dried 
stock is available. Much air dried stock box is now 
offered, and prices are steady. Edge 4/4 No. 2 box 
is not moving very well, as there is much No. 1 bot 
available for quick shipment. No. 2 4/4 stock box, 
dressed, has been moving a little better. Box bark 
strips, 4/4 dressed, have been more active, large 
sales being frequent at good prices. Rough strips 
are quiet. Mills are expecting better prices for 
rough strips, based on what dressed strips are 
bringing. Low grade hardwoods cut in this section, 
dressed, have been very active. 

There seems to have been a slight improvement 
in demand for flooring, thin ceiling, partition ete. 
The 214-inch face No. 2 and better flooring is still 
most popular and hard to buy for quick shipment. 
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Mixed cars still predominate, and quick shipment is 
always wanted. Neither kiln dried nor air dried 
roofers have been very active recently. More air 
dried stock is offered, and prices remain about the 
same. Framing has been rather dull, most inquiries 
calling for mixed cars of special length stock. Lath 
are not moving very freely. 


BEAUMONT, TEX. 


Oct. 5.—There is a good volume of business in 
southern pine, and the manufacturers feel that the 
market is in fine shape and will so continue until 
spring. The timber market is very strong, and all 
the mills are supplied with cutting orders for some 
time ahead. Yard items have moved in better vol- 
yme in the last ten days, with all the upper grades 
especially strong. The drouth in this section has 
fnally been broken, and now the mills are hoping 
the rains will stop, as manufacturing at some of 
the smaller plants has been interfered with. 

Improved demand for sap gum features the hard- 
wood market. But inch oak continues the market 
jeader, flooring interests taking the common grades 
as fast as they are dry enough to go through the 
kiln. A few large inquiries for railroad cross ties 
have recently appeared. The box business ‘is show- 
ing signs of improvement. 


LAKE CHARLES, LA. 


Oct. 5.—Southern pine has shown a little more 
strength during the last week, as orders have been 
more plentiful. Most mills have heavy order files, 
and are rejecting orders for material that can not 
be supplied promptly. The demand embraces the 
bulk of upper grades. Flooring continues to be 
in heavy demand, and there has been no let-up in 
demand for timbers. The market for common has 
shown a slight improvement, but there is still a 
surplus of this and of lower grades. The railroads 
are buying a little material, and the local market 
for oil field material is fair. Building is still very 
active throughout the territory, and retail yards 
are enjoying a very satisfactory business. The ex- 
port situation is favorable, the West Indian and 
South American markets being fairly brisk. Prices 
are generally firm. Flooring has advanced a little 
further, and prices on common stocks are slightly 
firmer. Production has been increased a little to 
take care of the increase in demand. Rains have 
improved operating conditions. There has been no 
shortage of cars but labor is rather scarce. 


MACON, GA. 


Oct. 5.—Florida shipments have been somewhat 
curtailed on account of the embargo now in effect 
over the entire Florida East Coast railroad lines. 
Tampa is also embargoed by both the Seaboard 
Air Line and the Atlantic Coast Line. Inland 
points, however, are open and lumber continues 
to flow to these. There have been several ship- 
ments of west Coast lumber by water, and a few 
by rail; in fact, in some sections fir is becoming 
very popular. Roofer demand in the middle West 
and the East, however, is not so encouraging. 
Orders are fewer, with a weakening in price. 
yards are buying hand to mouth as they need 
lumber, and for immediate shipment. 

Air dried roofers are selling at $20@20.50 for 
6-inch, and $21@21.50 for 8-inch and wider. 
Some sales by southern Georgia mills for Florida 
shipment have been reported at higher figures. 
The 2-inch stock is moving with about the same 
ease as the inch, mixed car orders selling at a 
premium. Florida is taking almost all the 2-inch 
Within favorable shipping distance, at prices $1 
to $2 over what northern buyers pay. Finish is 
moving as fast as it can be shipped, 4/4 by 6- to 
12-inch rough selling for $42@43; dressed is $5 
over this price, and No. 1 common, $10 less. 
Florida demand for finish is active. 


JACKSON, MISS. 


Oct. 6—Southern pine demand has been entirely 
satisfactory. The mills have all booked their cut, 
80 shipments will exceed production again. Heavy 
tains have slowed up small mill production, but 
were a welcome relief to sections where water sup- 
Dly was low. Production as a whole ig less than 
hormal, because of labor shortage, especially for 
logging. It is believed that demand will equal mill 
capacity for the remainder of this year, as enor- 
mous winter consumption is expected in the South. 
Timbers and special bills are in active demand, 
With mills not inclined to take orders for quick 
shipment, and prices are strong. No. 1 common 
and better stock is in low supply and prices are 
satisfactory. Nos. 2 and 3 show slight improve- 
Ment in demand. Lath are strong, and shingles 
are now moving into consumption. The Florida 
demand is interesting many Mississippi mills, and 
Practically all surplus No. 2 dimension has been 
Moved to that State, and there is now considerable 
call for flooring, siding and sheathing. The em- 
bargo situation in Florida is somewhat relieved, 
and heavy shipments are moving by water. Sev- 


eral large orders for car decking have been placed 
in this section, and dry stocks are being quickly 
absorbed. Siding, liffing and framing are also in 
better demand. 

The first meeting of the Jackson Lumbermen’s 
Club under the new administration was held last 
Thursday. The feature was a talk by George R. 
Noble, prominent Jackson attorney, who spoke on 
the Constitution. 

The Trenton Lumber Co. has secured the exclu- 
sive sales of a new operation being started at 
Mendenhall, Miss., by the W. C. Wood Lumber Co. 
This concern has purchased enough timber for a 
three years’ run of 75,000 feet a day. The timber 
is high grade virgin longleaf. Henry W. Haynes, 
manager Trenton Lumber Co., is on an extended 
trip through the middle West. He will visit Chi- 
cago, Detroit and Cincinnati. 

A Natchez (Miss.) report states that the new 
sawmill of the Fisher-Hurd Lumber Co., at Ferri- 
day, La., will start operations the latter part of 
the week. The mill has a capacity of 80,000 feet 
a day. 

A. E. Bubser, of Pottsville, Pa., has been spend- 
ing several days with the Finkbine and Trenton 
lumber companies here. 

R. S. Curry, State factory inspector, has the 
assurance from forty-five manufacturers that they 
will be represented in the proposed “Made in 
Mississippi’? demonstration to be included in the 
displays at the State fair, here, Oct. 19-24. Among 
those firms which will display their products are 
National Box Co., and B. B. Wilson Box Co., 
Natchez; Enochs Lumber & Manufacturing Co., 
Morrimac Veneer Co., and Jackson Casket & Manu- 
facturing Co., Jackson; Love Wagon Works, Du- 
rant; Hazlehurst Box Factory, Hazlehurst ; Good- 
year Yellow Pine Co., Picayune; Pine-Land Bag 
Corporation, Pascagoula ; and Vicksburg Furniture 
Manufacturing Co., Vicksburg. 


ATLANTA, GA. 


Oct. 5.—With construction still unusually active 
for this late in the season in all parts of the 
Southeast, and the outlook giving promise of the 
heaviest fall program in years, business in south- 
ern pine is very good. Production, however, is 
much less active than it was a month ago, due to 
the return of considerable labor from the saw- 
mills to the farms. Current shipments are being 
made from surplus stock in mill yards, and it is 
believed there will shortly be an increase in prices 
of a number of items in principal demand. Items 
used for building are the most active, including 
both flooring and ceiling, Georgia roofers, kiln 
dried finish etc. Pine flooring, 1x4-inch B&better, 
average $53 to $55, an advance of almost 10 per- 
cent the last two weeks, with Nos. 1, 2 and 3 run- 
ning $41, $19 and $12 respectively. No. 2 1x6-inch 
flooring is about $2 less than in mid-September, 
while No. 3 is unchanged. 


NEW ORLEANS, LA. 


Oct. 5.—The week registered decreases in south- 
ern pine bookings, production and shipments. 
There is active call for the higher grades and 
prices rule firm, but certain of the lower grade 
items are not so firm in price. Export demand for 
pine is improving, and there is continued demand 
for large timbers. Mill reports indicate cypress 
bookings considerably ahead of both production 
and shipments, with continued brisk demand for 
mixed cars. Prices rule unchanged and firmly 
held. Red gum still leads the hardwood list, with 
sap gum in fair demand. Prices on some items of 
oak are firm, but for the greater part of the hard- 
wood list prices are unsatisfactory from the mill 
viewpoint. Export demand for hardwood is im- 
proving, statistics of the Overseas Forwarding 
Co. showing a movement via New Orleans of 650 
cars of hardwood for September as against 480 
cars for August. 

The monthly meeting of the Southwestern Hard- 
wood Manufacturers’ Club will be held on Wednes- 
day, Oct. 14, at the Roosevelt Hotel. 

The Gulf Export & Import Co. has reorganized 
and moved into a 2-story building at 524 Bienville 
Street. W. A. Burt sold his interest in the com- 
pany to G. J. Palmer, jr., R. M. Townsend and 
associates. The new officers are: G. J. Palmer, 
jr., president; L. H. Dinkins, vice president; F. C. 


Gandolfi, vice president, and R. M. Townsend, 
secretary and treasurer. 
The W. W. Carre Lumber Co. announces the 


election of D. Beache Carre, jr., to succeed Tudor 
B. Carre as secretary and treasurer. Tudor B. 
Carre retains his interest in the business, but has 
retired from active participation to enter the real 
estate field. 

J. F. Wigginton, president and general manager 
Louisiana Red Cypress Co., returned last Tuesday 
from a business trip to New York, Washington and 
Chicago. 

C. S. Williams, of the F. B. Williams’ interests, 
returned Thursday from Biltmore, N. C., where he 
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Oak Flooring in 
Mixed Cars 


We make a specialty of ship- 
ping Oak Flooring mixed with 
Southern Pine lumber Oak 
and Gum trim and Aromatic 
Red Cedar. Here is a combina- 
tion that will enable you to buy 
in small quantities as you need 
the stock and thus keep your 
investment at a minimum— 
which hundreds of dealers have 
demonstrated is the most prof- 
itable way to operate. Let us 
quote you on a mixed car of our 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 
























ERE is an Oak Flooring 

that is rapidly coming 
to the front. Dealers find 
that it is a good seller and de- 
livers satisfaction when sold. 


Write for 
samples and prices. 


Benoit Oak Flooring Co., 


~~ MONROE,LA. 
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LUTCHER, LA. 
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Cypress-«“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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The BESSLER 


MovableStairway 
Fits Any Ceiling 


No matter how wide the joists may be, the 
adjustable hinge of the new Bessler brings 
the panel flush with the ceiling. Metal 
parts are of pressed steel, —stronger, lighter, 
work easier, look better. 


Send for details. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., Akron, O. 
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Producers and Dealers 
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Retail Yard Stock & Industrial Lumber 
Railway, Track & Car Material 


Get in touch with us before you place 
your next order. 
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PACIFIC COAST 
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Fir 
Spruce 


Pondosa Pine 
Cal. White Pine 
Cedar Cal. Sugar Pine 
Redwood | Idaho White Pine 
FACTORY PLANK 


Write us for prices. 














W:I-MSKEE LUMBER CO. 


Manufacturers and 
Wholesalers 











General Offices: QUINCY, ILL. 








HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


spent his vacation. Mr. Williams is building a 
handsome summer home in Biltmore. 

Mr. and Mrs. F. B. Williams, who have been 
spending the summer months abroad, sailed from 
Europe for New York on Oct. 7. 

Banzhaf & Watson (Inc.), forest engineers, with 
headquarters in Milwaukee, Wis., opened a south- 
ern office in this city on Oct. 1, in room 400 Inter- 
state Bank Building. V. H. Sonderegger, formerly 
Louisiana State forester, has become a member of 
the firm and will act as resident partner in New 


Orleans. : 
PHILADELPHIA, PA. 


Oct. 5.—A note of dullness crept into the mar- 
ket this week, though prices remained firm. Stocks 
of retail yards are now moving slowly. Industrial 
hardwood buying has not as yet opened up. Sub- 
urban yards appear to be doing the greatest vol- 
ume, few complaints coming from these. Lath 
and shingle sales continue firm. Shortleaf and 
white pines show but a slight falling off in volume, 
Longleaf pine continues strong. West Coast lum- 
ber is selling well, and there is a shortage in fir 
No. 2, 1x6-inch, also in several upper items. 

The Philadelphia Lumbermen’s Exchange held a 
dinner meeting Oct. 1, with an excellent attend- 
ance, An interesting speech was made by H. D. 
Cooke, on his experiences in the United States 
secret service during the war. Applications for 
membership were received from the Kearney Lum- 
ber Co. and Clothier & Sharpe Bros. 

The Eastern Lumber Salesmen’s Association held 
its first fall meeting in the rooms of the Lumber- 
men’s Exchange on Oct. 2. The meeting night was 
designated as “Jimmie Anderson Night,” in honor 
of an Elsa member who passed away. 

Among the bids for the sale of the dismantled 
Ilog Island Shipyard was one from Wilson H. Lear, 
president Pennsylvania Retailers’ Association. Mr. 
Lear’s bid was for $500,000. 

Another honor has been conferred upon Thomas 
I. Coale, of Thomas E. Coale Lumber Co. Mr. 
Coale has been appointed chairman of the Sesqui 
Centennial lumbermen’s committee. 

George W. Butz, jr., of the Butz Lumber Co., 
Wilmington, Del., has been appointed a member of 
the forestry commission of Delaware. 


VANCOUVER, B. C. 


Oct. 5.—British and European inquiries and 
orders are increasing, and for the last week or 
two Japan has been extending its buying, while 
some substantial Australian business is yet to be 
placed. Brightening of the export markets at the 
present juncture has been steadying the produc- 
tion end of the industry. Mills have been looking 
forward to a slackening of rail trade to the United 
States, but it has kept up remarkably well, and 
that has also been the case with trade to the 
Canadian Prairie Provinces. These two fields are 
still active, and especially the Canadian West. 
Atlantic seasonal trade is due to slacken now, but 
it is still fairly active. Yards are sure to accu- 
mulate some sidecut from getting out big squares 
for overseas export, but most yard stocks are down 
to bare sticks at the present. What will be piled 
up in the coming winter, the Atlantic trade will 
readily absorb next spring. For that reason the 
mills will not be handicapped by running steadily, 
as they all expect to do from the present export 
outlook. Logs have continued steady. More camps 
are working, and production is possibly overtak- 
ing stock reductions a little, but the market posi- 
tion is sound. 

This week the stock of Sitka spruce logs at the 
Buckley mill, Queen Charlotte Islands, amounting 
to 4,000,000 feet, was sold to the British Pacific 
Timber Products Co, Log-carrying barges will be 
used to transport this timber to Vancouver for 
sawing. 

During the first six months of 1925 British 
Columbia shipped more lumber to the United King- 
dom than to any other market excepting the 
United States. The shipments were 37 percent of 
the total export trade from this Province, and 
were but four million feet below the total shipped 
to the United Kingdom in 1924. The shipments 
exceeded considerably those to Australia, China or 
Japan in the same period. From the British 
Columbia agent general in London it is learned 
that as a result of the exhibit at Wembley, many 
prominent architects in the United Kingdom are 
enthusiastic in advocating the use of British 
Columbia woods. A great advance has been made 
in popularizing the use of red cedar shingles. 
Today there is a steady demand for them, and in 
one English county a shingle firm is building fifty 
houses with shingles used on walls and roofs. 

A model camp, with all the modern improve- 
ments one expects in an uptodate city hotel, has 
just been completed by the Canadian Western 
Lumber Co., near Courtenay in the Comox district, 
Vancouver Island. In the particular area reached 
from this camp, logging will probably continue for 
ten years. 

Recently the Abbotsford Lumber Co., which has 


had a logging operation at Kitsault flats, 
Arm, an upcoast location, completed a 
season cut of 30,000,000 feet of logs. 


HATTIESBURG, MISS. 


Oct. 5.—The long dry spell has been broken ang 
plenty of water is now available for mill operation. 
Not enough rain has fallen to interfere with log. 
ing, however, or to retard the quick drying of yard 
stocks. The increase in orders for small specia) 
cutting continues, and there has been no let-up iy 
demand for the larger sizes of specials. Hig) 
grade shed stock continues to move well, but the 
lower grades of both yard and shed stock are not 
as active as are the higher grades. Many orders 
now coming in are for mixed cars and quick ship. 
ment. 

The Poplarville Lumber Co., Poplarville, Migs. 
lost its sawmill and considerable lumber by fire 
early in the evening of Oct. 2. The loss is fairly 
well covered by insurance. 


JACKSONVILLE, FLA. 


Oct. 5.—Of the utmost concern to manufac- 
turers and dealers of southern pine is the embargo 
situation in Florida. The Florida East Coast 
Railway has closed its entire main line from Jack- 
sonville to Key West. The Seaboard Air Line 
Railroad and Atlantic Coast Line have embargoes 
against Tampa, and in addition the Seaboard has 
placed embargo on West Palm Beach and also 
against all Florida east coast destinations for de- 
livery by the Florida East Coast Railway. On 
Friday there were more than six thousand carloads 
of freight in the Jacksonville terminals for desti- 
nations on the Florida east coast, and the Souther 
Railway alone had more than two thousand cars 
in addition, that were being held at different places 
between here and Cincinnati. Water shipments 
are being made to Miami, which will help in a 
measure to relieve the congestion and supply 
dealers with stock that is urgently needed. All 
factors indicate active trade from northern and 
eastern centers. Orders last week were less than 
the volume last reported, the direct result of 
Florida transportation conditions. Order files are 
full, and sufficient stock is being sold and shipped 
to unembargoed points to keep prices firm. Log- 
ging and manufacturing conditions are ideal, ex- 
cept for a shortage of common labor in some 
sections. 

Orders for shed stock equalled those of last 
week, as there was a larger volume from the 
North and East, especially for flooring and cars of 
mixed items, Yards in the North and East are 
reported not to have large stocks, but their orders 
are all for immediate shipment and are not for 
stocking-up. Florida yards in the central and north- 
ern part of the State seem to be well supplied, but 
there is an acute shortage on the east coast. 
Planing mill stocks are larger, except in the higher 
grades, which are moving as fast as ready for 
shipment. Average price obtained for 4-inch 
B&better flooring is $50; No. 1 sells on mixed or- 
ders at $46 and in straight cars at $43 to $44; No. 
2 is being sold by the Florida mills at $20 to $23, 
those in other sections sell at $18 to $19; No. 4 
is moving slowly, its price being firm. ‘There is a 
good demand for 3-inch B&better from the Florida 
mills at $60, while those in south Georgia sell at 
$55 to $57; No. 1 is firm, selling at $45; No. 2 can 
be purchased freely at $17.50 to $18; No. 3 is not 
strong in demand, but its price is steady. Orders 
for 6-inch are not as frequent, and sales to north- 
ern yards are being made at a reduction of 50 
cents. 

Demand for %-inch ceiling is not as strong as it 
was a few weeks ago, owing to the embargo against 
the principal consuming section. Most sales are on 
mixed orders. Prices are firm. No. 1 sells at $49, 
and No. 2 at $22 to $23. Demand for resawn 
ceiling on mixed orders has improved somewhat, 
and local sales in southern Georgia are very good. 
Inquiries are more frequent from dealers to the 
north, and better business from that section is ex 
pected shortly. Movement of -ineh in straight 
cars is of lower grades. Prices are firm. There 
was a fair demand in all grades of y,-inch from 
Virginia and Pennsylvania at $25 for B&better, $26 
for No. 1 and $14 for No. 2. Several sales of No. 2 
partition were made at $24. 

Demand for bond siding was confined to the 
yards in the central and northern part of the 
State. Shipments were necessarily light and con- 
sisted mostly of No. 2. Some sales were made at 
$27.50 for delivery as soon as possible. Novelty 
was in fair demand at $42 for No. 1, and $25 to 
$27.50 for No. 2. Mills in the western section 
are making shipments to the North at $22.50 for 
No. 2. Bevel siding was in fair demand on mixed 
orders from southern yards at firm prices. Square 
edge is not strong in demand, but prices are firm. 
B&better sells at $31; No. 1, $22; No. 2, $14.50. 

The market for air dried roofers has not beet 
very active. Most orders were for one, two and 
three cars for prompt shipment to the North and 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchante CHICAGO, ILL. 


Tel. Harrison 1295 











CALIFORNIA 


REDWOOD 


Siding 
Finish 


Tank Stock Shop 
Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, |. : 

360 North Michigan Avenu, ( Chicago 
W. O. W. Building, : - Omaha 
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ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 


R. H. Downman 
J. W. McWilliams 


C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 


F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


Lumber Co., ‘on irorwa 











Dealers 


find a ready 
market for 


General Office: 
ALBION, CALIFORNIA 


Sales Office: Hobart Bldg., San Francisco 
San Diego Office, 320 Spreckles Bldg. 


Mills: Albion . 
Los Angeles Office, 397 Pacific Electric Bldg. 


and Navarro, Calif. 





Collections by Retail Lumber. Dealers 4 nae 
by subscribers to the American Lumberman, giving their vlews 
on the best way to handle the accounts of a retail lumbe- 
business. These le{ters offer many excellent ideas and it w% 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lumberman, Publisher 431 So. Dearborn St., Chicago 
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Business Changes 


ARKANSAS. Gravette—Gravette Lumber Co. sold to 
Mansfield Lumber Co. 

Hatfield—A. & O. Lumber Co. succeeded by Choctaw 
Lumber Co. 

Hoxie—Sharum & Benningfield Co. sold to Eugene C. 
Barton (Inc.). 

CALIFORNIA. Los Angeles—Further advice on the 
consolidation of Pelton & Levee (Inc.) and Geo. L. 
Morris (Inc.) states that the business of Reid-Platt 
(Inc.) has also been taken over and that the consol- 
idated business will be operated under name of Red 
Arrow Lumber Co. with headquarters at 6011 Santa 
Monica Blvd., Hollywood, 

FLORIDA. Little River—Webster Lumber Co. 
ceeded by Drake Lumber Co. 

IDAHO. Coeur d’Alene—H. D. Snook is reported to 
have sold his logging business to E. C. Snook. 

ILLINOIS. Chatsworth—Ernest Ruehl has sold his 
lumber and coal business to Hunter Lumber Co., of Chil- 
licothe. 

nockford—Schmeling & Broitzman succeeded by Emil 
Schmeling & Son. 

IOWA. Martinsburg—Farmers Lumber Co. succeeded 
by 0. F. Stiegleder and W. H. France. 

MISSISSIPPI. Jackson—White Central Lumber Co. 
changing name to White’s Lumber Yard. 

MISSOURI. Seymour—D. J. Landers succeeded by 
Burgner-Bowman Co, 

MONTANA. White Sulphur Springs—Copeland Lum- 
ber Co. succeeded by Henry Shaw. 

NEW YORK. Clyde—Charles A. Sloan Sons succeed- 
ed by Willard D. Sloan. 

New York—Atlantic & Gulf Lumber Co. moved gen- 
eral office to Belleville, N. J. 

OREGON. Airlie—Loren James has purchased the 
interest of his partner in the McBee-James sawmill. 

La Grande—Earl and Lynn Burnett have purchased a 
two-thirds interest in the logging business of O. F. 
Burnett. 

PENNSYLVANA. 
by Merwin G. Coyle. 

SOUTH CAROLINA. Fountain Inn—Jas. H. Stewart 


suc- 


Carlisle—Wm. G. Coyle succeeded 


& Co. (Inc.) succeeded by A. R. Meadows. 
TENNESSER. Memphis—A. J. Chestnut moving to 
Baton Rouge. 
TEXAS. Gilmer—Glezen Lumber Co. of Wilkins 


Switch has been sold by T. H. Glezen, of Gilmer, to 
Gibbons Mfg. Co., of Clarksville. 

WASHINGTON. Castle Rock—Maurice Veys has sold 
the Castle Rock Lumber Co. to John R. Hurlburt, of 
Portland. 

Morton—Round Top Lumber Co. sold to E. H. Les- 
ter, D. S. Harris and H. J. Phelps. 

Port Townsend—Key City Lumber Co. sawmill taken 
over by Hogan Bros, 

Washougal—DuBois-Allen Lumber Co. sold to Ernest 
DuBois and Ray Matlack. 

BRITISH NORTH AMERICA 

ONTARIO. Sudbury—Acme Timber Co. has purchased 
from the Eastern Lands Department of the Canadian 
National Rdilways, it is reported, the sawmill, rossing 
plant, camps and timber holdings at Foleyet, Ont., in- 
cluding timber on 200,000 acres. 

QUEBEC. Montreal—Head office of Fassett Lumber 
Corporation (Ltd.) has been moved from Fassett, Que., 
to Bank of Nova Scotia Building, Montreal. 


New Ventures 


ARKANSAS. Amity—T. B. Palmer has begun a saw- 
mill operation here. 

Huntsville—Kelly Bros., of Springdale, Ark., building 
retail yard here. 

CALIFORNIA. Oakland—Kenneth P. Lawrence and 
Charles W. Deitrich have engaged in business under name 
of Harbor Lumber Co., at 53809 Locksley Ave. 

San Francisco—American Hardwood Agencies opening 
office at 2401 Powell St. 

FLORIDA. Jacksonville—T. B. Hatton Co., of Los 
Angeles, establishing distribution headquarters here for 
its sash, door and millwork products in Florida and 
southeastern territory. 

ILLINOIS. Bartlett—Holt & Heinke have opened a 
retail lumber business. 

IOWA. Des Moines—John A. Baal has opened a whole- 
sale millwork business, A 

LOUISIANA. Hammond—L. H. Pope Hardwood Floor- 
ing Co. has begun business here. 

Lafayette—Paul M. Waitt Lumber Co. organized for 
general wholesale lumber business by Paul M. Waitt and 
C. T. Montgomery. 

MINNESOTA. Duluth—Arrowhead Lumber Co, is a 
new concern here. 

MISSISSIPPI. Meridian—J. H. Weems Lumber Co. 
has begun a wholesale yellow pine business here. 

MISSOURI. Cape Girardeau—W. B. Crane, whose 
headquarters are in Chicago, has opened a wholesale 
lumber office here. 

OHIO. Cincinnati—Ammon Lumber Co. has opened a 
wholesale hardwood lumber office. 

Canton—Announcement is made that the H. & 8S. Coal 
Co. has opened a building supply department. 

Fredericksburg—Fredericksburg Lumber Co, will open 
for business about the end of October. 

OREGON. Hillsboro—J. D. Snyder has started a saw- 
mill operation. 

TEXAS. Bastrop—J. K. Bivins Lumber Co. has in- 
stalled a sawmill. 

VERMONT. Castleton—E. L, Campbell has opened a 
lumber business. 

WASHINGTON. Duckabush—Joseph Chadwick has en- 


gaged in the logging business at Triton Cove, near here, 
Klaber—Carl Staeger has started sawmilling here, 
Seattle—R. G. Seaborn has opened a lumber business, 


BRITISH NORTH AMERICA 


ONTARIO. Galt—The Galt Planing Mill & Construc. 
tion Co. was recently organized by J. H. Robertson and 
the new business will be in operation in a short time, 

London—R. W. Nicholson, retail lumber dealer of 
Strathroy, Ont., has opened a branch yard at 650 Centra) 
Ave., London, in charge of his son. 

QUEBEC. Montreal—Irving I. Chase has opened gq 
wholesale lumber office at 742 Canada Cement Building 
under name of Chase Lumber Co. 

Montreal—E. Martineau (Ltd.) has opened a retail 
lumber yard at St. Lawrence Blvd. and De Castelneau §t, 


Incorporations 
ARKANSAS. El Dorado—Hillsboro Lumber Co., in. 
corporated; capital, $10,000. 
CALIFORNIA. Woodland—Woodland Hardwood Co,, 


incorporated; capital, $10,000. 


FLORIDA. Tampa—Alexander Lumber Co., incor. 
porated. 
ILLINOIS. Edwardsville—Edwardsville Lumber (o,, 


incorporated; capital, $20,000. 


MASSACHUSETTS. Lawrence—Lawrence Woodwork- 
ing Co., incorporated; capital, $15,000. 

MISSOURI. Kansas City—Universal Wood Products 
Co., incorporated; capital, $50,000. 

St. Louis—Geo. Kilgen & Son (Inc.), increasing capi- 
tal to $250,000. 

St. Louis—Mississippi Valley Lumber Co., increasing 
capital to $25,000. 

NEW YORK. Brooklyn—Decker-Johnson, incorporated; 
capital, $5,000; timber, lumber and agricultural business; 
address Ida Derby, 367 Grand Ave. 

Canajoharie—Whitman Lumber & Building Corpora- 
tion, incorporated; capital, $100,000; to take over busi- 
ness of Edgar and Grant Whitman. 

OHIO. Cleveland—Puritan Avenue Lumber Co., incor- 
porated; capital, $25,000. 

OREGON. Portland—Broadway Oak Corporation, in- 
creasing capital to $200,000. 

Swisshome—Spence Lumber Co., incorporated; capital, 
$4,000; sawmill. 

SOUTH CAROLINA. Florence—Sparrow Lumber Co., 
incorporated; capital, $10,000. 

TEXAS. Dallas—Campbell Lumber Co., incorporated; 
capital, $10,000. 

Houston—Keystone Lumber & Supply Co., incorporated; 
capital, $100,000. 

WASHINGTON, Lebam—Eichner-Looney, incorporated; 
capital, $20,000. 

Seattle—Central Lumber & Supply Co., 
capital from $5,000 to $25,000. 

BRITISH NORTH AMERICA 


ONTARIO. Toronto—Beamsville Lumber & Supply Co, 
(Ltd.), incorporated; capital, $40,000; Col. P. C. McGil- 
livary is one of the incorporators. 

QUEBEC. Montreal—Brent Lumber Co. (Ltd.), organ- 
ized with capital of $250,000; to deal in lumber, pulp 
wood and wood products; Frank Callaghan is one of the 
incorporators, 


New Mills and Equipment 


ALABAMA. Tuscaloosa—Brown Lumber Co. plans ex- 
tensive improvements and additions to its plant at Red 
Valley, near here, at an expenditure of about $1,000,000, 
according to announcement of officials of the company; 
plans include creosoting plant, railroad tracks and work- 
men’s houses. 

CALIFORNIA. Los Angeles—Deats Sash & Door Oo. 
= erect addition to plant at 59th St. near Central 

ve, 

FLORIDA. Quincy—Reid Lumber Co., of Selma, 
Ala., will soon begin construction of a new planing 
mill here according to announcement by G. L. McCall, 
general manager of Florida operations. 

GEORGIA. Douglas—Pat Darby Lumber Co. (Inc.) 
has completed its new plant and is installing machinery. 

Macon—Reported that Frank R. Happ, architect, is 
interested in establishment of a furniture factory here. 

MISSISSIPPI. Jackson—J. L. Fetterman has secured 
a site and will erect a plant for the manufacture of 
hardwood dimension lumber. 


OREGON. St. Helens—St. Helens Lumber Co. will 
make alterations to mill to cost about $60,000. 

SOUTH CAROLINA. Ellenton—Leigh Banana Case 
Co. erecting $150,000 factory building near here and 
plans building a mill town to be known as Leigh. 

Spartanburg—Taylor-Colquit Co. installing new steel 
creosoting retorts and storage tanks. 

TENNESSEE. White Bluffs—Holland & Lampley are 
installing a plant for the manufacture of barrels and & 
sawmill on a 2,000-acre tract of timber near here. 

TEXAS. .Conroe—Alexander Bros. erecting veneer 
mill and box factory. 


Casualties 


ALABAMA. Lincoln—Planing mill and sawmill of the 
Pruett Lumber Co. destroyed by fire; loss, $15,000. 

CALIFORNIA. South Gate—Tweedy Lumber Co., 1088 
by fire, $30,000, largely in lumber stock. 

KENTUCKY. Loveland—Loveland Lumber & Coal Co. 
loss by fire, $50,000. 

Morganfield—Culver Lumber Co., loss by fire, $50,000; 
yard stock, office, sheds destroyed. 

LOUISIANA. MHaynesville—Hardwood mill of A. B. 
Moore burned, 

MAINE. Portland—Morrills Planing Mill (Inc.), 1088 
by fire, $50,000; mill destroyed. 

TEXAS. Comanche—Higginbotham Bros, Co., loss by 
fire, $200,000; lumber yard, office, garage and general 
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a 
mercantile department entirely destroyed; will be rebuilt. 

WASHINGTON.  Bellingham—E. K. Wood Lumber 
co., cargo plant and planing mill burned; loss, $300,000. 

Darrington—Logging railroad and equipment of Andron 
weging Co. damaged by fire. 

Kalama—Barr Shingle Co., loss by fire, $10,000; kiln 
aad stock destroyed. 

WYOMING. Lander—Brower Lumber Co., 
fre; all machinery damaged and building 


stroyed. 

a BRITISH NORTH AMERICA 

ONTARIO. Stackpool—Anglo-Canadian Tie & Lumber 
(o, (Ltd.); mill destroyed by fire with about 2,500 ties 
ind three cars loaded with stock; company will probably 
got rebuild at Stackpool but plans to erect a mill at 
Peterbell. 


loss by 
partly de- 











J. R. BUCKWALTER, well 
manufacturer and citizen of Laurel, Miss., died 
Monday night, Sept. 28, at the Battle Creek 
Sanitarium, Battle Creek, Mich., at the age of 
78, He had gone to the sanitarium a week be- 
fore his death in the hope of benefiting by treat- 
ment there. He had been in declining health for 
nearly a year, an attack of influenza having left 
him in a greatly weakened condition. His state 
nad not become serious, however, until a few 
weeks ago, when his devoted daughter, Miss 
Eleanor Buckwalter, who was his constant com- 


known lumber 





THE LATE J. 


R. BUCKWALTER 


panion, and with whom he made his home in 
Laurel, decided to take him to Battle Creek 
hoping for an improvement there. Mr. Buck- 


walter was a native of Pennsylvania, but for the 
last fifteen years had been a resident of Missis- 
sippi. He and his son, A. I. Buckwalter, oper- 
ated one of the largest sawmill plants in the 
State at Union. He was very active in any 
movement for the advancement of the com- 
munity and contributed liberally to all benevolent 
and charitable enterprises. He is survived by 
his three daughters: Mrs. Bennett Farris, of 
Richmond, Ky.; Mrs. Owen C. Rutledge, and 
Miss Eleanor Buckwalter, of Laurel, and by an 
mly son, A. I. Buckwalter, of Union, Miss. 

A beautiful expression of the esteem in which 
Mr. Buckwalter was held and the deep regret 
at his passing was the funeral service held on 
the afternoon of Thursday, Oct. 1, at the home 
n Laurel. The funeral party from Battle Creek, 
including the members of the family, arrived on 
the early morning train. A special train from 
Union brought numbers of his devoted employees 
and all business and the schools were closed 
during the funeral. The trains on the Jackson 
& Eastern were also silenced during the services. 
Many friends from all over the State and some 
from far away attended. The services at the 
home were conducted by Rev. Grayson L. 
Tucker, and Dr. P. W. McClintock, both of the 
First Presbyterian Church, of which Mr. Buck- 
walter had been a devoted member, and by Rev. 
Arvil Smith, his pastor at Union. The services 
Were concluded at the grave with the singing 
of “Lead Kindly Light.” Beautiful and numer- 
ous floral offerings formed a carpet over the 
last resting place in Lake Park Cemetery. Ac- 
tive pall bearers included Earle Lindsey 
McWhorter Beers, of Laurel; J. L. Lewis, C. F. 
Jenkins, W. E. Mayher and T. E. Webb, all of 
nion. : 


_ Mr. Buckwalter was held in great esteem in 
oth Laurel and Union and was greatly beloved 
by his employees who had found him the high- 
8st example of Christian manhood. Many 
friends in the lumber business in all parts of 
the country will learn of his death with deep 
oT ~ 


QUEBEC. Montreal—Nantel & Remillard, retail lum- 
ber dealers; heavy loss by fire reported. 


New Sheds and Yard Improvements 

CALIFORNIA.  Fresno—Prescott Brick & Lumber 
Co. erecting warehouse. 

NEW MEXICO. Portales—Carr Lumber Co. making 
improvements and erecting sheds. 

OHIO. Canton—Walker Lumber Co. making exten- 
sive improvements; building sheds. 

BRITISH NORTH AMERICA. 


ONTARIO. Kingsville—W. T. Conklin, of the Conk- 


lin Planing Mills, is erecting a lumber storage shed. 











E. STRINGER BOGGESS, of Clarksburg, W. 
Va., for many years prominent in the export and 
domestic hardwood lumber trade of Baltimore, 
Md., and West Virginia, and identified with the 
beginnings of the National Lumber Exporters’ 
Association more than a quarter of a century 
ago, died suddenly on Sept. 30 while walking 
along a road about four miles from Camden-on- 
Gauley, W. Va., with a friend. Mr. Boggess had 
been looking at a timber tract in the vicinity 
and there was nothing to suggest that he was 
not in his usual good health. He died in a very 
short time after being stricken and before help 
could be summoned. Mr. Boggess had been ac- 
tive in the hardwood trade since his early man- 
hood, having started in as a sawmill man and 
exporter as a member of the firm of W. E. Price 
& Co., of Clarksburg, W. Va. Later the firm 
name was changed to Price & Boggess, and still 
later Mr. Boggess continued the business under 
his own name. The firm became known far and 
wide for the quality of its product and Mr. Bog- 
gess had a high and honorable standing in the 
trade. He was born at Lumberport, W. Va., 
in 1859 and was therefore 66 years old. He 
moved to Clarksville when a young man. He 
was a graduate of Rock Hill College, Md. As a 
frequent visitor to Baltimore and a prominent 
member of the exporters’ association he was very 
well known in that city. For some years he had 
not been active in the foreign trade but had de- 
voted himself to the domestic hardwood business. 
He was one of the early members of the Con- 
catenated Order of Hoo-Hoo and was nineteenth 
snark of the universe, the highest office in that 
order. A son, J. Paul Boggess, of Fairmont, 
W. Va., four daughters, two sisters and two 
brothers survive him. 


CHARLES HARRIS, 72 years old, a lumber 
broker, dropped dead of heart disease at the 
offices of the Salzer Lumber Co., in Minneapolis, 
Minn., Wednesday, Sept. 3. Mr. Harris was 
formerly engaged in the retail hardware busi- 
ness at Mankato, but fifteen years ago went to 
the Inland Fmpire district and became asso- 
ciated with the ownership of a pine producing 
company. He became a traveling representative 
for his company, but three years later gave up 
the venture and went to Minneapolis. For 
twelve years he was engaged in the wholesale 
and commission lumber business and widely 
known in the industry in the Northwest. He 
was a widower and left no children. 


WALTER LOWRIE ROBB, who in recent years 
had been associated with the Western Lumber 
co. and the Kelly & Sullivan Co., in Portland, 
Ore., died while on a train traveling between 
Eugene and Westfir, Ore., Monday, Sept. 28. 
Funeral services were held in Portland, Wednes- 
day, Sept. 30. Mr. Robb was born in Iowa, Feb. 
6, 1861, and moved to Oregon when 13 years old. 
He lived in Astoria for a number of years and 
for a long period was collector of customs there. 
He was one of the presidential electors from 
Oregon when President Harding was elected. 
He is survived by his wife, a son, James D. 
Robb, and a daughter, Hazel C. Robb. 


W. F. VILLEMONT, an inspector in the Min- 
neapolis district for the National Hardwood 
Lumber Association, died last week at Asbury 
hospital. at Minneapolis, following a brief ill- 
ness. He was a native of Madison, Wis., but 
had been a resident of Minneapolis for 10 years. 
His widow, three daughters and a son survive. 

BENJAMIN CATON, for many years promi- 
nent in the lumber industry at Longview, IIL, 
but retired the last 10 years, died Sept. 30, at 
the home of his daughter, Mrs. Florence Dils- 
worth, after a ten-days’ illness. The funeral 
was held Saturday afternoon, Oct. 3, with burial 
in the Presbyterian cemetery at Newman. 


WILLIAM C. BELL, representative of the 
Morrison-Merrill Co. at Graham, Texas, died 
there recently, it is announced by the Con- 
catenated Order of Hoo-Hoo, of which he had 
been a member since last April. 


FRANK C. TROWBRIDGE, 81 years old, who 
was in the lumber business in Detroit, Mich., 
for many years, but retired in 1913, died in 
Chicago on Sunday, Oct. 4, en route to Detroit 
after a visit with relatives in California. Mr. 


Trowbridge was a Civil War veteran and an 
active member of the G. A. R., having served 
as national secretary of the grand lodge and 
commander of the Detroit post of the organiza- 
tion. He was also a Mason and a member of 
the Detroit commandery of the Knights Templar. 
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Willapa Seales Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 
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Growth 











The Curse of Lumbering 


is short time money. . An improper balance 
of current liabilities to assets consumes 
much time of the operator arranging tem- 
porary financing that should be occupied 
solely in pursuit of the one purpose for 
whic his organization exists,—making 
meney by operating. An improper balance 
of quick liabi'ities is dangerous and is the 
rock on which many operators have need- 
lessly broken. 

Take stock of your resources. If you 
have security to justify it and a record 
for accomplishment, we will finance you 
with a note issue or a long term bond issue. 

Call or write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLDG. BARTLETT BLDG. 








H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES 7 PILING 


RAIL OR CARGO 


“ieee” Portland, Ore. 
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alfy prompt service: 


FOR SAMPLES AND PRICES 
WRE 8 


SOUTHERN COUPON CQ. BIRMINGHAM, AL 


P.O. BOX 346 











&4 


AMERICAN LUMBERMAN 


OCTOBER 10, 1925 





——. 
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Place Your 
Orders 


Redwood 


Siding, Finish 
Frames 
Mouldings, Lattice 


With 


Hammond Lumber Co., Inc. 
SALES OFFICE: 
Tel 
1005 arti CHICAGO pittbore si 
Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single mill operators. 
Let us lighten the load—invoice your stock direct 
to us. We handle for 5%, carry accounts and 
advance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago. II. 








SPRUCE TOPS 


FOR TABLES, IRONING BOARDS, ETC. 
Glued on Linderman machine. Shaped or 
square edges. Also furnish cut stock for legs 
and frames. Kiln dried, dressed and sanded. 


CARLOADS FROM PACIFIC COAST MILL 


Gram Lumber Co. 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 








Lumber and 


HUTCHIN StorageCo.| yajjow Pine, 


Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 


Local Phone: Car Material 
Blue Island 800 ORDERS SOLICITED 


Douglas Fir, 


Chicago Phone: 


Pullman 8020 (No Toll) 











OSGOOD -SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 





Boxing »-« Crating 














LOCAL AND PERSONAL 








M. S. Dilts, of the Welsh Lumber Co., Memphis, 
Tenn., was a business visitor in Chicago last week. 


L. B. Smith has been visiting some of the north- 
ern mills in the vicinity of Wausau, Wis., this 
week, 

William Eckman, president of the E. & W. Lum 
ber Co., South Bend, Ind., was in the city last week 
on business. 


Henry W. Haynes, manager of the Trenton Lum- 
ber Co., Jackson, Miss., has been transacting busi- 
ness in Chicago. 


F. W. Long, sales manager of the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., was in 
the city this week. 


J. T. Phillips, general manager of the Diamond 
Lumber Co., Green Bay, Wis., was in the city last 
week calling on the trade. 


A. C. Ebenreiter, sales representative of the Lan 
deck Lumber Co., has just returned from a two 
weeks’ trip through Wisconsin. 


H. R. Winton, of the Brunswick-Ewen Lumber 
Co.’s Chicago office, has been spending several days 
in Buffalo calling on the trade. 


Phil. P. Philippi, of the W. C. Landon Lumber 
Co., Wausau, Wis., passed through Chicago last 
week on his way to Grand Rapids. 


Ray Crowley, of the Crowley Co., millwork 
manufacturer, Spokane, Wash., passed through 
Chicago this week on his way east. 


A. C. Quixley, formerly of the Quixley Lumber 
Co., and Mrs. Quixley are leaving this week end for 
Mt. Dora, Fla., where they will spend the winter. 


Pete Smith, manager of the southern pine de 
partment of the Hilgard Lumber Co., returned the 
first of the week from a trip through the Michigan 
territory. 

Stanley Weidman, of the Weidman Lumber Co.. 
Trout Creek, Mich., was in Chicago last week on 
business. While here he called on some of his 
friends in the trade. 


J. L. Davis, manager of the Soo Lumber Co., 
Glidden, Wis., was in Chicago this week. Mr. 
Davis was looking after business matters and 
visiting with the trade. 


John Claney, president of The Lord & Bushnell 
Co., has been attending the annual convention of 
the National Retail Lumber Dealers’ Association 
at Washington, D. C., this week. 


W. E. Vogelsang, of the Vogelsang-Weidman Lum- 
ber Co., Grand Rapids, Mich., was in the city last 
week looking over business conditions and visiting 
with some of his friends in the trade, 


N. C. Wilkinson, of the N. C. Wilkinson Lumber 
Co., left last Friday for New York City where he 
expected to spend a week ealling on the trade 
and visiting at his former home on Long Island. 


C. D. McCoy, manager of the western depart- 
ment of the Duncan Shingle & Lumber Co., Kansas 
City, Mo., spent a couple of days of this week in 
Chicago calling on some of his friends in the lum- 
ber business, 


Hi. FE. Woodcock, manager of the western de- 
partment of the Tri-State Lumber & Shingle Co., 
was called to Cinclare, La., last Saturday by the 
death of his father. He was expected to return 
to Chicago on Friday. 


Douglas Basnett, in charge of the engineering and 
cruising department of the Chicago office of James 
D. Lacey & Co., left on Tuesday of this week to 
supervise the beginning of the cruise of a large 
tract of timber in Mississippi. 


T. D. Higgins, manager of the Chicago office of 
Turner-Farber-Love Co., Memphis, Tenn., is spend- 
ing two wecks at company headquarters, investigat- 
ing stock and manufacturing conditions and talking 
over the business situation with the firm’s officials. 


R. H. Crosby of the Crosby Lumber Co., southern 
pine manufacturer with headquarters at Picayune, 
Miss., was a Chicago visitor this week. Mr. Crosby 
attended the Illinois-Nebraska game at Champaign, 
Ill., before coming on to Chicago to call on the 
trade. 


J. F. Wigginton, president of the Louisiana Red 
Cypress Co., New Orleans, La., passed through Chi- 
cago last week on his way home from the East. 
While in the city, Mr. Wigginton paid a visit to the 
company’s local office, conferring with its manager, 
L. BP. Hooper. 


A. C. Ford, of Houston, Tex., who has extensive 
lumber interests throughout the South, arrived in 


Chicago this week to join his wife and daughte; 
who have been spending several weeks at the Edger 
water Beach Hotel. They are returning to th 
South this week. 


Paul Shook, of the John H. Shook Lumber Co 
is making a two weeks’ trip through the South, 
ealling on the firm’s connections at Electric Mills, 
Miss., Elrod, Ala., Shreveport, La., and Jerome. 
Ark. Mr. Shook will also visit New Orleans before 
returning to Chicago. 


George A. Dascomb, of Westminster, Vt., vice 
president of the Hilgard Lumber Co., has _ been 
spending several days in Chicago in conference witt 
officials of the Hlilgard organization and looking 
after his various business interests in the city. M) 
Dascomb left for the East on Friday. 


Paul Lachmund, sales manager of the Winton 
Lumber Co., of Minneapolis, Minn., was in Chi- 
cago this week visiting with the company’s local 
representative C. J. Harris and other friends ip 
the trade. Mr. Lachmund was on his way east 
and he continued his journey Thursday. 


George S. Cortis, manager of the Chicago office 
of the Von Platen-Fox Co., Iron Mountain, Mich. 
attended the meeting of the Northern Hemlock & 
Hardwood Manufacturers’ Association at Iro: 
Mountain last week. Mr. Cortis stayed over a day 
or two to look over the company’s stocks and confer 
with M. J. Fox. 


I’. B. LeCrone, eastern sales manager for the 
Dwight Lumber Co., California white and sugar 
pine manufacturer, with headquarters at San 
Francisco, Calif., is expected to return the latter 
part of this week from a trip through Pennsy)- 
vania. Mr. LeCrone has been calling on the trade 
in the vicinity of Pittsburgh for the last two 
weeks. 

J. A. Gillespie, who was recently appointed man- 
ager of the Chicago office of the Peavy-Byrnes Lum- 
ber Co., Shreveport, La., arrived in the city the lat- 
ter part of September to assume the duties of his 
new post. Mr. Gillespie was formerly associated 
with Gregg & Co., a well known firm of industrial 
engineers, and is thoroughly experienced in the lum 
ber business. 


EF. A. Thornton, of the E. A. Thornton Lumber 
(‘o., who recently made a_ hole-in-one, further 
added to his golf laurels last Saturday by winning 
the Cross Country trophy in the Ridgemoor Coun- 
try Club tournament. The trophy is a handsome 
silver Cup which takes its name from the club's 
seventeenth hole, otherwise known as the Cross 
Country hole. 


Among the many visitors during the week at 
the new offices of James D. Lacey & Co., in the 
Illinois Merchants Bank Building, Chicago, were 
R. D. Baker, of the Lassen Lumber & Box Co., 
San Francisco, Calif.; Frank Buckley, Vancouver, 
B. C.; Hall Hagemeyer, of Oneida, Tenn.; W. E. 
Delaney, of the Kentucky Lumber Co., Sulligent, 
Ala.; and W. W. Fariss, of Memphis, Tenn. 


IF’. E. Doyle, vice president of the A. O. Thompson 
Lumber Co., Kansas City, Mo., and Mrs. Doyle 
stopped in Chicago for several days this week ob 
their way home from a vacation trip through the 
East. Mr. and Mrs. Doyle visited New York and 
Washington and report a very pleasant vacation 
While in Chicago, Mr. Doyle enjoyed a visit with 
John H. Shook of the John H. Shook Lumber Co. 


P. D. Ryan, in charge of inspection work for the 
West Coast Lumbermen’s Association in the Chi- 
cago territory, who has been spending the last 
four months at headquarters in Seattle, is ex 
pected to arrive in Chicago Saturday to resume his 
duties. Al. Grubb, who has been assisting Mr. 
Ryan for the last six months and in full charge ©: 
the inspection work during his absence, has left for 
the East, and on completing his work there wil 
return to Portland, Ore. 


Several local lumbermen left the middle of the 
week for St. Louis to participate in the annua: 
tournament of the Lumbermen’s Golf Association 
of St. Louis, which was held Friday, Oct. 9. Chi- 
eago members of the trade participating in this 
event were: F, L. Williams and F, H. Burnaby. 
of the Burnaby Bros. Lumber Co.; W. B. Van- 
landingham, of the Vanlandingham-Cook Lumber 
Co.; J. H. Vanlandingham, of the Edward Hines 
Lumber Co.; and E. M. Dollarhide, of the Dollar- 
hide Lumber Co. 


S. E. Moreton, general manager of the J. J- 
Newman Lumber Co., who makes his headquar 
ters at Brookhaven, Miss., accompanied by Mrs. 
Moreton, stopped in Chicago this week en route tv 
the company’s general office at Scranton, Pa. 
Manufacturing conditions in the South are ex 
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tremely favorable, according to Mr. Newman, who 
reports that the mills are loaded up with special 
eutting orders. He also anticipates a good busi- 
ness in the South as the cotton crop in the vicin- 
ity of Brookhaven is the largest in twenty years. 


Lee H. Shepherd, of the W. L. Shepherd Lumber 
Co., Montgomery, Ala., returned the first of the 
week from a trip to Detroit where he called on the 
yard trade. Business throughout this section is 
quiet, Mr. Shepherd reports, but his company is 
doing a record business with Florida. Fully 60 
percent of its cut is being shipped into the southern 
peninsula. Before the embargo went into effect, 
Mr. Shepherd says that a train of from 50 to 60 
cars left the Montgomery plant for Miami or Tampa 
ey ry week end, and even now a month's shipments 
will run around 200 cars. 

L. L. Emerson, manager of the southern pine 
department of the Tri-State Lumber & Shingle Co., 
nas recently returned from a four wecks’ trip 
through the South, visiting mills in several States 
and looking over stocks and manufacturing con- 
ditions. Mr. Emerson is expecting a firm market 
during the rest of the fall, as he says the mills do 
not have heavy stocks and production is being cur- 











The interior of Finland has an catensive net of 
waterways. The whole castern part of the 
country forms a district, about 300 miles long 
by 150 miles wide, and is connected with the salt 
sea by the Saima Canal which has twenty-eight 
locks. Through this canal large quantities of 
saun timber are shipped by means of barges, 
but also round timber, chiefly pulpwood, is taken 
through the canal to the mills along the coast 
along with mining timber for export. The Fin- 
nish shippers have recently invented a very in- 
genious method of transporting this kind of 
timber. They build, of the timber itself, a 
barge-like reservoir, of frame, which is then 
loaded to the brim with the timber and easily 
towed along the waterways and through the 
canals. This method, as the pictures show, 
greatly differs from the usual bundle rafts used 
for transporting logs and has proved very 
economical 


tailed by the migration of common labor to the 
cotton fields. The cotton crop is excellent in the 
delta country, he reports, and should be reflected 
in an excellent business. Some mills that came 
to his attention are not able to supply the demand 
in their respective sections. 


A. E. Boatright, of the A. E. Boatright Lumber 
Co., arrived in Chicago Saturday after an ex- 
tended western trip on which he visited the main 
cities on the Pacific coast and some of the larger 
lumber operations of that section. Mr. Boatright 
left Chicago about a month ago with a party of 
I1o0-Hoo, including A. J. Hager, of Lansing, Mich., 
tor Spokane to attend the national Hoo-Hoo con- 
catenation. With the close of the Spokane meet- 
ing the same party journeyed to Seattle and thence 
by boat to Vancouver, B. C., where they spent 
several days before returning south to stop at 
Tacoma, Portland, San Francisco and Los Angeles 
on the way home. At every one of these stops, 
Mr. Boatright says, they were delightfully enter- 
tained and many high compliments were paid to 
Mr. Hager, who was elected Snark of the Universe 
at Spokane. While the trip was primarily one of 
pleasure, Mr. Boatright found time to line up a 
new connection in the Anderson-Middleton inter- 
ests, who operate four large fir mills on the Coast. 


Changes Mark New Blue Book 
Several new and helpful features are _ incor- 
porated in the Oct. 1 issue of the “Blue Book,” 
which has just been mailed to subscribers by the 
National Lumber Manufacturers’ Credit Corpora- 
tion, In order to overcome annoyances and losses 
from the delay or return of mail, street addresses 
have been added to the firms listed in nearly all 
of the larger cities, including New York, Brooklyn, 
Philadelphia, St. Louis, Chicago, Cleveland, Cin- 
cinnati, Buffalo, Pittsburgh, Memphis, New Or- 
leans, Seattle, Los Angeles, San Francisco, Tacoma, 
Spokane and Portland, Ore. Towns on the State 
maps will also be easier to locate with the change 
from “two-color” to ‘four-color’ maps on which 
each county is designated in a distinctive color. 
Over 10,000 additions and revisions have been 

made since the last Blue Book was published. 


Salesman Passes Worthless Checks 


The AMERICAN LUMBERMAN is informed that a 
young man giving the name of Charles Bowman 
and posing as a commission lumber salesman has 
been passing worthless checks among the trade in 
Chicago and vicinity. Within the last two months 
several firms report they have cashed checks for 
the man, which later have returned marked “Not 
Sufficient Funds.” Mr. Bowman claims to repre- 
sent a well known southern pine operator, although 
his services were dispensed with by this company 
several months before the first alleged offense was 
reported, and is said to be a good salesman. He is 
of medium height, light complexion and has a 
pleasing personality. Lumbermen are warned to 
be on their guard against a man answering to the 
above name and description. 


Commission Men to Issue Bulletin 


Iixtension of the benefits of the National Asso- 
ciation of Commission Lumber Salesmen to every 
member of the organization is the object of a new 
membership bulletin which the publicity commit- 
tee will issue at frequent intervals. Each bulletin 
will be written by a local member of the associa 
tion and will contain such ideas, experiences and 
suggestions as he may think will prove helpful to 
fellow members and result in a closer relationship 
among individual members of the organization. It 
is intended that the new bulletin shall supplement 
rather than replace bulletins formerly issued from 
the seeretary’s office. Every member is urged to 
contribute a letter at an early date. The first 
bulletin, prepared by R. E. L. Rainey, of the 
Lumber Service Corporation, Chicago, has already 
heen distributed. Characterizing the association 
as a partner, it points out the contribution that 
such a partner may make to a member’s business. 


Progress of Landis Award Enforcement 


Landis Award contractors during the last nine 
months have experienced hardly any delay through 
labor trouble, T. E. Donnelley, chairman of the 
Citizens’ Committee to Enforce the Landis Award, 
declared in his recent report to the executive com 
mittee. This record is in marked contrast to con- 
ditions prevailing with contractors not working 
under the Landis Award, he said. 

Mr. Donnelley read a letter from the president 
of the Broadview Hotel thanking the committee for 
its coéperation and aid in pushing the erection of 
the building to completion within the record time 
of less than eight months. In contrast to this 
achievement, he cited the impasse that has been 
reached in the erection of the Palmer House and 
the Hotel Sherman under non-Landis contractors. 





CHICAGO 





A. J. BARKER H. T. FALL C. F. CARNEY 
* 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 


and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 


39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. yore Bxttee CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. I.a Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Kldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a giance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Fs eee 481 S. Dearborn St.. Chi- 
cago, 3 
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Dry Kiln and 


Living Room! 


Two chambers, widely different in 
character, yet when the kiln oper- 
ates correctly, the living room bene- 
fits directly. For it is the scientific 
kiln drying of oak flooring stock 
which plays such an important part 
in the ultimate appearance of the 
finished floor of the living room. 


Kiln drying as applied to our floor- 
ing stock isan EXACT SCIENCE. 
Specimens from each truck load of 
oak are LABORATORY tested 
while in the process of drying. Our 
expert determines and regulates the 
precise degree of moisture content 
which obtains when stock leaves 
the kilns. Thus we insure an exact 
chemical condition which we know 
by long experience to be a preven- 
tive against buckling or cupping 
in the finished floor. 


MC BRAND IG CAK 
SUPERISR nconinc 
Americas Finest-” 
Means far more than merely oak 
floors. It is indeed AMERICA’S 
FINEST because every step in 
production, commencing with the 
selection of uniform timber growth, 
is taken with analytical precision 
and minute care. Our ever-grow- 
ing list of PERMANENT cus- 
tomers is the best evidence that 

our pains are justified. 
May we quote on 
your next carload? 


SUPERIOR OAK FLOORING 
COMPANY 
Helena ~ Arkansas 


i’ 


“Work on both these buildings has been tied up by 
strikes which are costing the owners thousands of 
dollars a day.” 

As proof that the Citizens’ committee and the 
Landis award are making progress, Mr. Donnelley 
cited twenty-one new general contractors and twen- 
ty-eight new sub contractors that have recently 
affiliated with the committee. Also, a new record 
has been established in employment placements. 
Total placements for July, August and September 
this year were nearly 1.000 greater than for the 
corresponding months of 1922 and 1923 and 4,000 
greater than for 1924. During the last three 
months Landis contractors have been hard pressed 
for mechanics and the committee has met the 
shortage by inducing men from other cities to come 
to Chicago. Twenty-seven cities were represented 
in the arrivals of one week. 


Elected to Board of Directors 


INDIANAPOLIS, IND., Oct. 5.—H. C. Scearce, sec- 
retary-treasurer and manager of the Hubbard- 
Scearce Lumber Co., Mooresville, Ind., has recently 
been elected a director of the Indiana Lumbermen’'s 
Mutual Insurance Co. to fill a vacancy on the 
board left by the death of James T. Eaglesfield, 
who had been a member of the board since the or- 
ganization of the company in 1897. Mr. Scearce 
was secretary of the Retail Lumber Dealers’ Asso- 
ciation of Indiana for thirteen years and later 
president and director of the association. He is 
actively interested in the work of the National Re- 
tail Lumber Dealers’ Association and has served 
on its board of directors. He is also a member of 
the advisory board of the Lumbermen’s Mutual 
Casualty Co., of Chicago. 


° 
To Manage Sales of New Mill 

ENTERPRISE, ORE., Oct. 3.—J. F. Ravenscroft, 
sales manager of the East Oregon Lumber Co., has 
resigned to accept a similar position with the Mt. 
Emily Lumber Co., of La Grande, Ore., and has 
already assumed the duties of his new post. Mr. 
Ravenscroft is well known to lumbermen of this 
section. For mony years he was an official of the 
Nibley-Mimnaugh _Lumber Co., of Wallowa, Ore. 
Following the sale of that concern to the Bowman- 
Hicks Lumber Co., he remained at Wallowa to 
liquidate the property of the old concern and, on 
completion of this work, a little more than a year 
ago, came to Enterprise to become associnted with 
the Kast Oregon organization. The Mt. Emily 
Lumber Co., with which he has now become af- 
filiated, is a Stange operation. A new mill has 
been erected by this concern at La Grande and will 
begin sawing in a short time. Logging operations 
have already begun in the company's timber, in 
the Blue mountains northwest of La Grande. 
Homer B. Jameson has been named to succeed Mr. 
Ravenscroft as sales manager of the East Oregon 
Lumber Co. 


e aa 

Hearing on Industrial Dam Project 

MINNEAPOLIS, MINN., Oct. 6.—Representa- 
tives of the United States, Canadian and Min- 
nesota governments, lumbermen, sportsmen, and 
numerous villages and eities participated last 
week in a hearing before the International Joint 
Commission on an application of the Fort 
Francis Pulp & Paper Co., headed by E. W. 
Backus, Minneapolis lumberman, which was 
conducted at International Falls, Minn. 

Construction of dams for industrial purposes 
on boundary waters, which it was contended 
would raise the levels of boundary lakes, is 
proposed by the Backus interests in connection 
with development of extensive paper manufac- 
turing. 

G. M. Conzet, Minnesota’s commissioner of 
forestry and fire prevention; officials of a newly 
created organization bent upon preserving the 
natural beauty of the northern area; lumber 
holders of timber in that region; settlers in 
communities in southern Canada and northern 
Minnesota; and others opposed the granting of 
the application on the ground that the raising 
of the lake levels would inundate vast tracks of 
valuable holdings. 

Opponents of the project were instructed at 
the close of the hearing to prepare detailed 
plans to show actual damage which would result. 

Mr. Backus, in making a closing statement to 
the commission, said he believed his company 
should be shown some special consideration be- 
cause it had gone into the district years ago 
under transportation handicap and developed it. 

Mr. Backus pointed out developments his com- 
pany had sponsored in the district. He told 
of going there 31 years ago and a year later rid- 
ing into town on the first car of logs which 


was hauled by a railway built by his interests. 
He contended that the project now under con- 
sideration, calling for use of Rainy Lake, had 
long been known and understood by property 
owners in the district. 
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TROUBLE AND LITIGATION 


3ELLINGHAM, WASH., Oct. 3.—-Charging in its 
complaint that refunded sums on income and ex 
cess profits tax paid the United States treasury 
by trustees and stockholders of the United Shingle 
Co., of Blaine, Wash., had been wrongfully with 
held by George W. Miller, as agent, and the First 
National Bank of Bellingham, in conflict with a 
written agreement, suit for the recovery of 
$8,402.15 has been started by former stockholders 
and trustees of the company. Demurrers have 
been filed by the bank and its president, E. W. 
Purdy. These have been taken under advisement 
by the court. 


NeW York, N. Y., Oct. 5.—Petition in bank 
ruptey has been filed by creditors against the Astor 
Sash & Door Co., of Astoria, L. I. The petition 
ing creditors are: I. Feldman & Son, Edward 
Alpert Lumber Co. and Parshelsky Bros. A volun 
tary petition in bankruptcy has been filed by the 
Rugby Sash & Door Co. (Ine.), of Brooklyn, list- 
ing liabilities of $61,624 and assets of $7,174. The 
principal claim is comprised in a personal injury 
suit for $50,000. 





Statement of the ownership, management, 
circulation, etc., required by the Act of Con- 
gress of August 24, 1912, of AMERICAN 
LUMBERMAN, published weekly at Chicago, 
Ill., for Oct. 1, 1925. 


STATE OF a as 
CounTy OF COOK, is 


Before me, a Notary Public in and for the State 
and ceunty aforesaid, personally appeared FXLMER 
C. HOLE, who, having been duly sworn according to 
law, deposes aud says that he is the secretary of 
the AMERICAN LUMBERMAN, and that the following 
is, to the best of his knowledge and belief, a true 
statement of the ownership, management (and if 
a daily paper, the circulation) ete., of the afore 
said publication for the date shown in the above 
caption, required by the Act of August 24, 1912, 
embodied in section 411, Postal Laws and Regula- 
tions, printed on the reverse of this form, to-wit: 


1. That the names and addresses of the pub- 
lisher, editor, managing editor, and business mapn- 
agers are: 


Publisher, The AMERICAN LUMBERMAN (a8 corpo- 
ration), 431 S. Dearborn St., Chicago, Il. 


Editor, ELMER C. HoLe, 6704 Stewart Ave., Chi- 
cago, Ill 

Managing Editor, A. L. Forp, 6211 University 
Ave., Chicago, Il. 


Business Manager, ELMER C. HOLB, 6704 Stewart 
Ave., Chicago, Ill. 

2. That the owners are: (If the publication is 
owned by an. individual his name and address, or 
if owned by more than one individual the name 
and address of each, should be given below; if the 
publication is owned by a corporation the name of 
the corporation and the names and addresses of 
the stockholders owning or holding 1° pereent or 
more of the total amount of stock should be given.) 


Carl W. Defebaugh, 1120 E. 50th St., Chicago, 
nenne C. Defebaugh, 1130 E. 50th St., Chicago, 


3. That the known bondholders, mortgagees, 
and other security holders owning or holding 1 
percent or more of total amount of bonds, mort- 
gazes, or other securities are: (If there are none, 
so state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and security 
holders, if any, contain not only the list of stock- 
holders and security holders as they appear upon 
the books of the company but also, le cases where 
the stockholder or security holder appears upon the 
books of the company as trustee or in any other 
fiduciary relation, the name of the person or car- 
poration for whom such trustee is acting, is given; 
also that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge and bellef 
as to the circumstances and conditions under which 
stockholders and security holders who do not ap- 
pear upon the books of the company as trustees, 
hold ‘stock and securities in a capacity other than 
that of a bona fide owner; and this affant has no 
reason to believe that any other person, association, 
or corporation, has any interest direct or ‘indirect 
in the said stock, bonds, or other securities than 
as so stated by him. 

5 That the average number of copies of each 
issne of this publication sold or distributed, 
through the mails or otherwise, to paid subserihers 
during the six months preceding the date shown 
above is ........ (This information is required 
from daily publications only.) 

Evmer C. Hove, 


Secretary. 
Sworn to and subscribed before me this 21st day 
of September, 1925. Henry S, Lovey, 
(Seal.) Notary Public. 


(My commission expires April 2, 1928.) 
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eo B ceeecee . MP weeue DJEXE” cece ese ee coves 45.56 ..cee oe ” 
5/4x6” oo soseees ask Msn ck eee ee |S ee Sbssesonremee are sdeee EES 
Partition DES Soncaatesss ences ee 12”... eee an oe eee a 
ate Ix4 & 6” B&better.. 20... 0 02...) 52,29 5/4x5" & 10".....  .. eee 53.38 2.26. - souceee SRST SL 12 ShortJeaf Timbers 
ae No. B kissnvates antes wn 10-7 . ae ‘Saae seas reece 49.25 187i 10’ Pag 30:50 24.50 21.49 | No. 1 rough, 2@ & under: — 

ING eee ences ' OR raw 5/4 & 8/4x8". 0... cece cee . SAS SMe SSeS See eS Mo vadacumuseenes ~> WROD sccs 
of C/E Ge SJARIP ice, Sencs  ax00s 60.25 2x 8”. 10° 18.00 MOP so tacdcsedess ee | ae 
ms Bevel Siding aeadts Gatien gdp iy 2119 20:9 a5 
a %x6"” B&better .... 0.2... 34.25 Boards, S1S or S2S 16 21.00 20.17 a+ a Plasior 2 oe ae 00 

%x6” B&better .... 11... ... 46.75 | No. 1 18 & 20°.:: 20:50 22.93 24.29 | No 2 fh. 4----- - 32 ta 
Po ate 1x 8”, 14 and 16’. ..... ..... 35.07 en... —-...  . No. 2, 9%, 4’...--.  --00- 440 41 
ve Drop Siding Other lgts. ..... 39.82 35.07 Byrkit Lath 
12 Ix4 or 6” B&better.. 45.42 46.61 46.20 VI", THO IO. seen Seaes 38.64 SOF AG cicascs.  casus 21.00 23.51 A GG Oisicexe- «s-. BO 
la- NO. FT .:s icone 40:08 42:33 “~ by her Ry er lala 38.64 +d seenuer Fong iy 22.61 SB OOM Winawecse: Sccuc “teees 14.58 
3 N 2 ... 26.40 %A.67 28.75 x12”, 14 anc SC. C200 ««.. SER oP .inacaend 20.66 21.50 22.3 ma ace ee 
it : is . a se Other Izts. ..... 48.67 52.81 18 & 20°... ..... 22:81 24:19 alii aes saetaumes , 
1b- ; R Fencing, 81s No. 2 (all 10 to 20’): 1G te 2s. FEE Sadan «cds (All 1x4 and 6”): 
in- No. 1, xe “Ol. EO ere 34.04 ox! prt tteseeeeees pees 21.94 SR IOP canes — ehvewenwan 25.62 B&hetter, 9 and 
ott lets. Woe tT 34.04 1x10" CNewemneta te 22.69 22.21 BF ccceces sees 20.99 24.01 iS Rea 55.00 
» a 8. geen 40.20 aw bk ayaa WEIN se cueccune: 27.22 27.52 16’ «2-2... 21.18 21.07 24.65 Ot mM OO so” an adbae 57.00 
ie ae ore toca 38.25 37.96 | No. 3 (all le ngths): =? a oan 23.45 25.04 12 and 14’...... 52.00 
hi- ee eee)? 45.78 17.20. 15.84 i ee ae ao. 15.00 ..... 12.30 | 8 nd multiples. 17.38 
RG eee. tenes 21.25 20.19 WANE fccoaa cad Deenee 14% 1860 | "Go ge 14.00 14.75 12:73 | No. 2, random...... 17.25 
ty No. 3 (all lengths): 1x12” soees 18.638 17.71 2x 8” 111.11. «14.00 12... 15.33 : 
1x4 yo tbe tees --.-- 14.50 11.56 No. 4, all widths and SEI scvsces 14.00 15.25 S48, SqE&S: =a 
- i > | gaan te oi cosa WEA 2488 WONGUNE ccuwccee codes. aves 7.70 WRU Aa ticks Jgetes 15.25 Up to 9”, 37... ; _... 48,45 
is 
or : 
ne Jacksonville, Fla., Oct. 5.—Following is the recapitulation of f.o.b. mill prices obtained in this territory for the two weeks ended Oct. 3: 
he 
| Week ne, _ Oct. 3 Sept. 26 Week ended— aves Oct. 3 Sept. 26 Week ended— 4 Oct. 3 Sept. 26 Week ended— Oct. 3 Sept. 26 
0 ooring iding Boards ” t. 
or Ix4 B&better ......... $48.95 $54.50 | Bond, 1x6”— B&better— a Dimension, No. 2 we 
.) NO. F COM. 666.55. 43.43 41.00 ERUGULOE  eeKccdcets seed 52.50 3x8, 10 & 12° DAS... 66.75... 1 20° Straight cars 
ee No. $ com......... 20.20 19.33 a eon 42.00 | No. 1 common— ,e w= a 
™ td Nop eee 12.50 12.50 No. 2 COM.......004. 27.50 27.00 _). jaar 46.00 Bae Soetoee dana secons i eee 
x ppetter rift...... eee Novelty, 1x6”— BENE caeeccxeenes i aeoree 2X6 ce eeceeeeeerneees aa 6S ae 
50, B&better flat...... 58.15 55.00 B&better .......0.0: 45.00 43.00 SE eak-cainienss 45.75 50.00 > ce 33.00 ..-.. 
- No. 1 com. flat.... 45.29 43.006 RIOR Saas ctawnnncees A ae ee No. 2 common— ‘ 
1 i Z com. ose Lig 17.53 ito. B cevcccccceewses 23.50 27.51 C2? ees 26.00 ..... Ceiling 
” 0. com. fiat....  -sciau 3evel— p> 0. Seer 25.00 22.50 
a 1x6 No. 1 com......... 45.50 1... BO Bo vnaiaiis shite a ee 22.69... oe aa sea 
. ING. 2 COME... 655 20.50 21.00 ING@6 2 Gaile ca cieucaeea caacis 13.38 Sie a civenee sakes 22.00 Sea SD Seen eae + ss — . 
ng No. $ Com........: 14.00 13.00 Square edge, %x6”— nai 1x10 De “nage eee: 25.00 aa ee %sx3%4 No. 1 com..... 33.00 ..... 
INO dered tmaleoaemiwe [oe eens p> a Wi Gas aes sewes 22.00 ee er 20.00 
ty i Pc eel 4-Foot PD xisanenaeuncss TOG ccc nak 2: pe 23.50 Wee es c-catas 8.50 

ie Le 3. Se ee ae 6. , oO. —_ P 
™ No. 1 green............ eis | es Partition TE TH caescsee- 1M xcu. | POO pane 
= aed tet ONO asics cee oxen 45.00 ROS 15.00 No. 1 com...... 23.29 24.00 

ooters No. 1 COMBS 6 éc0c es 44.00 41.00 1x6 & up D4S....... WEG 5202. No. 2 com...... 13.64 13.60 
er 
z ERG NO: 2 COM... 650s 19.75 19.96 ING. 2 COU sccdeccx 24.00 23.00 EMO UG Ee ead cwnde: eueds 16.50 Wa. 8 GGi.....: GaP © sce. 
wr 
o; 
_ 
le 
ch ARKANSAS SOFT PINE 
- The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Oct. 2: 
“4 Flooring Finish—Dressed Dimension—Dressed $28&CM—Shiplap 
.  — ” ” 
et meee, a ene ne _ sits m i ve No. 1 No. 2 1x 6” $36.50 3 $650 
aD B&better i ae nite ae $81.00 69.50 1x4 tapeteeeeeeeceees $64 1 $52 25 12, 14, 10, 18, 12, 14, 10, 18, 1x 3” ee ee 7 22°50 18,60 
68.50 REGS casas ciseonnass 6X50 54.50 16 20 16 i aa eea ee * sere : . 
ch * heeeeeonE ales ae eppeoeee 75.00 60.25 | sog 09 $31.00 ox 4” $25.00 THIOW c-cccccce cecee ERS TAS 
d, sean ist eee er ee ae 1%, 1%, 9x4 to 8.26: Te tices oe : ” : 92 EA Ceiling and Partition 
rs Flat grain— 1%’ 1%" 2”x5, 10, 12”... 79.50 76 an ee Se woe em 
; , « a , . ee : ‘ o 
4 BAbetter ..........- 60.50 50.50 Fencing and Boards 28.25 30.75 2x10” 25.50 ..... Part. 
a % caeekees ener bg as No.1 No.2 No.3 29.50 31.75 2x12” SRG wcéec mage tae $42. %0 946.00 50 $46 a) = ro 
eB issiceccicaciesad 3 : ‘s . . maddie euuas eta ’ 
nite ie 2 ooceeeee RE Se Te Casing and Base oo 2150 12... 27,80 
Ly EB occccccss CROW gaae ieee B&better Lath 
1% and under...26 percent discount | 1x10” ......... 38.00 22.50 18.00 | 1x4, 6, 87........ccccesecccevee$l ID No.1 No.2 
1% and over....21 percent discount | 1x12” ......... 50.00 28.25 20.00 EGRET ccadsascdeauceaans ooo 79.50 | 3% x1%4—4’ ...... eee $4.75 $4.00 
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NORTH CAROLINA PINE 


Norfolk, Va., Oct. 5.—The following prices for North Carolina pine have heen obtained f.o.b. Norfolk: 





Fdge, rough No. 2 & better ' No. 3 30x Cull & red heart No. 2 & better 
4/4 a coe eeeoe -$49.00@51.00 $29.00@32.00 = 50@ 24. 00 $20. — 00 Lath, No. i $ 5. 75@ 6. 00 . Roofers, 6”. 8. eer. 50 D48, 6” .$53.00@59.00 
AE Sassnsddeeden enn 54.00@57.00 33.00 35.00 50@25 2 re > Ribs No. 2. 3.90@ 4.10 3” 50@ 28.50 8”. 55.00@61 00 
6/4 eS eee ee ee ee Te 58.00@61.00 35.00 @37.00 25. Sith 50 F - serene: F actory, 9” 98" 00@32. 00 10”. = '50@29. 50 10”. 57 00@63.00 
BTS Sees ss casasce 61.00@65.00 39.0004 41.00 [ Seah P| Seen Sizes, Ciggepee 21.00@ 26.00 12”. 30. 00@31. 00 12”. 63.00@69.00 

Rough 4/4 end : —— ‘ 

ae 7 ere .. +. 55.00@57.00 36.00@38.00 27.00@28.00 = 22.00@ 23.00 Finished widths— No. 2 & better No. 3 ~ 4 
IO: svissthesreubeuern 57.00@59.00 39.00@42.00 28.00@29.00 23.00@24.00 Flooring, i x2¥% and 3” Z BEE vecotoors $77.00@80.00 —....... Ce ee 
| Pe I 63.00@66.00 43.00@47.00 29.50@30.50 23.50@24.50 Ze, 0 ANG SO”... econo 48.00@56.50 $38.00@43.00 $24. OO35. 50 
Bark strips, Nos. 1 & 2.$31.00@33.00 Bark strip partition, OTR 256 oo oes 98 9 6 86h eh elo ley 28.50@30.50 24.00@25.00 16.00@17.00 
BOK cacccan 13.50@14.00 NOB: 2a wis. «0s'aae8es $41.00@44.00 * oe ei ee ere 29.50@32.00 25.50@27.00 17.00@18.00 
Cull red heart.......... 10.00@11.00 Arti: ae enone ues sees acemasaa 49.00@57.50 39.00@44.00 25.00@26.50 





are: 
COMMON Boarps, RouGu 


NORTHERN PINE 


Duluth, Minn., Oct. 6.—A large number of mixed car shipments features the northern pine market which remains firm. Quotations f.o.b. Duluth 


FENCING, RouGH— 








6’ 8’ 10’ 12’ 14&16’ 18° 20’ 4 6’ 8’ 10,12&14’ 16’ 18&20’ 
(Ch Fs as 55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 | 6”, No. ]1...........000. $52.00 $55.00 $60.00 $62.00 $61.00 
| ee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 NO. 2....... 02 seeee 37.00 41.00 42.00 44.00 44.00 
DP ccnunacee 65.00 68.00 75.00 75.00 70.00 75.00 75.00 2 Me Bi vicrsesaneneen 26.00 28.00 29.00 30.00 30.00 
Me. SW iovccaneed 38.00 40.00 47.00 49.00 47.00 53.00 55.00 | 4”, NO. 1...........eeee 50.00 53 00 55.00 61.00 63.00 
OF wisnainne’ 41.00 43.00 50.00 50.00 47.00 53.00 55.00 MO. B...csrcsseveene 32.00 38.00 39.00 45.00 47.00 
RR 46.00 48.00 57.0 57.00 52.00 60.00 63.00 PN Mi ke renetesae 27.00 27.00 29.00 30.00 29.00 
ale? “Gaadieae Foe Bt oe oof ete as00as'00. «83:09. | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
12”.. 122221 31,00 = 32.00» 34.00 = 34.00 = 34.00 = 34.00 34.00 . a eggs 6”. — 
¥or all white pine, Nos. 1 and 2, add $1. oar th cae tenes, a eG 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. ae oe ee GOESS:  & 
For Si or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece aia ee, ene 14’ 16’ 18’ 20’ SIDING, 4 AND 6”, 4 To 20’— 
Sp ee $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 oy" A : oe 
2x "i 26.00 27.00 29 00 29.00 28.00 30.00 22.00 32.00 eveette aT ccc eesvences “oy 00 $44.00 ERE rere ee ree hae 0.00 $22.00 
et 8. sens 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 | Co crrerrersreereereees 33.00 38.00 Norway, C&better.... 34.00 36.00 
2x10”...... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 SIM aR IR 28.00 = 31.00 
= ope - 4 eed ry 4 paged yoy eg eo Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. a rough, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it 
or S48, add $3. f grades. 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
St. Louis, Mo., Oct. 5.—The following cross [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Oct. 3.—Following are prices 


tie prices prevail f.o.b. St. Louis: 


Untreated 
White Southern 
Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.40 
No. 4, 7x8”, 8’, 8-inch face..... 1.30 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 
No. 2, 6x7”, 8’, 7-inch face..... 1.05 
No. 1, 6x6”, 8’, 6-inch face..... 95 


$1.25 
1.10 
1.00 
-85 
15 


Red oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 


he) ee 
BO SURE. cosnseneesssoewas 


Switch 

Ties 
<—ieune $42.00 
immerse 38.00 


Bridge 
Plank 
$41.00 

37.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 3.—The following 
are average prices, Sept. 27 to Oct. 3, of Califor- 


nia pines, f.o.b. mills, those 


11-inch stock only: 


California White Pine 


Pric 
Nos. 1 & 2 clr. 1$ 81.50 
AC RIBOE. sesc'e sx 


TP BONE «i sacscs ara 
No; 3 Clear... 68.25 
Inch shop ..... 32.50 
No. 1 shop...... 65.75 
No. 2 shop...... 33.50 
No. 3 shop...... 20.25 


Panel, % a. w.. 85.50 
Panel, % a. w.. 90.00 
C&btr., short... 64.25 


Diebir., Sth... 52.50 
No. 3 clr., std.. 64.25 
Shop, std. ...... 30.75 


Sugar Pine 
Nos. 1 & 2 clr. — - 


iS Bes. 6460050 

OS Be 35 
No. 8 clear...... 77.00 
Inch shop ...... 38.50 
No. 1 shop...... 65.75 
No; 2 shop...... 39.00 
NO. 3 BRO. .. <5 


‘ 22.75 
Nos. 1&2 clr. ae. 79. 00 
No. 3 clr., std. 67.75 

30.26 


Shop, std. ...... 
wnite Fir 
CBhetter ....<.. $ 46.00 


No. 3&btr., com. ee] 
No. 4 com...... 

No. 1 dimen.... 19. 7 
No. 2 dimen.... 16.75 


Export 
Australian ..... $ 52.50 


on common being 


Mixed Pines 


Common— 
es 2: Aswan nt $ 49.50 
WG: co. nkswew es 29.00 
No. : Keep tore 19.75 
le re 16.50 
No. 1 ey 20.75 
No. 2 dimen. 18.00 
Beveled siding— 
_— tter 36.75 
Se ceseeeer 36.50 
D Ee ee 22.50 
Douglas Fir 
COrbetter ...i0 $ 42.75 
No. 3 clear...... 40.00 
4/4 a. w. com.. 16.25 
5/4 & up, com.. 17.25 
AMNDCTS 060000 25.25 
Dimension ..... 18.50 
Lath 
Mixed pine— 
CC Es $ 6.25 
MDs: 2 sdenewes 5.00 
oS 2.75 
DE sso Guwn wee és 2.25 
White fir— 
INOS © desuwwsien 5.50 
Box 


Mixed pine— 


5/4 & 6/4 a. w.$19.25 
19.00 


B/4 Bo Wess s 
Cedar 
Miscellaneous. . 


-$ 22.50 


pine: 


Portland, Ore., Oct. 6.—The following are f.o.b, | £.0.b. mill: 
mill, and f.o.b. Chicago shop, prices on Pondosa | ponposa oR WESTERN PINz, 16-Fr., INCH— 


No.1 No.2 No.3 No.4 No.5 


Boards, S2S | $42.50 7. MO TREO secee sees 
No.2 No.3 Or Gssaniece - 43.50 |: Sa 
” ses com. com. Bretcriew aioe 41.50 30:00 MEG scscom seer 
1x 4”, BD. a vawinaneraswiels whew acct $33.00 $18.00 WO? isceseses SOO SOO “OUND sacca  <onne 
AG AU ROLES bivnewceNeddewiwuwees 34.00 19.00 Be octansawen S500 SO00 ZiOG .icscse sescr 
Se OT, 60.6506: 85s ooo a eke aes 28.00 19.00 A” WAP... 0s0 ‘Cehs. Reyes  onlees $16.00 $8.00 
Re A BO ED os sa saseasausecaeweess 29.00 20.00 ? os va 190 
1x13” and wider, 10 to 16’.......0. 31.00 24.00 | WESTERN PINE Suop, S2S-—— 
No.4 No.5 ae 
com. com. No. 2 ze, . Com. 
1A” ana Mer: 04k Gee ene $15.00 $ 8.00 Bt & 6/4. 990. 50 $50. 50 $33.50 $23.50 ..... 
le nee 80.50 60.50 43.50 33°80 patie 
Selects, S2S 4/4 28.95 
“B&bt rr, esq “Dp” bir eceeee oe eee 86 ee ee 06—6lUll OH 0lUlU ° 
1x 4”, 6” and 8”, 10 to 20’. 7 00 $66.00 $45.00 IDAHO WHITE PINE, 16-Foot— 
1x10” (iGVEET S455 0 5NORSS SESS 00 77.00 57.00 No.1 No.2 No.3 No.4 No.5 
1x12” ey er ee ee 88.00 88.00 67.00 BO ct ale Sau = OG. 949,00 BAOU- scsiin sacs 
SOR OMT WHO? 055 ces siciaas 98. 93.00 72.00 tN eta GE:00 48.00 ZENO cecee stern 
5/4, 6/4x4” & wadr., 10 to 20’ 96. 00 91.00 74.00 Be Sap ataraereceh 49.00 48.00 25.60 ..... ..e.. 
BY GNA WIGS! oiicks ccvaweecd 98.00 93.00 76.00 BO acc ccae eae 52.00 43.00 26.50 neces cave 
Shop, S2S, f.o.b. Chicago ar besiiecilows ie 71.50 45.00 2650 ..... ..... 
No.1 No.2 No.3 WOR Webi sekes  s035%  o0eee $18.50 $8.00 
at and 6/4 Co errr eeeeeeseves $58.00 $43. 00 $33.00 WHITE Fir, 6 To 20-Foot, INCH— 
SDN RNNS SS oe be RGaGuGeaee 68.00 53.00 33.00 4” 6” 8&10" 12” 4”&war. 
y Pate prices are for shipments of No. 3 and No. 1 & 2.. oe 50 $25.50 $26.50 $27.50 ..... 
better, shop. For straight cars of specified i a ae 50 20.50 21.50 22.50. ..... 
grades, add $5 PNOs Biisiwcice eosin: oekine eens ee 16.50 





Port 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


RED CEDAR SHINGLES 


Seattle, Wash., Oct. 3.—Fastern prices f.o.b. 


land, Ore., Oct. 6.—The following are | mill are: 


prices for mixed cars prevailing here today: 











Per square Per M 
I iit cit aeicticetadicucees $78. 00 4 bunches 4 or 5 bunches 
1x4 to 1x10...... First Grades, Standard Stock 

NE Se >>> 00 | Extra stars, 6/2...... "ae $2.28 $2.85 
ee eee Be RCL ee aed et aie oer tae 4.25 PRET BLOTS, B/2 6.00 6:0 veces 2.36 2.95 
Factory atoc k, . a P we ' PIREUA CLOBTB 6.0.6:0:.0:6.0-0000 008 2.60 3.25 

ae ee ’ PIOPTRCUS, OPE sccccaneceeve 3.138@3.17  3.90@3.95 

114.” Phan asta Gpiaeeadbis saa enaen ; TUCOEAS 6.4:6:5,010.4:06-6.6 $e bea 2.77@2.81  3.80@3.85 

9 SELLE BC es : POPTOCUONS: ibis ccccvcccncs 3.54@3.58  4.80@4.85 

ail re First Grades, Rite-Grade — ne Stock 

CCctec tre TY eC Te ee ere ee . Extra stars, Si OOO $2. 85 
SOK MAMBOCL, STOO. 4 o:6-o:6:0:555:40:.5009s csweuwalee . Extra stars, DY elute veces oat 3.05 
PORATR CICOTS. 5 cicccnsccoece 2.80 3.50 

PeOTICCte, G70 69604 s8snares 3.17@3.21 3.95@4.00 


CYPRESS SHINGLES & LATH | furekas .... 284@2.88 3.9008. 95 


Cincinnati, Ohio, Oct. 6.—The following are 

average wholesalers’ carlot prices today f.o.b. Dy ny — . ie "92 ‘a stock 

Cincinnati: Common stars, 5/2........ 1.08 1.35 
Shingles COMMON. CIEATS: 6.660.000.5600 1.64 2.05 

pert a Economies British Columbia Stock, Seattle Market 

OEE BERS pais ag 6.70 4.85 $3.90 XXX one - area oer wane 15 

eee lO oe eee $18 

i ee . 6.95 =, B45 4.80 EUrekas ....seseeseeeee - 3. 4.80 





PRTIOOUODS £5 6é0s.cesioieee 





= Oe 5.00 
Lath, 4- — %%x1V/o-Inch XX 6/2 16” (Canadian). . Nhene 1.601.170 
1, 


Oi Boiceuc gine $8.9 Ae 7.90 | XX 5/2 16” (U. S.)........ . 143 








\& 


i! 


paic 
toda 


~ 


—y 





uth 


bea ey eat na sgt al 
SSssssc 


ces 


0.5 


325 
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DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Oct. 7.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: Pre- 
High Low vailing 
prices prices. prices 

Vertical Grain Flooring 
ek” NG: 2 GIBEE kccwecens $48.00 $41.00 $43.00 
ING’ DS cccrescdeescnes 3.00 29.00 30.00 

Slash Grain Flooring 
1x4” No. 2 and better..... 32.00 Se 
INOS SD dees cGzenneaess 24.00 po | 
1x6” No. 2 and better..... 38.00 36.00 36.00 
Stepping 

No. 2 clear = better.... 65.00 | ee 


Finish No. 2 and Better 
6.00 


168 GN BO avec eecccsnee fC See 
Casing and base.......... Oe buees .anece 
a 
agx4” No. 2 clr. & btr.... 29.00 28.00 28.00 

ING & anensieeeeeaces Bee 8 eeuus seeds 
1x4” No. 2 clr. & btr.... 29.00 y (2) ae 
Drop Siding 
1x6” No. 2 clr. & btr..... 37.00 35.00 35.00 

INO. © GHOOT sis wacuwes 33.50 27.50 29.50 
No. 1 Common Boards and Shiplap 
128 Oe TOP 60s coo ncn vccces 16.50 15.00 15.50 
We” c.caveawacaccocsxeus és 17.00 Ee. “asec 
Dimension, No. 1 Common S4S 
of. 32 Mh Ben ckcc occws 17.50 15.50 16.50 
Plank and Small Timbers, No. 1 Common 
ix 4°, 32 to 16° SSS... 21.50 it eres 
Sel2",. 12 toO-36" SAS... 6c.us 21.00 yt; re 
Timbers, 32’ and Under, No. 1 Common 
PEGS AEE eid viesivcestearoolars 24.00 20.00 21.00 
Shop 
14 Kiln dried, rough, common............ $23.00 
4/4, i Vertical grain, kiln dried, S2S 
1 Ea ERS REN tee ocr t eee ees are ny rir ea eee 35.00 
5/4, 8/4, 1% Vertical grain, kiln dried, 
rough— 
WGIOCE SUI WGELOR 6 oso ko kisin ts heck steele ca atone 42.00 
GeehG ARe rapes Grd ale lel pris were er@c ne aaa wi wre eclerewa te 34.00 
WED Vwi Cag ee ekes ose sewer eee eke ke uke: 
s/3 Kiln dried, rough No. 1 and 2.......... 20.00 
5/4, 6/4 Vertical grain, kiln dried, rough 
CONS a aise Rake Cee hee ets 4 age w eee HOR RE 30.00 
1/4 Kiln dried, S2S common............... 25.00 
5/4, 6/4, 8/4 Vertical grain, kiln dried, S2S— 
MOICCE ANG PGtlGE. .....ccccccccesencivcuses 44.00 
NOE Nivcietaciu cs seclskoes ase avaewe omens hwcen 34.00 
NO Gelsitia aeiokaviaenn Gkeae SG cee eke ec waleecnns « ee 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 6.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


EEG” On “B GIGE Es 6 cecc occ cawsenecescewescens $48.00 
INOS: 2 COAG se biccce cece vnscceavasecen ves 39.00 
ING Or ClOOl ows ccdewens cececeeukh tenes’ 28.00 

lIx3and 1%” No. 2 clear and better........ 45.00 

ING: (GO ClOUN cccceceenecceseteeess 35.00 
Slash Grain Flooring 

in4” NO: 2 Cleat ANG DECEER. .crcccscccccvcs 29.00 
Ot GiGMMEE ccccececusccecinneeweenwews 24.00 

1nG” No. 2 clear aNd N6ttePsccscsccscoecces 36.00 
INGs SS GOR Osis ca cecccswenennwe ne oue's 28.00 

Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
INO) 2 GCIGGE GUG DOUG se ices icc ceseceieds 55.00 
Ceiling 
%x4” No. 2 clear and better..............+. 28.00 
INGE 6 GIGRE cccdenvccecccssscceoucsees 22.00 
1x4” No. 2 clear. and better... .cccccescces 29.00 
ING: SO GIOME: sce ncdscccecoscicusecsucucs 24.00 
Drop Siding and Rustic 
1x6” No. 3 and DetteP. cccccccce CERES Rweanes 36.00 
NOs SF CIOGD 60k 60deccce én es evverneseces 28.00 
Boards 
Mile D eitcnridinccsvcesusves weewuieees $16.00@ ay rs 
GO cca wcksidesedimeses SicneeAeesRedecaees 
Dimension—2x4- Inch, S4S 
Pes De ES ANG TE i crcccccccccdcvisceswassns 17.50 
pteraaienenhenen acu eperameie patra 12.00 
Timbers 
I Ere ee Ce rere ne eee TCT Te 18.00 
MEG” GUE IAIBOE cccccccccecencectsccuevcence 19.00 
Sitesstinabeus items 
COINOPIIG, TANGOU. occcccccccoscesceddsedes 15.00 
Fir, lath, dry Daseacenedeeeneaeateeceneeeeeas 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 6.—Present log quotations 
are: 
Cedar: $15 to $17. 
Yellow fir: $20, $16 cr $12. 
Red fir: $16, $15 and $14 
Spruce: $26, $18 and $12. 
Hemlock: $10 — $12. 


Everett, Wash., Oct. 3.—Log quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 


Tank FAS Selects Shop Box Peck 
4/4”...$118.50 “ 50 $ 71. _ $46.50 be rH $34, 50 
5/4”... 123.50 1038.50 81. 58.50 34.50 
6/4”... 126.50 111.50 84. 20 61.50 36:80 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 

10/4”... 141.25 125.25 Gains Gee <edae case 
12/47... T4035 FETE GER TEA kccce écccs 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 
Common, $1§S or S2S to 13/16-Inch, 8- to 20-Foot 

No. 1 No. No. 3 No. 4 
ES Acaciwaws $52.50 $41.50 $32.50 $28.50 
ES cacdcuas .. 52.50 43.50 34.50 28.50 
BEE aécawa Kece Ganue 41.50 34.50 30.50 
EOI ccdcwcuns 54.50 45.50 35.50 30.50 
EMER § cccchudes 61.50 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and bs add $3 to price of l-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 


Cir. Hrt. <A B >. D 
1x4 to 10”...$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
TREE kxenaee 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/-Inch, Standard Lengths 








Cincinnati, Ohio, Oct. 6.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
4 $69. 35 $44.25 
56.25 
59.25 
66.00 
Common, Rough— No. 2 com. 
1”, random widths and — $53. 38 $42.25 
Finish, S1S or S2S— 
el 
Bl) gee $102.50 $97, 50 $02, 50 $82, 50 $72) 50 


For 5/4, add si 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, — No.1 Rand. my 


Sel. Shop No.1 No. 
1k POOere $75@85 ee th Fr $33 $25 
5@6/4 .... 80@90 Ay 44 38 27 
See Vdacewed 90@95 380 a7 ee 41 30 
Boards— No. 1 com. No. 2 com 
BG Oe Oe sagedciedsnaeeces $40.00 $33.00 
BERO GG RE 6 Cie sa ccsecdiaces 47.00 30.00 

St. Louis, Mo., Oct. 5.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 








A B Cc D 
%x4, 5 or 6”...... $49.25 $45.75 $41.75 $28.75 ie Bo 
Bungalow Bevel Siding, 8-Inches Wide 68.75 $48.76 $32.75 
—From 4/4 Stock— —From “ Stock— oo pat Hee 
A B C&btr. A C&btr. Stash as * ; 
ef BR ae re nar Boy i; 33.5 
64.75 55.75 53.75 $. $71.25 $62. 25 $60.25 bre = tenes 
Wiies sada aaues 71.25 2.25 60.25 107.75 8225 | 
Lath, 4-Foot No.1 No.g | Peck Tandom 4/4”.....-.ceseeeeeereeeereees $24.75 
oO. oO. 

” Common Rough— No. 1 No. 2 No. 3 
WX" «wees eee e eee eeeeeeceeeeeees sede 6 ere $52.75 $43.75 $31.75 
RED CYPRESS, OLD GRADES— Ne). cddanddaddecdecdaadas 59.75 48.75 31.7 
Factory, Rough— No. 1 No.1 No. 2 Add $2 for specified lengths on common grades. 

FAS _ Selects shop com. com Finish, SiS or S2S— 
4/4 ..+-$100.00 $ 90.00 55.00 $50.00 $40.00 ¢ non 
5/4 .... 105.00 95.00 70.00 50.00 40.00 
6/4 .... 107.00 95.00 70.00 50.00 40.00 | 1x4—10” . ain 00 3. 99 00 $ 92. 00 $ a2 00 s72 00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 BWGe acceces 110.00 108.00 110.00 90.00 79.00 
10/4 .... 135.00 120.00 95.00 ada sews EWG aveaees 127.00 122.00 112.00 104.00 ..... 
12/4 .... 135.00 120.00 95.00 7 anda 1x16” ....... 137.00 132.00 122.00 115.00 ..... 
i is ee ee | ee eee Bungalow Bevel Siding— A B C&btr. 
Boards, Rough— NGS Com: No.3 com. PGR! | PEGS ¢ kscccsccesduccccscss $74.75 $65.75 $63.25 
a Ma SG vawcccexes 359.50 = pod racer RMU ec eddddaddadddanadade 79.75 70.25 68.25 
MEG  dieedwsackededesass 3 [ee SP 
M” SE auaddceukecus Gakie»  asawe $33.50 eee aap et ee $48.50 sas00 $4100 $28.00 
YELLOW CYPRESS— YELLOW CYPRESS— 
Factory, Rough— No. 1 No.1 No.2 | Factory— No.1 No.1 No.2 
AS Selects shop com com FAS Select shop com. com. 
ke eee $ 85.00 $64.00 $43.00 $37.00 $32.00 CLC Seer er er $ 75 $60 $38 $31 $26 
JL 95.00 69.00 55.00 39.00 33.00 fe heerereree 80 63 50 35 2$ 
Cf 95.00 69.00 55.00 41.00 33.00 CL SR 65 62 35 23 
i 100.00 76.00 60.00 42.00 34.00 Le Se ea 85 70 55 " g 
Boards, Rough— No.1 No. 2 1Gs4 cccevivec 105 80 70 on 
Selects com. com Peck Boards— No. 1 com. No. 2 com. 1 ’ veniam 
BIG cacdnoces 75.0 $44.00 $37.00 See) EMCO eddivecwdees ef = $33.00 . 
15. 75.00 44.00 37.00 29.00 a dddacauneuedac 34.00 éeee 
PIO kcieucens 77.00 44.00 38.00 SEGOL SON acdicicdudads 43. 30 ae 0—té«th ws 
EE. -werea cence 85.00 54.00 41.00 31.00 ESGE” cceeasoeetwes 53.00 S60 20sceccuces 
MP RRM sisi succes: 32 abease 86 wane TEGO | Peek, TEU 2 cusses pias ama $23.00 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Y2-Inch, S1S1E 


c—Clear—_, —_ ssa “B” 

3°- <4" $% "220" 3’-7' 8°-20’ 3’-20’ 

, MEO CC COC. 25 9 25 $20.25 $30.25 $23.25 

Be cnscunendes 25 9.25 25.25 35.25 27.25 

GO swssndansus 36. 25 36. 25 22.25 32.25 26.25 

oe — ge 4 = “7 Foot 

x8 %x8 Ars x10 %x12 

CleOF ciccccs 940. 25 $47.25 soi 25 $66.75 ses 75 $70.75 

Me xuawee -25 42.25 51.25 64.75 66.75 68.75 
‘ee Drop Siding 

Clear heart ‘‘A’’ bad > hy 

a , MOLE CCC ECC OC OL $49.25 $43.50 $37.75 

OP aa ede gacndecesvues 45.50 40.75 34.75 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
tra. 

Random Shop, Rough or S2S, 8’ to 20’ 
D had %” b 2%” } 
5” to 12”.$43.50 $57.50 $53.50 
14” & up. 53.50 62.50 63.50 


4-6” 


$75.00 $73.00 $77.00 


Wide Clear Finish, “All Heart,’ Rough or S2S, 
Random, 8-20’ 
1” 14% x1 %” b Yad 4” 5” 
14”.. .$107.50 $116.50 $115.50 1%. oe eo 00 $134.50 
1¢”. 112.50 121.50 120.50 131. 6.00 139.50 
18”... - 117.50 126.50 125.50 136. 00 iL: 00 
20”... 122.50 131.50 130.50 141.00 146.00 
22”... 127.50 136.50 135.50 146.00 151.00 
24”... 132.50 141.50 
26”... 137.50 
28”... 142.50 161.00 166.00 169.50 
0”. -. 147.50 166.00 171.00 174.50 


wadr. 112.50 60 120.50 131.00 136.00 139. 
Add for Sus. se: add for specified lengths, Po 





Clear and Tank, Rough or S28, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
Thickness— 

SO aduawsenddawsnudeas bes $107 $108 $109 $107 
MD wcttideedeaeeueias 11 112 1138 114 «112 
Finish, Aa ind $2S or S4S 

Clear “All Heart” — to, te 7 
1-inch— 3-444" 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
SF wetadu $50.50 $60.50 $76.56 $42.50 = 50 $63.50 
OO ciunsie 60.50 60.50 82.50 42.50 49.50 69.50 
ao «éeweuc 59.50 69.50 84.50 61.50 58:60 73.50 
Serer ere 52.50 62.50 82.50 44.50 61.50 69.50 
eee 69.50 74.50 84.50 69.50 64.50 73.50 
ee -acawdue 79.50 84.50 88.50 69.50 74.50 78.50 
BS cesacin 81.50 86.50 90.5@ 71.50 76.50 80.50 
3 to 6” 50.50 60.50 ..... 42.50 49.50 ..... 
GUO BF snc Sccee . vedo TED eccae cecce 76.50 
s to 1% inch— 
wahaeds $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
re ree? 55.50 65.50 87.50 47.50 58.50 78.50 
 Gceaces 64.50 74.50 93.50 61.50 71.50 88.50 
Oe iekauen 57.50 67.50 89.50 651.50 61.50 80.50 
OY éeewua 78.50 81.50 93.50 73.50 76.50 .50 
|| aorerer 90.50 93.50 97.50 85.50 88.50 92.60 
Se. cuscaee 92.50 95.50 99.50 87.50 90.50 94.60 
3 to 6” 55.60 65.50 ..... 47.50 68.50 ..... 
6 ti 38 onc deuce cecca GP cess coeus 87.50 
2-inch— 
icawdas $54.50 $64.50 $80.50 $46.50 $53.50 50 
OP cathuws 54.50 64.50 86.50 46.50 58.50 73.50 
 ciaunes 63.50 73.50 90.50 55.50 62.60 79.50 
SS evusacs 56.50 66.50 86.50 48.50 55.50 73.50 
ee acadéaa 73.50 78.50 90.50 69.50 72.50 79.50 
Te sesnnee 87.50 92.50 96.50 79.50 82.50 86.50 
Sat acaead 89.50 94.50 %8.50 81.50 84.50 50 
3 to 6” 54.50 64.50 ..... 46.60 LO acces 
Cr Ue aks tadecu creo Sa kcaa . cagee .50 
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Cincinnati, 


ey, 


“SOFT TEXTURE” SOUTHERN HARDWOODS 


Ohio, Oct. 6.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 
































QuaRTERED WHITE Oak— Hickory— _ eee. 8/4 BEECH— a 5/4&6/4 8/4 
4/4 5/4&6/4 8/4 _, wake re 95@105 $ 95@ 105 [h ooeercra $ 6 70 $ 70@ 75 $ 75@ &% 
No. 1 com..... ..@.. 65@ 70 65@ 70 No. 1 com..... 426 45 47@ 50 47@ 50 
So st eeeees “= oie +88 nie ot ( $4 No. 2 com..... .@... 35@ 40 35@ 40 No. 2 com..... 27@ 30 30@ 33) 383@ 3 
elects ......- eg @115 5@1- MarLe— 4/4 5/4&6/4 8/4 10&12/4 18/4 
oe ees os Pert et + 2 $80@ 8 $85@90 $85@90 $95@110 $115@129 
Sou gece pies 43@ = 52@ 4 55 60 WMDs MMEIIIRS 0 or-assci a ris fond ao Ouesaie 50@ 55 ona 70 65 70 75 90 95@100 
ound wormy.. @4 52@ 57 55 ER biGcueecencnnenrees 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED Rep OaK— WHITE ASH— 
res $110@115 ee: i, tetas wigan anid 5 ethno ereaet sie $ 90 = $105@110 $110@115 $125@130 $155 @ 160 
No. 1 com..... GU@ 65 rr - > a ; com. and s€l..........+4. Pe i 4 pL. 7 = = po 100 
No. 2 com..... 40@ 45 ...@... — O, 2 COM... secre reece ceoeees 3 55 
PLAIN WHITE AND Rep OAak— 
ee $105@ 108 $115@125 $130@ 140 VALLEY HARDWOODS 
eee 0 5@ Y 
ag 1 com hia og 65 70 75 70@ 75 Cincinnati, Oct. 6.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 COM. :0% 40@ 45 45@ 47 45 49 — 
No 3 com....: 21@ 23 22@ 25 23@ 26 wird, ie, s/4 5/406/4 ast ee gpa i 4/4 S/408/4 ae 
Sound wormy.. 43@ 48 55@ 60 55@ 60 “a: er 397% @102 $ 90@ 95 $ 95@100 ogg eg wdr.$ od +4 $ - yf ee ee 
BaSSWoOop-— No. 1 com. 60@ 65 65@ 70 7O@ 75 No. 2 COM... .. 32 32 34 on il 
FAS ......... $ 70@ 75 $ 75@ 80 $ 75 80 Qtrd. red, sap no defect : ' 
J M OBS r Lee 54 59 64. QUARTERED WHITE OAK— 
t=. eee 33@ 38 se 43 oe 40 42 47 er $120@ 125 " is $130@135 
nencan ; Jain red: Sa y0@ 95@ 105 
CHESTNUT— ree 95@ 97 98@100 90@ 95 No, 2 com... 70@ 75 80@ 85 
oe $105@110 $115@120 $125@130 ae oss. eee ee 60@ 65 65@ 70 No. 2 com..... 40@ 45 B00 55 
No. Bcom..... 20@ 21 21@ os Bi@ Be Brivis. 1317" 6O@ 65 ...@... ---@... | Quanrenep Rep Oax— 
Sd. wormy and ~ x Plain FAS 6% —_ SUAS os ics ctes sat $105@110 —_ ee ae 
No. 2com... 33@ 35 35@ 37 35@ 87 No lcum Bat wes wea No. 1 com... $5@ 70 ...Q... ...@... 
: ‘ . No. 1 com... 32@ 35 QD & 0; 2(COM:. «<0. 5 eae es aia OAs 
sas i ee age | No. 2 com... 22@ 24 24@ 26 25@ 27 " a : 
better ...... 35@ 37 37@ 39 39@ 40 | Marte— ee ee 
ert si ss Spot worms ~ . A axes: shatters $ - S $ 9 +: 4 aah te 
= »., log run 38 $52 55 BOIOCIS: si5 sees @ 65 63 5 
FAS Ce $115@120 $120@125 $125@130 Sort ELM— 4/4 5/4 6/4 8/4 No. 1 com....-. 50@ 55 +4 _ 65 
No. 1 com. and eee $63 $65 $65 $70 INO. 2 COM... 6+ 35@ 38 io 45@ 50 
a 67@ 72 72@ 77 72@ 77 No. 1 com . 45 48 48 55 No. 3 com..... 20 22 aa | 25@ 30 
No. 2 com..... 33@ 35 = 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 38@ 43@ 48 
Cincinnati, Ohio, Oct. 6.—The following are 
Present values f.o.b. Lower Michigan mills are as follows: average wholesalers’ carlot prices, Cincinnati 
; base, on “soft texture’ poplar, from Virginia, 
No. 1 No.2 No.3 No. 1 No. 2 No. 3 oe 
FAS Selects com. com. com. FAB Selects com. com. com, | West Virginia, Kentucky and Tennessee, and on 
4/4 § %0@ 10 $ 55@ 60 $ 45@ 47 $28@30 $22@24 | jer BIN oe a eo e 5/4&6/4 8/4 
12/4 110@115 9 a bes SOFT EXTURE— « ‘ 
e/4 ag BL : Ha — 630 4 33038 sar 16/4 1250130 110g 115 1000108 a5@60 Se € sie 73g Tt at s106@18 
55 5 5 5 25 aps & selec 24 
8/4 80 @ 75 ef Harp MarLe— 
oA ends be Ne Bos 6: | YP Rew we w wes wow sen | Xe bona. She ae de & 
. v oW. »1@ 7 ‘ 6 ~ 
i i aii ite s3a36 wai. | 6/4 85@ 90 Tw 7 60@ 6 35@37 1618 No. 2 com. B:. 25@ 27 27@ 29 28@ 30 
4/4 65@ 70 G50 G0 400 45 26@28 16Q18 | 2/4 ,29@ 95 75@ 80 65@ 70 38@40 18@20 | VALKSY— 87@ 92 $ 92@ 98 $ 98@103 
5/4 10 7 60@ 65 45@ 50 30q32 is@20 | 19/4 10S@110 90@ 95 80 85 40@45 Seoas |  Saps & selects: 60@ 65 ’ 10a 75 ’ iq $0 
/4 5@ 80 65@ 70 50@ 55 35@37 18@ 20 14/4 130G 135 115@120 105 i) 110 50@55 a) NO.. 1 COM... 45@ 48 52@ 55 55 60 
8/4 85@ 90 75@ 80 60@ 65 40@42 18@20 roe 4 eGR os Gdns op MM & No. 2 com. A.. 33@ 35 37@ 40 40@ 42 
Biren eh Mavi LooKIKe STOCK 50@55 --@-- | No. 2 com. B.. 25@ 27 26@ 28 27@ 30 
/4 @110 85@ 90 50@ 53 30@32 17@19 é or sie ——— 
5/4 110@115 G0@ ¢ 55@ & Sy 9 4/4 -@. --@.. 50@ 53 30@33 20@23 
G74 IWOQIIS 900 96 OD Be ery 1BG20 674 Ll@ll. I@l! 62@ 55 32035 22@25 POPLAR BEVEL SIDING 
8/4 115@120 95@100 70@ 75 40@45 ..@.. | Sorr MarLE— ncinnati, Ohi t. 6.— following are 
10/4 120@125 1000 105 85@ 90 some % % 4/4 70@ 7 60@ 65 45@ 50 28@31 18@20 one gi ge ae psn Bete 
12/4 125@130 105@110 90@ 95 50@55 ..@.. 5/4 85@ 90 T@MH 55@ a 36@38 20@22 | base, quoted on poplar bevel siding: 
16/4 140@145 120@125 110@115 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 20@22 ; ; No.1 No.2 
Sorr ELM— 8/4 100@105 90@ 95 75@ 80 40@45 20@22 Cie ‘Mena pha pet 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 EXD Dritp WHITE MAPLE— “Saree meee $58. 00 $48.00 $32.00 $22.00 
5/4 75@ 80 60@ 65 45@ 50 30@32 22@24 | 4/4 115@120 ...@... 90@ 95 ..@.. ..@.. | 50 lI! 55.00 45.00 30.00 20.06 
/4 0@ 85 sq 70 50@ 55 33@35 22024 5/4 12069 125 .@. 95@100 a: “aes Ea 50.00 40.00 23.00 18.00 
é 434 é 4 4 f ‘ 
1064 1000108 $60 90 100 1S soos. *@:: 8/4 130@ 185 +1 Qe-. ioeile x se en 
. Louisville, Ky., Oct. 5.—-The demand for pop- 
Following are prices of Wisconsin hardwoods f.o.b. mill points: lar siding continues good although the trade is 
a little oversold on some items as a result of 
“A hh on, on. FAS Selects com. ‘com. com. | Tecent reductions. ee ee ee ee 
ASH— Rock E.mM— in prices within the last week. Quotations f.o.! 
6/4 110@118 © 95@100 © 670 10 ‘asqs0 ‘aioss | ae 468 28 ng a 2 | iawn eee 
g @ o0e@... 0 2 lear Select 0. 1 com. No. 2 com. 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 83@ 85 ...@... 55@ 60 32@35 20@22 SS eric a $55 $42 $30 $22 
8/4 120@125 105@110 90 50@52 23@24 8/4 85@ 90 ...@... 60@ 65 35@40 21@23 WSNNCTE 4p0: so asc none 55 40 30 22 
Bass woop— 10/4 95@ 98 — 70@ 75 45@50 ~ BEPNON i ssnicreinineineisie 50 40 24 18 
4/4 $8@ 10 58@ G0 48@ 50 28% 20@22 ae — -@... %@ 80 50@55 ..@.. NS 
é 2@ 65 50@ 638 30@32 22@24 aRD MarLe— EN 
2 gE 28 BS REE BEE | UP 'AG'y cee wee nen gu | HARDWOOD DIMENSIONS 
‘ --@.. 35@38 18@20 ’ a. ees 
BircH— 6/4 85@ 90 75@ 80 60@ 65 38@40 19@21 hardwood dimension, maple and birch selling at 
4/4 110@11 8/4 90@ 95 80@ 8 65@ 70 40@45 20@22 the same price as oak, were made f.o.b. Chicago 
B/4 ISD lle 99> oF BBD Be eee BGT) | 10/4 1009105 900 95 75@ 80 5860 ..@.. | this week at the following prices: 
6/4 116@ 120 96@100 Go@ 65 40@45 20022 12/4 ba 1115 100@105 90@ 95 63@65 ..@.. Furniture stock— Plain oak Gum 
20@125 100@105 75@ 80 45@50 20@22 | Sorr MarLe— $50.00 $48 
10/4 12593130 105@110 300 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 80,00 
St —: ee fe 95@100 ..@.. 5/4 75@ 80 65@ 70 50@ 55 32@35 21@23 60.00 
Sort ELM— 6/4 80@ 85 T70@ 75 55@ 60 35@40 21@23 65.00 
at 8 70 58@ 60 42@ 45 25@28 21@23 8/4 85@ 90 75@ 80 60@ 65 40@45 21@23 70.00 
8 65@ 68 650@ 55 30@35 23@25 OaK— Chair stock— 
6/4 80@ 85 109 75 55@ 60 32@385 23@256 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 100@105 80@ 8 65@ 70 40@42 22@24 14%x4” and wider x 19”.......... 60.00 60.00 
10/4 95@100 85@ 90 70@ 75 50@55 ..@.. 6/4 105@110 85@ 90 70@ 75 44@46 22@24 | 2x4” and wider x 19”........... 75.00 70.00 
12/4 100@105 90@ 95 75@ 80 55@60 8/4 110@115 90@ 95 75@ 80 47@50 23@25 PROGR SU o.oini0-s 0:0 85s 0 ose 6 bsi0e 70.00 70.06 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HEMLOCK Boarps, 81S— HEMLOcK, No. 1, S1S1E— 
8° 10-4" 16’ 18-20" 8-16" 3° 10-14" 16 18-20’ 22-24 
1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 | 2x 4”  $30.50@31.00 $30.00@32.00 $31.50@32.00 $34.00@86.00 $35.00 36.0 
ix 6” 29.50@30.00 29.50@31.00 32.00@32.50  35.00@35.50 31.00@31.50 | 2x 6” 27.50@28.00 28.50@29.00  30.50@31.00  33.00@35.00  35.00@36.00 
1x 8 31.50@32.00  32.50@33.00  34.00@34.50  37.00@37.50 | 33.00@33.50 2x 8” 29.504030.00 380.00@32.00  31.50@32.00  33.50@35.50  35.00@36.00 
1x10” =. 32.50@33.00 33.50@34.00  35.50@36.00  38.00@38.50  34.00@34.50 2x10” 29.50@30.00  32.50@33.00  33.50@34.00  35.00@37.00  36.00@37.00 
1x12”  38.50@34.00  34.50@35.00  36.00@36.50  39,00@39.50  35.00@35.50 2x12” 30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00 37.00@38.00 
Gor pete negra Sr spon nS ii ae 0. 3 Bf , deduct $5. — eo rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
° oar wider, 
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WILLAMETTE 


LOGGING MACHINERY 


"THE OPENING UP of 

big Western lumber op- 
erations finds Willamette Log- 
ging Machinery extensively 
used. For nearly a quarter 
century leading Pacific Coast 
operators have standardized 
i on Willamette equipment. 











Manufacturers of 


LOGGING MACHINERY 
PORTLAND, ORE. 
U.S.A. 






























Garland 


“Flexible” EIGHT WHEEL 


Wagons and Trailers 


for Team and Tractor Hauling 
Equipped with Solid Steel Axles 


Guaranteed for One Year. 





> 
ie 


The Only Eight Wheel 


Trailer 
Recommended by Tractor Manufacturers. 


Also Four Wheel Log Wagons, Self Loading 
Skidders, Lumber Buggies, Haul-off Gears, Etc. 


Write tor Catalog “G”’. 


Garland Wagon Co. 


New Orleans, La., U. S. A. 




















CHICAGO BUILDING PERMITS 





The following are the comparative building 
permit totals for September: 
Sept., 
Permits for Sept., 1924 Aug., 1925 1925 
ONE lich s 6 SG G8 West 141 169 139 
Offices and hotels..... a 10 10 
RROBIGOCNCES. 2.00008 5s00 14 814 775 
Halls and churches... 3 10 5 
RIONETON bg inwseet > vane 2 ate é 
ADATEMCHES ooicccccse> 436 357 335 
Stores and offices..... 2 1 2 
Stores and residences. 15 29 22 
Stores and halls...... 1 1 ee 
Stores and apartments 13 19 22 
Miscellaneous ........ 6 9 7 
MHOWOR. sigs: naan ee 1,339 1,419 1,317 
le 6 Serene 1,122 1,295 1,205 
PIG cs non asnG awe 217 124 112 
Frontage, ft. ....66sbt,0%e 42.936 37,835 
ORE. «iccne dunes $20,228,200 $31,059,700 $20,555,200 


Total, Jan. 1 to Sept. 30, 1925: Buildings, 13,549; 
frontage, 414,799 feet; cost, $277,532,550. 

Total, Jan. 1 to Sept. 30, 1924: Buildings, 12,343; 
frontage, 360,327 feet; cost, $221,683,020. 


CHICAGO LUMBER RECEIPTS AND 
SHIPMENTS 


Reported by J. J. Fones, Secretary of Board of 


Trade. 














RECEIPTS FROM SEPT. 1 TO OcT. 3, INC. 
Lumber Shingles 
1 I eee Re re 412,739,000 54,402,000 
ROP ic. Ses ohare! bine wash ees 369,753,000 99,537,000 
PROPOREO = 66k. bes <is 42,986,000  ...... ee 
ROE ea cucisae oceans 45,135,000 
RECEIPTS FROM JAN. 1 TO OcT. 3 
Lumber Shingles 
B92. gnc cswidesid ves capers oO 411,581,000 
Le Ee eee 2,891,658,000 543,271,000 
ee, eae ee SIS 21S DOO kine 0.0.ss02 
SOGOKORER nacspciss: lessee eatoes 131,690,000 
SHIPMENTS FROM SEPT. 1 TO OCT, 3, INC. 
umber Shingles 
ere ee 220,842,000 35,487,000 
PE Ss Gir kote eae 200,114,000 53,296,000 
a er 2O.t2Oe0 = bbe Sees 
TUOCRONEO oo ceca wae ere S 17,809,000 
SHIPMENTS FROM JAN. 1 TO OcT. 3 
Lumber Shingles 
SR re ee 1,746,316.000 411,087,000 
ae OR. 1,709,086,000 439,526,000 
Tmerease 2... ks ST COCOD ka cs eeiwsias 
PORNO. ics a uns. | Ginter weer iis 28,439,000 





For Editorial Review of Current Market Con- 
ditions See Page 41 
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NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 6.—With dimen- 
sion unchanged, an advance of $1 on No. 1 
northern pine boards and slight advances on 
8-inch No. 1 and short lengths No. 2 was re- 
ported in the last week. Low grades are weak 
and unchanged. The surplus at the mills is 
small. Retailers and industrials are buying in 
small lots. 


BUFFALO, N. Y., Oct. 5.—Wholesalers say 
that the northern pine market has been placed 
on a more favorable basis since reductions in 
the list were made some weeks ago, and they 
look for a fair fall business. The outlook has 
also been improved by the prospective curtail- 
ment of production. Stocks in local yards are 
in fair assortment. 


BOSTON, MASS., Oct. 5.—Northern pine buy- 
ers are coming into the market for nearby re- 
quirements and are insisting upon prompt ship- 
ments. Conservative buying policies are the 
general rule. The shippers are not soliciting 
immediate business and prices are steady to 
firm. 





NEW YORK, Oct. 5.—There is not much ac- 
tivity in the market, with prices still below an 
average that most producers are willing to ac- 
cept. Shipments are not heavy, but there is 
ample lumber for all needs, dealers buying only 
for actual needs. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 5.—Spruce manufac- 
turers who are well supplied with orders are 
quoting $42 base for frames. Prices for easy 
yard orders vary around $40. There is a fair 
demand for provincial random; mill prices look 
firm, but some dealers have more Cars in transit 
than they can sell readily and are conceding 
from the regular lists. Board business is quiet 
and intense competition with southern and west- 


ern stock is holding down prices 
unchanged. 


Prices remain 


NEW YORK, Oct. 5.—The break in prices is 
still decidedly against eastern spruce and ac. 
cordingly the market is not especially active 
Some distributers report good sales Dealers’ 
stocks are not burdensome. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 6—The expected 
demand for northern white cedar posts has been 
slow in developing. Some distributers report 
orders in normal volume, while others find de- 
mand slow. Snort pole business is fair. Prices 


are firm. 
HARDWOODS 


CHICAGO, Oct. 7.—Hardwoods continue in ac. 
tive call from practice lly all the large consuming 
industries. Northern hardwoods are feeling the 
effects of competition from Canadian birch and 
Indiana maple, but a good volume of business is 
being secured from the automotive, furniture 
and interior trim groups. The maple flooring 
plants are not as active as they were a few 
weeks ago, due to the fact that many of them 
bought large blocks of stocks and are amply 
supplied for the rest of the year, but the box 
factories continue to buy steadily. Red gum finds 
a ready market with the furniture and trim 
interests and oak continues to move in good 
volume to flooring and mill plants. Prices are 
steady. 


INDIANAPOLIS, IND., Oct. 6.—Demand for 
hardwoods continues good. Jobbers say condi- 
tions at the mills are such that some orders are 
difficult to fill. Most of the demand now comes 
from industrial buyers. Flooring manufacturers 
continue to buy but the demand is being cur- 
tailed and buyers are carefully gaging the con- 
struction situation. Railroads and electric utili- 
ties are buying timbers and ties and repair work 
now is being rushed. The furniture factories 
report a good volume of business, with some 
of them exceptionally busy. 

NEW ORLEANS, LA., Oct. 5.—Demand con- 
tinues of fair volume with red gum in the lead. 
Sap gum probably rates second in call and oak 
is moving in satisfactory volume. Red gum 
holds recent advances; some oak items are firm, 
but for the greater part of the hardwood list, 
and notably for the lower grades, prices are not 
satisfactory from the mill viewpoint. Reports of 
improving foreign demand are confirmed by the 
statistics of hardwood exports via New Orleans. 

KANSAS CITY, MO., Oct. 6.—The hardwood 
market continues to show improvement with 
orders in good volume. Prices, however, have 
shown no gain in strength, mills apparently 
being well stocked on the wanted items. The 
motor and furniture trades are buying steadily 
and there is a good demand for cabinet stock. 
Boxing and crating material is in fair demand. 
Retailers continue to buy, though the volume 
has been contracted a little recently as to finish. 
Flooring demand runs about the same. 

ST. LOUIS, MO., Oct. 6.—The scarcest item 
on the hardwood list is FAS plain 4/4, red gum, 
which is from $4 to $5 higher. This item is 
greatly in demand by planing mill interests for 
interior trim and its strength is reflected in the 
market for other red gum FAS items, and they 
have advanced correspondingly. The market for 
all southern hardwoods is stronger and stocks 
in hands of mills are lower. 


CINCINNATI, OHIO, Oct. 6.—Buying of auto- 
mobile body makers and furniture interests has 
given more snap to the hardwood market this 
week. Prices of quartered red gum, FAS; plain 
red gum, FAS, were up from $10@15 a thousand 
due to scarcity of 4/4, 5/4 and 6/4. Other grades 
of gum were unchanged. Soft maple and quar- 
tered white oak and ash were also in good de- 
mand as was sound wormy chestnut. Orders of 
furniture factories have been placed up to late 
December delivery. Export demand is improv- 
ing with inquiry much broader than last month. 
Poplar was weak and in slow demand. 


BALTIMORE, MD., Oct. 5.—Further improve- 
ment in the hardwood market is reported by 
most members of the trade here. Buyers are 
still inclined to defer placing orders, on the 
theory that sellers may be induced to offer con- 
cessions, but the trend of prices is toward 
higher levels. 


COLUMBUS, OHIO, Oct. 5.—Strength is the 
chief feature of the hardwood trade. Buying 


is well distributed among manufacturing plants 
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riy and. dealers, and ordess are coming in steadily. 
Furniture and automobile factories are more 
active in the market. Retailers have only fair ° 
is stocks and buying to replenish them is the rule. 
AC = Dry stocks are not plentiful, due to curtailed 
ve production, Shipments are coming in promptly. 
Ts Oak prices at the Ohio River: 
; No. 1 No. 2 No. 3 
FAS com, com. com. 
Quartered ........$155 $90 $50 aes 
| | re ia Eee 70 45 $20 
led 
Pen 


MINNEAPOLIS MINN., Oct. 6.—Keen com- 
petition in the hardwood market in this section 
=e has affected prices of some items. Industries 
are buying in small lots. Some woods are being 
sold in fair volume. Birch holds firm. 


Ort 





ac: BUFFALO, N. Y., Oct. 5.--Hardwood buying 
ing is confined in most cases to small lots. Local 
the industries. are taking a fair amount of stock 
and from the yards. Oak is moving fairly well and 
S is ash has been doing better at some yards. Red 
ure gum is strong and sap gum is being taken in 
‘ing some cases because of the scarcity of red gum. 
few - 

lem NEW YORK, Oct. 5.—Building demand is sup- 
sed plying the bulk of activity in the hardwood 


group, but industrials are still moving fairly 








nds well. Prices are practically unchanged, except 
rim for slight advances in red and sap gum. Some 
ood items are scarce. Flooring demand is far better 
ee than it was this time a year ago. 
for BOSTON, MASS., Oct. 5.—There is a fairly 
rdi- even demand for hardwoods in New England 
are territory. Quotations are well held. Orders are 
mes coming torward in better volume from furniture 
rers manufacturers. Recent improvement is noted 
-ur- in the request for red gum. There is a fair call 
on- for flooring at rather stronger prices. Flooring Special Planer Belting 
tili- quotations, 13/16x2%4 inch, clear: Beech, $82@86; 
york birch, $83@90; maple, $98.50@101.50; oak, white, : ™ 
ries plain, $96.50@100.50; selects, $83.50@86.50; No. 1 RANKLY, if you knew as much 
ome common, $70@72. Quotations on inch are un- about MOBECO Special Planer 
changed. P 
Belting as we do, we know you 
; ’ ° : 
0 FIR, SPRUCE, CEDAR wouldn't be satisfied with any other 
oak CHICAGO, Oct. 7.—Demand for Douglas fir has belting for planers or other high speed 
pum shown little or no improvement in the last a 
rm. week, and the market is weak. Fir uppers are drives. 
list, selling from $1 to $1.50 under the prices pre- eT ae 
a vailing a month ago, while long joists move MOBECO materializes what we 
al ae slowly at $4 off list. The yard trade shows little ° 
8 of : 
Po interest, buying only to cover immediate needs, know about the art of making fine 
ans. but low stocks lead distributers to believe that 


leather belting. When aroll of it leaves 
our plant it signifies that another mill 


buying will be more active later in October. 





vood 
F NEW YORK, Oct. 5.—Good arrivals of fir 
th ’ 

ee came into the port during the week and dis- or factory has solved the problem of 

coat tribution continues at a brisk pace, especially really efficient power transmission. 

‘The in suburban sections. Yards are well stocked. 

dily Prices are firmly held. J Wh 

ock. ; M 

and. BOSTON, MASS., Oct. 5.—Offerings of heavy ust at Is OBECO? 

‘ume transit shipments of fir have had a depressing i j , 

nish. influence. Local wholesalers quote $34.50@35, 66mg? Itis belting cut from the we heart of 
ship’s tackle. Boston, for direct mill shipment of the backbone of the choicest of hides 
ordinary schedules of dressed fir, but some sales Belt Dressing —the leather is tanned by the slow 

item of spot lumber are reported to have been recent- k-bark 

um, ly made for much less. Boards are quoted at Save your belting from = ‘ —_ pavers : 

i $30 for = 1 — = and $26 for No. 2 dry-rot. Alwayskeep a —it is expertly curried to preserve 

z common, ship’s tackle, Boston. diols : ; : satasas 

bo supply of “M” Belt and add to its pliability and wear-re 

shan KANSAS CITY, MO., Oct. 6.—The market for Dressing on hand, and sisting qualities. 

t for nai a — nessloch ken shown little change give your belting an —it is stretched and extra stretched 

| s here in the last week. There is less inquiry for ‘ : : it j 

— yard stock. Buyers want mixed cars 2 i ee application now and —tt Is thoroughly waterproofed P 
for quick action. Dimension sells around $2 off, then when necessary. —and the workmanship employed In 

Wuto- = posing <= bole the pg Png oa “Tones up” the belt, its making assures a perfect belt for 

hae jeeks » WwW ncessions a little easier civesi iabil- a 

ir to get, , gives it greater pliabil any transmission use. 

this ity and preserves it ; , 

on SAN FRANCISCO, CALIF., Oct. 5.—Fir sales from old age. MOBECO, then, is a belt that insures sat- 

-ades and shipments last week fell slightly below ex- peaies isfactory performance. We recommend it 

é pectations, but prices have held up to the level 5 elt ts ; ma 1 i 

ee of thirty days ago. Export business showed a No Stronger than Its unreservedly. No tter how dificult a drive 

jg” slight gain during the week but not enough to Weakest Lap” may be, it promises a full measure of power 

late relieve the market locally. Creosoted fir demand delivery. 

wor is still active. 

onth. CYPRESS Remember, a Moloney Engineer is always 


at your free disposal 
NEW ORLEANS, LA., Oct. 5.—Mill group re- 


roves ports for the week indicate orders considerably td Ht 
d by ahead of both production and shipments. Mills 
: a In this territory report a continued brisk call 

. the 4 


for mixed cars, bit industrial consumers have 








con- hot greatly increased their takings. Prices are . 
ward unchanged and nrmly held. Mill stocks are in 124-138 North Franklin Street . CHICAGO 
excellent assortment, car supply easy and ship- ATLANTA, GA. GREENVILLE, S. C. PORTLAND, ORE. 
5 the ments prompt. 
he CHICAGO, Oct. 7.—Trade in cypress is dull. i 


The country yard trade is not coming into the 
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The Lumber That 
Is Gaining Favor 
With Dealers— 


As the merits of Pondosa Pine 
are becoming better known, it is 
winning a decidedly stronger place 
in the retail yards of the country. 
Dealers who have tried Craig 
Mountain Quality Pondosa Pine 
have found in it all they could 
want. 








Builders, contractors and car- 
penters are showing their approval 
by their reorders and their in- 
creased use of it. Try selling Craig 
Mountain Quality Pondosa Pine. 
You'll like it. 


Craig Mountain 
Quality 


PONDOSA PINE 


Light—Soft— White 


Straight or mixed cars 
Finish, Bevel Siding, 
Moulding, Case, Base. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres. W. C. Geddes, Vice Pres. & Gen. Mgr. 


SALES REPRESENTATIVES: 
J. C. Lackey, 5032 McGee St., Kansas cay Mo. 


atterson, Oconomowoc, 
R. D. Hunting Lumber Co., American Trust Bldg., ‘Coder Rapids, Iowa. 
Colorado Continental Lumber ta: Chamber of Commerce Bldg., Denver, Colo, 
Alex W. Stewart, Lumber Exch, Bldg., Minneapolis, Minn. 














We’re Out for More Business 


and we expect to get it 
on the basis of the val- 
ues and service we are 






























































TTT ~ prepared tooffer. Let us 
| i Hilt ia ih ul INL { prove to you thatwecan 
On Le ee lo IF of | Le deliver real values in 
11! it i! L Il] re ii nit mn f bi | “i i | 
I e btn f| Ti be Di e 
Uy | Ila ANID RIA LA! | ine imbers, Dimension 


Boards, Shed Stocks, 
on ae) Crating, Boxes 


Quick shipments in straight or 
mixed cars. 














market as was expected and industrial buyers 
show little interest. Producers are expecting 
demand to taper off in this territory as the fall 
season advances. Prices are steady. 


. 

KANSAS CITY, MO., Oct. 6.—Country demand 
for cypress continues good, though there have 
been fewer inquiries the last few days. City 
demand is fair, with orders divided between in- 
dustrial consumers and retailers. 


NEW YORK, Oct. 5.—Cypress quotations are 
steady and there is an absence of indications 
that might give rise to pronounced change in 
any direction. Competition is keen and there 
is just about enough lumber on hand to make 
conditions healthy. 

BUFPALO, N. Y., i. .conilicinaibins for cypress 
has dropped off from a few weeks ago and not 
many sales are reported. Prices have shown 
hardly any change of late. 


BOSTON, MASS., Oct. 5*—Demand for cypress 
looks rather slow when compared with the bust- 
ness done in former years, but there has been 
a slight improvement recently. Numerous buy- 
ers are substituti: g other woods where this will 
mean a lower price. Orders are being booked 
about evenly for yard items and shop lumber, 
mostly mixed cars for prompt shipment. There 
has been no change in yellow cypress prices. 


BALTIMORE, MD., Oct. 5.—Cypress manu- 
facturers continue in a decidedly hopeful frame 
of mind and operations are being carried on 
about as before, with the absorption sufficiently 
large to prevent troublesome accumulations at 
any point. Stocks in local yards are small, and 
retailers are buying only for immediate wants. 
Prices are firm. 

INDIANAPOLIS, IND., Oct. 6.—Cypress de- 
mand shows a little slump this week, caused by 
rural yards retiring temporarily from the market. 
While the volume of business with rural yards 
is considerably greater than a year ago at this 
time, the demand has hardly been as great as 
was expected early in the iall. This situation 
applies only as to red cypress, yellow cypress 
having been in little demard during the entire 
summer. Orders are for mixed cars and jobbers 
find some of them hard to fill. Prices remain 
firm, however. 

CINCINNATI, OHIO, Oct. 6.—Cypress prices 
here were unchanged with demand steady and 
showing+slittle indication of slacking off. Orders 
from rural districts were a big’ factor in the 
business placed. 


HEMLOCK 


CHICAGO, Oct. 7.—The movement of hemlock 
to country yards of Michigen and Wisconsin 
is holding up fairly well but the city trade 
is becoming lighter as building activity wanes. 
Prices have slipped at least 50 cents and there 
are reports of sales being made at as much as 
$5 off list. 


NEW YORK, Oct. 5.—There is not a great 
amount of eastern hemlock on hand, although 
some firms report substantial arrivals of late. 
Western shipments have been well up to the 
usual fall average and retailers are fairly well 
supplied. Prices hold firm. 


BOSTON, MASS., Oct. 5.—Considerable west- 
ern hemlock has been coming into the local 
market, and this has had a rather depressing 
effect upon current prices for spot lumber. The 
Coast mills are not disposed to concede on new 
business, however. Eastern and northern hem- 
lock stocks are not excessive and prices are 
about steady although demand is rather quiet. 
Random boards are $30@31; eastern clipped, 
10- to 16-foot, $32@33. 


WESTERN PINES 


CHICAGO, Oct. 7.—Both shop and yard items 
of western pines continues to move slowly, with 
the market showing a tendency to weakness. 
The yard trade seems to have temporarily with- 
drawn from the market, as little interest is 
shown in distributers’ offerings, regardless of 
quotations. The mills are attempting to hold 
prices firm, but occasional soft spots are mani- 
fest. 

BUFFALO, N. Y., Oct. 5.—Industrial plants 
seem a little more willing to buy, though they 
are interested only in immediate needs as a 
rule. Prices hold about the same. Scarcity 
prevails in some items of Oregon and Idaho 
pine. California shop lumber is strong. 
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SAN FRANCISCO, CALIF., Oct. 3.—Demand 
for Australian clears is more active. Box mate- 
rial has advanced. Prices remaining steady at 
the level reached some time ago. C and better 
grades and commons are rather quiet. 


NEW YORK, Oct. 5.—There is a shortage in 
a number of items of Inland Empire stock, es- 
pecially in the better grades. Demand for 
Idaho pine is exceptionally good for the season 
and shipments have kept up better than ex- 
pected. 


BOSTON, MASS., Oct. 5.—Demand for west- 
ern pines is seasonable. There is no definite 
change in prices. No. 2 common Pondosa pine 
is offered as follows: 1x4, $49.25@51.25; 1x6, 
$49.50@52.25; 1x8, $47.25@48.25; 1x10, $46.75@ 
48.25; 1x12, $47.75@49.25. Some good orders for 
Idaho white pine are being booked and the gen- 
eral tone of the market is firm. Prices are un- 
changed. 


KANSAS CITY, MO., Oct. 6.—Demand for 
western pine yard stock has been a little slower, 
while there has been no change in the volume 
of orders for shop. Prices are unchanged here. 


REDWOOD 


SAN FRANCISCO, CALIF., Oct. 3.—Redwood 
sales and shipments exceed production. Many 
mills are having difficulty in meeting rush or- 
ders, but prices remain firm. Export trade shows 
little change, although an increase in this busi- 
ness is due judging from the volume of charter- 
ing announced. 


NEW YORK, Oct. 5.—Building demand has 
tapered off considerably, but there is a fairly 
active call for industrials, and the market is in 
better shape than a year ago. Prices are steady. 


KANSAS CITY, MO., Oct. 6.—Demand for red- 
wood still is slow, consumers finding it profitable 
to use competitive woods in a good many cases. 
Most of the buying is being done by retailers. 


BOSTON, MASS., Oct. 6.—Brisk competition is 
reported by redwood distributers, but sellers 
are maintaining their lists. A fair volume of 
orders for quick delivery are being secured 
from dealers and industrial consumers. Some 
buyers are substituting other woods which can 
be bought for less money. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 5.—North Carolina pine 
demand is seasonable. Prices are steady to firm. 
Some mills are offering rough edge for less. 
Band sawed narrow edge, 4/4 under 12-inch, is 
quoted $58@61, and the circular sawed stock is 
offered at about $4@5 less. Shortleaf flooring 
is firm. Prices for 1x4-inch are: B&better rift, 
$80; C rift, $65 and B&better flat, $58. B&better 
partition, 11/16-inch, is $56.25. Some transit cars 
of roofers are being sold at concessions, but $32 
is a common price for 8-inch air dried. 


NEW YORK, Oct. 5.—There has been a gain in 
activity during the last week, with box grades 
particularly showing improvement. Flooring 
and roofers are in steady demand, and the out- 
look is regarded as encouraging. 


BUFFALO, N. Y., Oct. 5.—A declining tenden- 
cy has been displayed lately in some North 
Carolina pine items. Six-inch roofers are in 
comparatively large supply and are now quoted 
here at $30. Ejight- and 10-inch are held at 
$31.50. Demand ‘is not brisk. 


BALTIMORE, MD., Oct. 5.—The market for 
North Carolina pine here appears to have under- 
gone still further improvement during the last 
week, wtih inquiry more active and with stocks 
taken up on a gratifying scale. Stocks on the 
wharves did not undergo any important addi- 
tions, and there was some tendency to increase 
vard holdings. 


SOUTHERN PINE 


CHICAGO, Oct. 7.—Southern pine trading con- 
tinues light. Although there is a good movement 
from the yards, buyers are not adding to their 
holdings and stocks are running low. Distribu- 
ters look for an early resumption of buying. 
There are a few soft spots in the market but 
the larger mills are refusing to lower prices. 


NEW ORLEANS, LA., Oct. 5.—Mill reports 
for the week show decreases in bookings, pro- 
duction and shipments. Shipments led, with 
production second and orders third. By local 





Dry Kilns 


are drying all kinds and big 
classes of stock at plants 
all over the country. We 










Friction 
Eliminators 


Moore... 


ings have round- 
shaped ends which 
eliminate friction. 
All Moore trucks 
have this type of 
roller bearing. A 
improvement 
over the old way. 


Moore Trucks can be 
equipt with Alemite 
Lubricators if desired. 





will be glad to give you | 
the benefit of our modern | 
facilities and 46 years 


| 
‘ | 
experience. | 





Moore’s Roller-Bearing Dry Kiln Trucks 


Long wearing and easy rolling. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 











Jacksonville, Fla. © 2 Fally Equipped Pants.“ North Portland, Ore. 





“QUALITY” 
Oak Flooring 


attracts and holds 
trade on merit. It’s 
a steady “‘repeater’’ 


3% inch widths. 
for dealers. 


Flooring. 


Sledge Ave. and Southern Ry. 








‘‘Kilmoth’’ Is Genuine Tenn. Red Cedar 


This is absolutely the most vermin-proof lumber obtainable. 
That’s why it is preferred for lining clothes closets. i" 


“Kilmoth” Closet Lining is manufactured in %x2, 2% and 


Buy it in mixed cars with “Quality” Oak 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 





MEMPHIS, TENN. 





reports there is active call for upper grade stuff 
and prices rate firm on B and better. The 
lower grades are not so firm in price. A fair 
export demand is reported and there is con- 
tinued active domestic call for large timbers. 


ST. LOUIS, MO., Oct. 6.—A fair volume of 
business in southern pine was recorded during 
the week, but demand is mostly for mixed cars. 
Prices on mixed cars for direct mill shipment 
held up and the upper grades strengthened. 
Common and better dimension, 2x6-inch, which 
has been in good demand all year, is not difficult 
to obtain. One weak item is 4x6-inch. Transit 
lists are about normal. 


INDIANAPOLIS, IND., Oct. 6.—A slight de- 
crease in volume of business done here in south- 
ern pine has been noted during the last week. 
Lack of buying in the rural districts was 
the cause of the decline. Local jobbers believe 
rural yards purchased more heavily during the 
late summer than usual, with the result that 
their stocks are in ’air shape. The volume of 
construction in farm communities is steady. 
Jobbers say they are experiencing some diffi- 
culty in filling orders, particularly for the better 
grades. 


KANSAS CITY, MO., Oct. 6.—Demand for 
southern pine shows a slight falling off, with 
country yards holding up their end of the 
market a little better than city yards. Finish 
remains firm and there have been some advances 
made by various mills which have broken stocks 
on some items. Flooring has weakened a little, 
and common items show a tendency to seek a 
lower level. The demand for timbers is good. 
Southern demand has been good, but drouth in 
parts of the South has retarded business. 


CINCINNATI, OHIO, Oct. 6.—Demand for 
southern pine has been fairly good, with prices 
slightly easier. Buying is largely for immediate 
consumption with yards holding off in replenish- 
ing stocks. Yard stocks are reported low and 
it is expected that retailers will have to be 
placing orders before Nov. 1 in order to handle 
their regular trade. 


BOSTON, MASS., Oct. 5.—Southern pine orders 
are fair. Prices are firm. Longleaf flooring 
manufacturers are holding to all advances. 
Sales of 1x4 flooring are being made at $90 for 
B&better rift, $72 for C rift, and $62.50 for 
B&better flat. B&better partition, 11/16-inch, 
has sold up to $61.25. Retail yards are moving 








96 AMERICAN LUMBERMAN Ovsenin 10, 1908 








ROSS CARRIERS 


Reduce Handling Costs 
25% for This Company 














NE of the most difficult problems 
for the lumber manufacturer to 
solve is that of lower handling costs. 
This is particularly true with manu- 
facturers of long joists and timbers. 
However, the Reinhart Lumber & 
Planing Mill Co., San Irrancisco, Calif., 
found they could reduce their handling 
costs at least 25% by using 3 Ross 
Carriers. The following letter proves 
our statements. 


Improved Service 


“We are using our carriers to stevedore from 
the vessel to our yard and in turn from the 
yard to the mili, etc., as well as transferring 
doors and mil.work from the mill to the ware- 
house. We have dispensed with all horse- 
driven vehicles. We use motor trucks and with 
the Ross Cariiers find a big saving in labor, 
fut the principal advantage is service to our 
customers. We think the saving will amount 
to at least 25°) of the cost of this part of our 
business together with much improved service 
to our customers.” 

REINHART LUMBER & PLANING MILL CO. 
San Francisco, Calif. 


The Ross Carrier Co. 


Office and Plant 
Benton Harbor, : : Michigan 














Investigate Ross Electric and Gaso- 
line Carriers 


You'll be surprised to learn of the big 
savings lumbermen have made since they 
installed Ross Carriers. We would like 
to give you the names of some users who 
report daily savings of from $93 to $269.23. 
Write today for complete data on Ross 
Klectric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 





ae 




















Speed Deliveries 


CUT COSTS 


THERE is no idle time in this lumber yard. Ten 
2%4-ton Fruehauf Semi-Trailers — with five Ford trucks 
—keep deliveries “on the go.” 


How many actual “haulage hours” do you get each day out of your 
present delivery system? Do you want more productive hauling ? 


Write for Complete Information. 


FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue, DETROIT, MICH. 
BRANCHES AND DISTRIBUTORS N ALL PRINCIPAL CITIES 














a great deal of stock. Dealers are keeping 
stocks dewn and making replacements conserva- 
tively. 


NEW YORK, Oct. 5.—Demand for all southern 
pine items is better than seasonable, scarcity 
in some items being acute with no indication of 
plentiful supply for some time. No. 1 common 
and rift flooring sell readily. Roofers also 
sell well about 50 cents under mill quotations. 
The week opened with an especially attractive 
assortment of inquiries. 


BUFFALO, N. Y., Oct. 5.—Southern pine 
prices have declined 50 cents to $1. The chief 
strength is reported in flooring of the better 
grades and also dimension. Retailers are de- 
pending on transit cars for immediate needs, 
and report that offers of stock have increased. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Oct. 6.—While de- 
mand for red cedar shingles continues only 
fair, prices hold up well. Mills still are en- 
deavoring to produce on the basis of the demand. 
In Minneapolis and St. Paul transit cars usually 
have been absorbed quickly, but there is not a 
large number offering. 


KANSAS CITY, MO., Oct. 6.—-Demand for 
shingles is good and prices here are well main- 
tained, concessions not being easy to get except 
on large cars. Clears generally are held at 
$3.15 and stars around $2.70. Country retailers 
are the best buyers. Lath demand continues 
good, but prices are not so strong. Siding de- 
mand is fair, with 6-inch clear being held at $36. 


COLUMBUS, OHIO, Oct. 5.—There is a fairly 
steady demand for shingles. Rural retailers are 
buying to replenish stocks, while city dealers 
ure placing occasional orders. Shipments are 
«<oming in promptly from the Pacific coast and 
are sufficient to take care of current needs. 
Transit cars are few. Red cedar extra clears 
ure $4.85; extra stars, $4.15@4.20; British Co- 
jumbia XXXXX, $5.85, delivered. Lath trade 
is quiet and prices are slightly weaker. 


NEW YORK, Oct. 5.—Arrivals of eastern 
spruce lath have eased off somewhat, but the 
week opened with a good demand, and dis- 
tributers are doing their utmost to obtain stocks. 
There has been no upturn in prices as yet. 
The demand for west Coast shingles continues 
heavy and prices are holding firm. 


BUFFALO, N. Y., Oct. 5.—The shingle de- 
mand is rather slow, although retailers are 
not carrying any extensive stocks. Mill prices 
are steady. British Columbia XXXXX are $5.86; 
Washingtons, $5.66; Washington extra clears, 
$4.96; stars, $4.31. The lath trade is quiet, 
with prices easy. 


BOSTON, MASS., Oct. 5.—Shingles are mov- 
ing slowly. White cedar prices are somewhat 
easier than in September, but red cedars are 
still firm. White cedar extras are $4.50@5, and 
clears, $4@4.50. The best makes of British 
Columbia red cedars, XXXXX, are $5.96, rail 
shipment. Buyers who refused to pay the recent 
advances for lath are finding chances to satisfy 
their requirements at concessions from the new 
lists. Eastern spruce lath are $7.25 for 1%-inch 
and $8@8.25 for 15-inch. West coast lath are 
easy. 


INDIANAPOLIS, IND., Oct. 6.—A fair volume 
of shingles is being booked, though there is some 
decline in orders from a couple of weeks ago. 
There is an ample volume of arrivals from the 
west Coast to take care of all probable demand. 
Most of the buying continues to come from the 
retail trade. Red cedar shingles are most active. 
Lath demand is rather quiet. Prices are some- 
what lower. 


NEW ORLEANS, LA., Oct. 5.—Seasonal de- 
mand for cypress shingles is reducing mill stocks, 
prices ruling unchanged and well held. Call for 
cypress lath is very active and mills could sell 
much more than current production. Mixed car 
orders are given preference. Prices are un- 


changed and firm. Southern pine lath are in. 


excellent call and prices have advanced from 
50 cents to $1. 


MAHOGANY 


BOSTON, MASS., Oct. 5.—Good demand for 
mahogany is reported by local distributers. Ma- 
hogany millmen are booking enough orders to 
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Whole- 
mahogany 


ake care of their normal production. 
gale quotations on air dried plain 
yre unchanged. 


BOXBOARDS 


BOSTON, MASS., Oct. o.—A fair volume of 
orders is being booxed at steady prices. Some 
poxboard producers have more dry box lumber 
on sticks than they would prefer at this season. 
Reports from Maine and New Hampshire mills 
emphasize the intention of further curtailment 
in production of logs this winter. 





CLAPBOARDS 


BOSTON, MASS, Oct. 5.—Builders are call- 
ing for clapboards and the retailers are placing 
quite a few replacement orders for prompt de- 
livery. Maine spruce clapboards are scarce and 


the market is firm at $120 for 4-foot extras and 
$110@115 for clears, a thousand pieces. The 
bulk of the current trading is in west Coast 
clapboards, offered ship’s tackle Boston at $32@ 
35 for red cedars and $35@38 for western spruce, 
314%4- to 6-foot, clear, a thousand square feet. 
































New Inserted Tooth Saw and Groover 

The Disston Ideal saw and groover, manufac- 
tured by Henry Disston & Sons (Inc.) of Philadel- 
phia, Pa., is an improved saw in which the inserted 
tooth principle is employed for the production of 
grooving, molding, heading, tenoning etc. The teeth, 
of specal high-speed tool steel, are locked in sock- 
ets arranged spirally in the blade and any tooth 
can be inserted or removed in a moment. Teeth 
may be had with any form of cutting edge, so that 
py choosing the proper tooth any desired shape or 
size of groove or slot can be cut. This enables the 
user to build up a saw for his special requirements 
for the work in hand and to change it at will. 

The teeth are set in the blade to provide clear- 
ance Without swaging or setting. This insures that 
regardless of the amount of wear they will always 
cut the same width groove. Wear on the teeth is 
compensated for by moving the teeth outward 7 
or gz inch. A rack cut in the tooth fits a special 
lock and provides exact adjustment without troub- 
lesome measurements. 

With this type of saw, a tooth of such hardness 
und toughness can be used that when sharpening 














Disston Ideal saw and groover 


ig necessary, they are not filed but touched up in 
the saw with a whetstone or removed and sharp- 
ened on a grinding wheel. Nothing is touched but 
the teeth in sharpening or adjusting them and 
their width and clearance always remain the same. 
The blade never changes in diameter as it does 
when an old style saw is sharpened. New teeth, or 
teeth of a different pattern can be inserted with 
ot removing the saw from the mandrel. 


New Catalog on Aerial Tramways 

“Aerial Tramways” is the title of a 60 page 
booklet, known as catalog No. T-25, recently issued 
by the A. Leschen & Sons Rope Co., of St. Louis, 
Mo., illustrating and describing, the Leschen sys- 
tems of aerial tramways. The catalog is divided 
into four parts. as follows: Section one contains 
general information concerning the adaptability, 
operation and fundamental features of Leschen 
aerial tramways; section two gives detailed de- 
scription of the Leschen systems of aerial wire 
Tope tramways; section three is devoted to wire 
ropes for aerial tramways, and section four, de- 
sign and manufacture of Leschen aerial tramways. 
, Under section one appears the following informa- 
tion : 

“The practice of: conveying material by means 
of carriers traveling on suspended ropes is not 
new, since it was employed as long ago as the 
early part of the seventeenth century. The in- 
vention of wire rope, however, made this method 
of transportation more practicable, and the last 
two decades have seen the greatest development. 

“The aerial wire rope tramway is adaptable to 
modern industrial conditions covering a wide and 


varied field, a fact clearly shown by the illustra- 
tions of various installations reproduced in this 
eatalog. We build aerial tramways not only for 
prac Ne ore, coal, sand, stone ete., but also for 
carrying sawed lumber, logs, cement, grain and 
asbestos fiber in sacks, apples in boxes, bunches 
of bananas, sugar cane, barrels or casks of water, 
fuel oil, olive and palm oils, or other liquids, ashes 
from boiler plants, waste from coal mines, and 
raw material or articles in the process of manu- 
facture from building to building. 

“They require no bridges. cuts or fills, or long 
and expensive winding detours. They are prac- 
tically free from the interferences of surface traf- 
fic and the elements, and can, therefore, be oper- 
ated at all times. One very great advantage pos- 
sessed by the aerial tramway is its low cost of 
operation. It is more or less automatic in its 
action and requires the attention of fewer men 
than other modes of transportation, and the main- 
tenance of surface tracks is, of course, done away 
with entirely. Any available power can be used, 
and _— certain conditions they can be run by 

ravity. 

“While most aerial tramways are of moderate 
lengths and capacity, there is often a demand for 
one of unusual proportions. We can furnish equip- 
ment to handle an hourly capacity of 300 tons or 
even more, and we have built tramways in one 
section nearly ten miles long. Several sections, or 
units, can also be connected, resulting in a line 
forty to fifty miles long. Many times it is neces- 
sary to cross wide valleys, and single spans of 
5,000 feet or more may be made under favorable 


conditions.” 
HYMENEAL 


PARK-GRAVES. The marriage of Miss Jane 
Virginia Graves, of Philadelphia, Pa.,and J. Strat- 
ton Park, of Addison, N. Y., took place recently 
in Philadelphia. Mr. Park is the son of Charles 
F. Park, vice president of Park, Winton & True 
Co., of Addison, which is one of the oldest sash 
and door concerns in the country. Mr. and Mrs. 
Park will make their home in East Orange, N. J., 
after the honeymoon, Mr. Park being the eastern 
representative of Park, Winton & True in the 
Newark territory. 


NALTY-BRADLEY. The marriage of Miss Or- 
ris Mae Bradley, daughter of Mr. and Mrs. John 
Winston Bradley, of Hammond, La., to Raymond 
Joseph Nalty, also of Hammond, took place in 
that city on Wednesday, Oct. 7, at the Holy 
Ghost Church. The wedding was followed by a 
reception at the home of the bride’s parents. 


RAISINS-NEIGHBOR. Miss Maude Neighbor, 
daughter of Mr. and Mrs. Robert W. Neighbor, 
of Portland, Ore., became the bride of John 
Tuttle Raisins, of San Francisco, on Sept. 20. 
The wedding was held in the Westminster Pres- 
byterian Church, of Portland, Wednesday even- 
ing in the presence of a large number of guests 
from Portland and San Francisco. The church 
ceremony was followed by a reception at the home 
of the bride’s parents. Mr. Neighbor is manager 
in Portland for E, C. Atkins & Co. Mr. and Mrs. 
Raisins will make their home in San Francisco 
where Mr. Raisins is engaged in the paper box 
business. 














THOMPSON-OLSCH. Miss’ Aline Olsch, 
daughter of William Olsch, of Rockport, Ind., 
and E. Thompson, formerly a member of 
the firm of the Thompson & Youngblood Lum- 
ber & Hardware Co. at Rockport, were married 
at Newcastle, Ind., a few days ago at the 
residence of Rev. and Mrs. Roy Sargeant. A 
wedding breakfast was served at the Sargeant 
home after the’ ceremony. After a bridal trip, 
Mr. and Mrs. Thompson will reside at Falmouth, 
Ky., where Mr. Thompson recently bought out 
the Shoemaker & Stith lumber business. 


ROSENTHAL - HUCKSTEAD. William F. 
Rosenthal, a member of the Rosenthal Lumber 
Co., Crystal Lake, Ill., was united in marriage 
Sept. 29 to Miss Minnie Harriet Huckstead at 
the residence of the Rev. W. J. Kowert, pastor 
of St. John’s Luthern Church in Crystal Lake. 
A wedding breakfast at the home of the bride’s 
parents, Mr. and Mrs. Gustav Huckstead, fol- 
lowed and Mr. and Mrs. Rosenthal left for a 
wedding trip through northern Wisconsin. They 
will reside in Crystal Lake upon their return. 
The bride is a graduate of the Sherman Hos- 
pital Training School and for the last five years 
has been assistant superintendent of the Sher- 
man hospital. She served in Red Cross work 
two years. 








Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
15 cents a line for four corsecutive weeks. 
ht words of ordinary length 
me. Count in signature. 
oy hyo pt the. 7 be ad 
i) play excep can - 
mitted. 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. .All 
advertisement« received Jater will be placed. 
under heading Too Late to Classify. 





A LUMBER COMPANY ADVERTISED FOR 


Telephone poles, writes as follows: We want to thank 
you for the results which we have obtained from our 
small advertisement. We have had 19 replies from 
eleven states. 





WANTED—EXPERIENCED LUMBER BUYER 
Eastern wholesaler has opening for competent Pacific 


Coast buyer, headquarters Seattle. Must possess trad- 
ing instinct and be familiar with and good judge of 
West Coast products, including British Columbia. State 
age, salary wanted, experience and give references in 
first letter. 

Address “‘W. 39,’’ care American Lumberman. 


HIGH CLASS WHOLSALE CONCERN WANTS 
Man thoroughly familiar with wholesaling of lumber, 
especially yellow pine. 

Address “‘W. 40,”’ care American Lumberman. 


PLANING MILL SUPT. 
At our wholesale lumber yard, River Rouge, So. Detroit, 
we operate a planing mill, consisting of matchers, 
surfacers, resaws, stickers, etc., with no sash door or 
cabinet work. We want a competent man familiar 
with ordinary wood working machines to take charge 
of this mill. Liberal salary to right man. Write 
giving experience and salary expected. THE RROWN- 
LEE COMPANY, P. O. Box 859, Detroit, Michigan. 











ASSOCIATION 


Requires services of high class experienced, male, 
private secretary. Prefer man about thirty-five years 
of age who has had city experience in trade organiza- 
tion activities. Reply in detail stating age, nationality, 
salary expected, references, position you now hold, and 
date services will be available. 


Address “W. 16,’’ care American Lumberman. 





WANTED—SASH AND DOOR FOREMAN 
In special millwork factory, only first-class man wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


LOGGER WITH TEAMS 





To log small cypress brake Northeast Morehouse 
Parish, a 
Address “‘W. 27,’’ care American Lumberman. 





ESTIMATOR 
With cost book ‘‘A’’ experience. This position to call 
for a man with experience in all classes of detail con- 
struction as it applies to the sash-door and millwork 
business. Prefer man capable of supervising work of 
other estimators and capable of digging out disagree- 
ments between the plans and specifications. In reply- 
ing mention age, nationality and salary expected to 
start. Address ‘‘W. 17,’’ care American Lumberman. 


WANTED—EXPERIENCED MAN TO ASSIST 
IN MANAGEMENT OF PLANING MILL, RETAIL 
LUMBER YARD AND BUILDERS’ SUPPLIES 
Must be an experienced lumberman, bookkeeper, esti- 
mator, salesman and collector. Location: Ohio. Steady 
employment; references required. State age, experience 

and salary expected. 
Address *““W. 15,"’ care American Lumberman. 


WE HAVE PERMANENT POSITION 
For first-class millwork detailer and biller, on special 
millwork. Must be capable of taking quantities and 
details from plans and can make cutting bills for the 
mill. State age, experience and salury wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 














AMERICAN LUMBERMAN 


OCTOBER 10, 1995 








WE WANT TWO GOOD MEN 
Capable of tubing managemeut of yurds in suburbs of 
Chicugo. Alsou two go-getting salesmen for same terri- 
tory. Prefer fellows having substantial sums for in- 
vestment. Liberal participating contracts to right par- 
ties who cun and will make good. 
Address “RR. 5," care American’ Lumberman. 














SALESMAN 


WANTED 
Pennsylvania and New Jersey 
territory, preferably one with some trade of his own 
and who understands hardwood as well as suftwood 
glued up dimension stock, 

Address “W. 19," care American Lumberman, 


WANTED—MAN TO SELL 


Salesman for New York, 











MILLWORK ESTIMATORS WANTED Lumber and millwork to contractors in Chicago. Prefer 
For positions in office, also in sales organization. Good one capable of taking off of plans and can control 
opportunity for men interested in selling. Several sume trade. State sulary, reference and experience. 
choice territories available in central states and south- Address “W. 10,” care / American Lumberman. 
east. Address 
ee . DAN WANTED 
ice Get eee oe Son a tune an By reliable Pittsburgh Wholesalers several live wire 
eee F Fagg let ssn Manske salesmen covering retail yard trade and industrial con 
STENOGRAPHER—LADY cerns in Western Pennsylvania, Ohio and West Virginia. 
In coal and building material purchasing dept. line Satisfactory teiritory can be arranged, Those having 
yard company, Chicago. Retail or line yard oftice ex- established trade given preference, Commence now of 
perience preferred. Must be good at figures. State January Ist. Give age, reference, experience und salary 
age, experience, references and salary wanted. expected in first letter, 
Address “TT, 32," care American Lumberman. Address “Rh. 12," care American Lumberman. 
WANTED WANTED—HIGH CLASS SALESMAN 
Bxperienced sawmill engineer. Steady, Thoroughly familiar with fir and west coast products 
HACKLEY-PHELI’S-BONNELL CO.. and peisonally acquainted with trade in Chicago and 


Phelps, Wis. 
WANTED—YOUNG MAN 


years old with experience in 
detail to enter general sales office of 
pine manufacturer, Some stenographic experience de- 
sirable iexvelle ut opportunity for advancement, 
Address “rT, 18,’’ cure American Lumberman. — 


WANTED-—YOUNG MAN EXPERIENCED 


And capable of managing a lumber and building mate- 








About 25 lumber office 


large northern 





rial business in a giowing city of ubout 5.000. Good 
opportunity for right man. 
Address “T. 5,’’ care American 


Lumber ‘rman. 


ESTIMATOR—SALESMAN 
For special millwork. Must be capable of listing and 
estimating large jobs from plans. Making shop working 
details and following job through to completion. Give 
references and sulury wanted. (Location, Grand Rup- 
ids, Mich.) 











Address “TT, 2," care American Lumberman. 
WANTED 
Retail lumber yard manager, thoroughly experienced 
man only, who understands estimating stock and odd 


millwork, has some knowledge of the contracting busi- 
ness and a fair knowledge of figuring labor costs. One 
who knows how to sell lumber at retail and take com- 
plete charge of a retail yard with a $50,000 inventory 
in a Western Pennsylvania town of approximately 30,- 
000, Give age, if married, experience and salary want- 
ed, in tirst letter. Profit sharing arrangement to right 
man. 
Address “T, 1,’? care American Lumberman. 


WANTED 
Experienced’ detailer and biller 
terior finish factory: steady position. 
MURPHY COMPANY, Ridgway, Pa. 

WANTED—LIVE COMMISSION MEN 
With established trade to sell soft tupelo wvod, finish, 
moulding, trim and boxing. 
Address “S. 7,’’ care American Lumberman. 





for sash, door and in- 
Address ILYDE- 





Vicinity to tuke charge of West Coust 
large wholesaler. Advise fully your qualifications and 
experience. Stute age and salary wanted. 

Address “TT, 27," care Amervicun Lumberman. 


WANTED 
Lumber salesman in middlewest territory 
Coast mill, Give experience und references, 
Address “T, 9,’ care American Lumberman. 


SALESMEN WANTED 
Thoroughly experienced building material salesmen 
Eastern, Central Western, South Eustern and Texas 
territories 
Address “RR. 8,’’ care American Lumberman. 


LUMBER SALESMAN WANTED 
Ry Chicago concern to sell boxing, erating, flask, shop 
and pattern lumber to consuming trade, in carload or 
Wagonload lots. Prefer practical man with some trade. 
Good drawing account and percentage of profits. Give 
age, experience and references, Confidential, 
Address *S. 20," care American Lumberman. 


WANTED—COMMISSION SALESMAN 
North Carolina and southern pine on commis 

Write for further information. 

HANKS LUMBER COMPANY, New 


WANTED—SALESMEN 
To sell southe fe pine and gulf red cypress lumber on 1 
ee bas 
BUM CITY i MBER COMPANY, New Bern. N.C 


WANTED—PRODUCING COMMISSION MEN. 
By reliable Pacific Coast wholesaler of fir, spruce, hem- 
lock and pine. Cc ater to all classes of trade. 

Address ““R. 22,’ care American Lumberman. 

COMMISSION SALESMEN. 


manufacturer and wholesaler, 


department ‘for 





for West 











To sell 
sion. 
Rern. N. € 











West Coast long estab- 


lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 

Address “RR. 23,°" care American Lumberman. 





WE NEED TWO FIRST CLASS MEN 
Who can do diafting, listing of plans, and millwork 
estimating. Do not apply unless you are sure you can 
qualify. NATIONAL SASH & DOOR COMPANY, P. O. 
Box 1550, New Orleans, Louisiana. 


ONE CABINET WORKER, 
ONE FRAME MACHINE MAN, 
ONE CIRCLE HEAD FRAME MAN; 











SALES AGENT 


For five old established manufacturers and shippers of 


yard and industrial stock. Needs one salesman each in 
Western New York and Central Pennsylvania. Exclu- 
sive both ways. basis. Address P. O. 


Protit-sharing 


BOX 368, Bath, N. 





POSITION 


IN RETAIL LUMBER YARD 








Open shop, excellent working conditions, best going | I» or around Chicago; 20 years’ experience in the busi- 

pay, steady positions to right men. -References re- ness, accounting, estimating, office management. Could 

quired. Apply WARREN-HUCKINS COMPANY, 4th | begin work in very short time. : 

and Railroad Ave., Jacksonville, Florida. Address ““W. 42,’’ care American Lumberman. 
WANTED WHAT HAVE YOU TO OFFER 


Six first-class bench 
woodworking factory. 
THOMASVILLE 


men, two good machine men, for 
No labor trouble, steady work. 
VARIETY WORKS, Thomasville, Ga. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S. Dearborn St., Chicago, Il. 




















WANTED—GOOD SALES REPRESENTATIVE 


Tower Michigan ‘Territory. 
Good salary and commission. 
State experience and references, 
N. G. DeHAAS, Marquette, Michigan. 
WANTED HARDWOOD LUMBER SALESMAN 


With established trade for Wisconsin and Northern Ili- 
nois. Address “8S. 22,"" care American Lumberman. 














Experienced retail lumberman? 20 yeurs’ experience 
office, estimating, accounting and in all parts of the 
game. Could go to work soon on trial. 


Address “W. 43,’’ care American Lumberman. 


JOB AS LOGGING SUPERINTENDENT 
Practical in every department of teams, skidders, rail- 
road and sleigh logging, twenty years’ experience, high 
class references, at present in charge of operation cut- 
ting sixty millions year, strictly sober, healthy and know 
how and willing to work for results. 

Address ““W. 41,’’ care American Lumberman. 
THOROUGH LUMBERMAN 
Southern hardwood and pine buyer or inspector with 
twenty years of varied experience amongst mills and 
consumers, wants permanent position. Am 88 years 
old, married. Have Al references and can report at 


once. 
“‘W. 36,’’ care American Lumberman. 


Address 
MANAGER OR ASSISTANT 
For lumber operation or its sales department desires 
position with southern hardwood or pine concern. 











Know lumber from woods to consumer. Have 20 yeurs’ 
experience in various departments. Am 40 years old 
and married. Can furnish best of references and re- 
port at once, 

Address “W. 37,’’ care American Lumberman. 





WANTED—LUMBER SALESMAN 
For industrial und railroad trade by Chicago wholesaler. 
Must have yellow pine selling experience in Chicago. 


Salary and commission. State age, experience and 
references, 


Address “R. 36,’’ care American Lumberman. 





HARDWOOD LUMBER INSPECTOR 
20 years’ experience as yard manager, inspector, buyer; 
expert on the manufacture and inspection cf hardwoods, 
Now employed. Square and honest. No bull, no booze. 
Lots of pep. Excellent references, 
Address “W. 23,’’ care American Lumberman, 





WANTED—LUMBER SALESMAN 

For Chicago territory to sell west coast and 
empire lumber to factory trade, 
und reference. Must be capable. 
Address ““W. 20,’ care American Lumberman. 


inland 
State age, experience 




















EXPERIENCED LUMBER BOOKKEEPER 
Steno.; competent to cure correspondence and _ books 
Prefer retail yard; references. 

Address “W. 31,’’ cure American Lumberman, 


SALESMAN OR SALES MANAGER, 

I desire tou: make connection soon us pussible afte, 
Sept. 15th as salesman or salesmanager or assistan: 
to salesmaneger with manufacturer or lirge whole 
saler with direct mill connection, I have fifteen year 
experience on the road selling yellow pine and _ south 
ern hard woods ; I have an A-1 established trade, three 
years’ experience as salesmanager. At present employed 

= Ameriean Lumberman, 


Addiess oe 10,” JOREE 
WOODS AND LOGGING SUPT. 
Thoroughly experienced with large corporations want 
position with smuller lumber company where he cap 
invest or become part owner; noith or west preferred 
Address “WW. 33,’ care American Lumbe -rman. 


WANTED—BY YOUNG MAN, 24 _ 
With six years general experience in retail 
business, chance to manage small yard, or 











lumber 
place a 





assistant in a good yard; best ref. 
Address Wasik 34,”’ care American | Lumberman, 
PRACTICAL HARDWOOD MANAGER _ 
At present employed wishes to change; prefer large 


operation where 
grades 
trade. 


low cost, perfect manufacture and gooé 
appreciated; sales average high; good line of 
Addiess ‘*W. 35,’’ care American Lumberman, 


WANT TO SELL ON COMMISSION 
Basis in Detroit Yellow Pine and West Coast lumber 
Have had over ten years’ experience in wholesale lum. 
ber business. Well acquainted with trade in Detroit, 
Address a. care American Luimberman, 





Oe Bas 
SITUATION WANTED AS ASSISTANT 
3o0kkeeper and general office man; 33 years old 
8 years’ experience in the lumber business. Can gv 

to work at once, 
Address ao 





30,’’ care American Lumberman, 
WANTED 


manager or assistant in a good retail 
live city by an ambitious young man witha 
college education and six yeurs’ experience. Available 
January ist. Best of references furnished. 

Address “WwW. 26,’’ care American Lumberman. 


LUMBER MANUFACTURERS ATTENTION | 
Successful experienced producer with a following ip 
Ohio and East wishes to make a permanent connection 
with high class large mill operation. Thoroughly under 
stand the profitable sale of Inland Empire, California 
Northern and Yellow pine stocks. 

Four years manufacturing, 
rience, well educated, 
years of my life ahead, 
the most profitable. 








A position as 
yard in a 


eight years selling expe 
thirty-two years old. The best 
and want to spend them where 
Tireless worker, and well balanced 


Prefer Ohio and East, but willing to work anywhere 
Chicago or East. 
Chiefly interested in the right connection, salary 


secondary consideration. 
portunity limited due 
connection. Available immediately. 

Address “Ww. 22,’’ care American Lumberman. 


HARDWOOD LUMBER INSPECTOR 
Wants situation; National rules experience. Northern 
and Southern woods. 

Address “Ww. 9,’? care American Lumberman. 


WANTED POSITION 
As hardwood lumber inspector or yard foreman. Mar 
ried man, years of experience, best of reference. 
Address si ed 2) cure American Lumberman. 


SAW FILER 
Sixteen years’ experience on band resaw, 
and in soft and frozen timber. 
Address en ” care Americ an Lumberman. 


BAND SAWYER WANTS POSITION 
Broad experience on band or cireular: state what you 
have; A-l reference. IRA PHILLIPS, 39 Free St. 
Fredonia, N.Y. 
WANTED—POSITION AS SUPT. OR MANAGER 
Lumber operation, Georgia or Carolinas preferred; thirty 
years’ experience stump to car; twenty-four years with 
present employers; desire change account climate. 

Address “W. 18,’’ care Amer ican Lumberman. 


WANTED—POSITION 
A 1 lumberman desires connection, 18 years’ experience 
inspecting, buying and selling, yard management; als 
correspondence and office detail. Best references. Can 
report at once. L. F. J., Box 67, Ashland, Ky. 


WANTED—BY YOUNG MAN 
in retail lumber office. Can keep books ané 


Employed at present, but op 
to character of operation present 

















circular saws 














Situation 


do all general office work. Good salesman. 5 year* 
experience. 
Address “Ww. 8,’’ care American Lumberman. 





WANTED—POSITION AS MANAGER 
Of retail lumber yard. Plenty of references as to er 
tensive experience. Can begin at once and give my eD 
tire time to it with best thinking. 
Address “Ww. 7,’" care e American _Lumberman. 
pedo 


HARDWOOD LUMBER INSPECTOR 

A No. 1 inspector with fourteen years’ buying and ship 
ping experience open for position with large manufac 
turing company or wholesaler. Would entertain @® 
offer as hardwood lumber yard foreman and salesmat. 
Understands National Hardwood Association rules and 
logging, also know how logs should be manufactured te 
get the best grade of lumber. Expert in handling labor. 
Best of references furnished. 

Address “T. 36,’’ care American Lumberman. 


YOUNG MAN WISHES POSITION 
With southern pine or hardwood manufacturer or whole 








saler. Nine years’ sales office experience. Good res 
son for changing. 
Address “T, 35,’’ care American Lumberman. 





POSITION WANTED 
Twelve years’ experience from stump to building mate- 


rial; business finance, cost and accounting; prefer 
south; married, age 37. 
Address “W. 32,’ care American Lumberman. 





POSITION WANTED 
Manager of good retail yard or assistant to manage 
of a city yard. Fifteen years’ experience in all 4d 
partments. Available at once. 
Address “TT, 31,’’ eare American Luomberman. 
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